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§ OFFICE APPLIANCES 
is a news and technical trade 
journal, serving the entire 
industry of office equipment. 
It covers the manufacture 
and distribution of office ma- 
chinery, office devices, office 
furniture, office supplies and 
the entire range of commer- 
cial stationery. Its compre- 
hensive news reports of the 
industry and its valuable 
special articles upon sub- 
jects germane to its field 
have given it unusual pres- 
tige. It serves a clientele 
composed of managers and 
agents for the various office 
machines, devices and sup- 
plies, commercial stationery 
dealers and many of the 
largest corporations in the 
United States. It also 
reaches some dealers in 
fifty-four other countries 
who deal in American office 
equipment. 


{ SUBSCRIPTION RATES 
payable in advance, in the 
United States and its pos- 
sessions and Mexico— one 
year, $2.00;two years, $3.00. 
Canada — one year, $2.50; 
two years, $4.00. Foreign, 
all countries in the Postal 
Union, the equivalent of 
$3.00 American gold for one 
year and $5.00 for two years. 
Remittances may be made 
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Published on 








the First Day 


of Every Month by 


THE OFFICE APPLIANCE Co. 
417 S. Dearborn St., Chicago 


EVAN JOHNSON, Presiden’ 
Cc. H. EVERLY, 


JOHN A. GILBERT, 


V. President 


Cc. F. °. ep Treasurer 
D. Cc. e SAILLER, V. President 





H.W. MARTIN, Assoc. Ed. OTTO KNEY, Asst. Ed. 


J. A. PALMER, 


Cir.Mgr. B.C. 


WALLSTEN, Mgr. Copy Dept. 


G.C. WHEELER, Manager Service Bureau 





C. H. EVERLY, Eastern Mgr 


D. N. BRIGGS, Asst. Mgr. 


1701 Pershing Square Building, 100 Ras East ae Street, New York 








by personal checks, drafts 
on New York or Chicago, 
Postoffice or Express Money 
Orders, or in American Post- 
age Stamps or currency, if 
sent by registered mail. 


{CHANGE OF ADDRESS. 
Subscribers may have their 
mailing addresses changed as 
often as desired. In order- 
ing such changes it is neces- 
sary that both old and new 
addresses be given. 


{ No person, firm or cor- 
poration, either directly or 
indirectly connected with 
the industry the journal rep- 
resents, has any share in its 
ownership or voice in shap- 
ing its policy, which has in 
view at all times the best 
interests of the fieldit serves. 
It aims to discuss all sub- 
jects fairly, and to furnish 
its readers reliable informa- 
tion concerning the progress 
and development of the of- 


fice appliance industry. It 
will answer any q 
germane to its field to the 
best of its ability, and it 
asks its readers in all parts 
of the world to aid it with 
inquiries and suggestions, to 
which it will give a 
and earnest consideration 


{ CONTRIBUTIONS are 
invited upon any topics of 
interest to this trade. All 
accepted manuscripts will be 
paid for at space rates. Un- 
manuscripts will 
not be returned unless post- 
age is enclosed by the sender. 
Correspondents should give 
their names and addresses, 
which will be withheld from 
publication if requested. 


{ ADVERTISING RATES 
upon weed See ver 
office equipment 
or ety related products 
eligible. 
§ Entered as Second-Class 
Matter, July 8, 1905, at the 
Postoffice at Chicago, IIl., 
under Act of March 3, 1879. 


{ “Office Appliances” is reg- 
istered in the United States 
Patent Office, Washington, 
a & 


{ COPYRIGHT. Contents 
covered by Copyright, 1927, 
by The Office Appliance 
Company. 
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ASSOCIATION CLASSIFIED Cumberland Concern Changes 
National Association News 74 Acounting Machines 204 Its Style .. : : ide sae, Ge 
(See also Meetings——Dinners Adding Machines : 204 “EfT & C” Chairs on the Pa 
Conventions 46B) Attention of Manufacturer 8 Se I 005s 0.5.5 6 0 aied pean 82 
DEPARTMENTS Catalogues ..219 Some Exhibitors at American 
Birthdays 184 Exports 195, 224, 226, 227 WUPMNCMTO PETE oo ck csc cspess 86 
Editorial 13 Furniture .. 196 Columbus Concern Enlarges 
Engagements 183 House Organs 220 Ee meee Ee ae A 89 
Guest Book 24 Loose Leaf 209 Junior Simonsons Return from 
Meetings Dinners Conven Other Machines 207 Wedding Trip ne pT ee 92 
tions 16B Patents 8 Victor Acceptance Corporation 
Mintings The Page of Progress 11 Pens and Pencils 211 Helps GD . ss. ten bead 10 
New Machines and Devices 38 Ribbons and Carbons 212 Alvah Bushnell Co. Takes New 
News and Miscellany 4 Stamps—Stencil.—Seals 211 an PPR A A ORL 23 
Other Lands, Ir 30 Stationery 215 Art Metal Sales School ‘Opens. 127 
Passed Away 175 Typewriters 200 San Jose Stationers in Fine 
Salmagundi 102 [246] New Building 7 .. +1385 
Weddings 183 Roc-O-Way C ompany U nder 
FEATURES INOW TOMER wi'os nde. ses -140 
Price Maintenance Rebounds to MERCHANDISING Lance Mantle ‘Now With Tisc *h- 
the Seventieth Congress Pepping Up the Sale of Chairs FUME woe eee eee ee ee ee essen nes 
W ritten especially for Office By S. W. Ellis ; 21 Young Saleswoman Covers Big 
Appliances by Waldon Faw- Some Suggestions for Office — ee re ae 7 
_cett . 15 Furniture Advertising — By Leipzig Fair Dates Announced. 154 
Encouraging Employees to Help A. A. Shields. 99 Graff - Underwood Company 
Build Business—By S&S w Horder’s Permanent Business _ Moves to New Factory..... 1 
Ellis ves. : , ee 26 Show—Interesting Innovation A_ Trip to California. Terr 171 
Are You Trading Up or Trading by Big Chicago Stationer 23 W. G. Greenwood Appointed 
Down ze 28 Travelers and Stationers’ Win- General Sales Manager. ..... 178 
Watch Your Step—Written for dows—By C. M. Littlejohn 29 F. J. Kline Returns to United 
Office Appliances by M. L MISCELLANEOUS reae® ae ay OP Py: 179 
Hayward . 28 Los Angeles Has First Com Rotaprint Office Opens in De- 
More on_ Standardizing Type plete Remington Rand Sales CHOEE oe ee sincnc cc crssssccccecs 180 
writer Parts 35 and Service Division..... a Some “Elsie” Typewriting Con- 
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Advancing St: sndards in Office phone sk re . 43 oe net), SEE 
: Furniture— By C. B. Valleau. 19 New Office Equipme nt Concern St. Louis Victor Agency Takeo 
FRONT ase TEC E in Toledo 65 Increased Space ............. 191 
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a 
Accounting Devices Co R6 
Acme Card System Co 63 
Acme Staple Co... .189 
Add-A-Unit Partition Co. 206 
Add-Index Corp. ...... 7 
Addressograph Co 54-5 
Adjustable Table Co 222 
Aigner, G. J., & Co 234 
Ajax Time Stamp Co 210 
Aladdin Mfg. Co. ....... 225 
Allen-Wales Corp 168-9 
Allen & Co.... : 228 
Alma Furniture Co 146 
American Clip Co 62, 89 
American Electric Co 224 
American Embossing Co...210 


American Lead Pencil Co.. 52 


Amer. Multigraph Sales Co.244 
American No. Mach. Co 56 
Amer. Writing Mach. Co 73 
Ames Safety Envelope Co. .313 


Ames Supply Co. : 242 
Argus Mfg. Co bd ae 226 
Arlac Dry Stencil Corp 228 
Art Metal Construction Co. 87 
Art Steel Co., Ine 176 
Ault & Wibore Co., The . 85 
Auto. File & Index Co 72 
Auto. Pencil Sharp. Co 237 
Autopoint Co. . r 141 
Azora Rubber Co.. ; 232 
B 
Bankers Box Co.. - 204 
Barbee Wire & Iron Wks. .218 
Beach Publishing Co 229 
Beacon Steel Furniture Co.218 
Bentley & Gerwig..........241 
Bentson Mfg. Co 140 
Berger Mfg. Co ae ..100 
Bettcher Stp. & Mfg. Co 240 
Boorum & Pease Co........156 
Bridgeport Pen Co., The 235 
Bristow, Stanley R . .230 
British Stationer a 
Brown, L. L., Paper Co 230 
Browne-Morse Co.. 121 
Brunswick Hotel 105 


Buckeye Rib. & Carb. Co..101 
Bump Paper Fastener Co. .223 
Bumpit Organization 216 
Buro-Bedarf Rundschau 242 
Burroughs Add. Mach. Co.246 


Bushnell, Alvah, Co 198 
Bushnell Mfg. Co 237 
c 
Canode Ink Co 236 
Carpenter, E. W., Mfg. Co.230 
Carter's Ink Co 73 
Cello, Inc. . 196 
Central Paper Co 188 
Chicago Binder & File Co. .299 
Chicago Cushion Co 231 
Clark, Keith, Inc 237 
Clark, R. W., Mfg. Co 229 
Clarotype Co., The 237 
Clemetsen Co., The 59 
Columbia Rib. & Car. Co..175 
Columbia Steel Eqp. Co 162 
Colytt Laboratories 235 
Conklin Pen Mfg. Co 80 
Conrades Mfg. Co 217 
Cook, C. A., Co 201 
Cook, H. C., Co 212 
Corona Typewriter Co 159 
Corry-Jamestown Mf. Cp...217 
Crocker Chair Co : 206 
Crown Ribbon & Carb. Co. .205 
Currier Mfg. Co 226 
Curtis 1000, Ine 201 
Cutler Desk Co 177 
D 
Daco Guide Co 233 
Davenport-Taylor Mfg. Co.196 
Deflance Sales Corp 209 
DeLuxe Metal Furn. Co 180 
Derby, P., & Co., Inc 128 
Dick, A. B., Co... 75 
Diemer, John F., Co 202 
Dixon, Jos., Crucible Co 90 
Downey, The C. L., Co 231 
Dur-O-Lite Pencil Co 155 
E 
Eau Claire Pad Co Tr 
Economy Seat Co.. 234 
Eliiott-Fisher Co.. : . &s 
Emerson Electric Mfg. Co. .221 
Empire Chair Co. . 202 
Englewood Desk Co... 157 
Error-No, Inc... — 


Esterbrook Steel Pen Co 107 






















Evansville Desk Co 


Eveready Mfg. Co 
F 


Ee Ae, Wetcecceseses 
Pees Beem Gis casasiccs 
Featheredge Rubber Co.... 


advertisers 


These advertisements present the prod- 
ucts of the leading manufacturers in each 
division of the industry. Because of the 
ground for honest differences of opinion 
the publishers obviously cannot under- 
take to guarantee transactions between 
and customers. 
however, offer their service in resolving 
any disagreements between advertisers 
and customers, which result from rela- 
tions established through the journal. 





Featherwt. Eyeshade Co. ..233 


Featherwt. Paper Co 


Filing Equipment Bureau.142 


Fox, Geo. E., & Co..... 
Free Hand Binder Co... 
Fritz-Cross Co., The 
Furnas Furniture Co 


97 


-- 391 


148 


G 
Gardner, P. A., Lthr. Wks.231 


General Eclipse Co..... 
General Fireproofing Co.... 
93-94-95-96 


General Office Equip. Corp. 88 


General Pencil Co...... 


139 


General Typewriter Exch. .236 
Globe-Wernicke.. 129-30-31-32 


Goes Lithographing Co 
Graff-Underwood Co 
Se 
Gunlocke, W. H., Chair Co. 
Gunn Furniture Co., 


H 


Hahn, Arthur W....... 
rt Ge GiBecewececa 
Handy-Roll Co......... 
Hanson Bros. Scale Co 
Harvey, Fred W., Co.... 
Hellesoe, Hans H...... 
Heyer Duplicator Co.. 


Heywood- Wakefield 
Higgins, Chas. M., 
Hood Chair Co 


Hoosier Desk Co..... bi 
Horn, W. C., Bro. & ¢ 
Hotchkiss Sales Co... 
Hunt, C. H., Pen Co.... 


Hunt, J. F., & Co.. 


Hush-A-Phone Corp.... 


Ideal School Supply Co.. 
Imperial Desk Co...... 
Imperial Methods Co...... 
Imperial Steel Cabinet Co. 
Impvd. Boehner Binder Co. 
Indiana Desk Co....... 
Ink-Out Mfg. Co....... 
Insertograph Co........... 
Invincible Metal Furniture. 
Ireland & Matthews. 

Se: Gis Gin Geudi's cece 
Irving-Pitt Mfg. Co... 

J 


Jamestown Metal Desk Co 
Jasper Chair Co........ 
Jasper Desk Co....... 
Jasper Novelty Works 


Jasper Office Furn 
Johnson Chair Co.. 


Josephson Mfg. Corp 


Joslin, A. D., Mfg 
K 
Kay-Dee Co.. 


Kihn Bros EE bp 


Kobler & Co., Inc. 


Kohlaas Co., The.... 


Lanston Monotype 
Dl Senensceotanee ses 
Leipzig Trade Fair..... 


208 


235 
218 
230 
225 
999 


eee 


235 


147 


204 


. 66 
-219 
..190 
. 233 


82 
202 


207 


. 226 


.192 


194 


.154 
.197 


233 
164 
234 


234 


174 


. 182 
. 233 
117 


104 
115 
114 


.164 
. 243 
.165 


231 


.221 


.215 
. 223 


230 


999 


Leopold Desk Co 
Lincoln Rubber Key Co.... 


Lioyd, W. G., 
Luther Ink & Stp. Pad Co. 
Lyon Metallic Mfg. Co 


Manifold Supplies Co 
Marble, B. L., Chair Co.... 
Marble & Shattuck 
Marchant Calc. Mach. Co.. 


Mark-Mor-An-Dum 
McCarthy Ins. & Sig. Mach. 
McGill Paper Prod., Inc.... 


SENEnttcccceds 
Meilink Steel Safe Co 
Meyer & Wenthe 
a: en 
Milwaukee Chair Co 
Mittag & Volger, Inc 
Calculating Mach. 
Moore Push-Pin Co 

Products Corp... 
RE Gas occécccs 
Mutschler Bros. Co 


National Blank Book Co... 
National Business Show Co 
National Cash Register Co. 
Fiberstok Env 
National Vulc. 
Neva-Clog Products, 
North German Lloyd S 


Products Corp 
Novelty Cutlery Co.... 


Old Town Rib. 


Oxford Filing Supply Co... 
P 


Parrot Speed Fast'r Corp.. 


Penn Art Steel Works..... 


2 -3 -3 Ol ce or 


Pierce, S. K., & Son Co 


Premier Metal Products Co 
Pressteel Engineering Corp.: 


Quality Park Envelope Co.. 


R 

Rand Kardex Service Co.149-50 
Rand McNally & Co.......161 
Ravenswood Off. Sp. Co...183 
og cceredsscncoseced 233 
Regal Typewriter Co....... 209 
Reiner’s Rotaprint, Inc....178 
Reliable Tw. & A. M. Corp. 

isiebvedaheesedeeresehs 136-7 
Remington Tw. Co.51, 133, 151 
Republic Box Co........... 218 
Roberts Num. Mach. Co... .236 
Roberts, W., Rubber Co.. .237 
Rockwell-Barnes Co....... 194 
Royal Typw. Co......... 65, 71 
Ryan, J. F., & Co....... ..22 

Ss 

ee 213 
tales Service Co........... 232 
Sanford Mfg. Co......... .213 
Sanymetal Products Co... .220 
Schollhorn. Wm., Co. .234, 235 
Schwab Safe Co., The..... 245 


Searles Elec. Weld. Wks...213 
Sengbusch S-Cl. Inkstd....103 


Shaw-Walker Co........... 237 
Sheaffer. W. A., Pen Co. .98-9 
Shelbyville Desk Co........ 189 


Sheppard, The C. E., Co...178 
Sherman-Manson Mfg. Co.205 
Shipman-Ward Mfg. Co... .235 
Shottlands Milometer Corp.182 


ge. FP 143 
Silverglo Lamps, Inc...... 102 
Silvray Company........... 230 
Simonson, R. A., & Co.....231 
Smith, L. C., & Corona 
Typewriters, Inc......... 159 
Smith Noise & Shock Elim.201 
Smith Premier Tw. Co..... 126 
Smith Tw. Sales Corp......200 
Speedaumat Addr. Machry. 92 
Speed Key Mfg. Co........ 236 
Spencerian Pen Co......... 233 
Staedtler, J. S., Inc... » 882 


Standard Mail Mach. Co...222 
Stationers’ Loose Leaf Co. 81 


Steel Bound Box Co........ 106 
Steel Equipment Corp...... 83 
St. Johns Table Co....... 119 
Storme, BH. M., CO...ccicess 243 
Strayer Coin Bag Co...... 233 
ESE BANG occccscscecees 224 
Sundstrand Add. Mach.... 88 
Sun Rubber Co., The....... 166 
T 
Tell City Desk Co.........206 
Terrell’s Equip. Co.........138 


Thompson Time Stamp Co.235 
Tiffany Adjust. Stand Co. .203 


Tip Top Mfe. Co.... . .230 
Todd Co., The ..... Sena One 
Toledo Metal Furniture Co.120 
Triner Sales Co.............281 
Triner Scale & Mfg. Co... .221 
Trussell Mfg. Co...........193 
Turner & Harrison Pen Co.234 
Typewriter Emporium... ..235 
Typewriter Erasing Shield 
See «wade es ue 6 Mele cnn ue 
U 


Underwood Typewriter Co 
.53, 57, Back Cover 


Union Ribbon & Car. Co...210 
U. S. Envelope Co.... 181 
U. S. Pencil Co.. one 209 
U. S. Tw. Ribbon Mfg. Co.200 
Universal Fixture Corp....214 
Vv 
Valley City Desk Co....... 197 
Van Dorn Iron Works... .124-5 


Van Valkenburg, L. D., Co.232 
Victor Add. Machine Co....145 


w 
Wabash Cabinet Co....... 116 
Wagemaker Co......... .» 153 
Watson Mfg. Co...... : 238 
Webster, F. S., Co......2, 212 
Weeks, Frank A., Mfg. Co.214 
Weigel, E. O., & Sons 234 
Weis Mfz. Co 67 -68-69-70 
Welty, Wm. A., Pen Co 229 
Western Furniture Co . 227 
Weston, Byron, Co.... 236 
Wholesale Typewriter Co. .203 
Wiggins, John B., Co......236 
W oodstock Typewriter Co.247 

Y 
Yankee Paper & Spec. Co. .226 
Yawman & Erbe... ohana Oe 
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Accounting System Machines. 
National Cash Register Co.... 84 


Adding Machines. 
Add-Index Corp.. 76 
Allen-Wales Corp 168, 9 
Burroughs Adding Mach. Co.246 
Elliott- Fisher Co .-.. 88 
General Office Ex quip. Corp —- 
Lanston Monotype Machine 


Co oes eee. .192 
Reliable Tw. & A. M. Corp. 136, 7 
Sundstrand Add. Mach SS 
Victor Add. Mach. Co.... 145 


Adding & Cal. Machines, Used. 
Reliable Tw. & A. M. Corp.136, 7 


Adding Machine Lamps. 


Aladdin Mfg. Co... 225 
Adding Machine Rolls & Paper. 
Central Paver Co 188 
Rockwell-Barnes Co 194 
Yankee Paper & Spec. Co... . 226 


Adding Typewriters. 
Burroughs Adding Mach. Co..246 
Elliott Fieher Co.... . . &S 
Remington Tw. Co Si, 133, 131 
Underwood Typewriter Co 


...08, 57 Back Cover 
Addressing Machines. 
Addressograph Co M4, «C6 
Speedaumat Addr. Machry . 92 
Adhesive Tape. 
Handy-Roll Co... ee 230 
Adhesives 


(See Inks, Adhesives, etc.) 


Arch and Clipboards. 


Free Hand Binder Co 11 
Globe-Wernicke Co.129, 30, 31, 32 
Hunt, J. F : . 207 
Rockwell-Barnes Co ; 194 
Yawman & Erbe Mfg. Co..... 91 
Automatic Mailing Machines. 
Insertogranh Co.... o one 


Bankers’ Note Cases. 
General Fireproofing Co.93, 4, 5, 6 
Globe-Wernicke Co.129, 30, 31, 32 
Van Dorn Tron Works Co..124, 5 
Billing Machines. 
Burroughs Adding Mach. Co..246 
Elliott-Fisher Co . ss 
Remington Tw. Co..51, 133, 151 
Underwood Typewriter Co 


57, Back Cover 
Binders, Catalog and Periodical. 
American Clip Co : 62, So 
Blank Books. 
Boorum & Pease . . 6 
National Blank Book Co oo Se 
Rockwell-Barnes Co 104 
Blanks for Bonds and Stocks. 
Goes Lithographing Co 185 
Kihn Bros 223 
Blue Print & Plan File Cabinets. 
Art Metal Construction Co 87 
General Fireproofing Co.93, 4, 5, 6 
Lyon Metallic Mfg. Co. 108 
Yawman & Erbe ... so on 
Board Cutters, Paper and ‘Card. 
Ideal School Supply Co 192 
Bond Boxes. 
Art Steel Co ‘ 176 


Corry-Jamestown Mfg. Corp..217 
General Fireproofing (0.93, 4. 5, 6 
Globe-Wernicke Co.129, 30, 31, 32 


Penn Art Steel Works 217 

Steel Equipment Corp. 83 
Book Cases. 

Glohe-Wernicke Co.129, 30, 31, 32 

Gunn Furniture Co... 77 

Macey Co .. «167 

Van Dorn Iron Works Co..124, 5 

Weis Mfg. Co... 67, 68, 69, 70 

Yawman & Erbe Mfg. Co . 91 
Book Ends. 

Aladdin Mfg. Co. 225 

Rvan J. F., Co ee 
Bookholders. 

American Clip Co 62, S82 

American Electric Co 224 
Book Rings. 

Carpenter, E. W.. Mfg. Co 230 


Bookkeeping Machines. 
Burroughs Adding Mach. Co.. .246 
Elliott-Fisher Co RS 
Remington Tw. Co...51, 133, 151 
Underwood Typewriter Co 
53, 57, Back Cover 
Box Files. 
General Fireproofing Co.93, 4, 5, 6 
Globe-Wernicke Co.129, 30, 31, 32 


Yawman & Erbe Mfg. Co..... 91 
Business Shows. 

Leipzig Trade Fair 110 

National Business Show Co... .163 

Paris Business Show 152 
Busses. 

General Fireproofing Co.93, 4, 5, 6 

Macey Co The 167 

Toledo Metal Furn. Co . 120 
Calculating Devices. 

Meilicke Systems 208 

Shottlands Milometer Corp 182 
Calculating Machine Supports. 

Gray, D. D.. 271 
Calculating Machines. 

Allen-Wales Corp 168, 

Burroughs Adding Mach Co 246 

Marchant Cak Mach. Co 199 

Monroe Calculating Machine 

Co oe 


Reliable Tw. & Add. M. C.136, 7 
Calendar Pads and Stands. 

Defiance Sales Corp. 209 

Success Line, Im 224 

Weeks, Frank A., Mfg. Co...214 
Carbon Papers. 

(See Ribbons and Carbons.) 





AS Classifications ¢\ 





For the benefit of the subscribers the 
‘ lines advertised are here classified. 
Many of the requirements of the 
modern business office are represented. 
Should subscribers be interested in any 
article of office equipment not listed 
here, they are cordially invited to com- 
municate with the service bureau, 
through which the information will 
be promptly and cheerfully furnished 
by letter, without obligation. 








Card Cases. Ravenswood Office Spec. 
BEENNGR BG Gee. cccvesccecses 2 


Gardner, P. A., Leather Wks.2351 
Improved Boehner Binder Co. .2%33 Desk Pads, Linolerm. 


Wiggins, The John B., Co....2% Pea, Gee. B., & Gar. cosecese 
Cash Registers. Polar Mfg. Nhe eRe iq’. 
National Cash Register Co.... 84 Remen & Giicecccbsdsbeuns 
Chair ~~ - : Wee | Oe kn, wast 
Bettcher Stp. & Mfg. Co.....240 
Chair Pads and Cushions. say a One "Ge ener 
Chicago Cushion (o........... 231 ON A pactrey tte 
Eau Claire Pad Co............ 180 Pumpit Orranization 
Economy Seat Co.......... .. 234 Desk Signs and Tablets. 
Feathe redge Rubber C Fre Clark, R. W., Mfg. 
Fox, Geo. E., & Co........... 9% Davenport-Taylor ..........++ 
Irvin, A. H Co ey Desk Trays 
Polar Mfg. Co......+++++005: 205 American Electric Co 
— Rubber Co... o0cnsnenee Fox, Geo. E., & Co o 
Chairs. kp AB. OiBsn oc cnonsee 
Heacon Steel Furn. Co....... 218 General Fireqrectng Cats, os 


Conrades Mfg. Co 
Cook, C. A., Co 
Crocker Chair Co. 
Derby, P., & Co., 


Imperial Methods Co 





Fritz-Cross Co.. eee — 
Gunlocke, W. H., Chair Go...2 
Heywood-Wakefield ..... oes 





Hood Chair Co n ose eee . 
: “ pa Irving Pitt Mfg. Co 17 
Semmes Geeey Gi cs nc cctctdssr 115 My ‘ 
Sehaeen Chair Cc.......... 185 —s B GPrococssccvsccese 213 
Marble, B. L., Chair Co...... - = 
Marble & Shattuck........... 229 6 etiam Oo... 
Milwaukee Chair Co....... 171 Re l om ue sy = 
Pierce, 8. K., & Son.......... 191 jentley & Gerwig Fura. 
Sikes Co 143 oe a Gooesesccceges = 
> a Clemetsen Co... ... 2.66.5 0005> 
Toledo Me tal Ff urniture ry ‘o....120 . 

Check Protectors and Writers. oun, 4-4 fw Mfg. iW 
ae Os caiasicnches ..118 Naw A a. a easuevenens 
OrRohihaas Co., ‘The voles Se top ae Go.ak 4,5, ; 

jenera reproofing Co . e 
Checks, Stamped Metal. ann Globe-Wernicke Co. 129, 36, 
Cigarette iw ai at te Guan Furniture Co., 
Norlipp Co., The...........es. 185 Hoosier Desk Co See cescccccres 
Imperial Desk Co 


Clips, Paper. 
(See Paper Clips.) 
Coin Bags and Wrappers. 


Indiana Desk Co 


Downey, C. L., Co., The.....231 . 

Strayer Coin Rag Co ** “Oa8 Jasper Desk CO... ees eeeeees 1 
Copyholders. Jasper Novelty Works 

American Clip Co..........62, 89 Jasper Ofice Pere. Ce 

American Electric (o.........224 Leopold Desk Ti nanss caseees 

rrec-Ne. Inc....... ear Macey Co., The... ws eeeeneees 

Kobler & Co..................230 Metal Office Furs. Co 

Premier Metal Products Co...198 oo Desk C0.....+.++0005: 

ME 55, o'duc baskiwsctaate ous ban Oe bevesveos oe 
Copying Devices. rpin “s Pc cccccccsesece 

Yawman & Erbe Mfg. Co.... 91 Quigley Furniture Co on 
Coctumers. GRAW-WOEe ccnccccceceocss 23 

Comrades Mfg. Co... 217 Shelbyville Desk Co he conesteve 

Furnas Furniture Co..........217 Steel Equinment Corp 

Globe-Wernicke Co. 129, 30, 31, 32 Tell City Desk Co 

Penn Art Steel Worke LK Valley City Desk Co. 

Premier Metal Products Co..198 we Dorn Iron Works Co. .124, aia 

Sanymetal Products Co | 290 i ae so 
Cuspidors. Weis Mfg. Cp acawe 67, &, 

Furies Mfg. Co..............208 Western Pusaitere Os 


Ireland & Matthews Mfg. Co..182 
Cutters, Paper and Card. Directory Bee 


Dating Stamps Supply Co.......192 Display Fixtures 


American Numbering Machine Sales Service Co on 
Co ne Sales Service Co...........++. 
. Universal Fixture Corp 
Me y P ‘2 

Bo er & Wenthe vs tah tat di “11 Duplicating Machines & Suppiies 

Defiance Sales Corp 200 Amer. Multigranh Sales Co...244 
* oes be a ee ' trig > Arilac Dry Stencil Corp 
Weeks, Frank A., Mfg. Co....214 Canete fek. Go 

— Mea. Carm........-S8l Dick, A. B., Co... Sinaia 
Weis Mfg. Co.....67, 68, 69, 70 is ee be 

Desk Lamps. , " Electric Motors. 

Aladdin Mfg. Co weve R25 Emerson Electric Mfg. 

Cello, Ine : -. 196 Envelope Openers. 

Faries Mfg. Co + 206 Hush-A-Phone Corp........... 22 
Silverglo Lamps, Inc — “2, is aGniwke oils = 
Silvray Co a2ceae Envelope Sealers. 

Desk Pads, Blotter. Bes BEee. Goro cceesess per 
Poorum & Pease Co. 156 McCarthy Inserting & Seal 
Fox, Geo. E., & Co , eo An Th. sanemnhédaawerde os 0 6c 
NS he Re Standard Mailing Mach. : 
Sainberg & Co »otibedin 213 Envelopes. 

Sun Rubber Co ; 166 Ames Safety Envelope Co.... 

Desk Pads, Glass. Pushnell, Alvah Co..... 1 
‘ox. Geo. EL. & Co a Diemer. John F., Co.. 

Dea Gee, Gikcsbeessices 205 Glohe-Wernicke Co. 129, 





Macey Co., err 
Weis Mfg. Co.. “ote 68, 
: Ale : onm Yawman & Erbe Mfg. Co..... 
Empire Chair Co............ . 202 Desk Work Distributors. 

Pen, Geo Bis @ Gdiccoscncees 97 
Glohe-Wernicke Co.129, 30, 31. 
Horn, W. C., Bro. & Co 233 





Invincible Metal Furn. . 
Jamestown Metal Desk Co.... 


Yawman & Lg Mfg. Co.. 
Davenport-Taylor Mfg. 
Lyon Meta'lic Mfg. Co 


McGill Paper Products, Ine...214 


Nat'l Fiberstok Env. Co..... 185 


181 
En . 
Markilo ©0,.... 6.60 ee cence 2M 
Tasers. 

Argus Mfg. Co......... -oolaS 


Dixon, Jos., Crucible Oo... eee. 
Ink Out} Mtg. itt stabiecanie 234 


Erasing Shields. 
tag 0 Erasing Shield Corp.195 


ae Publishin 


5 bd os Aten ab 229 
Deflance nie w bo alee ta tes 200 
Harvey, Fred W., Co......... 222 


Eyeshades, 
Featherweight Eyeshade Co. ..233 
File Boxes, Collapsible. 


Bankers’ Box bindeds oo eeeue 20 
ay-Dee C0... 1... 66 eecenenes 215 
Steel Bound Box Co.......... 1 
Strayer Coin Bag Co.......... 233 
File Boxes, Metal. 
Art Bteel Co........+... pesbdv ae 
Northern Corrugating Oo...... 72 
Rockwell-Barnes ©o.......... 104 
il Ca ° 
Diemer. John’ Pu. DOys ov cvvgas 202 
Globe-Wernicke ¢ de. ‘Ta0, 30, 31, 32 
Imperial Methods Co.......... 
Macey Co., The....+.....++0+ ler 
Sainberg & GOs sc secrvercvece . 213 
Ca . Metal. 
Art Metal Construction Co.... 87 
Auto File & Index Oo........ 172 
Bentson Mfg. CO........665+. 140 
Berger Mfg. Co........+ oveses 10) 


Brownge-Morse Co......... 121 
Columbia Steel Bess ment Co. 102 
Corry -Jamestown a ot +e! 
General Fireproofing -' 

Globe-Wernicke Co. 129, a "39 
Imperial Steel Cabinet oS, 51. 3 
Invincible Metal Fur. Go,....174 
Macey Co., The......... oe¥ cee 
Metal Office Furn. ©o........ 170 
Premier Metal Products Co...198 
Presstee!l Engineering rere 


Shaw-Walker we * as TTT Tt 
Steel Equipment ye save 6 
Terrell’s Sruent boesese 
Van Dorn Iron Works Oo.. “iad, 5 
Watson Mfg. Co........- 
Yawman & Tirbe Mfg. Co.. - 91 
Filing Cabinets, Wood. 
Auto File & 7. Gvocviseer 172 
Browne Morse Co. .......+4+> 121 
Globe-Wernicke Co.129, 30, 31, 32 
Imperial Methods Co........ . 154 
Macey Co., The........+600+> 167 
Shaw-Walker ......60000ee005 237 
Wagemaker Co..........5++ .. 153 
Weis Mfg. Co.. . 6. 68, *, 70 
me a Mfg. Co....» 91 
ng 
Aigner, a bocaccotee 234 
American cap ss boecceve 62, 89 
Browne-Morse ©o........+«++ .-121 
Daco Guide Co.......... ove eBen 


Filing Equipment Bureau o++ 142 
General Fireproofing Co.93, 4, 5, 6 
Globe-Wernicke Co.129, 30, ke 


Imperial Methods o......... 
Invincible Metal | Farn, Co....174 
Te Mfg. remy feucvtwe 231 
Macey Co., The.......-«++++- 167 
Meo Pe Paper Products. Inc...214 
Oxford Filing Supply OD... cc0e 160 
Rockwell-Barnes “o.........++ 194 
Simonson, R. A., Oo... ..5006+ 231 
Steel Equi ment OOFP. coscees 8&3 
Wabash Cabinet “o........... 116 
Weis Mfg. Co.. Ot, 68, 69, 70 
Yawman & Erbe Mrz. ae el 
Fountain Pens, 
Carter’s Ink Co... ....seeeceee 173 
Conklin Pen Mfg. Co.......++- 80 
Sevim, BA. HE. Giiciersoes .. 233 
barker Pen Co ........++. 111, 12 
Sheaffer, W. A., "on Giriocse 98, 9 
Welty, Wm. Oi cab babe 229 
bg E. 0., & Sons........234 
Aigner, G. J., & CO.....44.- 234 
Gumm 
Aigner, G. F., & CO..cccccess 234 
Brunswick Hotel ..........+- 105 
Lenox Hotel ..... e0cestsesen 105 
Index Card Signals. 
Cook, BH. ©., Giicscecccccvess 212 
Graff-Underwood Co........... 215 
Macey Co., The........+e0+5- 167 
Moore Push Pin Co.......... 237 
Yawman & Erbe Mfg. Co..... 91 
Index Tabs. 


Aigner, G. J., & OO «> onnono et 

Cook, H. ©., O00.....-00s00 

Globe Wernicke Co.129, 30, 31, 2 
tors. 


Ink Eradica 
Ink-Out Mfg. Co.........- ++ -234 
Inks, Adhesives, Etc. 
Canode Ink Co........++ ove 286 
Carter's Ink Co........0s606- 173 
General Eclipse Co,.......... = 
Higgins, Chas. M., & Co...... 
Lather Ink & Stamp Pad colats 
a ae BE. Ges tcccccesd . 218 
Inksta 
General Eclipse (Oo........... 225 
Sengbusch 8-C Rabetand Co.. .108 
Inkwell Bases. 
oem, BB. Mss Diisssccecsccse 233 
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Inserting and Sealing Machines. 


MeCarthy Ine & Seal Mach. .210 
Labels, Law Book and Number. 
Aigner, G. J., & Co. .23 


Leads for Mechanical Pencils. 


American Lead Pencil Co .. 

Faber, A. W., Ine. 256 
Letter Distrioutors. 

Bristow, Stanley EK ..-230 

Globe-Wernicke Co.120, 30, 31, 2 

Imperial Methods Co iM 

Kohthaas Co., The 222 
Letterheads 

American Embossing (o 210 

Goes Lithographing Co 185 
Lettering & Show Card Pens. 

Bridgeport Pen Co a5 
Library uipment. 

General Fireproofing Co.00, 4, 5, 6 

Rand-Kardex Service Co..149, 30 

Yawman & Erbe v1 
Linoleum Desk Tops. 

Fox, Geo. E.. & Co o7 

Polar Mfg. Co Ns 

1s 


Wagemaker Co 
Lockers = Storage Cabinets. 
Art Metal Construction ( 87 


Corry Jamestown Mfg. Corp..217 
De Luxe Metal Purn Co Iso 
General Fireproofing (o.0S, 4 6 
Glohe-Wernicke Co.128, 30, S1, 32 
Invincible Metal Furn. (+ 174 
Lyon Metallic Mfg. Co 10s 
Macey to 167 
Medart, Fred, Mfg. Co 7 
Steel Equipment Corp SS 
Terrell's Equipment Co 13s 
Van Dorn Iron Works Co. .124 i) 
Loose Leaf Books and Systems 
Accounting Devices Co sO 
BRoorum & Pease Co Loe 
Chicago Binder & File Co 20) 
Irving Pitt Mfg. tx 117 
Lioyd, W. &., Co 4 
National Blank Book Co ai 
Sheppard, ( L a 170 
Stationers, I I Co S1 
Trussell Mfg. (wo 1 
Loose Leaf Envelopes, Celluloid. 
Markileo Co 234 
Loose Leaf Metals 
Carpenter, E. W Mfg. Co aw 
Chicage Binder & Pile an 
Map Tacks. 
tirafl-Underwan!l Co 215 
Moore Push Pine Co 227 
Rand MeNally & Co rel 
aps, Globes, Etec 
and MeNally & (% 16t 
Matched Office Suites 
Cutler Desk Co 177 
General Fireproofing (o.05, 4, 5, 6 
Igopold Desk (« 186 
Macey Co., The 167 
National Desk Co 216 
Valley City Desk ( 197 


Keith, Inc. 








Colytt Laboratories 

Currier Mfg. (« 

Fox, Geo. E & 

Mark-Mor-An Dun 236 
Moisteners. 


to 226 


Argus Mfg 


Sengbusch SC Inkstand (to 108 
Nickel Plate Preservative 

No-Tarnish Products 232 
Numbering Machines. 

American Numb. Mach. ‘ Me 

Roberts Numb. Mach. Co 26 
Office Knives. 

Novelty Cutlery Co 118 
Office Partitions. 

Add-A-Unit Partition ( 206 
Oil, Office Machine. 

Claretype Co 237 


Defiance Sales Cory 
Pads, wy & (Ruled or Pili). 
Boorum Pane 


Paper. 
ue. lL. ba, 


Paper Co 230 
Featherwt. Paper Co Iie 
Weston, Byron, (Co 236 
Paper C 
American Clip Co ®, 
Esterbrook Steel Pen Co 107 
Hunt, C. Howard, Pen Co 202 
Van Valkenburg, L. PD 232 
Paper Clips. 
Argus Mfg. (« 226 
American Clip Co 62, SO 
Cook, H. C.. Co 212 
(iraf’-Underwood (Co 215 
oO. K. Mfg. Co 127 
Rockwell-Barnes Co 194 
Tip-Top Mfg. Co 20 
Van Valkenburg, L. PD 232 
Paper Fastening Machines. 
Acme Staple Co 1&0 


Bump Paper Fastener (o 222 


Defiance Sales Corp aL) 

Hveready Mfg. Co lsu 

Irvin, A. H., Co 233 

Neva-Clog Products, Ine 7s 

Parrot Speed Fastener Co 158 

Rockwell-Barnes Co 1% 
Paste. 

(See Inks, Adhesives, Ete) 
Pen and Pencil Clips. 

Argus Mfg. Co pat 

Deflance Sales Corp SLU 

Van Valkenburg. L. D .232 
Pencil ers. 

Auto Pencil Sharpener Co 237 

Graff-Underwood Co 215 

Hunt, C. H., Pen Co 202 
Pencils, Cedar. 

Amer. Lead Pencil Co 52 








member of the 


copy, 


have made, 
this bureau: 





without charge 


staff 


The Service Bureau 
of Office Appliances 


is maintained for the exclusive 
use of subscribers and advertisers 


In the execution of its various commissions 
this bureau calls upon practically every 
It answers by personal 
letters all inquiries upon matters germane 
to the field, it furnishes special reports upon 
articles of office equipment, supplies names 
of manufacturers of any article wanted, puts 
man and job together, prepares advertising 
furnishes lists of desirable agents and 
dealers in nearly every country, aids foreign 
dealers in securing U.S. A 
many other ways performs useful service, all 
Subscribers in every land 
and are making, good use of 
manufacturers in every section 
of the field have had evidence of the service 


lines, and in 

















Dixen, Jos., Crucible Co vo 
General Pencil Co Ie 
Staedtier, J. S.. Ine 232 
I 8. Pencil Co an 
Pencils, Thin Lead, Magazine. 
Autopoint Co 41 
Dur-O-Lite Peneil Co 155 
Listo Penell Co. 235 
Sheaffer, W 4 Pen Co 8, 9 
Welty, Wm = 220 
Pens, Lettering and Show Card. 
Bridgeport Pen Co 235 
Pens, Steel. 
Esterbrook Steel Pen Mfg. Co.107 
Hunt, C. H., Pen Co 22 
Miller Bros. Pen Co 232 


Spencerian Pen Co 


Turner & Harrison Pen Co 


Picture Hooks. 

Moore Push-Pin Co 237 
Pins. 

Deflance Sales Corp an 
Platens, Typewriter. 

Amer. Writing Machine Co 73 

Ames Supply Co.. 242 

Bushnell Mfg. Co 237 
Postal Scales. 

Hanson Bros. Scale Co 25 

Pelouze Mfg. Co.. 227 

Triner Sales Co. 231 

Triner Seale & Mfg. Co 221 
Publications. 

British Stationer 187 

Buro Bedarf Rundechau 242 

Mon Bureau 240 
Punches. 

Roorum & Pease (o.. 106 

Chicago Binder & File Co awn 

Defiance Sales Corp. oe ee 0D 

Globe-Wernicke Co.129, 30, 31, %2 

Schollhorn, Wm., Co. 234, 235 

‘ins. 
Moore Push Pin Co 237 
pe Boxes. 

Northern Corrugating (Co. 72 
Ribbons and Carbons 

Allen & Co.... . 228 

Ault & Wiborg Co... SS 

Buckeye Ribbon & Carbon Co. .101 

Canode Ink (o.......... ; 


Carter’s Ink Co... 
Columbia Rib. & Car. 


Mfg. 


178 
“Co 175 


Crown Ribbon & Carbon Co. .205 
Manifold Supplies Co. 48, 9 
Mittag & Volger 47 
Neidich Process Co -- 241 
Old Town Rib. & Car. Co...190 
Pacific Carbon & Ribbons Co..144 


Peerless Carbon & Ribbon Co.225 


Phillips Rib. & Carb. Co...238 

Remington Tw. Co..51, 133, 151 

Rockwell-Barnes Co.. os cae 

Storms, H. M.. Co... ..243 

Union Ribbon & Carbon Co 210 

U. S. Typewr. Rib. Mfg. Co. .210 

Webster, F. 8.. Co... 2. 212 
Rubber Stamps 

Meyer & Wenthe. 211 
Safety Deposit Boxes. 

General Fireproofing (o.93, 4, 5, 6 

Invincible Met. Furn. Co. 174 
Safes. 

General Fireproofing oo e8, 4,5. 6 

Globe-Wernicke Co.129, 30, 31, 32 


Hall's Safe Co 
Macey Co., The 
Meilink Steel Safe Co 
Schwab Safe Co., The 
Steel Equipment Corp 
Van Dorn Iron Works Co 
Yawman & Erbe Mfg. Co 
Salesmen Wanted. 
Curtis, 1000, Ine 
Office Appliances 
Scrapbooks. 
Horn, W. C., 
Sealing Wax. 
Lather Ink & Stamp Pad Co 
Sanford Mfg. Co 
Sea 
Meyer & 


Bro 


Wenthe. 


ls, Notary and Corporation. 


.-211 


Second-Hand Office Machinery. 


Reliable Tw. & A. M 
Shelf Boxes. 


Diemer, John F.. & Co 

Globe w ernicke Co. 129, 30, 
Shelving. 

Art Metal Construction Co.... 


terger Mfg. Co.. — 
De Laxe Metal Furn. Co.. 
General Fireproofing Co.93. 


31, 


Corp.136, 7 


202 
22 


S7 


Globe Wernicke Co. 129, 30, 31, 32 


Medart. Fred Mfg. Co 
Steel Equipment Corp... 


Terrell’s Equipment Co 

Van Dorn Iron Works, 

Ly - Erbe. 
Sign Mark 

iia, "Base H. 
Signs. 


Javenport-Taylor Mfg. Co 
Smoking Stands, Office 
Aladdin Mfg. Co 
Sorti vices. 
—— haas 


A. 


Multipost. a o 


Standard Mailing Mac h. Co.. 


Stamp Pads. 
Lather Ink & Stamp Pad C 
Meyer & Wenthe .. 
Mun-Kee Products Corp. 
Peerless Car. & Rib. Co. 


Adjustable Table Co . 
Premier Metal Products Co. 
Searles Elec. Weld. 
Sherman-Manson Mfg. Co 
Tiffany 
Toledo Metal Furn. Co 
Stapling Machines. 

Acme Staple Cbv.. 

Defiance Sales Corp.. 
Eveready Mfg. Co.... 
Hotchkiss Sales Co. 

Irvin, A. H., Co. ; 
Neva-Clog Products, Ine 


Parrot Speed Fastener (¢ ‘orp. ce 


0 





Oo.124, 5 


214 
211 
211 


. - 225 


on 


. 198 


213 


. -205 


Adjustable Stand Co.. 


Stationery, Embossed, Engraved 


American Embossing (Co... 
Kihbn Brothers fetece 
Wiggins, John B.. Co 

Stationery Cabinets. 

General Fireproofing Co.03, 4 


Globe-Wernicke Co.129, 30, 3 


Methods Co 
The 


Imperial 
Macey Co., 
Terrell's 


Equipment Co 


208 
120 


Swinging Ty 


Van Dern Iron Works Co 


Weis Mfg. Co. .....67, 68, 68, 
Stationery 


cks. 
Mtg. Ce. 
Methods Co. 


Currier 
Imperial 


Stenc 


Meyer & Wenthe. 


Stenographers’ Note Books. 


Loorum & Pease Co. 
Rockwell-Barnes Co 


Stools. 


Conrades Mfg. Co 
Crocker Chair Co. 


Milwaukee Chair Co 
Searles Elec. Weld. Wks 
Toledo Metal Furn. Co 


Storage Cases. 


Bankers Box Co 

Steel Bond Box Co 
Strayer Coin Bag Co 
writer Stands. 
American W 
Globe-Wernicke Co. 129, 350, 


Tables. 


Corry-Jamestown Mfg 
Furnas Furniture Co 
General Fireproofing Co.05, 4, 


Telephone Accessories. 


American Electric Co 


Co. 


Speed Key Mfg 


Ames Supply Co 


Corona Typewriter Co. 
Reliable Tw. & A. M. 


riting Mach. Co 
Corp. . 


Coe.129, 30, 31, ¢ 





Corp .136, 7 


.124, 5 


70 
226 


1m 


211 


. 156 
1% 


Globe-Wernicke 32 
Lyon Metallic Mfg. Co 108 
Macey Co., The 167 
Mutsebler Bros, Co 61 
Premier Metal Products (o..198 
St. Johns Table Co ..-119 
Van Dorn Iron Works (o...124, 5 
Tablets. 
Rockwell-Barnes Co 104 


Colytt Laberatories $n 
Hush-A-Phone Corp “4; 
Nat'l Phone Holder Corp 21 
Thumb-Tacks. 
Graff-Underwood Co 215 
Moore Push Pin Co. 237 
Time Stamps and Recorders. 
Ajax Time Stamp Co 210 
Joslin, A. D.. Mfg. Co 221 
Thompson Time Stamp Co 235 
Transfer Cases. 
Art Metal Construction Co ST 
Berger Mfg. Co loo 
General Fireproofing Co.93, 4, 5, 6 
Glohe-Wernicke Co.120, 30, 31, 32 
Macey Co., The. 3 ..167 
Republic Box Co 218 
Shaw-Walker 237 
Steel Equipment Corp S83 
Van Dorn Iron Works (o..124, 5 
Weis Mfg. Co .. 67, 6s. 69, 70 
Yawman & Erbe Mfg. Co 91 
Trimming Boards. 
Ideal School Supply Co 192 
Type, Typewriter. 
Ames Supply Co 242 
Typewriter Cabinets. 
Toledo Metal Furniture Co...120 
Typewriter Cleaning Brushes. 
Hahn, Arthur W 235 
Typewriter Cleaning Material. 
Amer. Writing Mach. Co 73 
Clarotype Co. : 237 
Sanford Mfg. Co 213 
Webster, F. 8., Co.. 2, 212 
Typewriter Cushion Keys. 
Lincoln Rubber Key Co 201 
Munson Supply Co at 
Park Co., The. 232 
Peerless Key Co = 


Typewriter Cushion Knobs & Feet, 


Azora Rubber (Co ‘S33 

Fox, Geo. E., & Co. oT 

Smith Noise & Shock Elim. 

nator ..... 201 

Typewriter Parts and Tools. 

Ames Supply Co.... 242 
Typewriters, New. 

American Writing Mach. Co... 73 


Remington Tw. Co..51, 133, 151 
Royal Typewriter (Co. 6, Ti 
Smith, L. C. & Corona Twes..158 
Smith-Premier Tw. Co.. .126 
Underwood Typewriter Co 
53, 57, Back Cover 
Woodstock Typewriter Co... .247 
Typewriters, Rebu 
American wrth "Mach. Co.. 73 
(ieneral Typewriter Exchange .236 
Regal Typewriter Co.... 200 
Reliable Tw. & A. M. Corp.136, 7 
Shipman-Ward Mfg. Co . 235 
Smith Tw. Sales Corp. ..200 
Typewriter Emporium . 285 
Wholesale pewriter Co .203 
Visible Index Systems. 
Acme Card System Co . & 
Irving Pitt Mfg. Co. .117 
Glohe-Wernicke Co 129, 30, 31, 32 
Pressteel Engineering Corp..232 
Rand Kardex Service Co. 149, 50 
Wardrobes. 
Furnas Furniture Co.. 217 
General Fireproofing Co.93, 5.6 
Globe-Wernicke Co.129, 30, Ay 32 
Lyon Metallic Mfg. Co.. 108 
Terrell's Equipment Co 138 
Waste Baskets. 
Rarbee Wire & Iron Wks 218 
General Fireproofing (o.93, 4, 5, 6 
Invincible Metal Furn. Co...174 
Macey Co., The. 147 
Metal Office Furniture Co... ..170 
Nat'l Vulcanized Fibre Co...207 
Peerless Wire Goods Co 195 
Penn Art Steel Wks 217 
Yawman & Erbe 91 
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Our Foreign Trade in Typewriters. 

Commerce Reports] Few commodities in our export trade 
represent such a large percentage of domestic production as 
do typewriters. It is impossible to arrive at an exact per cent 
of exports of typewriters as compared to domestic production 
because the census statistics include parts, accessories, and 
supplies. The value of products for typewriters and supplies, 
as given by the Bureau of Census, amounted to $24,499,667 in 
1914; $52,737,661 in 1919; $41,789,990 in 1921; $52,498,404 in 1923; 
and $63,079,602 in 1925 In 1914 the exports of typewriters 
amounted to $10,575,573; in 1919 to $17,391,118; in 1923 exports 
of parts of typewriters were separately shown at $540,329, with 
a total of $14,361,809 for typewriters and parts, excluding the 
export of ribbons which were valued at $519,990; in 1925 the 
export of typewriters and parts amounted to $19,652.089 

Prier to 1923 United States imports of typewriters and parts 
were not of great importance, but in 1923 they were valued at 
$38,727; in 1925 at $51,393, and in 1926 the total was $109,762, of 
which typewriters amounted to $66,832 and parts to $42,930. 

The United States has exported in the last fourteen years 
$186,274,056 worth of typewriters, exclusive of so-called com- 
bination such as adding typewriters, typewriter 
bookkeeping machines. (Exports of the latter 
types of machines are included in the heading of adding and 
calculating machines.) Of the total typewriter exports, Great 
Britain and France took over one-third. Slightly more than 
one-third was shipped to a group of nine countries: Canada, 
Italy, Australia Argentina, British India, Mexico, 
Brazil, and Germany The remaining third was distributed 
throughout the rest of the world, some typewriters going to 
nearly every country 

The primary 


machines, 
adders, and 


Spal 


markets for 
fourteen—year record, are 


typewriters, as indicated by this 
thirty-two countries. This group ac 
counted for ninety—three per cent of all typewriter exports dur 
ing this period, each of the countries buying over $1,000,000 

These thirty-two countries purchased during ihe 
years, 1913 to 1924, inclusive, an average of $4,383,795 
This was an annual average to each country of $365,316 over the 


worth 
twelve 


same period This average was exceeded in 1925 by $147,103 
or 40.3 per cent, and in 1926 by $145,399, or 39.8 per cent 
Each of the following countries have bought over $1,000,000 


worth of American typewriters in the last fourteen years: 
United Kingdom, $39,410,464; France, $20,839,184; Canada, $10,- 
$82,420; Italy, $8,816,661; Australia, $7,000,905; Spain, $6,605,172; 
Argentina, $6,138,275; British India, $5,740,815; Mexico, $5,727,- 
915; Brazil, $5,384,080; Germany, $4,939,770; Russia in Europe, 


$4,888,815; Switzerland, $4,095,648; Austria, $3,846,944; Sweden, 


$3,816,081; Belgium, $3,720,892; Netherlands, $3,680,078; Cuba, 
$3,229,876; Denmark, $2,485,302; Norway, 2,266,464; British 
South Africa, $2,140,152; Chile, $2,062,143; Colombia, $2,045,099; 


Philippine Islands, $1,831,468; China, $1,804,713; Japan, $1,802,- 
618; Duteh East Indies, $1,694,526; Czechoslovakia, $1,674,531; 
Poland and Danzig, $1,417,732; Peru, $1,217,190; New Zealand, 
$1,152,809; Portugal, $1,074,659. Total, $173,033,401. 

Major Customers Are Uniform Purchasers. 

It is interesting to note that this same group bought nearly 
identical totals of typewriters in the last two years: $16,397,400 
in 1925 and $16,342,882 in 1926 

Thirty-three countries took between $100,000 and $1,000,000 
worth of American typewriters in the fourteen-year period. 
These countries and their imports of American typewriters 
for fourteen years were: Venezuela, $903,392; Egypt, $888,964; 
Uruguay, $883,188; Finland, $821,828; Straits Settlements, $730,- 
696: Guatemala, $517,122; Rumania, $515,570; Hungary, $467,436; 
Russia in Asia, $446,308; Bolivia, $439,767; Dominican Republic, 
$434,194; Greece, $434,112; Panama, $373,156; Algeria and Tunis, 
Equador, $321,331; Hong Kong, $294,444; French Indo- 
China, $246,902; Salvador, $237,524; Morocco, $218,470; British 
West Africa, $204,788; Honduras, $203,302; Costa Rica, $189,372; 
Turkey in Europe, $189,120; Siam, $167,592; British East 
Africa, $165,144; Yugoslavia and Albania, $158,533; Nicaragua, 
$152,915; Other French Africa, $141,142; Trinidad and Tobago, 
$131,712; Portugese East Africa, $128,352; Jamaica, $124,879; 
Latvia, $116,808; Haiti, $103,365. 

The grand totals of these thirty-three countries in 1925 were 
$1,448,654; in 1926, $1,667,494. These countries purchased dur- 
ing the twelve years, 1913 to 1924 inclusive, typewriters to the 
average of $260,361. This average was $21,696 for each country 
during each year over the same period. The annual average 
value of exports to each country was exceeded in 1925 by $22,- 
202, or 102.3 per cent, and in 1926 by $28,834, or 132.6 per cent. 

The remaining countries, largely inland groups or commer- 
cially unimportant countries, received about $1,500,000 worth 
of American typewriters during the past fourteen years 


359,608; 


European Imports Are Heavy. 
Exports of the past two years have been the heaviest since 
1910, with the exception of the abnormal year 1920, when the 
total was $25,041,809 Although the exports to Europe were 


larger in 1925 and 1926, the per cent of this total to this area 
is lower for the fourteen-year period, as compared with a 
twelve-year period ending in 1924. The outstanding advance 
in sales among the larger European countries in 1925 and 1926 
is in France, where shipments totaled $1,519,273 in 1924, $1,900,-— 
334 in 1926 and $1,835,551 in 1926. Other European countries 
which have increased their purchase during the last four years 
are Italy, Finland, Spain and Switzerland; countries showing 
a decrease are Austria and the United Kingdom. 

A number of countries have come into prominence as markets 
for American typewriters in the last four years. Among these 
are the four succession states of the former Austrian-Hun- 
garian empire. Prior to the division of that empire separate 
statistics were not available for the different sections cem- 
prising it, but the total direct imports of American typewriters 
by Austria-Hungary were about $500,000 or less a year, prior 
to the war. Last year, the purchases of Czechoslovakia were 
valued at $456,648, having increased quite rapidly each year 
since 1920, when figures were first available, and amounted to 
$63,065. Hungary also increased its purchases from $3,076 in 
1920 to $156,436 last year, while those of Yugoslavia and Al- 
bania, combined, amounted to $200 in 1919 and $50,191 in 1926. 


South America Increases Typewriter !mports. 

Typewriter shipments to South America have shown an in- 
crease each year since 1923, totaling $1,539,719 in that year 
and $2,657,037 in 1926. The advance in Argentina and Brazil 
is very marked during the past four years. Argentina im- 
ported American typewriters valued at $538,726 in 1923 and 
$794,549 in 1926. Brazil's imports of American typewriters 
totaled $363,151 in 1923 and $751,631 in 1926. Bolivia, Chile, 
Colombia, Peru, Uruguay and Venezuela have increased their 
purchases over this four-year period. 

The gain in the Far East during these four years has been 
quite marked, total shipments amounting to $1,838,000 in 1923 
and $2,567,584 in 1926. Typewriter shipments to Australia in 
1923 and 1924 were recorded as the largest in history, but 1925 
with $682,469 and 1926 with $807,846 were by far the best years. 

Shipments to Africa made slow but appreciable increases, 
with total sales valued at $312,459 in 1923 and $590,251 in 1926. 
The three great typewriter markets in Africa are Egypt, Tunis 
and Algeria and the Union of South Africa. In 1923 and 1924 
Tunis and Algeria showed a very large increase in the direct 
importation of typewriters from the United States. Although 
the recorés give only $84,929 as the value of typewriters im-— 
ported from America in the decade 1913-22, the purchases of 
1924 alone exceeded this ten-year total, and 1925 showed over 
five times the average of the preceding decade. This was un- 
doubtedly in part accounted for the fact that it was formerly 
the practice to supply Algeria and Tunis largely from stocks in 
France. Apparently this practice has been reverted to because 
the direct exports from the United States decreased in 1925 
and no shipments are recorded for 1926. 


Egypt Becomes important Market. 

Egypt, although purchasing American typewriters for a long 
period, has become a very important market in the last few 
years. In 1920 the shipments to that country amounted to 
$204,840, in 1925, the best year over the period 1910 to 1926, 
with the exception of 1920, total sales amounted to $126,930, 
but in 1926 sales decreased to $121,448. Exports of typewriters 
from America to the Union of South Africa decreased from 
$328,161 in 1925 to $187,693 in 1926. 

Purchase on the North American continent increased for 1925 
and 1926 as compared to 1923 and 1924. Shipments to Canada 
showed a steady decrease from $1,429,968 in 1920 to $504,267 
in 1924 but increased in 1925 to $588,701 and in 1926 to $807,566. 
Shipments to Mexico increased from $402,807 in 1924 to $669,924 
in 1925 and $729,967 in 1926. 

American typewriter exports to the West Indies were valued 
at $453,013 in 1925 with a decline to $341,950 in 1926. Cuba in- 
creased its purchases from $177,003 in 1924 to $343,391 in 1925, 
Lut showed a decrease to $225,534 in 1926. Haiti and Jamaica 
showed a very slight decrease in 1926 as compared to 1925, 
while the Dominican Republic and Trinidad and Tobago showed 
slight increases. 

In quantity 1926 showed exports of 202,122 new standard 
typewriters, 98,456 new portables and 28,274 used and rebuilt 
typewriters. 

A number of countries are conducting very active compaigns 
to advocate the purchase of domestic goods wherever possible 
in preference to the necessity of importing. Typewriters have 
been specifically designated in this movement in more than one 
country, but in spite of this opposition the total value of t 
writer exports from the United States incr from $18,020,— 
459 in 1925 to $18,198,391 in 1926 and for the first three months 
of 1927 there is ot a very small decrease as compared with 
the same period of 1926. Aithough it is possible that a number 
of European countries may increase their production of standard 
typewriters with a resulting decrease of American exports, the 
shipments of portable typewriters will probably continue to 
increase and thus offset, at least for a few years, any decrease 
that might occur in the shipments of standard typewriters 
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1,631,717 


re 


\ 
a 


No. 1,619,602.—Silencing device for 


March 


No. 1,632,459.—Loose leaf holder. 


Copies of patents herein listed can be 
obtained from the Commissioner of 
Patents, Washington, D. C., for ten cents 
each in cash, postofice money orders or 
certified check. Stamps and personal 
checks not accepted. 


1,631,192. Writing pad Bernald M. 
Dunlap, Rockford, lll. (assignor to How 
ard L. Fischer, St. Paul, Minn.) 

1,631,195. Telephone stand. Fred A 
Fred, New York, N. Y. (assignor to J. W. 
Gillis Company, Rochester, N. Y., a cor- 
poration of New York). 

1,631,197. Typewriting machine. George 


G. Going, Middletown, Conn. (assignor to 


Remington—Noiseless Typewriter Corpor 
ation, New York, N. Y., a corporation of 
New York) 

1,631,611. Casing and method of making 
same. Clinton B. Alexander, Washington, 
dD. Cc 


1,631,732. Visible card system Frank 
H. Johnston, Chicago, Ill. (assignor by 
mesne assignments to Acme Card System 


Wants Abroad 


Aukland, New Zealand.—The Austral 
Agency Company, inventors and manu- 
facturers’ representative, Tasman build- 


ing, Zac avenue, is interested in agencies 
of good American office equipment for 
the dominion This concern was recom- 
mended to us by one of our old friends 
in Australia. 

Brussels, Belgium.—M. Camille Lam- 
bert, of La Vie au Bureau, 42 rue Les- 
broussart, Brussels, will be in the United 
States in November and December with 
a view to obtaining general representa- 
tion of office equipment The company, 
La Vie au Bureau, publishes an office 
supply magazine by the same name, and 
is in close touch with trade methods and 
possibilities. M. Lambert will consider 
any worth while line, whether large or 
small. His address until October will be: 
Care Organisateur Conseil aux Hauts 
Noumeau, Nouville, Cala- 
the month of November: 


Forneaus de 
During 


donie. 


~ 


typewriters. 
1, 1927, by Royal G. Daniel, Denver, Colo., assignor to 
the Underwood Typewriter Company of New York, N. Y. 
Patented June 14, 1927, by 
Richard M. Van Vaikenburgh of Kansas City, Mo., assignor to 
the Irving-Pitt Manufacturing Company of the same place. 


The RECENT 
PATENT 



































































Patented 


Ohio. 
No. 


Company, Chicago, Ill, a corporation of 
Illinois). 

1,632,228. Operating device 
keeping machines and the like. 
Hedden, Easton Orange, N. J 

1,632,393. Desk calendar. 
Esau, Milwaukee, Wis. 

1,632,476. Student's portable desk. Sam-— 
uel J. Holderman and Ray E. Cryder, 
Morris, Il. 

1,632,710. Fountain pen and pencil. Per- 
cival S. Morris, Brooklyn, N. Y. 

1,633,070. Temporary binder. Frank H. 
Crump, Los Angeles, Calif. 

1,633,242. Adding attachment for type— 
writing machines. Gustave O. Degener, 
Hartford, Conn. (assignor to Royal Type-— 
writer Company, Inc., New York, N. Y., 
a corporation of New York). 


for book— 
Viner J. 


George Waler 


1,633,135. Pencil clip and eraser holder 
combined. George Tillman Sheley, India- 
napolis, Ind. 

1,633,433. Fountain pen. Henry Boyer, 


Jersey City, N. J., and Maurice Klevins, 
Brooklyn, N. Y 


1,633,696. Stencil sheet. Alex Brooking 


For the Attention of the 
Manufacturer 
The detailed inquiries which follow 
have been received direct from readers of 
Office Appliances. They are tangible busi- 
which are well worth 





ness opportunities 

following. 

Care Compagnie Generale Transatlan- 
tique, Montgomery street, San Francisco, 
Calif During December: Care Lloyd 


Royale Belge, 10 Pearl street, New York, 
me. Mail addressed to M. Lambert at 
San Francisco will be held pending his 
arrival. 

Copenhagen, Denmark.—Mr. Frederick 
Larsen, St. Kirkestraede 3, is represent- 
ing a large manufacturer of addressing 
equipment in Denmark It is found that 
one or two other first class American 


No. 1,631,717.—Telephone note book and pencil holder. 
ented June 7, 1927, by Theodore V. Breyer of New Philadelphia, 


1,633,698.—Envelope sealer. 
Dwight C. Davis of Monterey Park, Calif. 





Pat- 


Patented June 28, 1927, by 


Davis, Cincinnati, Ohio (assignor to A. B. 
Dick Company, Chicago, Ill, a corpora- 
tion of Illinois). 


1,633,698. Envelope sealer. Dwight C. 
Davis, Monterey Park, Calif 

1,633,816. Device for use with tele—- 
phones. Charles B. Kinkead, Huntington, 
W. Va. 

1,633,883. Miniature electric advertising 
sign. Roy E. Benham and Homer B. 
Ross, Richmond, Ind. 

1,633,896. Fountain pen. Theodor Ko- 
vacs, Meran, Italy. 

1,633,952. Telephone index. George D. 
Pogue and Webster V. Pogue, Mount 


Vernon, N. Y. (assignors to Pacquin, Inc., 
New York, N. Y., a corporation of New 


York). 

1,634,064. File wallet. Eugene F. Ahl- 
quist, Minneapolis, Minn. (assignor to 
Gaw-O' Hara Envelope Company, Chicago, 
Ill., a corporation of Illinois). 

1,634,125. Loose leaf binder. Clarence 
D. Trussell, Poughkeepsie, N. Y. (assign- 
or to Trussell Manufacturing Company, 
Poughkeepsie, N. Y., a corporation of 
New York). 


the 
are 


office machines will fit well into 
present situation. Manufacturers 
invited to communicate, 


Wanted Here at Home 


itt.—The Pantagraph 
Printing & Stationery Company, Earl 
Greiner, is in the market for a_ slotted 
hole punch that sells at $3.00 or $4.00, to 
punch one or two 5/16 inch holes at one 
stroke. 

Chicago, Iil.—George L Waterman, 
4531 North Artesian avenue, representing 
an ink manufacturer in the Chicago ter- 


Bloomington, 


ritory, is in a position to handle more 
stationery lines, or other items handled 
by stationers, department and drug 
stores. His territory is from Madison 
street, Chicago, South to Gary, Ind., and 
he will be interested in any line which 
may be available. Mr. Waterman will 
consider anything in stationery or office 
supplies except ink, carbon paper and 


typewriter ribbons. 
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E! Dorado, Ark.—Morgan Toney, secre- 
tary of the Preston-Toney Printing Com- 

pany, Inc., dealer and office outfitter, 
Cedar and Jackson streets, is seeking a 
loose leaf ledger for safety deposit box 
departments of banks. 

Dallas, Texas.—Herbert N. Sall, 5014 
Ross avenue, Texas, wishes to represent 
manufacturers of office equipment and 
specialties in Texas and adjoining states. 
He has had considerable experience as a 
sales manager. 

Des Moines, lowa—M. A. Holley, of 
L. W. Holley. & Sons Company, 100-02 
East Grand avenue, stationer and office 
outfitter, seeks desk portfolios with four 
compartments. Manufacturers are in- 
vited to send Mr. Holley full particulars. 

Jersey City, N. J.—The Jersey Folder 
Company, 10 Duncan avenue, desires to 
act as sales representative for a manu- 
facturer of some line which will go with 
binder folders and allied products. This 
concern was organized by C. R. Senior, 
formerly sales manager for a well-known 
manufacturer of stationery items, and a 
good salesman with wide acquaintance in 
the trade. 

Los Angeles, Calif. — The Walters 
Specialty Company, 201 Transportation 
building, is available to handle a line to 
be sold to dealers in the coast states, or 


if the manufacturer prefers, direct to 
users in Southern California. The com- 
pany is handling two Eastern lines to 
dealers, and operates a separate organi- 
zation in Los Angeles selling direct to 
users. 


New York, N. Y.—The Stationery Sup- 
ply Service, stationer, printer and en- 
graver, 232 West Fifty-fifth street, is 
revamping and modernizing its catalogue 
file. Manufacturers in this industry are 
invited to send their latest catalogues, 
price lists and other pertinent matter. 

Pittsburgh, Penna.—A. P. Ingram, 417 
Commonwealth building annex, is gen- 
eral manager of an established concern 
with a well trained, aggressive sales or- 
ganization. This covers regularly West- 
ern New York, Pennsylvania, Maryland, 
West Virginia and Eastern Ohio. Mr. 
Ingram desires to communicate with 
manufacturers regarding exclusive sales 


of office or factory devices of proven 
merit. Bank references offered 
Commerce Department Trade 
Opportunities 

Appliances, office, Mexico City, Mexico. 

-No. 26,370; purchase or agency con- 
templated 

Appliances, office, small, Leipzig, Ger- 


South African Market for Office Equipment 


many.—No. 26,372; purchase or agency 
contemplated. 
Equipment, office, including desks, 


book cases, etc., Darien, 


filing cabinets, 
26,296; purchase contem- 


Manchuria.—No. 
plated. 


Equipment, mechanical, office, Concep- 


cion, Chile.—No. 26,216; agency desired. 
Fibre in plates, vulcanized, and trunk 
plates, Dresden, Germany.—No. 26,287; 
agency desired. 
Fixtures, office, Zurich, Switzerland.— 
No. 26,215; purchase or agency contem- 
plated. 


Machines, addressing, Bombay, India.— 
No. 26,376; exclusive agency desired. 


Machines, adding and calculating, 
Buenos Aijires, Argentina.—No. 26,517; 
agency desired. 

Machines, adding, Concepcion, Chile.— 


No. 26,216; agency desired 

Machines, duplicating, Bombay, India. 
No. 26,376; exclusive agency desired. 

Machines, stamp affixing, Melbourne, 
Australia.—No, 26,515; ag gency desired. 

Machines, typewriter, “small and cheap 
but useful,’"’ Bombay, India.—No. 26,376; 
exclusive agency desired. 

Machines, typewriter rebuilt, Colombo, 
Ceylon.—No. 26,561; agency desired. 

Machines, typewriter, Concepcion, 
Chile.—No. 26,216; agency desired. 

Machines, typewriter, second hand, 
Darien, Manchuria.—No. 26,296; purchase 
contemplated. 

Paper, carbon, Chillan, Chile.—No. 
26,54 purchase contemplated. 

Paper, carbon Me Concepcion, 
Chile.—No. 26 216; ndon, England, pur- 
chase contemplated. 

Paper, carbon, Talcahuana, Chile.—No. 
26,469; purchase contemplated. 

Paper and envelopes, Colombo, Ceylon. 
—No. 26,561; agency desired. 

Paper, writing, Chillan, Chile.—No. 
26,547; purchase contemplated 


Paper, writing, and envelopes, Winni- 
peg, Canada.—No. 26,399; purchase con- 
templated. 


Pens and pencils, Talcahuano, Chile.— 
No. 26,469; purchase contemplated. 

Stationery and smokers’ articles, 
Winnipeg, Manitoba, Canada.—No 26,399; 
purchase contemplated. 


Supplies, stationery, and playing cards, 


Colombo, Ceylon. —No 26,561; agency 
desired. 

Supplies, office, small articles, Chillan, 
Chile.—No. 26,547; purchase contem- 
plated. 

Supplies, office, including ink, erasers 
and blotters, Talcahuano, Chile.—No. 
26,46;9; purchase contemplated. 


Stationery, office, Darien, Manchuria.— 
No. 26,296; purchase contemplated. 
Stationery articles, Leipzig, Germany.— 


No. Sere purchase or agency contem- 


plat 

Ribbons, typewriter, and carbon paper, 
Mexico City, Mexico.—No. 26,370; pur- 
chase or agency contemplated. 

26.253: amt Sling. Val , Chile.—No. 

2; agency si 

Supplies, office, Zurich, Switserland.— 
oe ,215; purchase or agency contem- 
plated. 


_—_>_— 
Withdrawal of Credits from Shanghai 
Im 


Commercial Attache Julean Arnold 
writes from Shanghai, China, under date 
of June 10, that a number of importers 
in Shanghai who have had relations for 
years with American manufacturers and 
exporters are placed in considerable em- 
barrassment now because their pects 
in the United States are withdrawi 
usual credit facilities, on the plea o 
settled conditions in China. 

Mr. Arnold says that business in the 

st has usually been done either on a 
etter of credit basis or on a document 
against payment basis, but that in a 
number of recent instances, in which 
very small orders were involved, the 
American exporter has demanded an 
irrevocable letter of credit with each 
order. The importers are Sadies demand 
for revocutee letters of credit for each 
order often impossible to folfill in view 
of the small amount involved. 

Mr. Arnold says that the gt in 
Shanghai, especially American importers, 
are carrying on business there with little 
interruption on account of disord 
conditions in China. He gives it as his 
opinion that there is nothing in the ‘aitea- 
tion at Shanghai, at present, invol 
necessity for taking extraordinary cred 
precautions or fone insisting upon irre- 
vocable letters of credit ‘wit orders. 
There is far less reason for this attitude 
now, Mr. Arnold eave, than there was 
two months a fact, he says, as 
far as Sha itselt is concerned, busi- 
ness is ee on without much interrup- 
tion except that the volume is being 
affected by the general depressed condi- 
tions in the Upper Yangtze region. 

—<>__—- 


Exports as reported by the United States 
Department of Commerce appear as 5, jollews tn 
this issue of Office Ane P Addin af Billing- 
Calculating Machines, Page 2 Rng 
writers, April, Page an "Ty 
Carbon Paper and Filing by Hr 
194 Writing Instruments 

abulations on Metal Office 
not received in time for this issue. 
be printed in the September number. 


Bag yond 
Page 227. 

urniture were 
They will 








account, 


391 registers with a valuation of £11,168. 
divided between German and British houses, the former supply- 
ing seventy-one machines valued at £1,313, 


the 1925 imports from the United States comprising 


The balance was 


and the latter 


Commerce Reports] Imports of American typewriters, add- 
ing and calculating machines, addressing, and duplicating 
machines and cash registers into South Africa are, on the 
whole, being well maintained. Despite vigorous propaganda, thirty-five valued at £134. 


in Miscellaneous Machines. 


efforts to popularize the use of British-made office equipment 
and machinery in South Africa, no appreciable advances have 
been made by English manufacturers, and American specialties 
continue to dominate the market. The 1925 returns, the latest 
detailed figures available, disclose purchases aggregating 
£67,268, or seventy-seven per cent of the total, which amounted 


to £86,954. Although this was a small decline from 1924 when 
consignments from the United States amounted to £71,765, 
or eighty per cent of the imports from all sources, there are 


indications that the 1926 returns will show a decided strength- 
ening in our relative position. The combined volume of this 
trade, however, is expected to show a slight recession. 

Typewriters are the most important class of office specialty 
imports, comprising somewhat more than sixty per cent of 
the total. In South Africa, as in other sections of the world. 
American typewriters are conceded to be distinctly superior 
and the competition encountered from other nationals is 
negligible. Our share in this trade over the past four years 
has averaged £36,321, or somewhat over eighty per cent, the 
remainder being divided between England and Germany, with 
the former predominating 

One interesting sidelight is the recent rise to favor of the 
American portable typewriter. Only a few years ago a rarity 
on the market, it has grown increasingly popular, and is now 
conservatively estimated to comprise about fifteen per cent of 
all typewriter imports from America. 


Cash registers comprise the next most important class of 
office specialty imports. Receipts in 1925 totaled 497 machines, 
costing £12,615, an increase of thirty-four in number but a 
decrease of £3,164 in value from 1924. Numerically this is the 
highest level reached since the boom year of 1920. As in type- 


writers, the predominant share of this trade is for American 


United Kingdom Strong 

In the classification which includes addressing, duplicating, 
numbering and perforating machines, the United Kingdom holds 
the dominant position, supplying approximately sixty per cent 
of the total imports, which in 1925 amounted to £12,010. The 
United States’ participation amounted to £4,366, or thirty-six 
per cent. The sharp increase of £6,344 in 1925 in the value 
of this class of specialties indicates a wide adoption of mimeo- 
graph and multigraph equipment by local business houses. 
Considering the limited market, however, the volume of busi- 
ness done in 1925 came somewhat as a surprise even to those 
connected with the trade and it is hardly likely that the 
current year will approximate this total. 

Owing to the characteristic conservatism of the South 
African business community the introduction and populariza- 
tion of adding, calculating and bookkeeping machines and 
other specialties of this nature has been a tedious, uphill 
process. Although being brought into use gradually, there is 
a wide scope for their utilization, and the merits of such equip- 
ment are constantly being brought home to a wider circle of 
banking officers and business executives. 

Imports in this classification totaled 195 machines, valued 
at £8,747 in 1925. The share of the United States was ninety-— 
two, valued at £4,314; of the British, thirty-three, valued at 
£2,312; and of Germany, fifty machines valued at £1,632. The 
total trade for the year showed some slight decline from 1924, 
but trade opinion holds that the figures for 1926 will show a 
return at least equal to this level, if not in excess of it. 

Although office furniture is not listed specifically in the South 
African trade returns, being included with other metal furni- 
ture, figures for this classification show that imports are 
diminishing in importance. From a total of £35,341 in 1923 the 
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overseas purchases have dropped to £30,395 in 1925, and this obtained for ten cents in coin from the Superintendent of Docu 
trade will undoubtedly show a further contracting tendency in ments, Government Printing Office, Washington, D. C., or fron 
1926 The local industry, which now consists of two establish the district and co-operative offices of the bureau 
ments, reprts an increasingly large volume of business, and ee 
the directors of these terprises are very optimistic concert School Supplies are embraced in a sales d e August 15-20 1 
ing future prospects The filing cabinets in particular which the National Association of Stationers, Office Outfitters and Mai 
these companies make ire similar to, and fact, are pat facturers Co dity Classifications Nos. ° ‘ ar 
terned after. the Amer in product are embraced in this ovement, comprising Co yosition Books 
> and Pape Pens. Pencils. Carbuns. Fountain Pens. Mechanica 
“The Paraguayan Market” Pencils, Pins, Paper Clips, Paper Fasteners, Leather Portfolios 
Trad Information Bulletin N 190. published | the Lureau Brief ¢ R sa Viscellaneous Supp The a ‘ r 
of Foreign d Domestic Commerce sa be f review of salient firmness A ef i-Sent } vith « phas Pens. Pencils 
facts connected wit) t? rade f Pa ‘ " ‘ pies car bee id Rubbe Krase 
‘el = +S . } WANTS and 
ay“) FOR SALE 
The rate for classified advertisements is eight cents a word, minimum charge $1.60 
SALESMEN WANTED MR. CAMILLE LAMBERT of the La Vie Au Bureau, 4 Rue 
Lesbroussart, Brussels, Belgium, will be in the United States 
a in November and December with a view to obtaining genera 
} i ) : oO é ‘ o ole wT 
' er —— — ant for ew : aes : pA... a ~ representation for office equipment The company La Vie Au 
— ation and office supply trade mOX bt battle i Bureau publishes an office supply magazine by the same name 
- and is in close touch with trade methods and possibilities Mr 
= Lambert will consider any worth while line, whether large or 

WANTEIMen ho « } ll es vA De to h dle « ect ° 

factory distrib ”. “ sel : “_- Lary — — . na mall. His address until October 31 will be ¢ Organisateur 

and ~~ I ~ Office : ol . a ‘) oo Conseil aux Hauts Fourneaux de Noumea, Nouvelle, Caledonie 

And Shies address ) care ce DD ices ics 0 , . . 7 

Poon 1s During the month of November, “% Compagnie Generale Trans 
TYPEWRITER MEN, salesmen and repairmen for different atlantique, Montgomery street, San Francisco, Calif. During 
arge cities Onk Hard workers can find profitable work all December, ‘ Lloyd Royal Belge, 10 Pearl street, New Yort 
the year round Write Rowland F. Gones, District Manager City Mail addressed to Mr. Lambert at San Francisco will be 

Woodstock Typewriter Company, Arcade Hotel, Newark, Ohio held pending his arrival 

STORE SPACE FOR RENT 
ALPDDING MACHINE FIELID SUPERVISORS HIGH CLASS FILING EQUIPMENT MANUFACTURER wants 
We nterested gotiating with high grade addine ma manufacturer of lockers, shelving, safes, adding machines, type 
, , : writers or other similar office equipment share fine Chicage 
. mes r dist managers who not only in show a store window display and basement for torage Centrall 
pers Sales ecord of recent date that will be nvestigated ocated within the Loop Attractive proposition for right party 
but wi ifter becoming acquainted with our line and showing Address D-44, care Office Appliances, Chicago 
. . n be moved up into higher organization detail. Char FOR SALE 
acter and clear record will be considered especially The work 
, . TT _FIS c“R il og bookkeeping hines | in} 
wi tne nfined rgelv to territor applicant is familiar th MLLIOTT-FISHER billing and Lr 
. y applicar — we and sold Maloney. Gilmore Co 8 S. Dearborn, Chicage 

and where his record wa made Salary ind expenses or 

be * preferred Give full details of your experience and BELLIOTT-FISHER machines bought. sold and retnuilt. Teet 

sales record it ret lett us interviews will only be granted Warsh © Plankinton Areade, Milwaukee, Wis 

‘pm tment r listinctly an unusual opportunity for FOR SALE—Hickok Ruling Machine practically new $1 
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MINTINGS 


A Page Dedicated to Progress 





Principle is defined in the dictionary as the fundamental truth of all things. 
True progress consists in getting these truths into consciousness, whereby 
thoughts, words and acts are directed in accord with principle. 


Chere is no penalty to virtue; no penalty to 
wisdom ; they are proper additions of being. In 
a Virtuous action, | preperly am; in a virtuous 
act, | add to the world; I plant into deserts 


“The other day just these four words came 
into my mind: — 

“The Armour of Goodwill. 

“The Armour of Goodwill—it was a nice 


conquered from Chaos and Nothing, and see sounding phrase and it stuck in my mind. An 
the darkness receding on the limits of the hori- armour made of goodwill couldn’t be a physical 
zon. There can be no excess of love: none to armour, for goodwill is only mental. A Mental 
knowledge; none to beauty, when these at- Armour then it must be—an armour made of 
tributes are considered in the purest sense. The a mental attitude, but as a protection from 
soul refuses all limits. It affirms in man always what? Why, from enemies of man that attack 
in Optimism. never a Pessimism.”—Emerson. him through his mind. I began to see light. 

Some of the most insidious enemies of man- 

kind are Envy, Anger, Hate, Pride, Selfishness, 

“Al things are right which contribute to but they cannot pierce an Armour of Goodwill. 
characte ill things are wrong which dete- The:r method is to get the victim's mind cen- ; 
riorate character.”—-Dr. Lyman Abbott. tered upon himself and when that is accom- 

plished his days of contentment and happiness 

‘You have heard of persons who are said to are over. He gets up in the morning with a > 


have familiar spirits? They usually hear voices 
sensible people Say they are ‘queer,’ just al 
| used to think so myself. But 


an experience | had some time ago rather un- 


bit unbalanced 


settled my views on the subject 


‘One morning after a severe storm, a bit of probably don't know that he is carrying a chip, v 
1 tree was brought into the house which every Or possibly Selfishness has told him that prac- 
one agreed looked like a genial old man. <A ticing the Golden Rule will never get him any- 
few cuts with a knife and a touch of paint where, that the successful ones forget ethics JJ 
bese at the é ncreased the resemblance when driving a bargain. Or mayhap Pride has 7 
ae fhe unas tateiied on tue iment of Caen been stirring him up to his importance in the 
and dubbed the Gnome of Lingerlonger Lodge community and telling him that his associates 
Mae Cocmem one aeile vere mental. ieewee dont accord him proper deference—that their J 
when no one was around I imagined that he selfishness keeps him out of the positions of 
spoke \fter that I got into the way of listen- honor rightfully his. 
ing. and he talked frequently—at any rate | “It does not make much difference that the } 
heard him. though no one else did. Sometimes troubles are all imaginary—the result of self- 7 


e spoke only a few words, then again he 
would deliver quite a discourse 

s usually were on the sub 
ject of some privilege that man is not enjoying 
principally because he 1s too engrossed with 


grouch and nurses it all day. Or maybe he 
vets an idea that his rights are being trespassed 
which makes him go around with his rights on 
his shoulder like a chip—beats all how much 
time and attention it takes to balance that chip 
even when nobody has any designs on it, and 


centered thoughts—they take the joy out of 

living just the same and the remedy is so easy 

to apply ; think goodwill thoughts—smile good- 

will smiles—speak goodwill words—do good- 

will acts. Just put on the Armour of Goodwill.” 
Charles Ed. Potter. 





. the ac sit material things. ‘This listen 
| ing for the voice has become a habit | hear * 
it though hundreds of miles separate us. Yes, “Finally, brethren, whatsoever things are 
lL my friends think | have some queer ideas, but truc, whatsocver things are honest, whatsoever 
(i although they sm seem to have time to listen, things are just, whatsoever things are pure, 
and | continue to listen for the voice and whatsoever things are lovely, whatsoever things 
en] the train of thought it often starts. I are of good report; if there be any virtue. and 
n wonder—is it really a voice or something in if there be any praise, think on these things.” 
side of me-——what it that makes man think: Paul. 
we 
(L, >¢ € 3¢ 3 5€ 3€ — _— 
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Program Committee for the 22nd Annual Con- 
vention of the National Association of Station- 
ers, Office Outfitters and Manufacturers at 
Boston, October 10th to 13th, inclusive (ex- 
cept Robert C. Fay of the American Writing 
Paper Co. whose photograph is not available 
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Appliances 


EDITORIAL 


The Coming Boston Convention 


N ANOTHER page, under the department head of National Association 

News, is the program of the twenty-second annual convention of the National 
Association of Stationers, Office Outfitters and Manufacturers, to be held at the 
New Statler hotel, Boston, Mass., on Monday, Tuesday, Wednesday and Thurs- 
day, October 12, 13, 14 and 15. In the preparation of this program some of the 
ablest men in this industry have been engaged. For some months they have 
been working on it, taking time away from their affairs and traveling long dis- 
tances for conferences in Boston in order to complete the work. They have had 
the cooperation of the leading members of the trade in Boston and vicinity, both 
dealers and manufacturers, and as a result of this labor a program has been pro- 
duced which has probably never before been equaled in this industry. 

The work has been arranged so as to make use of every available moment, 
without omitting necessary relaxation and entertainment. 

“Better Merchandising Methods” is to be the keynote of the convention. 
Speakers of national reputation will talk on business topics and several of the 
most successful men in this industry will appear on the program. 

The convention will be one which should attract men from every section 
Those who come and avail themselves of the ideas freely offered will find the 
experience one of the worthwhile events of their lives, paying back many times 
over the cost of the trip to Boston. 











<--o-—> 


Business Shows and Expositions 

W' \RE approaching the dates of the two leading expositions of business 

appliances in this country—the National Business Shows at Madison Square 
Garden, New York City, October 17 to 22, inclusive, and at the Stevens hotel 
exhibition hall, Chicago, November 14 to 19, inclusive. The sound judgment, 
energy and enterprise of the officers and personnel of the National Business Show 
Company have won the cooperation and admiration of the industry. The National 
Business Show has become an accepted institution. Weeks before the opening of 
these shows every foot of space is sold—good evidence of their standing in the 
world of office equipment. 

\broad, too, the business show is recognized as among the most valuable 
means of reaching the public with office equipment devices, putting over the 
idea of the better office. The business equipment expositions in Paris, London 
and elsewhere, and the office equipment division of the big Leipzig Fair, all 
evidence the realization of the importance of constant demonstration to the public 

f the many advantages offered by modern machinery and the necessity of using 
it in order to keep pace with the speeding-up of industry everywhere. 
<---> 


Horder’s Permanent Business Show 
O SEWHERE in this number is a description of the permanent business show 
2s d 


} 


established by Horder’s, Inc., of Chicago on the ground floor of one of the 
Horder stores in the heart of the business district. The display embraces machines 
of all varieties that inject the factors of economy and convenience into modern 


office routine. But it is more than a mere display. Competent demonstrators are 
in attendance and all the machines and devices shown are there to be sold. Expert 
service is available for those who require machines for special applications. 

This is the first time any commercial stationer has undertaken so extensive 
a presentation of office machines. Many dealers handle specialty machines, how- 
ever. We suggest that the time is not so far distant when leading office equip 
ment dealers generally will provide office machinery departments. The organi- 
zation of this specialty machines and devices department at Horder’s is in line 
with their policy to supply everything needed in the modern office. 
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Manufacturer the Corner Stone of Industry 


| [ IS desirable perhaps to remind dealers occasionally that the prestige of the 
manufacturer is an asset to the business in which the dealer is engaged. It 1s 
the manufacturer who persistently and consistently has advanced the standards of 
his products. Being subject to the common weaknesses of humanity, a few may 
have fallen by the wayside or gotten out of step with the big procession, but the 
great majority are striving every day to produce products more and more accept 
able to users and in harmony with their requirements. The manufacturer has 
probably been a greater factor in the development of the office equipment industry 
than any other branch of it whatsoever 


Necessity is not always the mother of invention. Were it so, mankind would 
have gone along without many things which are not actually necessary but which 
ontribute comfort and convenience to living, and facility, economy and efficiency 
to business. Inventors are spurred on by enthusiasm, by vision, by a real desire 


’ 


serve their fellows and an inclination to improve their own circumstances 


The development of manufactures is the foundation of the industry. Manu 
facturers made and developed fountain pens and brought them to their preseni 
nportant place. The manufacturer producing the product and selling it throug! 
lealers has made business possible all down the line. The same considerations 


re true of loose leaf. modern office furniture. office machines. et cetera 


The manufacturers have shouldered the great cost of laboratories, experts 
ind experimental rooms, all that their product may be improved and that costs may 
be brought down to a minimum consistent with the production of quality met 
chandise 

for their distribution most manutacturers turn to dealers It is the dealer 


who brings the good will of his community to the manufacturer, but this does not 


change the fact that the origin of practically every line carried by the dealer has 
heen on the mitiative of the producer \ large percentage of manutacturers 
nl conceive the original ilea and perrect the levice but do a yreat le 
establrs!] ifs utility i” the minds oT the 1 ubli aul c| t re duce the s ile ~ ( 
hich dealers encounter 
When new things are established and the dealer builds a business 
teels entitled t sideration tor the Vo! e has d ( 
We hear complaints trom the dealers about the manufacturers, and vice ve 
‘ e are st and sor ire vot, but 1 ew he tacts already relat 
( terdependence na flacturers and aist ) I ere ought te “ 
r ( 1 t etween the el { ot the { lhere are ct 
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Price Maintenance Back to Seventieth Congress 





Written Expressly for Office Appliances by Waldon Fawcett 





HANKS to a spirit of accommodation in Con- 

gress, the session of 1927-28 will witness the most 
determined drive, to date, to legalize resale price pro- 
tection. It is not too much to say that the changed or 
changing attitude on the part of a large share of the 
membership of Congress is mainly responsible for the 
program that is taking shape. For the first time on 
record there is manifest at the U. S. Capitol a dispo- 
sition to let Congress as a whole express its sentiment 
on this issue of price maintenance, so called. 

\s readers of Office Appliances are well 
there has never been any lack of pressure for a de- 
cision on the part of the business interests that seek to 
invoke this means of retail price stabilization. During 
the two decades or so that this question has been agi- 
tated, the supporters of the idea have bombarded Con- 
gress almost constantly with education and persuasion 
It has been the custom, the while, to say that Congress 
has remained cold—has been unconverted to the prin- 
ciple that it is the right of a manufacturer to fix prices 
all down the line to the ultimate consumer. In reality, 
the movement to outlaw price cutting has made slow 
headway because of the traditional processes of Con- 
gress—notably its system of committee jurisdiction 

lime and again, curing the course of the successive 
Congresses that have succeeded one another through a 
score of years, has it been whispered that the U. S. 
Senate was favorable and, given a chance, would pass 
a bili empowering marketers of trade-marked goods to 
fix and enforce resale prices. Always, though, the 
House of Representatives has been the stumbling block. 
The initial price maintenance bill having originated in 
the lower house of it became a tradition that 
legislation of this character should originate in the 
House \nd though each successive bill—the several 
editions of the Stephens Bill and the Kelly Bill—were 
introduced in the Senate immediately following intro- 
duction in the House, the Senate, true to its etiquette. 
sat back and waited for the House to send up a bill, 
which it never did 

\fter all, though, the within a secret of the 
low progress of the price maintenance proposition has 
heen found in the workings of the Congressional com 
mittee system, whereby a few men may virtually dictate 
the policy of the national legislature. It has been truly 
said that the real work of Congress is done in the 
committees, of which there are several dozen, each 
dealing with a specific legislative subject or class of 
legislation. ‘To the appropriate committee is referred, 
promptly upon submission, every bill introduced in 
Congress. And it becomes the duty or privilege of a 
committee to, in due course, “report out” a bill com- 
mitted to it, or to pigeonhole it. In some instances 
of which the history of price maintenance affords nota 
h'e examples—the Congressional committee has asked 
the husiness community for advice, via public hearings, 
but has nevertheless laid the bill on the table. 

The power of the committees in Congress arises 
from two circumstances. First, the obvious one that 
the main body of legislators cannot express itself on 
anv proposal unless that proposal is laid before it. 
Second, the combination of custom and necessity which 
causes the legislature to accept implicitly, in the average 


aware, 


Congress, 


secret 


instance, the recommendation made by the committee 
which has analyzed a particular bill. As a matter of 
fact, Congress could get nowhere with its work if it 
did not follow this system of subdivision of responsi- 
bilities. It would be a physical impossibility for any 
member of Congress to inform himself on the merits 
of every one of the thousands of bills and resolutions 
that are dropped into the legislative hopper at each 
session. In the case of great national issues a member 
may cultivate his own conscience. But in the case of 
special legislation, which includes all bills dealing with 
big and little business, he must, unless he happens to 
have deep personal convictions, place his faith in the 
responsible committee and vote more or less blindly on 
the committee’s say-so, just as his fellow members will 
take his cue when it is his turn. 

Committee acceptance is consequently a prerequisite 
of new legislation of any kind. Going a step farther 
hack into the maze of Congressional politics, we find 
that the Committee Chairman is virtually all-powerful 
in his committee and may, on occasion, decide the fate 
of any proposal. The Chairman is a member of the 
dominant political party which has organized the Con- 
gress in which he is serving. He is fortified, most 
likely, by the prestige of long service on the committee 
that he heads. And he is supported by a majority in 
the committee of his political faith. If he chooses to 
block matters he is in position to prevent a bill from so 
much as coming up in committee, much less reaching 
the floor of the legislative chamber. There have been 
Congresses when price maintenance legislation never 
had a chance because of the hostility of the Chairman 
of the House Committee on Interstate and Foreign 
Commerce. The Commerce Committees of both House 
and Senate have extensive responsibilities anyway, what 
with railroad legislation and all the rest, and it is a 
simple matter to sidetrack proposals when there is 
the will. 


Consideration of Price Maintenance Coming 


Viewed against this background of the practical 
politics of Congress, it is easy to justify a prediction 
that a show-down is coming on price maintenance be- 
of the sympathy that exists in the Interstate 
Commerce Committee of the House. The organization 
of the 70th Congress will find the personnel of this 
committee pretty much the same as in the 69th Con- 
gress. And the former Chairman will continue in 
office. But just here, if we but realize it, rests the 
hest promise of a change of luck. In the later reaches 
of the 69th Congress, the House Committee came to 
the conclusion that the time had come to take up the 
issue of resale price fixing. To, at least, afford an 
opportunity for the rank and file of Congress to ex- 
press itself. Public hearings had disclosed a sharp 
cleavage of opinion between different classes of busi- 
ness men. Therefore the committee decided to take 
matters into its own hands and delegate a subcommittee 
to ascertain whether there could not be evolved a com- 
promise bill that would satisfy all parties. Or, at least, 
all except the most selfish price-cutters. 

This subcommittee, of which Representative Merritt 
is the Chairman, undertook to do its work carefully. 


cCanise 
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The consequence was that the final, ‘short’ session of 
the old Congress came to an end ere the tinkers had 
their patchwork complete. All is in readiness, though, 
in so far as this subcommittee is concerned, for a quick 
getaway in the 70th Congress. And the fact that 
there will be no extensive shake-up in the Commerce 
Committee renders it all the more plausible that the 
new Congress should take up this issue just where its 
predecessor left off. Meanwhile, the refashioned bill, 
having been accepted by the trade associations and other 
interests that are so keen for retail price stabilization, 
will be introduced in the Senate, in step with the action 
in the House. 

Quite aside from the committee status there are 
other signs to point to a quick and positive rebound 
for price maintenance in the 7Oth Congress. In a 
nutshell, the chances of a decision on price maintenance, 
are improved because this new Congress, assembled for 
its first of “long” sessions, will not be overburdened 
with major issues of public policy. Very often a new 
Congress comes on the job slated to take up, forthwith, 
several formidable tasks such as tariff revision which, 
it is a foregone conclusion, will occupy attention to the 
exclusion of virtually all for months to come. 
There are no overshadowing obligations on the door 
step of the 70th Congress. lederal tax reduction, agri 
cultural relief, and legislation in behalf of the Missis- 
sippl flood sufferers are scheduled obligations. But 
these should leave, in a session of six or seven months, 
ample leisure for special legislation, such as the project 


else 


for retail price standardization 

hat controversy which has attended every fresh 
precipitation of the issue of price maintenance will be 
resumed in the new epoch. Without waiting to learn 
the details of the composite bill, whereby Congressmen 
hoped to compose the differences of the business fac 
tions, the irreconcilables have already announced their 
unabated opposition. (ne national trade association, 
dominated by department store interests (but not mus- 
tering all of this class of merchants), is the relentless 
cie-hard and will fight inch by inch against any system 
of extended control whereby prices are dictated and 
enforced after title has passed from the original vendor. 
Operators of chain store systems which make use of 
loss leaders to attract patronage, are likewise ready to 
assail Congress with the doctrine that price mainte 
nance would open the door to price inflation and the 
taking of unreasonable profits. Set over against this 
is the organized missionary work of the American Fair 
Trade Association. It is “lobby” against “lobby,” 
neither lacking in resources 

Without attempting to predict whether price main 
tenance will or will not prevail as the immediate result 
of the fresh turn of events, the interesting fact stands 
forth that the price protective movement has reached a 
new [Therefore the curiosity of practical men 
in the office equipment industry may very logically be 
centered on the nature of the prospective bill which 
has been drafted by Congressmen expressly to meet the 
objections which have prevented some members from 
supporting the earlier bills. Speaking of the new draft, 
the other dav, Mr. Charles H. Ingersoll, of the Inger- 
soll Pen Company, said: “What this bill aims at is 
much misconceived, and the most common mistake is 
in thinking it has any mandatory features, or compels 
any one to maintain any price except in accordance with 


Stage 


their own agreement and previous decision.” 
Discussing further, for Office Appliances, this crown- 
ing effort to find an acceptable price maintenance bill, 
Mr. Ingersoll, who is President of the American [air 
lrade Association, added: “The new bill is an evo 
lution of many proposals which have been modified 
and expanded until various shades ot opinion are re- 
flected in it The subcommittee now having it under 
consideration have substantially rebuilt this measure, so 
that it not only embodies the principle set forth, but 
seems to meet all reasonable objections from every 
quarter, and it is my opinion that this, or a bill sub- 
stantially the same, will be written into law within a 
vear or two.” 
price mainte- 


Representative Kelly, author of — the 
accepted the 


nance bill in the 69th Congress, has 
revisions and amendments planned for the new set-up 
in the 70th Congress because he believes the new lan- 
guage simply clarifies the purpose of the measure 
which would permit voluntary contracts between man- 
ufacturers and distributors for the preservation of uni- 
form prices. The new Resale Price Pill (or Fair 
Trade Bill as it will be designated in the next Con- 
gress) closes the loophole which many lawyers have 
contended existed in all previous bills through failure 
to meet the provision of the Dr. Miles decision, holding 
resale contracts to be against public policy under the 
common law. 

Reviewing the work done by his subcommittee, Rep- 
resentative Schuyler Merritt of Connecticut states, for 
the benefit of readers of Office \pphances, that the 
proposed legislation will not permit competitors as be 
tween themselves to fix by contract, resale prices upon 
articles sold by them in the same market. Neither does 
it permit the producer or owner of an article not iden 
tified by trade-mark, brand or name, or an article which 
is not competitive with other articles to fix by contract 
the resale price. Any such contract is now illegal and 
will continue to be illegal after the proposed legislation 
is enacted. 

New planks put into the price maintenance bill to 
strengthen it also seek to avoid leaving to interpreta 
question of what contracts shall “constitute 
of interstate and foreign commerce and 


tion the 
transactions” 
thus to insure protection for all contracts, which ought 
It also undertakes to double-rivet the 


to be pre tected 
the producer or owner 


provisions designed to permit 
of goods to control the resale price of merchandise in 
the hands of the vendee of his vendee as well as in the 
hands of his immediate vendee. Increased emphasis is 
laid upon the provision for protecting ‘the vendee by 
permitting sales, under certain conditions, at less than 
the price agreed upon. And the substitute bill, which 
the 74th Congress will find waiting on its desk, sim 
plines the whole procedure incident to sales at less than 
placarded prices when a dealer is bankrupt, wishes to 
retire from business, or desires to reduce or discontinue 
Representative Kelly, thick-and-thin 
prices, has told his 
colleagues that at no time since 1911 have conditions 
been so favorable as at the next session for bringing 
price fortification to a head in Con- 
the determination to be ready to jump 


a line of stock 


champion of standardized resale 


the question of 


gress. Hence, 


off at the extra session if, perchance, the 70th Congress 
ahead of 


is summoned to meet the scheduled date in 


| dece mbet 
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FIRST PORTABLE WINDOW DISPLAY CONTEST.—tThis is the prize winning window of 


Clarence R. Smith & Company of Louisville, Ky whose display of Royal Portables was adjudged the 
best one tl contest Second prize was won by the Typewriter Shoppe, Los Angeles, and third 
rize by the Pound & Moore Company, Charlotte, N. C 











RECENT FOUNTAIN PEN WINDOW BY THE 
MAVERICK-CLARKE LITHOGRAPHING COMPANY I Ss ENGINEERS RECORD NEW YORK HARBOR 
SAN ANTONIO, TEXAS.—This display featured the sas veemnnediemn tae Gea tain an 

. I Pr we ( s *, 4 7 ‘ ?) 4 mo Ss , : . — 
fountain pen hospital and Sheaffer pens. It attracted SOUNDINGS ON THI DK FAPHONI Photo shows the Di 
much attention and favorable remark and proved to be a taphone operator at his post on the barge 


working on the 
bringer of business for the department and the store switching arrangement that connects each of the leadsmen in 
generally 


turn with the instrument International Newsreel photo 








THE UNDERWOOD 
TYPEWRITER COMPANY'S 
BOOTH AT THE INFORM 


ittendance from the Under- 
wood were Miss W. K. Ging- 


’ rich, Detroit; George L. 
\ SHOW rhe Inform-A Hossfie!d, world’s champion 
Snow WV - : typist, New York City; C. 
: . " . Ww Richardson, manager, 
A Pur ; 5 irand Rapids Underwood 
ve -~ = : ——— fice, and H. C. Heckler. 
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RIOR VIEW OF THE BEAUTIFUL MAIN ROOM OF THE SEATTLE WEST MADE DESK COMPANY'S 
NEW ESTABLISHMENT AT SEATTLE, WASH 
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mW N MONARCH STUDI EW YORK, WHI I MIANY FINI OFFICES ARI PLANNED AN 
i’ MIEN SELECTED BY EN RTS IN CHARGE Ol rHE STUDIOS Ihe pper inset show t 

















VALLEY CITY PERIOD DESK No He \ fine example of 


modert desk irtistry 


2 
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Advancing Standards in Office Furniture 





Selected from an Address on Creative Selling Delivered at St. 
Paul, Minn., by C. B. Valleau, Manager of the Globe Office 
Furniture Company, Minneapolis, before the Regional Con- 
vention of the Seventh District Stationers on June 30 


cK 


11 
TOLLOW 





either 


mpetitor 


is talking about, he will discover a surprising increase in 
his sales and a still more gratifying increase in his profits. 
Seldom does a buyer come into the store intending to buy 
i handsome matched suite Ihe dealer and his salesman 
must suggest the idea—must talk about the lnes shown, 
tactiully suggesting the beauty and desirability of such 
equipment, which may be had without the sacrifice of other 
essentials. Salesmen in the course of their outside calls 
should talk matched suites to executives. If an executive 
is not to be reached, talk them to his private secretary. The 
thee furniture salesman who is up to his job should make 


i rule to call on one concern a day whom he thinks 


should re-equip a private office He will encounter many 
cold receptions, but will be surprised—if he is a real sales- 
mal it the number ot those who would like to beautify 
their offices, but don’t know what to do to make them 

better Chey are busy Chey haven't time to prospect 


iround, hence do not know what the market affords. They 


e€ waiting for someone in whom they have confidence to 


ise them how to re-equip trom soup to nuts 
Lhe dealer should not expect the prospect atter he is 
rned up to pick out what he thinks he ought to have 
suggestions should be made as to what will properly fit 
to his ofhes Che design the dealer suggests may not be 
to the customer's liking, but at any rate, the dealer has 


roved that there is fine office furniture to be had and has 
lanted the suggestion that the customer's business is 

orthy of a fine ofhce It must be remembered and never 
forgotten that a three hundred dollar desk may look beau 
titul in the store, but grotesquely out of place in an ofhce 

ich lacks the surroundings to give it a proper setting 

If the dealer has no rug and carpet department, I suggest 
that he should make a connection with some reliable firm 
in that line carrying a suitable display of rugs and that 
ere be a man who can plan the entire equipment so that 
the customer will be happy over the results. While the 
customer will not always buy drapes, very often he should 
have a new rug to complete the setting of his office. Let 
the dealer remember, once the job is his, that that office is 
going to be an advertisement for him and that it must be 
ight in ever detail 


An executive will pay well for merchandise or furniture 
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or anything with which he ts impressed, and will be still 
better pleased if he knows he is dealing with a salesman 
and a concern who are honest. know their stuff and are 
capable of render ng real service 
Knowledge Before Service 

Here let me say a few words about service This idea 
is probably more advertised and insisted upon than 1m any 
other period of business history Service begins with the 
salesman. He must be able to help the prospective buyer 
to select what he needs tor the othce After the order 1s 
received the ie iler should carry out exactly the salesman’s 
undertakings \ deviat ! theretron uses trouble 

he salesmat ! mace t een intruthtul lt there 1s 
anything wr yw wit his gures r a e has suggested 
something that cannot é irried t, the time to make 
the correct ! ! e tne order, s del ered 

Wher i man teel t ( . ipahi seciecting il if 
ticle without adv suall set i t e on it menta 
and goes torth t | with price on! in his mind, not 
withstanding the fact that he cheertully pays his architect 
to plan } build i i lawver tor | ce it keeps 
him out of tre le » t the part the othce turniture 
sal miat t i ] Y W if ye of d ilor witt 
it wisdom whicl will ¢ e him t ead his customer 
gently iwa\ ire I take preconce t I nt the retter 
wav where he will ibid w Satistactior ind ec n i 
npooster tor the cde ler tre whon he uvs lL this end thie 
salesman must be thoroughly grounded his lines lf he 
doe n't ki “ viiat . tall Ing il ut ‘ should not be 
trv to sel Suc a man does more harm to a business 
than cat ever ( made | the ittl fT mt of the bus 
ness he doe 

When the orde elivered the driver and helper should 
serve the cl tomer! \ pl l tiie tur ture lf the pur 
chaser mselt t rese t tims ¢ cl i ( I the cde iler 
to send the salesn r some other con etent man to « eT 
Set the plac ‘ tiv new furniture After 1 torrie the 
customer may find t t me shght adjustments are neces 
sary, such as smoot ge a drawer that sticks, adjusting a 
lock, ete The de eT | d have a « petent man to take 
care of such matter r proper services are demanded mn 
less tron the ome turniture cle iler t il rom. the ute 
ae bile imency 

Second Hand Furniture 

Although it ma t bear directly « n ject. a few 
word ibout used ture mav not he ims Whhet the 
thee turniture dealer has customer with a lot of old 
turniture he wants te get rid otf to ( replaced bv new 





furniture, the dealer should be readv and willing to take 
the used stuff off the customer's hands In some cities 
othce furniture dealers have put people into business by 
letting them handle all the used furniture But they don’t 
remain second hand dealers Chey become competitors for 
new business Che better way ts tor the dealer to handle 
the used furniture himself 

In accepting second hand furniture it should be appraised 
at a price that will permit the dealer to make a profit after 
it has been repaired and washed As a rule it does not pay 
to do more Only ocea nally does it pay to refinish used 
furniture 

When the sale mac nd old furniture taken in part 
Ppavment tor ew t 1 eciately be mes a part ot the 
dealer's inventory He st Id at once have Is receiving 
cler} rul er sta i 1 er each piece i dr iwer or 
on the bottom of a ur, making a notati f the number 
on the | ck ti t | te the prece described This is 
then entered i i k with the number and description of 
the irticle lr] ( ible the dealer to kee mn accurate 
record « l re r cost nd to deduct trom his invet 
tory the proper 1 t Ss pieces gt t lf there ire 








slow-moving pieces, the dealer always knows what the 
original cost was and he can usually unload without a loss 
There are alwavs ers who are looking for second hand 
urniture ~“ometimes a good second hand desk will en- 
able the de er to sell an outht of new chairs to g with it 
Handling the Commercial Lines 
Most of us wait unt'l Jones knows that he needs a new 
lesk betore selling im one It is easy while making a 
call to glance about the work room and note the several 
pieces of office furniture and the work that is being done 
them by the customer's employees Perhaps girl is 
doing some clerical work on a drop-head typewriter desk 
t si s asked to ¢ some typewriting she nay ive to 
ean up all her clerical work to get out her machine [he 
iiesma will de this concert! service by suggest g the 
wht kind ot a desk for her use Such a desk will increase 
ce ethcrenc' d make the worker better satished Che 
ilesman’s suggestr may not bear trait at the time, but 
t wil ‘ ememberes t s est ft tr t it service 
stea ( nve 1! tiie nN ressiot os nstant looking 
rdet 
W he i prospect ines mt | store ind te s us that 
( yotne to « e1 in office ve d I t start | snowing 
r lowest priced merchandise He usually knows 
ttle o1 thing of grades and it 1s good policy to acquaint 
I with the higher end ot the ine lf he can aft rd t he 
will usually select the better furniture lt he does not buy 
n the first visit and calls on the competitor afterward 
e will remember nevertheless that we have fine turniture. 
It is always easier when selling to go down in grade thar 
Ip 
Chere s another part « the ofthce turniture usiness 
tl t s neglected whe major sale S are eiIng made | reter 
to the miscellaneous small items such as cuspidors, desh 
ids ir ¢ sh Ss, et | V« have received the order 
for the furniture, we are so pleased that we forget about 
t small iten ind the buyer himself doesn’t think of 
them until the furniture is delivered Then perhaps he 
will tell his stenographer to go out and buy the necessar; 
te s The nearest stationery store then gets the business 
ind the ori il house loses what would have eC a neat 
addition to t rinc-pal bill 
Creative Selling 
eleve the best example of creative or suggestive sel 
g Ir ow! eld today its that done by the factory 
ranches ot the severa fil'ng device concerns I think I 
im sate in stating that eighty per cent of their sales have 
een accomplished indirectly by suggestion People wer 
Operating their filing departments after a fashion that 
served their purposes, although indifferently well By va 
rious means filing device salesmen have obtained permis 
s'on to inspect hles, emerging from the examination with 
well worked out suggestions that resulted in profitable or 
ders of large aggregate volume. Something like this can 
e done in other departments of the office furniture business 
if dealers and salesmen will really study the needs of 
othees and lear where each piece be longs to achieve the 
maximum of eftficienc) 


| believe that the office furniture business has left the 
merchandising class. We cannot expect the public to come 
n and 1vy what we have, to be simply wrapped up and 
delivered Today the thee turniture dealer and his sales 
men must be experts in planning and laying out efficient 
ind attractive offices. One may, t e sure, drift with the 
t cle i | le tine | ( ( tie We rk ut wil it i reliet t 
oc tt the utter whe e finds a salesmar wl is really 
tere t 1 g hi plan his Mee ind 1s not exclu 
1 ‘ ‘ } } 

SIVeL reste S| Wing furniture necessary is this 
part S the t& —_ may . Pe e employ terior 
‘ eatare ¢ or » of ’ — niles ¢ P 
eK i i ‘k ( mes a garde ers i out 
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the'r grounds. Why, then, should not the office furniture 
held? The 


service in this 


nan be equally expert in his man who pre- 


pares himself for expert line will be the 


successful dealer of the future. 


How the Factories Might Help 


| believe that the office furniture factories as a group 


can go a long way, if they will, to advance buying stand 


ards in the office furniture field. One can count upon his 
fingers the office furniture manufacturers who do any na- 
publications read by office 


While one 


might not be able to afford a national advertising campaign 


tional advertising except in 


furniture dealers and stationers only. factory 


in popular periodicals, a group of manufacturers could pro 


rate the cost and carry on a campaign suggesting the 
bettter way in office furniture and arrangement. 

It is up to us with the help of the manufacturers as a 
group to impress upon the public the necessity of better 
planning of offices. 

When the dealer sells a man a desk or a file, he cannot 
expect the customer to become permanent unless he can 
obtain a like article as long as the factory produces it. The 
dealer should select the best line he can get, train his men 
to sell it and service it and then stick to that line. 

It is harder to get a new customer than to keep an old 
one. The customer is relying on his dealer for service, 
from the head to the repair man, and this must be given 


if old trade is to be held and new business opened up. 


Pepping Up Sales of Chairs 





By S. 


W. Ellis 





NEW “selling point” for office chairs—who wouldn't 
like to 
philosopher once said something about there being 


discover one? Diogenes or some other great 
nothing new under the sun; and thus the new selling slant 
that we gave to office chair merchandising may not be new 
after all. But nevertheless it was successtul. At the tip ot 
1 red-hot summer day, someone in the office remarked that 
it was refreshing to change chairs occasionally. A few delib 
erate tests proved that this was true. And why should it not 
be? At 


sometimes 


he end of a hard, warm day, the sedentary worker 


feels that he literally has grown to his chair 


But if he can switch to a different chair—a comfortable 


one with a new “feel,” it is almost like slipping into a patt 


of house slippers 


talking point was tried in a few newspaper ad 


This new { 


vertisements, in which certain chairs were offered at slight 


reductions. Window displays were also arranged, one en 


, 
ttre window being over to chairs, with a few good 


1 


hand-drawn 


viven 


posters Phen special sales letters went to a 


selected list of office folk, urging the prospect to purchase 


one or two extra chairs al d to replace old, uncomfortable 






chairs The citv salesmen also were urged to make “‘chatr 
week” a success by talking cha‘rs everywhere that they 
alled Heads ot ofttices were told how to increase the 
ethic encyv of the rorce bv provid ne comt rtable chairs 
nd enoug! then 
D> 
-™~ 
Ae 
i 
4 
a” 
2, Ot 
ee 4 
ie 
ae 
e “ P 
NEW FACTORY OF THE % — 
ALVAH BUSHNELL COM a as 
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PANY OF PHILADELPHIA r, bie 
This beautiful, new il — 
- 

laylight factory has — 
heen con d and « bide 
} } ge 

vy the mpany ind pr 

a n fa j g 





\nd the campaign was highly successful, for during this 
week in a month that is called “quiet,” a number of chairs 
were sold that never would have moved from the display 
rooms without this special merchandising 

Che health appeal is one of the most powerful in all 
kinds of 
turniture as well as to sell tood., 
lated hlled 


is a breeding place tor “nerves.” 


merchandising, and it can be used to sell office 
A dark, dingy, ill-venti- 
furniture, 


Often the poor light and 


office, with battered, uncomfortable 
ventilation cannot be he!ped, which makes it still more im- 
\ good salesman can 
health appeal to 
desk that 


work, with a good chair and an efficient electric desk lamp 


cheerful furniture 


like 
advantage \ 


portant to have 
pick out 
profitable 


offices these and use the 


comfortable lightens 
will make any stenographer or her “boss” happier and more 
ethcrent. 

We have discovered that one excellent way to back the 
salesman’s efforts in offices that obviously need new furni- 
ture is to keep those offices well supplied with illustrated 
blotters describing office furniture. Each blotter is devoted 
to one item, such as a desk, a chair, steel shelving, files, or 
The prices are 
consider price appeal paramount; 


some other fixture, with prices quoted. 


given not because we 


they are given because a busy executive who makes quick 


decisions can look at the blotter, decide that he needs what 


and learn instantly what the will be. 


is advertised 


cost 


facilities for Bushnell Pa- 
other stationers’ 
The factory is 
located at Thirteenth and 
Wood street A description 
of this factory appears in 
inother column in the pres— 


peroid and 






specialties 


ent issue 
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The Lancaster—A Matched Office Suite 
At a Moderate Price 
c Matched suites of office furniture are We WMustrate the Lancaster 
becoming increamngly popular, chiefly beautifully designed pieces. It may 
because manufacturers now pro be had in esther muh n 
duang thom at very moderate prices with a fine lacquer fnesh 
Organizacvinns are reahnng to a greater are fluted and rounded I 
. degree the unportance of ther offices fromts are rawed and pane 
appearance, and are supplying ther Lancaster is a suite that « 
execunves and jumor exe . to any modest office, artd 5 
matched preces of good f purchasers with rea 
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Aside for You 


Whether » 





S are moving in Uctober or not, & te whee te 

We are offer this special 
« 

king equipment 


select your office equipment now 
for particclar buyers whe want distinguishea 


at low . 
SPECIFICATIONS 
Oak Desks and Tables have full quartered tops | 
Mahogany Desks and Tables have genuine Mabogs- ps 
Walnut Desks and Tables have genuine Wa t topes wit 
brass polls on drawers 


You Can Easily Afford This 








SIZES AND PRICES 
n Wel 
| | A High- Dene Sac00 deac0 e200 ssece | 
* 32000 30 00 33.00 35% 





Grade 


Product | 


8 
3 
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’ 
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$198.40 $144.40 8151.40 


| mee | DAMERON-EIE SON‘cO. 


Evteything for Your Office 
all 
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Price 
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} 
Furniture For the Modern Office--- 
| Office Furniture That Adds to the 


Appearance and Efficiency of the 
Modern Bust and Prof 1 Office 








an pretty well size up a man and his way of doing busi 

es% by the way his office looks, just as one can judge a house- 
keeper by her kitchen. It must be up-to-date and thorough in 
ts furnishings—with furniture that inspires confidence and 
| makes for thoroughness. And no concern in Paterson is bet/ 

er qualified to outfit offices for business of professional men 
than Lockwoods’, where the biggest display is to be seen and 
where es are most inducing. Everyth mg trem the large 
directors’ table to the office chair. 





Flat Top Desks 
Roll Top Desks 
T @ Desks 
Director Tables 
Typewriter Tables 
Bookk t Desks 
Swivel Chairs 


ents for the famed | 
e"’ Filing Cabinets 


We are 
“Globe. W: 


at teaenety ye 
LOCKWOOD BROS. (0. 
290.292.2894 Main ‘Btreet : 
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REPRODUCTIONS OF THE ABOVE ADVER 
RATHER EXCEPTIONALLY POOR, BUT 
THEY APPEARED IN 

THEY WERE PUB 


THI 
ISING ARE 
THE ADVERTISEMENTS AS 
THE hKOURNALS IN WHICH 
LISHED WERE EXCELLENT 


“Pleasing the ¢ lamental law 


ve—readability—is the 
nderlying good design in type faces as well as layout and 


decoration Che acid test of fine typography is in its 
readability. Does its general arrangement please the eye? 


Is it easily read? Balanced arrangement invites one to 


read—without conscious effort.’ 
needs to serve as, or 


that 


Therefore, the office outfitter 


provide, an “advertising traffic cop” to see his stretch 


f the newspaper road is sufficiently clear to invite the 


readers to travel 


Horder’s Permanent Business Show 





Interesting Innovation by Chicago Stationer Earns 
Favorable Comment 





Horder’s, Inc., Chicago, IIL, has taken the initiative in 
establishing what is termed a “permanent business show” 
in conjunction with its Conway building store at 119 West 
Washington street. Space adjoining the stationery store 
on the south has been devoted to a diversified showing 
of office machines. Experienced salesmen are in charge, 
to explain the machines and their functions, or to take 
Horder’s has specialized on a broad scale, giving 
oppor- 


orders 
the business executive or his clerical assistants an 
tunity to consider the application of machines to speed up 
routine, save space or to improve methods. The 
store faces the rotunda of the Conway building, as well 
that and the Chamber of 


Commerce, which is used by pedestrians. So the 


office 


is the court between structure 
many 
new office machine display comes to the attention of many 
individuals in the course of a day. 

Chicago dailies teatured the 


and brought many busi- 


Newspaper advertising in 
new departure of Horder’s, Inc 
ness people to look at the machines [hese machines are 
llorder catalogue, and 


The idea of displaying 


the materialization of pages in the 


thus familiar to many customers 


office machines as merchandise, and of being served by 


salesmen who can put the machines “through their paces” 
appeals strongly to visitors 


Che Horder permanent business show is classified broadly 


in two divisions. One presents office systems and shows 
their application. This is in charge of R. D. Campbell. 
The other section is devoted to miscellaneous office ma- 
chines whose use is readily demonstrated and does not 


require extended explanation with reference to their bear 


ing on other devices or accounting forms. W. J. Saunders 


has charge of these machines 


The lines displayed in the Conway building store were 


practically complete in July, with a few additions yet to 
Naturally, 


market 


come manutacturers of new devices coming 


on the later will appreciate this opportunity of 


ultivating Chicago users, and arrange to place their prod 


ucts with Horder’s 


The range of office machines and equipment on view 


includes Rand Kardex visible systems; “Adco” posting 
devices, loose leaf outfits and visible records; “De Luxe” 
posting equipment and forms, loose leaf records and visible 
records; “Visible Jr.” record books; National, “De Luxe” 
and Tatum posting trays Several types of posting ma 


chines are set up ready to demonstrate the use of the vari 


ous stock forms carried 
Meilicke calculators are shown in extensive’ variety 
“Handifax” visible records have a place in the display 


The map department is one of the most complete in the 


lines shown by map manufacturers 


city, excluding the 

at their display rooms 
Underwood typewriters are 
The Victor adding ma- 
chine is given prominence, as is the rotary “Lettergraph.” 
The Dictaphone system is demonstrated on the recording 
Postal and other scales are 
manufactured by the Scale Com- 
Manufacturing Company and Triner Scale 
Bates, Roberts and American numbering ma- 
chines are on display. Todd, and “F & E” 
check protectors and check writers receive good attention. 
Miscellaneous office machines shown include the “Ajax” 


Remanufactured standard 


shown, and also new portables 


and transcribing instruments 


shown, Hanson Bros. 


pany, Pelouze 
Company. 
Safeguard 














An extens ncl 
the rst cl i t ‘ ! 
envelope eal ( { K ett tt « 
eal It l 
Scaling | st 
cl anwet \f | ‘ 
Rosbacl per { eT ‘ . 
let e evyeict 1 | ( ( 
C¢ tury water <« 


ae 


LOUIS HANSON of the Hanson Desk Company, | 
Angeles, called at our office Monday July 11 


ummer excursion Accompanied by Mrs 


while man 
ing an extensive 
Tenn 


Hanson, he went tron os Angeles to Nashville, 


is deiegwate to the International Civitan Club, and thence 


to factories he represents 1 (srand Rapids and Chicago 
In Illimots some time was pent visiting with relatives 
The return was made throug! the Canadian Rockies to 
Vancouver and back |} me by way of the ast 
GEORGE WOLCOTT, Pacific Coast traveler for I-P 
looked in 1 nt last tl LZ from Kansas Cit) 
where he attended the fune: the late J. B. Irving 
George was of the ' P e inn thee 1t with M | 
; ‘ a ; ‘ ted , ‘ ’ 
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INSERTING NEW SHEETS INTO THE 
BUSINESS MACHINES AND EQUIPMENT 
DIGEST A COMPENDIOUS WORK IN 





SUPPLEMENT SERVICE OF LOOSE LEAF FORM 
AND EQUIPMENT DIGEST 
Business Machines and Equipment Digest ockers, safes, steel shelving, partitions and other utilities. 
Users of office machines who study comparative mechan [he machinery division covers fifty classifications, such 
sms and their most efficient usage, dealers who handle is adding machines, autographic registers. bookkeeping 
them and manufacturers who produce them, will be 1m machines, calculating machines, coin changing machines, 
pressed with The Business Machines and Equipment copying machines, dictating machines, duplicating machines, 
Digest. which is now ready for distributior endorsing machines, envelope openers, envelope sealers, 
The | k is a re kable volume of 1,416 pages, 8 inches stamp affixers, etc 

by 5 es e | orm, held is le der Che book is published and service rendered by the Equip- 
flexible tv cover of bla keratol, with gold ment-Research Corporation, Adams-Franklin building, Chi- 
embossed tith 5 e presents rmat of the cago, and is the evolution of The American Digest of Busi- 
rious machines as the basic unit of an ec ment research ness Machines, published by James H. McCarthy in 1924 
service which w ( ous. The special service fea he new work is in no sense a reprint of the old, the old 
a ites , lv survevs page form, to be cing simply the seed from which the new volume and the 
serted the binds ese surveys set forth how the service have grown Mr. McCarthy is president of the 
chines " } S t the est advantage Dhese spe company and the editor of the book, upon which he has put 

cial sheets will comprise surveys of actual installations of | two years of intensive work. 
ichines and equipment, describing their applications, and Practically every kind and type and nearly every make 
giving information of equipment practices employed in dif and model of machine used in offices, stores, banks and for 
ferent representative concerns in a wide the administrative departments of fac- 
variety of enterprises There will be tory operation, is described and ana- 
treatises on the handling of the routine lyzed. All of this was done without 


and special work in their departments 
thie scope and lapta ty of the ma 
chines and the forms and auxiliary 
mediums employed; the quantity and 
cost of work produced, etc., et It is 
the intention of the publishers to pre 
sent information, by the use of which 


a subscriber will be able to analyze and 
compare various models of equipment 


and to apply it to their own usage in 
i wav to get the best result 

¢ tod shat 4 umulatior 

l S expected Tf i accumulation 

f the surveys will afford something 
, = thot 

ia cross sectr eri usiness 
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MeCARTHY 


charge to any manufacturer and with- 
out influence or bias from any source. 
The descriptions are impartial and com- 
plete. The principle of design and con- 
well as the 
trend of development and the scope of 


struction are shown, as 


the function. List prices of all equip- 
ment are given. This is the first time 
that all of these important features and 
data have been brought together in one 
collection. 

The 


ment 


Business Machines and 


Equip- 


Digest is exhaustive, impressive 


and valuable 


oe 
Bowman Takes New Place 
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Herbert S. 
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Encouraging Employees to Help Build Business 








KUN at ¢ everal ersons wh ire ‘ t at resent t 
- of , ess throug] lease give me a st towar v ¢ r I 
rde Plea « ators tr tonne the od a tha 
Hort t the same t use them to 
may wet credit 
t tire ind n re nt rested 1 their | rrder that ur me! rv 1 i ‘ ctreshe s ft \ it 
xty-hve to er e-hundred pe ! rm offers, | will just list services here Othce 
‘ ‘ irtment it the fur ture ‘ j ire et aesks and 1 g equip t anh KS 
e I ed 1 I idding machines, f intain pens, filing evices 
tin me nen Ba wit hit kkeeping supp! tationery. printi1 rai 
; I ( ORKRKCCDp ‘ Supplies sta c printing ‘ Wray 
‘ me we . vari > pie i rubber stamps commercial art work, direct-1 id 
eit e! utlding lut mietime vit vertis £ and Sunday School supplies 
choad ‘ ¢ always Don't think that I won't appreciate a small c 
| | ! ‘ it vou Ca! put ina good word tor me and my rt with 
ed ke ya Ider tf irds provi ' : 
; , ne triend or acquaintance, please do so, and we give 
. Cat separtmel . ¢ ery vest service that we cat 
? tive t ‘ | cK | 7 employe Was | Yours sincerely 
t thre ird wit tie ime t so e good t sSevera dred names were turnes n bv the sixt en 
thought w n the market tor ew ie vees vho entered the contest and, even though a tew 
printing me other service or merchat of them were old customers, each received the toregoing 
ld give Lhe card vere the turned ovet letter, together with some suitable envelope stuffer or a 
, ‘ In the event that the employe: rlotter Friendly rivalry soon sprang up among the er 
t ect personally during off hour ployees, and each tried to outdo the other 
wr cr ! mints 1 ia ile was mad Chis ontest reve iled tl it ihe reciprocit\ ire ‘ 
eT t ‘i ittet \ Ipp ed t thie ribed ‘ re vere laving then ettect r ti st \ id 
ent ( the custor Several exc eceived several of them fron ur emplovees felt I st 
eT \ ‘ ( t ine rigates te (lig ip atl order w he tiv were isk lire 
‘ , , ’ y ‘ ’ ' stl , ? ? ‘ ] ' , ? 
‘ i imfwe mu ‘k ( ( ustrat¢ i ce i iTec itonm ‘ eaier 
e « ‘ i ( ( \ it ve call ‘ ) ever had give! is i yx nyvys wort I t { 
an rn ‘ ‘ ‘ t et t ght a gie stationery ter iit ig sol te eg 
f ers k ‘ ‘ it r salesmen, capitulated an ¢ loye i 
‘ end ‘ t \ card 1 ‘ the 1 few “reciprocity re ‘ ma “ t 
ve ding rinted, with t ist | ew customer nee ‘ 1 ‘ 
ett ‘ é ‘ i eT ‘1 ta ¢ 
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promptly met with “No”; an emphatic “No!” 

Indeed, it may quite well come to this that your manu- 
acturers will be forced to set up factories over here or 
t out,” or at least step out for a while. In the end, the 





best machines must win out But the end is not yet in 
sight, and the Britishers are going to put up a dour fight 
to beat you. On the other hand, 1 am pretty sure that 
some of the British makers’ reports of intense prosperity 
ind of huge orders should be taken with several grains of 
salt! This, too, should be borne in mind: their production 
costs are higher than yours, and their rate of production, 
so far, much slower than yours; which should help to make 
a winning hand for your folk, if they play their game skil- 
fully and don’t try to rush things here is one thing the 
British business man will not put up with; and why should 
he? He will not be rushed or pushed. Also, British sell 
ng is seldom as skillful as yours, WHEN yours is prop- 
erly adapted to our atmosphere; which is not always the 
often said. The “service” given by you is 


our tolk \\ eh 


Cast as | have 


generally way ahead of that wiven by 
an 


Tosteson on European Tour 
H. A. Tosteson, for several years with the American 











FATHER WISHES SON GOOD LUCK ON Writing Machine Company, is at present touring England 
































EVE OF COAST TRIP W I’. Mills, president . 
Moore Push-Pin Company, Philadelphia, and his and the Continent Mr. Tosteson underwent two opera- 
! Ala Mills ane aro or is - : 
eer n b fill ind Harold Horn | just tions early in the year and was forced to give up business. 
efore their depart ire tor the Pacific (Coast 
June 2 lan D. Mills is the Middle Atlantic He had been manager at Denver and Los Angeles and dur 
1 Harold Horn the New England representa 
tive of the Moore Push-Pin Company These ing his trip will visit foreign dealers in the interest of his 
tw young men sé ured a two months leave company 
absence ind left on a Pacific Coast trip 
presenting eight different companies ! 
de—lit comn sion basis, hoping, in that way 
work their way it and back 
The American Typewriter Market in Britain 
London, July 9 
egard ‘ he I irketing ol! America! tvpewriters 11 
ry. I have bee ( still, optimistic—for the 
re the ress , rie ; is 1 he Se nother 
ither black, and | fear, from information received 
é ustwort S\ ce it more t ‘ t the 
i Npa es st fe nere ire eC rt eT ‘ 
! s State flairs there iré i lea tw Ca 
} y ’ Tr 
t s¢ ‘ c > SS mz ¢ Cla y = i» i ‘ 
~ ¢ is \ ¢ iv< Ve Cxp | 1 | 
t ¢ ecessary t « i¢ ails i 
‘ ee ot the sta strie 
st e€ opposite < ‘ i 
<t } eh ‘ ‘ iT 
T d es tt ~¢ ‘ 
ate £ ( Ss 1 Vas <¢ cit i\ I 
r eat thing n ( ‘ 
t ( Ki iw { 
\ c ’ ery i ‘ ~ ‘ 
! t Of « e. some 
c cs ( 1k 4. | ke 
, < p | mai it tl 
‘ ‘ té ed Vv the A d ( 
‘ S es ind trade ive t 
lv g Spe The ire too re t ‘ ew 
( wi ing ‘ methods \ tha 
] ‘ > rercriyt 
| t ? ‘ imi 
M P ctl ‘ ne e typewriter rket = the 
eas o Ke ess competitior the Britis 
ades As ” S s W eing made t tin ate 
st g d the |} g of Empire manufactures and 
ducts cluding typewriters, hence the cold wind that 
making America es’ shudder An American firn 
ntly tells me tl at their trade this vear 1S tar worse than 
14 ' , : , : MR. AND MRS. L. CC. STOWELL ABOARD STEAM 
‘ } * +) , + T hocding the ; oy. or 7a Ee - ore — - , - ‘co . 
was las adding tha ¢ are ot alone ( gz this to SHIP BALTIC JUNE 25 AT NEW YORK BEFORE 
Si My friend told me that time and again his salesmen SAILING FOR EUROPE ON HONEYMOON TOUR 
| id : me an : i : Mr. Stowell is president of The Dictaphone Corporation 
r calling rospects ire pr mptly faced with the Mrs. Stowell, before her marriage on June 23, was Miss 
| ott ‘ . ry i _ Ruth Powers of Orange Mass head of the vocational 
i . at c ‘ be Is training department at the Framingham Normal School 
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N A recent bulletin of the Dartnell Corporation, the a ve ern tountain pens and find that their volume of sales ts per 

subject was particularly discussed by several men prom haps not so great as it would be with cheaper articles 

: , , ; 

inent in this and other fields. One of the writers in the but their percentage of profit is greater and their costs of 

> »Ile ' hy ’ " ha : ’ te nut 

bulletin tells of a hardware man who wa duced to put handling are prop rtionately less, while returns, repairs 

: : , “er , 

F caper line of goods on which he made a gross profit Js , 
in a cheaper line , ch ne de a gre et ire cut to the absolute minimum The customer wh 
yreater than the gross of the more expe ve line which 
& uys an up-to-date fountain pen and pays the standard price 

| 1 ° 
he previously handled, yet he did not make as much money om oa in 
: wr it, say from $5 to $7 or $8, is almost without exception 
He found that he was handling two or three times the vo 
: ie , a satished customer The pen gives him service and cor 

ume oft cheap products and that whuil s sales were up : : , 

' venience which articles more cheaply made can not give 

his cost of selling had jumped eighteen r twenty per cent 

am 1 neide and tefac : reatne sat he 
, lh as a prid d satisfaction in possessing wh he 

In other words, the cost of selling, shi gy, storing and . , an € al aUISTACHION Im pr . ng . 

handling the cheaper goods, was as mui r more than it Knows t ve one of the best writing implements that can 

was to handle the more expensive lines [here were more btained Che dealer would have to sell two or three or 

| 7 } ’ , , ' ’ 7 ’ ’ . “hy ’ . | ) ’ 1 
returns and more adjustments This dealer found that his perhaps four cheap pens to make as much in actual money 
best customers were beginning t slip iway ind that the as e¢ wW uld in selling one of the more expensive arti les. 
price customer was t permanent. but was here today and ind while there is a certain volume of trade for cheap 
there tomorrow goods, it does not run steady nor is it sufficiently large t 

This recalls the experience of dealers in handling foun overcome the handicap of the added work and extra cost of 

tain pens—dealers wh: ive put in lines of the finest mod handling a volume of smaller sales 
° >.” 
~ ’ >“ 
Objectors to Price 

Another writer suggests that when a dealer buying some the customers who do Che man who buys quality buys 
thing tor resale objects to the price he really does not peace of mind and satisfaction, whether he is a dealer or a 
mean he thinks the article is over-priced. He means that use! 
he does not believe he can sell it at the price which is sug Finally, a gentleman well known in this field presents this 
gested as the proper resale price. However, the good sales thought: That the purchase of his equipment, which hap 
man first gets the buyer so interested in his suggestions for pens to he ash registers, is a form of insurance which 
selling that price becomes a side issue Che men who protects the cash income of the business and it is for less 
have the most difficulties with price objections are the men in cost than the regular insurance which the merchant 
who sell THINGS while those who have the least difficulty carrie s stock In other words, he who buys a cash 
are those who hav ictical merchandising plans which register lys protects for his yearly cash income whi 
they sell to the dealer that the dealer may in turn sell imounts to mu e than the stock carried at a1 one 
THINGS time 

iother write: $ it that salesm« often make a circumventing certain types of price objectors, the 

Anotl t t t t ft k t { I 
mistake in tryi detend a price that is higher than that mpat ses this pertinent argument, namely, that any 
of a competitor Ar e, for instance, can sell a $2 pump thing that a man needs in his business he is paying for 
but when ye ll it 4 vet abuse and kicks and dis whether he has it or not—a suggestion that ought to r 
gruntled cust ‘ (1 ses half the prohit he would ‘ e close ttent t embodies the ver kernel the 
get trom selling a that does t me back fron t t S¢ r 

Watch Y S 
* . » 
atch Your Step 
Could Tle A ppeal: By M. L. Iaywara 
Ht sale . il i | sh new id had Ss if I vs 
the local bookseller $1,000 worth ? ke ( t peace ol ~ r 
“Remember, t e take a tl ths’ note ft | \\ « eal and wit a strugels 
he price of this stuff thout nterest the sales il . . 
: ’ , sh ‘ P , . 9 
pointed out, filled out a te forn ind shed it acros . : 4 : 
‘ ‘ Ai { ‘ t 
the cde sk 

“What's the meat that cla t the make 
hereby waives any and | rights of appeal in any s ‘ we Have mies 
brought on this note. or ar enewal enewals thereof Cal ' ‘ ' u son pos ‘ I 
the bookseller asked , " ss t the make ta te to SI_N awa) 

- , i ‘ a te : ee ‘ t nd the S . ” ae of 

Oh, that’s simply printed in all ir note forms It . , . eme Cou 

Ida} e ‘ 1K » ‘ Deny ¢ tik ri 
means that. if vou were 7 cust eT whi h ve ure I ine is¢ é2iy¥y Pac | Rey eT lak llé 
not, and refused t av ti te which will not | yw . a Stes ' = 
we sue you and ge " gment in court ouldn't ef ‘ lal anos ‘ > Nave Ce ‘ 
peal to a | rhe ( ! k Cc] s out money . 
definitely was the a re ff : stiy t s t st ( 

When the goo rive ‘ t kseller ‘ ct t ties ft ‘ y 
that thev “were t wort ging hor s the frei t < tract yv the S P ‘ 
agent express« t ‘ ret Se ‘ ake the re ‘ y ters} < re ee« t 
back, the bookseller Si ' his 1 the seller sued j th ' < ject P eported ases 
and got judgment we k ew the foregoing statutes , 

“VV hat’'s the next te ks ‘ ke t j t < t cis < ! t Ss state was 

“The judge wil tried y« case k ‘ on e law . 
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or observation in some other stationery concern far off. 


Considerable attention from passersby has been secured 
yy the Northwest stationer who recently had the traveling 
man dress his window. Although the stock is not extraor- 
dinary, being taken from the shelves of his store, the ideas 
carried out are original in the city, and the arrangement 


gives added interest to the display. 


> 
Test for Paper, Not for Steel 
Che entitling lines under the cuts on page 26, July issue, 
stated that one of the cuts illustrated the “Built Like a 
Skyscraper Construction.” This was an error. The inten- 


tion of Russell & Cockrell, Inc., Amarillo, Texas, whose 





window was shown in the picture, was to demonstrate the 





toughness and strength of Byron Weston Company’s Linen 











NEW FACTORY OF THE FRITZ-CROSS CO., ST Record paper The framework holding the weight was 
CLOUD, MINN.—Here Eff & C Scientifically Correct . : 
Cinten. aii Cambie Reokkesoiag Desks Are Mad made up of General Fireproofing Company steel member 
It Is Stated That Commercial Type Desk Will Be or and a sheet of Byron Weston Company Linen Record was 
the Market in a Few Weeks The Plat Is Operating at 
I Capa I Ma On of ! ( y Is in 
! H I ng, St. | \I 
Travelers and Stationers’ Windows 
By C. M. Littlejohn 
New l¢ i eres i eC v ( One ol the 
v displays of a stationer in the Paciic Northwest 
se i. 2s antl :, , +] 
[ < é S x ¢ inew ote 1 retall 
l S ess ce eT tine Ve the S t eT id oO 
I i s i\ play director is some ¢ tiie 
( ( ‘ i ¢ ‘ iss W ( “\ | | = i now 
‘ nq L i ed that the manager of this 
enter] wy store e¢ ed the services of one of the 
est traveling smi to dress sw low 
, d et , sth the ¢ { — iRE -_ . rag 
> ‘ Wa ' Ans with the ype of window RUSSELL & COCKRELL, INC., OF AMARILLO, TEXAS, 
display which the salesman on the road had created, per DEMONSTRATE STRENGTH OF BYRON WESTON LINEN 
rom his observation elsewhere, that he is inaugurat LEDGER PAPER IN INTERESTING DISPLAY. 
ng anew policy and will make use of other traveling men 
coming into the Northwest region to change his display clamped closely at the top and bottom, with the weight of 
eate new interest from time to time through novel 1 four hundred pound safe suspended from the width of 
displays essentially different because they will be trimmed the sheet This display attracted much attention. The 
by other hands single sheet holding up the safe weighed less than an ounce. 
Several machinists at the Santa Fe shops, having seen the 
Sales ( \ s ery ind experience take them . . . 
t t 1 } f tl newspaper story of the display, sent one of their number 
pa ~ ( ] \ WW « ] nate ( iit ’ 
to investigate and he satisfied himself that the paper was 
Var re splays Y ius ne enterprising manage of this : 
\ ’ , “9 ss actually carrying the weight, but left wondering that any 
\ \ re eels n that e will be able to secure " . 
‘ : , paper could be so strong as this sheet, 
S.« era the VS ( the road, t thev have 
' +4 1 + y ] 1 1 ae 
epcea ‘ ( ere ne eip many capacities and still ° ° ° 
es a eel Big Cuspidor Display 
[ravel over the country gives them the opportunity to One of the leading stationers of the country recently 
stud nd examine a considerable number of displays, as featured a full window and store display of Ireland & 
well as interior arrangements of stationery houses They Matthews cuspidors. The display is said to have sold five 
re therefore in an exceptional position to make a window gross of cuspidors in three weeks. Ireland & Matthews are 
lt d dea to a stat ery hous pushing the window display idea and invite dealers to write 
t he lapted from their experience n for information about it 





This Plant Has Every 
Modern Convenience 
ind = All Facilities for 
the Rapid and Efficient 
Production of High- 
grade Typewriter Rib- 
bons and Carbon 
Papers 


NEW AND UP-TO 
DATE FACTORY OF 
THE PHILLIPS RIB 
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TER, NEW YORK 
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Representatives of ofice equipment concerns abroad, visiting the United States, 
The staff at the main office, 
70) 


branch in charge of C. H. Everly at 1 


New York, will be 


journal their headquarters. 


happy to be of any possible 
so many 
their 


facturers or representatives 


upon Office Appliances’ London correspondent, Mr. W. 


18 Templars Avenue, 


417 South Dearborn Street, Chicago, 
1 Pershing Square Bldg., Pershing Square, 42nd St. & Park Ave 
Service. 
as at Chicago, there will be found the 


traveling 


Golders Green, London, N. W. 


make the 


ices of this 
and the staff at the 


are cordially invited t 


While the facilities at New York are not 
United 
invited 


States manu- 
to call 


Shore 


same desire to serve 

cordially 
Teignmouth 

11, England 


abroad are 


Mr. Shore's knowledge of the office equipment business and 


its possibilities in 
valuable to 
the 


those 


Note.—Mr. W. T. 


Great 
desiring to 


British 


Shore, whose address is given above, 


Britain makes his counsel 


cultivate 


Market 


is the authorized subscription representative of 


Orrice Appliances im the British Isles. New subscriptions should be sent to Mr. Shore. Renewal orders 

should be sent to Orrice APPLIANCES’ home address, 417 South Dearborn street, Chicago, Illinots. 

LONDON NOTES AND NEWS 
By W. T. Shore, 18 Templars Avenue, Golders Green, London, N. W. 11. Telephone, Speedwell 4931. 

Office Appliance Trades Association of Great What do | think? I think—no, I am sure— it's jolly 
Britain good! By the way, her worship the Mayor ot West 
This energet association ts arranging a Business Efh Bromwich is Councillor Grace E. Cottrel, a very go-ahead 
ciency Exhibition to be held at Newcastle-on-Tyne in personage and a fine business woman Among the office 
October next. It is fifteen years since an exhibition of appliance houses and kindred folk I notice are Manifoldia, 
this kind has been held in the northeast of England, and it Limited, and of the Rotary Club Alderman J. A. Kenrick ts 
need scarcely be said that office apphances of all sorts president Che British Empire [Typewriter made good use 
" , ot } oppor 1 on the ot am the nam ot » 
have made vast progress in that period. Therefore, this the opportunity; on the her hand eee oe .- 
known mn yout little country vt Ford makes = an 


exhibition should be an eye-opener and a business bringer 


More about this at 
<-> 
In the Midlands 
Some littl while since West Bromwich had a Civic 
Week, or local business-boomer, and I hear from Messrs 


Kenrick and Jefferson, who are among our leading business 
appliancers, that they threw open their factories for inspec 


tion and that they 


were visited by over 30,000 keen folk! 
‘You never saw,” writes my correspondent, Mr. J. Reid 
Adam, their sales controller, “such a sight in your life 


Uhey streamed through daily from half-past nine until half 
stream We 


ial arrangements to deal with the 


past hve in a never-ending actually had to 


make spec babies because 


some of the mothers of the 


town brought their infants in 


arms! The Week synchronized with the British In 


held at Castle 


Civic 


dustries Fair, which was Bromwich, and 


hundreds of visitors town, the 


We had 


and Canada, 


visited the 
ming to K. and | 
m places as far apart as Germany 


Australia and China It was a 


Irom overseas 


majority of them cx tactories 


visitors tre 


wonderful ‘stunt,’ and to 


give you some idea of 


what it was like I am enclosing a 
photo which we had taken showing the queue waiting in 


the rain (it rained practically every day), waiting their turn 


to inspect the factories. It seems to me that this might be 


What do you 


something that will interest vour readers 
think 





' 
ippearance 


<--> 


What Ho! 


Ain't we stationers looking up? Here's the 


What ho! 


British Prime Minister among them and talking awfully 


nice, as vou will see if vou are wise enough to read what 


tollows 


Mr. Stanley Baldwin, Prime Minister, First Lord of the 
lreasury, leader of the House of Commons and no mean 
man of business, was on June 29th presented with the 
Honorary Freedom and Livery of the Worshipful Company 
of Stationers. The ceremony took place in the ancient Hall 
of the Company, and the presentation was made by the 
Lord Mayor (Sir G. Rowland Blades, M. P.), who is the 
Master. He was supported by the Upper Warden (Mr 
\rthur W. Rivington), the under Warden (Sir Cecil R 
Harrison), and the following Honorary Liverymen: Lord 
Balfour, Sir James M. Barrie, Sir Israel Gollancz, Mr. Rud- 
yard Kipling, and Mr. H. Chettle Alderman Sir G. W 
Truscott and Lord Marshall were also on the platform and 
many members of the Court of Assistants were present with 
[The Prime Minister was accompanied by Mrs 
Baldwin, who was presented with a bouquet of roses at 
the beginning of the ceremony 

Phe Clerk (Mr. R. T. Rivington) read the resolution of 
the Court asking Mr. Baldwin to accept the honorary free- 
dom and livery of the Company The Prime Minister then 
made the customary declaration and signed the roll of the 
Guild, after which the beadle clothed him in a livery gown 
The Master and wardens offered to him “the right hand of 
fellowship.” and the | y 1 with the 


lad S 


s 
Master havu presented him 
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ertiiicate of his registrati n the records, which was con day, the Corporation in each generation had played its part 
tained in a carved oak box bearing the arms of the Com in the general work of civilization. 
many, Mr. Baldwin took his seat as “a brother of the mistery Mr. Baldwin said that the great honor that had been 
irt of a Stationer of the City of London done him was enhanced a thousand-fold by the felicitous 
The Master, in welcoming him, briefly reviewed the his recommendations that had been made on his behalf by his 
§ the Company, which he said existed as far back as old friends and chief sponsors, the Lord Mayor and Lord 
403 or earlier, at a time when the city’s traffic had not be Balfour. “Perhaps | may hazard a suggestion as to why 
e equally insoluble with that of perpetual motior Dhe Lord Balfour accepted so gladly the invitation to become 
rter was granted in 1556, and it was made a livery com an honorary Liveryman of this Company,” he continued. 
ul 1560 Che number of the livery was now 303, and Chere is no one more fitted for it, no one whose name 
‘ mpany was going from strength to strength im its lends greater distinction; but what really was in his mind 
retivity ehalf of science and the trade with which it was that more than 300 years ago his distinguished ancestor, 
is cted They were associated with education, and when Queen Elizabeth's principal Secretary of State, used 
id W cle school, founded in 1858 which there the whole of his influence with that great queen to prevent 
\ 5600 s lars Che ymmpany had hee 1 existence her from bestowing a well-deserved knighthood upon a 
pwards 4) years, first as a brotherhood of writers Devonshire gentleman named Francis Drake. But Queen 
ext-lette: Elizabeth was a lady who, when she wanted her own way, 
\lembers e | ny was original t took little heed of her ministers and she gave Drake the 
ely e sid the craft wit t ha nighthood. I think that always rankled in the family 
il s be ( ( ( owever, fre time to tin laug ‘iter and when the Lord Mayor told Lord Balfour 
‘ ts me er wh the ‘ e vith t hat there appears in the records of the company an item 
Stat st ent writers é mpc f sixpence, to help entertain Drake's soldiers before they 
‘ ut e re ett Londo i their last expedition to West Indies, Lord 
= 
a 
~~. 
Wi r BROMWICH, ENGLAND, RECENTLY HELD A CIVIC WEEK TO BOOM LOCAL 
BUSINESS THE BIG KRENKRICK & JEFFERSON PLANT WAS THROWN OPEN TO VIS 
ITORS WHO CALLED ABOUT THIRTY THOUSAND STRONG Here are likenesses of 
ne f the eople who braved the rain to visit the big factory 
: é ‘ bes i relaxation of the lim.tation reterred Balfour accepted the invitation of this company so that he 
ind im consequence it had been the proud privilege ot might wipe out the stain of the past 
e Company to place on its honorary roll the names of ‘| have been looking back upon the past, and curious 
several eminent men of letters—Lord Balfour, Sir James instances of foresight may be found in the records of your 
arrie, Sir Israel Gollancz, and Mr. Rudyard Kipling company At the time when it was customary to license 
He could well imagine that the aims and objects which presses in London, some two or three centuries ago, you 
ed to the creations of the guilds keenly appealed to a_ licensed presses to two successive gentlemen—Mr. Robin- 
statesman of the temperament of the Prime Minister Re son and Mr. Dawson. I think that news of that, published 
sentment at alren—or, rather, outside—competition by un in The Times today, would give immense satisfaction to 
vorth strangers was the leading motive which brought them, to see that their prototype existed so long 
ibout their incorporati but they were equally ruthless “Many of the regulations of this Company imposed in 
ind stringent in dealing with their own inefficient crafts the past have ceased in this age of progress to have effect. 
len and apprentices. Slackness in work and shoddiness But few of us can contemplate without interest what the 
n mater brought upon their members severe punishment result would be if the Stationers’ Company tried to limit 
ind even ejectment trom their craft. Surely these were the productions of any press to some 12 or 15 hundred 
some of the same obstacles which we met at this moment copies, and that alone of what they might desire to put 
ind our country had to cope with. The tribute that day upon the press. Whether it would tend to sounder edu- 
iro one of the literary guilds of the city was meant to cation of the people or not is a problem on which a great 
ndicate the regard and respect they felt for his high-minded deal might be said on both sides. (Laughter.) It is of a 
and honorable career vood deal of interest to those who take some part in 
l.ord Baltour, speaking in support of the welcome to the politics to know that you declared yourselves early on the 
Prime Miunister, said that the history of the Company question of woman suffrage. It was only three years be- 
( it different times on remarkable social develop fore the execution of King Charles I. that you suppressed 
nents. In its earlier days it had to watch carefully lest | a pamphlet called ‘Women’s Parliament’ on the ground 
e invention of printing and the circulation of literature that it was ‘lewdly written’—(laughter)—a ground which I 
ded to i t embarrass the upholders of the ortho am afraid today would make but little appeal, even if urged 
xies, whether in chur or state All that had necessarily on behalf of the Stationers’ Company for the suppression 
inished the Mast d referred to some of the mor of any pamphlet that might be issued 
recent activities of the Company and to the great school ‘While we pause for a moment to think of some things 
the « it \ They might rejoice that fron that have fallen into desuetude, which we may or may not 
times, betore the wars of the Roses, dov t r ow! regret according to our temperament, there is one thing, I 
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think, for which we must be profoundly thankful. It is Morning Heads Halifax “Office Specialty” Company 


nat he stars of heat } nes given t 
that, ji is the star f heaven had their names given t — A Sil of the 








‘ : (,eorwe ry has een appointed manager 
them before imagination and romance and the sound otf ; = ' te ' 

: OF : aT = a 2 = ne te ae 
beautiful words ceased to have much effect on men’s ears ‘thee Specialty Manufacturing | pa Ltd anch at 
so you chose your motto at a time when the words verbun Halifax, succeeding W. M. Wolcott, the tormer manager 
domini manet in eternum rang as a profound truth in the who resigned Mr. Morning was a salesman at the Hali 
minds of men who were not insensil e to the mus! of those fax bran ve vears prior to his promoti 
words Had your Company een founded today, think :, 

‘ } * ¢#} 
what mottoes might have been suggested by some o ( 7 x 
’ , ‘™ , 7 o ro > 
in didn air aan en You wake have had ‘Pus Monotype Company Head Touring Europe 
and g or ‘De take the hindn t’ or ‘Charit vegins at Harve | Rest. accompanied Mec Rest ; ae 
home, of Blow \ r own tr pet, tor no one else wi Stanlev. sailed »n the SS ( “nite Scamcamal! for Genoa 
1 T hie > ‘ +} | } } 
. meet oe “ee gtr ee Phe sident the Lanston Monotype ( ny will 
il tt \ ce adow t nthe age i 1 wi , 
will live to tl ‘ Chere . so cone dow wit I t ‘ c x \ug he 
at mott t Id « erve with the t st cat ! cludes Ital Swit ‘ | é ‘ other 
it thi \ all « i ive done i that 1s ( es e t sf i tor eas ilt ugh Mr 
the tradit e closest as t vith your own cratt Rest ( ‘ with the ] inn ol ype Compan 
In these da tand t e greatest t gs ' 
the wor'!d ‘ ttst : \ st t i the Ltd qd the ( tinent M ty] I de 4 I 
vreat , ; J ? it i i ‘ ] iT \ ? ale “wit rer il 
RAPID TRANSIT 1 bl — ee 


SOUTH AFRICA Three 
ticksl bi ! Picture 





proofing Com Youngs a ne Me 
tow ‘>) j } } rR) ‘ : “ 

Export Manager. Mr. Rhines Hb Ezoreanou 
wa n iy Rhhod jit “ A : 




















after those who have fallen by the way. You practice German Journal Features Paper Work Show 


service to others A Company such as yours with a mott rt , 
such as your vhich preaches honest craftsmanship and The Export Journal published at Poessneck, German} 
service for others, can be nothing but a blessing to its i publication devoted to machinery rr the gra c arts 
fellow men, and | am proud to belong to it.” paper working, book-cratt and office supplies, has given 
Now, then, Stationers of America, come along and make ver the ssue of June 15 to featuring the sixt} annual 
MI in | ! rar member of vour ereat fraternity! Please! «} \A of Germat paper work which opened at Dresden 
> ] ( ] The S \ s divid nt st ( il Ss t ns ani 
. takes one through the var s stages of pape nd pane 
L. Muller-Frossard Occupies Larger Factory ae ed crude per 105 RB ; che pin R 
| mi the I I M ulle Fros rad manutacturers < t awe wit ill its ta es \\ e tne S| “\ S devoted 
Adrema iddr rn machines i | iccessories We } ‘ S ‘ tire ¢ paper < ‘ itt t Ss g . ‘ the 
received a very attractively printe er announcing that mal'er allied es such as intain pens. Foreign ex 
the com ely ed t irae four-story a its are h se t ethe i special Int it al ( | 
basement | i 12. Cate lol ' s Here he na built i majest = ( le 
manutacturing plant ind adn strative othces of the — 
company are now located. The new factory is equipped Industrial Greatness of New York 
throughout with the most modern tools and machiner Che Merchants Association of New York has published 
The company reta t disp iv ft it Of Ave ‘ le la teresting wures on that t s pre du tio! or n anufac 
Republique, Paris; its factory at Mulhouse; and its agencies tured products. The census of 1925 showed that ther 
at Mulhouse. Lille. and Lvons. France vere 23,714 manufacturing establishments, producing more 
rhe Etablissements L. Muller-Frossard for a number of than one-twelfth of the country’s total manufactured prod 
vears conducted ts husiness nder the name of Societ ucts There were 538.845 workers engaged in this output 
A drome greater than the total population of San Francisco, Mil- 
vaukee Lincinnati of New Orleans at. «the last ensus 
> Che ilue of the manufactured products of New York City 
“Elsie” Opens Branch at Birmingham 1925 was $5,324,413,612—greater than the ed vol 
I ( Smith & Cor Type eo a ‘ e of all the New England states, excluding ( necticut 
lished , 4 : : 7 scan \r w the diverse products of New York Cit showing 
ae , | = " sn — om . - yx entage or tot prod tion s ¥ l nited 
I gland Mr =. % ell, the manawer. had bee mat ~ es ire Steel ind pperpilate eneray re ind plate 
Age! at Poa np the \ t ewrte ‘ Mmpa . ting S11 $4 174 35.8 per ‘ t be kl 1 gw and lank 
number of years [he new branch is located on an in book making, $26,383,719—32.3 per cent; hand stamps 
portant thoroughtar: ind has ommanding display stencils and brands, $3,572,081—23.3 per cent; writing inks, 
window $1.016.432—16.7 per cent 
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TWO VIEWS OF THE ESTABLISHMENT OF LUDWIG 


AKSMAN AT KRAKOW, POLAND.—The window 
and Corona typewriting machines, Wales adding machines 
either side of the window are brass pillars illuminated 
the bottom of the window shown in the center of the 


at the right contains the L. C. Smith and Kuhrt 
with colored lights. Across 
cut is a printed sheet barely showing in the picture, 


calculating machines On 


which appears the following ‘Persevering work grounded on ethical principles is the best expression of 
true patriotism” and the customer is always right." The picture at the left shows the entire equipment with 
which Mr. Ak-man started in business twenty-five years ago 


Ludwik Aksman’s Twenty-fifth Anniversary New Office Equipment Store in Prague 








Ludwik Aksman of Krakow, Poland, celebrated the twen- A circular letter from B. Jarolimek, Na Perstyne 15, 
fth anniversary of his business last month He is Prague I., Ceskoslovensko, advises that on July 1 he 
gent for L. C. Smith & Corona writing machines, Wales opened a new and modernly appointed business quarters, 
idding ma e, Elliott-Fisher bookkeeping machines and dealing in practically all the articles of office equipment, 
er othce equipme typewriters, calculating machines, etc He also states that 
Mr. Aksman made his first venture in the office equip the business operating under the name of Bohumil Jaro- 
‘ siness 1902 asas igent salesn or a Vienna limek has been dissolved and that the owner will open 
( At the close « he war, he secured the agency a new office furniture business. Mr. Jarolimek does not 
the L. C. Smith typewriter, to which he has added h‘s state that he is looking for American products, but man- 
Lee es through the ears His enterprise and ir ufacturers who desire representation there may wish to get 
ry have been well rewarded and he now has a substar in touch with him. He indicates in his circular letter that 
yusiness, housed in a very attractive building, the dis he handles only quality lines 
i 5 A s \ nere it! - 
A secent number of “Ilustroweay Marwer Codsicone” Mons. Thiallier Changes Location 
snteedl a tasks obat 5 Mc Alimiiniln aundieeste sali Mons. L. S. Thiallier, distributor of the Hollerith tabu 
* os : I PRR RE Aes GN lating machine at Lyons, France, has moved from Maisons 
oe = 1 ners zi  » , Lafitte to 52 rue Duquesne 
everance good business practic ( 
i c . ( i rew T the 
M ! ‘ \ kow for S ve 
enes 
a. 
Remington Cash Register in Colombia 
|. Martinez & Con I Cali, Colombia, S. A ( 
P re ! +! iwel ‘ \\ ( le mi a r ‘ ly 
‘ Cash Registe 1 f Martins ve bee 
cent ri IX vy | pewriter ( i il 
Da Adding Ma Sales Compa r more that 
‘ ears They ire sing their activities and are 
\ t ha 1] ¢ re ind visible dex svs 


an 
Status of German Office Furniture Trade 














‘ e Ge ' 
( é nave t 
> 
Safeguard Distribution Opened at Paris 
Bek ae ey ee. er ger MR. MALLESON AND THREE OF THE 
SIG . oCe ; . at : . ROYAL TYPEWRITER COMPANY'S EXTEN 
1s appointed Mons. P. Vidrovit ae rengeecusabies SIVE STAFF OF AGENTS IN ITALY.—Left 

- | to Right: Mr. Tonabene. Mr. T. T. Malleson 
Hi uct Office Mr. I. Magi and Mr. F. d’Alessandr 





























STEEL BQUIPPED OFFICE OF THE LOCAL AGENT 
OF THE BUICK AUTOMOBILE AT NAIROBI, BRITISH 
EAST AFRICA in Account of the Wood Boring Insects 
Prevalent in the Tropics and Semi-—tropics, Steel Desks and 
Other Office Equipment of Steel Stand in High Favor in 
These Markets In India, Especially Such Equipment Is 
Increasing in Demand Steadily The Photograph Was Fur 
nished by the Remington Typewriter Agency Nairobi 
Kenva Colony British East Africa \ls« Agent for The 
(Gieneral Fireproofing Company 
This Very Artistic Interior of Plastered Tile Wall wit! 
Stuce l’artit ns t« Which thre Alisteel Desks Add a 
\ir f Luaetinetior 
» , 
U. S. Rotarians in Europe 
Effects of Voyage on International Trade 
Spe al ( espondence to Othce Applhances 
‘ nternational Rotar conventior he 
(date d . he st half f the ont lune w 
to! ve \ st-Rotary meeting ! Brussels ind 
sit t Antwert | cue and ther ce ters rf elivia 
trade rte ( the Rotarians proceeded it 
tour | me Some three thousand Americans SS 
the wat to make this visit, which was partially pleasure 
artial . | the Rotarians re distinctly ~ 
‘ ‘ i ( rotes ionals ‘ { clude | t 
KT mie der the ! ‘ id trade 
met (; yw ft us the t le'e te ‘ the 
us esse \ terest ‘ t | ‘ i i 
‘ inet | T duct thre 
trace ana ‘ ' ikir tr \\ le ; 
wa take (Jst d els ere cle < t 
Vat s Lot ins . Sty t 
energ die vering something } ‘ 
Kurope n ascerta g how the wa is attecte 
Olid Wo d I} » \\ TK will t iT ‘ thre Us t t { 
t I ome t ther tormed me i | is 
returning t the States iutumi the resuit 
observatior carried o1 ersonall persistent! i 
spot will be teresting 
There is no doubt that the informati brought : 
the United States globe-trotters and internati il t 
elers generally is not always reliable lt is a matter 


surprise that the ordinary tourist, eve 


tour in Europe, seldom 


Naturally 


any too 


ventures o1 


the inhabitants of the various count 


willing to accept foreigners within their home 


unless they are provided with introductions and credentials 
and few tourists think of the necessity of providing them 
selves with such documents beforehand Rotarians, how 
ever, come to a city with an open sesame in the shape of 
their badge, because they are members of a world-wide 
association and they have no difficulty in gaining access t 
the homes of new friends, while the facilities afforded then 
in the way va ne S ht mnt trade ce ditions re very 






































INTERIOR OF THE PREMISES OF LA OFICINA MOD 
ERNA PANAMA It Might Well Take Ul With Many 
S.milar Offices ir the United States This Organizatior 
Handles the Alisteel"" Lines of The General Fireproofing 
(Company The Dalton Adding Machine i‘o rar \ and The 
National C h Register Company 

wreat From the time w the rst s O)ste 
intil today, Rotarians still continue the j tine ( 
f the new friends made duru € « enquire 
is to the pri tf this and that Ss ft s nae 
which this and that categor wor s s eal 
from them \ patient persistence t ’ 
characteristic of these business m« tl t who 
have eve lett their homes ré > es ft 
quest ns stonished then the nequatit is 
ost-war ette¢ made them was ind t mong 
tellecti als t cs vecially ippcares t t 
titul D he igi se « wawes i ers a 
ee ‘ edi rs imavyeec the eval tt 
\ try t \\ ‘ é s¢ 
( mitinowus dl 1 | inte 5 

EXHIBIT OF THE PARKER PEN COMPANY AT 
rH RECENT BRITISH STATIONEI TRADES EX 
HIBITION.—Duofold Pens Were Featured This Ex 
ter ve and beautiful display Also Other Parker Lines 

Office Management is a new monthly issu Che Rich 
son Publications, Boston, Mass It ted the 

terests of « ce managers New gl i Walter 
(sre eT Ss ef 
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More on Standardizing Typewriter Parts 


Being a Brief Account of Some New Propositions by the German Standardizing 
Committee—By Our Special Correspondent at Berlin 


Note.—Here are listed certain specifications intended to be adopted by German typewriter manufacturers to promote econ- 


»my by standardization of parts and features. 


It is believed thit much confusion and duplication of expense will be avoided 


and processes of repairing will be simplified through standardization and interchangeability of parts where possible. American 
\ypewriter manufacturers who may be interested in a full technical account of the suggestions outlined in our correspondent's 
irticle below may obtain it by writing for a copy of that excellent German publication, “Die Buro-Industrie” for April 30, 


1927. 


niinuation of articles on 


wa ¢ 


ANCES 


the same subtect by 


In the July, September, October and December numbers 
of Office 


the standardization of typewriter parts proposed to and ac- 


Appliances, articles were published referring to 


cepted by the German Standardizing Committee as far as 


platens, knobs, ribbon spools, keys, swing lever and bells 


are concerned. The rest of the propositions refer to push- 


types, distance between keys, release keys, etc., which will 


be submitted to renewed consideration soon and placed 


before the committee again for final acceptance 


Further tables of standards have in the meantime been 
prepared by the committee and have been published. The 
new propositions refer, for instance, to rubber hose for 
paper guide rollers, distance between feet, shipping bolts 


metric thread and steel wire for springs. Ob 


etc., and the 
jections to these propositions were received by the 


tee up to May 15 


commit 


Che chairman of the committee, Director Machenheimer, 


has explained and partly substantiated the propositions 
t ! t 


which are described below 


Rubber Hose for Paper Guide Rollers 


The design 


made 


proposes the employment ot two rollers ot 
uniform outer diameter, but of two different inner diameters 
third This 


a front paper roller 


as well as a smaller roller small roller is in 


standard machines preferably used as 
and for portables uniformly as front and rear paper roller 


as well as the aper hoo ) roller The large roller with the 
pal | 


inside diameter is intended as 


largest a paper hoop roller 
with special bushing and the one having the smaller inside 
diameter as a rear paper guide roller. The standard rollers 
can be used for different typewriter systems, according to 


respectiy e constructions 


Distance Between Feet and Shipping Bolts 


The distances between the feet of standard machines are 
German and 
hitty 


so chosen that today all the feet of foreign 


typewriters are disposed inside of a circle of milli 


meters radius around the standardized distances so that, 


for instance, by the employment of felt pads of one hundred 
millimeters diameter in a typewriter desk, the machines of 
felt pads in spite of the different 


most systems fit upon the 


distances between feet. The same is true of portables with 
feet distances or feet separations of the proposed design 
A certain uniformity will be thus obtained which will, how 
ever, only be realized after the dimensions of the present 
basis for new constructions. 


design have been taken as the 


Foot with Fastening and Shipping Bolt for Standard 
Machines 
The designer may select what he deems to be the most 


practical feet for every machine according to the tables 


given him to work with Four feet either round or rec- 


tangular are required for every machine and the proposed 
standards are most practical in their simplicity and security. 
Their introduction is particularly welcomed by dealers and 


users. The shipping bolts by which the typewriter 1s tas- 


tened to the bottom of the case for transport have been 


The address of that journal is Krausenstrasse 35-36, Berlin, S. 
doubt cover technically any further suggestions made for the standardization of typewriter parts. 


“Die Buro-Industrie” will also no 


The article presented below 


W. 19, Germany. 


our Berlin correspondent published im previous issues of Orrice APppPLi- 


made so strong that the fastening can be done with two or 
four screws. 
Feet for Portables 

As the comparatively light portable machines are gen- 
erally placed in trunks the feet are not supposed to be of 
the usual nail-shape, but shall be low and as far as pos- 
The ring shape selected corres- 
bottom 
The pro- 
posed shape also permits the machine to be screwed fast 


sible of large diameter. 


ponds to these requirements, as it gives to the 


even on a smooth table stability during writing. 


to the baseboard by means of an ordinary screw driver, the 


present arrangement, however, requiring a long special 


screw driver passing through the entire machine. 
Metric Thread 

In the design demonstrating the metric threads, it is felt 
that this standardization will suffice for the construction of 
a first-class typewriter. At present, many different threads 
are used and dealers and repair shops have had much trou- 
ble. The advantages of standard threads, therefore, need 
hardly be emphasized. 

Drawn Steel Wire for Springs 

The standardizing committee for 

lected from the table of standards certain diagneters of steel 


typewriters has se- 


wire for springs which shall be used exclusively in the new 


typewriter constructions. 


> 
Germans to Offer New Type of Noiseless Writing 
Machine 


By Our Special Berlin Correspondent 


German typewriter men believe that the future belongs 


to the silent writing machine It is said that a machine 


of this type is in preparation for exhibition at the Leipzig 
fall fair. 
In the 


Its principle may be briefly outlined as follows: 
rear of the segment opening in which the levers 
move, a novel invention is employed which may lead to an 
improved construction of swing bar with braking device for 
The striking type bars, it is said, are 
their 
This buffer or regu- 


noiseless writing. 


provided with a corresponding extension but with 
construction upon a common buffer. 
lating device can be so adjusted that the stroke will be 
only as strong as is necessary for printing the impression. 
The method will permit adjustment for a number of copies. 

Readers are familiar with various methods which have 
been tried for reducing noise, such as changing the con- 
struction of the platen, type bar action, etc. At the last 
committee it 


standardizing was 


proposed to replace wooden baseboards by metal or stone- 


meeting of the German 
ware baseboards, but the suggestion was rejected as of 
little value. The contact between the type and paper or 
platen seems to be the point on which most inventors have 
centered their attention. 

The Remington Noiseless typewriter is well known in 
Germany and the principle of the thrust bar construction is 


well understood 
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\ | ha! COMPANY PICNKE ‘one of the pag ‘ Lu xz WwW ‘ n 
@ face ted ry the or n the \ , ise 1 b 
Pageant Feature of Parker Pen Company Picnic ties of issist 
Wit é in 150 decorated cars in the nine , ment Sales 
ul ect izeant s the « et teatures t the he cus pi Wa ‘ ind 
: emploves ot the Parker Pen ( nM iried representa f Ren gt R ‘ . - n the 
" d ittended the compar annual picnic. It thee apphance held as a unit, the splendid success repre 
the most successful picnic yet held sented by them individually will reflect eventually from the 
Or ; eventy-five girls, all in beautiful cos tire Remington Rand orga ation It is logic that a 
, he pageant Che opening group were usiness establishment buying equipment trom the various 
nemmedl ¢ : t the various colors of Parker pens. The divis s of Remington Rand, Inc., will be in touch with 
ther er represented the different nations, months of that orporation’s representatives continually Working 
he went benemns America from the early period up to together as a unit, Remington Rand men pass tips and 
the pres iy omic groups, and at the last a very pi rospects trom organization to organizatior ill tor one 
Iresque vas danced by a group dressed in the ind or all Thus the expectatior tor aftr increased 
onial s demand for Remington Rand products 
& hase : children’s events. men’s games. girls The speakers of the evening stressed eagerly the oppor 
wames. he ¢ exhibitions, push ball contests—all were part tunities enjoyed by the salesmen to familiarize their various 
of the d: enjoyment \ concert given bv the Parker ustomers with the products of Remington Rand, Inc 
Pen band closed the dav’s activities until time for the dance Remington standard and portable typewriters and account- 
the e1 R ng machines, Dalton adding and calculating machines, 
— Rand Kardex visible systems, Library Bureau systems and 
Remington Rand Units at Chicago Meet at Dinner = equipment, Safe-Cabinet record protection, Baker-Vawter 
Ihe ik ft bined sales offices of Reminetor oose leaf systems, and Powers tabulating and accounting 
Rand, | ( " enjoved a get-together dinnet a nes 
it Hotel , (One hundred and sixtv-sevet The dinner was enjoved greatly \ four-piece hestra, 
men atte epre the following divisions of Ren weadliner singers and community choruses | t entire 
netor kk ite I tvpewriters Dalton idding iss idded a teelt Ww of genuine good fell wsh p to the 
acl ‘ tems | equipment Baker itfair | ‘ speakers table was i gathering or met! who 
Vawter l ver tabulating macl es ive een ki \ the offce apphance eld i vears 
Dh kk i! et i“ quainted, to \I | Ro rts inawer < thie Re miingtor aiivis was 
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RAND, IN 


DINNER OF LE MINGTON 
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Hietiey JULY ’ 
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toastmaster. The speakers of the evening were: M. E 
Roberts, Remington; George Kingsley, Rand Kardex; 
E. H. Bahm, Baker-Vawter; Myron McPherson, Dalton; 
Harold F. Vaughan, Powers 


features of the was the introduction 


of the men of the various 


One ot the evening 


units who won an European 


cruise during a recent sales contest The winners in the 
Chicago district were Messrs. Bushnell, Norton, York, 
Herring, Burkholdet Mors, Randall, Anschicks, Nichols 


> 

Combined Picnic of 

\ combined ' ld 
the Quality Park 
Mir 


The emplovees were transported in chartered interurban 


Three” 
lhe 


Company 


“The Big 


picnic is held July 23 by Chree, 


Big 


comprising Envelope Quality 


Park Box Company and the nesota Specialty Company 


cars, and ought back to the starting point after the pic 
< The TT Zw act es at Wildwood ] irk were packed 
vitl 4 irae iriety ntests or me ‘ < d cl 
dre \ } isl zt | the ifter! ‘ three teas 
plaved i ehmimati \ enbal wane ear 1 lhe Big 
Three re ve C d five me 1 pla Chere 
were als rseshoe elimination tournaments, one tor met 
and one tor teams consisting of one woman and one man 

[he electric cars used on the way to the park had beet 
salted vith silver « S various denominations, “tind 
ers kee pe s ler pieces ol silver were scattered also on 
the picnic grounds—the report does not indicate how many 
trees were pulled it by the roots in the scramble t 
silve 

Lhe prorta ste c ‘ i ‘added attractions Big Bill 
Mobere and Art rienda “champion hishermet ot the 


trolled for tripe in front of the grandstand. Messrs 


Noble 


world 


Carpenter, Anderson, Joyce and Thompson did a 


Swiss yodel on the car tracks, applauded with bricks by 
the merry villagers. Ole Johnson copped off the endut 
ance record, singing Irish songs from 9 a. m. to 5 p. m 
Harold Swanson did a toe dance—and wasn't particular as 
to whose toes he used Charlie Brandt demonstrated 
shooting a horse with a wooden leg Victoria Desmond 
plaved ‘Ain't She Sweet on her tamous accordion file 


> 
Some Effective Direct Advertising by Dealer 


H. G. Pugh & Co., 417-419 Main street, Little Rock 
Arkansas, issue at intervals a series of & by 1ll-inch 
sheets under the title, “Pugh’s Bulletin Board \ blotter 
usually accompanies these sheets giving some message con- 
cerning one special feature of their line In the case be 
fore us the ilotter idvertises the usetul features of one 











WIL- 


STORE OF 
FFALO. N. ¥ 


VIEW OF RYAN & 


OF BI 


INTERIOR THI 


LIAMS, INC 


of the Allsteel desks of The General Fireproofing Com- 
pany 

The latest “Bulletin Board” refers particularly to twenty- 
five years ago, when the company first started in Little 
Rock, which was much smaller then than now. The Pugh 
business has kept pace with the growth of the town and 
it has always lived up to its slogan, “The Business Man’s 


Department Store.” 


The “Bulletin Board” in its present issue has three 
sheets of the size mentioned, each a different color and 
containing a useful list of office specialties carried by the 
house The lines presented are featured in good typog- 
raphy and are often set off with illustrations 

i. 


Bert G. Bishop Passes Away. 
Death came suddenly to Bert G. Bishop who was con- 
with The Office 
Ohio, the 
vears previous to this Mr. Bishop managed the West Side 


and Printing Company, 


thirty 


nected Supply 


Cleveland, for past twenty years. For 


branch of The Brooks Company; he was also tormer 
postmaster of the west side 

He was a member of the Knights of Pythias and 
Halcyon Lodge of Masons 

Mr. Bishop was a life resident of Cleveland and was 
sixty-five at the time of his death, which occurred July 
25 and was attributed to apoplexy 

> 


Ryan & Williams Celebrate Thirteenth Birthday 
Phe 


tion of the 


house publica 
Avenel, N. J., 
82-84 Pearl 


who 


June issue of the Security Salesman, 


Steel Equipment 


f Ryan & Williams, Inc 


outhtters, 


Corporation, 


contains an account ¢ 
Buffalo, N. ¥ 
their 


and office 


birthday 


street, Stationers 


recently celebrated thirteenth 
Che 


manager, Harry Williams, with Martin J] 


Mr. Williams 


business was founded by its president and general 


Ryan as partner 
twenty-three 


served an apprenticeship otf 


years in the stationery field before going into the office 
equipment business tor himself He is an indefatigable 
worker; it is sport, recreation and hobby with him. Once 
each year, however, for a period of a few days, he steals 


trom the 
Othce 


away shop to attend the national convention of 


Stationers Outtitters and Manutacturers 


The firm own the four-story building where the business 
is located The first floor is devoted to stationery and 
otfice supplies, the second and third tloors to office furniture 


and on the top floor is a reserve stock of all types ol 


merchandise exhibited in the store and showrooms below 








& WILLIAMS STORE, 


OF THE 
BUFFALO 


EXTERIOR VIEW RYAN 


S4 PEARL STREET, 











line 
street 
} ' 
( 4 


> i 
, P 
if 
‘ 
“* 
‘ 
! 
idd i 
a 
‘ 
tiv i's 
.. 1 
| We ¢ 
ah 2 
i 
ff 
red 
wuiding 


the mi 
he tor 


make a 


ing 





Page 38 OFFICE APPLIANCES For August, 1927 


NEW MACHINES 
and DEVICES 


























This Chair Pad Doesn't Slip Ike walnut and is covered by an unqualifie vear 
ig Cushion Company, 431 South Dearbort guarantee 
\icag Mlinois are offering to the trade 1 new l . nderst« 1 tliat the Addometer is to be made SIX 
called the Non-Skid rhe pad derives its name fferent models—7-colun standard deci:mal model with 
‘ nportant feature laimed for it sme! ctions; S-colum it model without fractions; 7-columt1 
—_ las der side sterial that clings eal measure model with fractions; 8-column lineal meas 
af f the chair | seanent , model witl t tractions; 5-<« n Englis currency 
del cluding tarthings ind a S-4 imit I iis cur 
re model without tarthings Delivery 1s scheduled tor 
i t the middle of September 
| ( 1 ichine retails it $10 
| ‘ ie i le r wiht « t the Ve | \d i i vest 
et addet i mut three vears aw Sin the they state 
S0.000 i these machines ive ee! sold 
an 
Useful Marking Device for Personal Property 
Phe R. D. Swisher Manufacturing Company, 411-13 Sout! 
( t treet a iv [1] 1 ctures thie ale t 
vo all marke vhich has a widet eld t ed 
t vil lace the owner's tials te vs it 
NON-SKID CHAIR PAD 
isten the pad with straps or tacks to kee 
| e top <« mes in either n ol skin cloth or tine 
ce green or brow! Che filling 1s a pure 
| ire four standard es irge NCE 
inn chatr ste wra ers iif ind 
dois str ood oking and 
irticle Yealer ca ont rthe 
> 
New Low Price Adder 
ter & Addit \ls n» vat 
ails ste Add 
‘ t ‘ ~ 
‘ ‘ i ‘ c | _ vs s¢ I ‘ ‘ 
oat . , d ee ‘ 
ly 
es 
THe ADDO METER \ NEW LOW PRICED \l ING MACHINE 
\\ il vi ble I t i palle 
it ‘ ‘ ‘ ‘ ‘ i t \ ‘ ‘ . ‘ 
ches ‘ ‘ t ( \ thie i s | ict { 
t 14 es It« co ct Sti¢ ls ve ee s¢ tine t ‘ . t t tiie 
( ‘ placed h cl tiie sheet i laced Ss Ifa na the alle hi 
( 1} 4 s sa im 1 iter il t per t thie Surtace t tive ess 
ert i thre t ‘ ue s¢ es is i I ets tials \ t / 1 sie it 
re \ eT the hivure ‘ ‘ tered tvpe = < t type s t er te ins thre 
! i ! t . Keeps t rators place golt Ss ¢ tire f should he desire to wet t S ext led 
eda t tive if e has bee ( il es to ‘ ae t « 1liet wit ts tvpe cal < sed 
< ¢ 1 acl ‘ Ss stur ind ( | k thre | vhere t . adesired fiat 
ater nished “ uv ‘ ‘ 
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NO. 44 Al 


Autopoint Adds $2.00 Oversize Item to Line 


Che Autopoint Company, 4619 Ravenswood avenue, Chi 
cago, IIL, has brought out the No. 44 oversize pencil, made 
ith yellow gold-filled parts, retailing at $2.00 Chis 
akes a connecting link with the No. 42 and the “DeLuxe” 
o. 52 oversize pencil \ demand for an intermediate 
ice sprung up after the No. 42 was placed on the market 
The No. 44 oversize Autopoint is made with feather 
veight, durable “Bakelite,” in black, green, blue or bright 
ed The gold-tilled parts are the eraser head, the writing 
tip and the sturdy ball clip Che eraser head conceals a 

ve size eraser and the magazine tor spare leads 


> 


“De Luxe Linen Cloth” Mailing Envelopes 








the Quality Park Envelope Company, Midway, St. Paul, 
lint ind 416 South Dearborn street, Chicago, IIL, has 
troduced an innovation im flat goods The new line ts 
mwas the “De Luxe Linen Cloth” containers. These wear 
wetter than paper, and the prices are trom ten cents up 
ding to size, the ire much cheaper than leather 
Several sizes of stock envelopes are made for mailing and 
ling purposes They are super-gummed with a fish glue 
munbination, rendering them ideal tor the safe transit oft 
valuable mail matter, including air mail The material 
om which these et elopes is made is tal colored linen, 
hich takes pen or printing perfectly 
lhe mailing e1 velopes have wide, pt inted flaps Phe 
ng wallets have a wide, round cornered flap, securing 
the contents amply These are extremely durable. 
= 
Useful pitta aries! and Desk Set 
Che Silverg | s, Ine s adding ther new num 
t t dire : imps—a combination lamp 
. c oe > | Cells d adjustable pen 
NEW SILVERGLO NO. 2 
AMP WITH PEN SOCKET 
\ I 1 ‘ WEL. O \! 
Lb tI SI 
S itio e Silverg! lirect desk 
' . dard » 
s desk lamp set ma r€ had mo 6tw ditterent com 
i . e wit ( é KWe!l in pe socket tiie ther 
t yi ¢ sockets t t the kwell 
Silverglo Lamps, | manufactures over twenty dit 
terent designs desh imps mm various fil ishes, all using 
‘ et ghting at having a wide range in 


TOPOINT OVERSIZE PE 


INCIL 


Sanford Show Card Colors in Air Tight Jars 


Che Sanford Manufacturing Company, Peoria and Con- 
gress streets, Chicago, IIL, is marketing its two-ounce show 
card colors in a new package which preserves the plastic 
condition of the pigment, and reaches the user in condition 
This jar has a glass top, provided 
Within the cap 


ready for application. 


with rubber washer and screw fastener 


EXAMPLE OF NEW PACK- 
AGE GOTTEN OUT BY THE 
SANFORD MANUFACTURING 
COMPANY OF CHICAGO CON- 
rAINING SHOW CARD INK. 


Tae 
NAN E 


aitist ‘em 


by! CARO coud 
— 


: 





s a sheet of pure tin which makes an air tight seal, pre- 
venting evaporation and assuring the satisfactory condi- 
tion of the contents. The glass top is recessed within, 


forming a mixing cup for the convenience of the artist in 
mixing and blending his coiors. 


Twelve colors are provided in the Sanford line, which 


enables any artist to produce by mixing or blending any 


desired hue or shade. The colors combine smoothly and 
flow from the brush freely. The labels are printed in colors 
that indicate the contents without reading the color desig- 
lation Due to the air tight package, these colors retain 
their original consistency on the dealer's shelves despite 
the passage of time or the temperature of the store 


> 
New Device for Binding Paper Money 
\ simple, 


strapping packages of currency, is 


compact and practical convenience for banks in 


the “Bilbinder,” lately 


itented by the Package Binder Company of Pittsburgh. 


Putting printed bill straps into a roll, so that they can 


vc run off from a spool instantly as wanted, is the essence 
f the idea \ unit reel for each denomination of bills to 
e packaged, and a cesign which makes it possible to bolt 
wo t ve units neatly together, side by side, for as many 
denominations of bills, is the set-up of the appliance 
Protected by the magazine or housing in which the reel 
s mounted, the tape cannot become curled nor rumpled, 
nd is always clean. Gummed only at proper intervals 


vhere the individual binder will overlap, it cannot adhere 


the currency in the package 
measured length, and at the edge of 
little 
machine as 
this lug, the 
jerk 


without 


end of each 
which is caught 
When 


stops 


slit in the 
the 


ed spot, 1s a 
the 


the gumm tape, 


y a lug inside tape unwinds. 


t automatically 
blade at 


measuring or thought on 


he slit catches over 


little 


tape 


nwinding and a cuts it across a pre- 


right line any 


the 


sely the 


le part of user 
*Bilbinder”™ 


counter or desk. 


made small enough to 


Advantages that the 


In size the has been 


any manufac- 


laim are economy of time, economy of material and 


lessened possibility of error. 
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Columbia Steel Office Safes ture, which slowly releases only under extremely high tem- 
rhe Columbia Steel Equipment Company, 1735 Chest perature 


Ch Atlas commercial grade saf s sturdily construct 
nut street, Philadelphia Pa., announces the addition of 4 eTcia rade < 














safes to its line According to this manufacturer, they unite ed of excellent materials and renders a high degree of serv 
, tier " } TY . ' iT ] 
all the modern teatures of hireproot sate construction, and ce and protecti xed imteriors ar pro ded ‘ Atlas 
’ Sales but a large selection of steel nter:or equipment is offer 
give to the purchaser maximum fire protection with every : 
' ‘ ‘ ' ed tor the \ and B label ¢ lu sates vy hic ire 
convenience in actual usage A,” label, “B” label and com 
shed without fixed interiors. Bot Colu | 
mercial grade types in various popular sizes are offered P _ 
The Columbia " label anf in the straight heat run ates are nished i pleasing s ide t oli oT v hile 
+} e ! | * y . tus j 
test, withstands furnace heat reaching a peak temperature oo at ee SS Swe ava 
ot 2000 de wrees durit { i tour-hour perio Dh ( olumbia . = sacture . be glad surnis ' a 
B label sate thie i ‘ test vithstands 1850 degrees ‘ strati d prices upon request 
oo 
New Automatic Pencil Line 
é dur-O-Lite Pencil Company t Chicag ince 
\ I plete line ol iutol atic pe ( ~ i wide 
sre tor the genera dealer eld Chere ire in 
ent pius mec i cal features whi re said to be 
. ada great varie t es n ‘ 
‘ ‘ Dav ©. Fre cks S sident ne 
| we eaident ne L , 
held 
| a . s the 
| erst 1 er H ‘ ‘ \ her 
I . = t and Fredr ks cat \ | 
»- . id ‘road experienc . str 
‘ ‘ ted sare? I é : \ it + Re 1 ty 
ther encil producers Seve ort eatures are 
er the 1) r-\) | te S \\ inced 
sped eakable iT sit s c 
s rac M me t Ss, et e eaier 
suc ‘ dow « rds itt < el ng 
an 
Hercules, A New Steel Safe 
t nd a halt ure The Meilink St S 
Dole (ohn innounce ts ew H es ste 
lustrated ( described pages twent ( 
t SIX f the ‘ ssue ( )itice App i es | < 
nat ti have beet pot! irket we if 1 et 
tre ompanv has « pover i 2ra wa d t s 
ew Ma \ qHuirics 1 . ive ‘ eCelVe 
during » tw et d | either case P ‘ the i tre Mel k dealers ane Lis< tre eaiers W 
terior temperature exceed 240 degrees, thus allowing a wide been on the Meilink list heretofore 
Margin of satety Botl \ ind “B” label safes successfully 
pass the standard x ‘ d dro test rescribed | 
the Underwriters SS 
Che inner and outer ste odies of Columbia “A” and : 
RB” label Sates are it t heavy pauwe « d draw! steel 
reintorced \ cavy steel inwies ind riveted or icet ‘ ‘ 
welded at every intersecti PA 
Door and ody ire entirely interlocked \ label sates 
have a double continuous insulated tongue and groove, whil 
the “B” label has a single tongue and groove rhese door 


tongues fit into the insulated grooves of the body, giving a1 


interlocking joint that prevents warping of either body or 


door Che doors are hung on electrically welded and rivet 
ed heavy drawn steel hinges. and swing completelv around 
to the side of the sate 

he locking mechanism locks the doors at the toy ot 
tom and sides, and is controlled by a high grade three tun 
bler combination lock. It is operated by steel drop handles 


covered with ornamental hand grips. Placed at the back oft 


the doors, the locking mechanism is fully protected by the 





insulation 


rhe walls, top, bottom and doors are solidly filled with NEW MODEL EFF & C COMBINATION BANK 


monolithic Celipore adopted tor insulation because of its BOOKKEEPING MACHINE DESK.—This desk is made 
proven efthciency in every test. While its unique properties by the Fritz-Cross Company of St. Paul, Minn. Certair 
‘ ) ve ‘ tS al eh ‘ , the le Ss le off « ; 

eliminate any possibility of corrosion or dampness, its ul nanan mt = mea over ti i atyle EM & < 
"1 , desks The line is just being placed on the market for 


; ' he ' He ‘ " seh Ni " . 
tramicroscopK ealed ce are led with crystallized mots dealer distributior 
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Bumpits—Leg Guards for Desks 
owned by W. J 


ist Madison street, Chicago, has added to 


[The Bumpit Organization, Black, 8&1 


its Bumpit line 














similar device known as the “Bumpet This is for 
special use where Bumpit is not applicable, and serves 
eral rposes Che Bumpit rubber leg guards for desks 
e p ted in 1921 and their present form is the result 
n vement over t riginal model 
rhe resent proc f Bumpit is 1,500 pairs pe 
ek ~~ ible screw proper < lors art sup] ied wit! 
I t B has | ss s c s ick § ews 
6 © 
‘) 
. ‘ FA e™N | 
— i 
c @ ie © 
r Aa 
THE BUMPIT.—On the left: Bumpit as it 
ippears from the outside On the right the 
nside f Bumpit 
re ised tor the walnut and mahogany Each pair ot 


7 
I 


sumpits is put up in an attractive round carton 


Che present organization was tormed five or six months 


igo. Mr. Black started in the office appliance business in 
1909. He was for nine years with the Library Bureau and 

ith the Melton-Rhodes Company, filing cabinet manu 
facturers. as sales manager Prior to that he was with an 
office equipment house in Washington, D. C., for four 
vears 

Postograf Rotary Duplicator 

C. E. Morrison, 75 Broadway, Albany, N. Y., is the 

anutacturer of the Postograf, a rotary duplicator for 
reproducing typewritte: letters The machi < small 





lett 


er 
It uses a dry stencil and will turn out copies at the rate 


the skill of 


the operator. 


Parts are nickel plated and enameled. Fewer parts are 
claimed for the machine, but without sacrificing any of 
the gauges, stripper, etc., that are necessary for conven- 
ience and good work 


is $24.95. 


The price with supplies, stencil, ink, 
pads, etc 
on _ 
New Art Metal 5500 File 
Che Art Metal Construction Company, Jamestown, N. Y., 
file known as the 5500 and 
said to give fifty per cent more capacity and to embody a 
It has 11334 lineal 
fling inches per drawer but is only five and a half inches 


announces a new five-drawer 


new principle of drawer construction. 


higher than a standard four-drawer file. 


[he outstanding feature of the new line, according to 
the company, is a patented device consisting of a heavy 
pressboard bottom strip with hinged pressboard folder sup- 
ports spaced at three-inch intervals and an adjustment steel 


follower which can be removed when the drawer becomes 











NEW ART METAL 5500 FILE.—Inset shows the com- 
plete stack of five units and at the lower right is pic- 
tured one feature of the operation of this ingenious file 


filled, 
drawer 


thereby utilizing the full depth 


Folder supports keep the folders in a _ vertical 


capacity of the 


position, in perfect alignment, and prevent them from 
slipping down and curling under 

Some of the points emphasized in the announcement are: 
Rigidity of construction, improved progressive suspension, 
correspondence 
closing 


drawer, file supports prevent contents from skidding, three 


rear of drawer high enough to prevent 


from falling down over back, no rebound when 


or four inches of file matter may be removed at one time 
and without adjustment of balance of contents in file, and 
easier filing in lower drawers on account of not having to 
operate a compressor. The drawers glide on ball-bearing 
suspension and may be quickly removed by pressing a con- 
venient trigger-release 
+ 
Welty’s New “Power Pen” 

William A. Welty Pen Company, 36 South State Street, 

Chicago, Ill, just recently introduced a new oversized foun- 


tain pen known as the “Power Pen.” Being shaped as a 


attractive in its various 
Black. Another 
is the special, rigid “Power Point” which is used on these 


decagon, the “Power Pen” is very 


olors, Jade, Mahogany, Red or feature 


pens and is guaranteed never to wear out. This point is 


practically unbreakable yet writes at the slightest touch 


Che price is $8.00. The attractiveness of the Welty Power 


Pen is augmented by a guarantee against loss for one year. 





WELTY 


POWER PEN.’ 

















MAIN ROOM OF REMINGTON RAND'S 
FOR PRODUCTS OF MERGED COMPANIES Picture was taken o the ope g day 
\ the tafl arrangement of the room and 


RAY LARTER the ! ed compant are prominently showr 


Los Angeles Has First Complete Remington-Rand collection of several thousand business systems each set 
Sales and Service Division in a folder with a full description of its purpose and use 











Los Angeles, Calite i, was selected vy the Remingtor he display tables, it may be mentioned, were designed 
Rand ( ompany i the first large citv i w hr h to establisl ind I tact ll details ot the burldit i! 
under one root i < mplete sales and service plant tor the 
products of the merged companies This brancl vhicl 
was formally opene 1 on June 23 occupies an ent 1 
ing on Grand avenue, with 140 feet of show wind 
age and nearly 60,000 feet of floor spac he desig 
rangement and appointments of the tmterior affore 
maximun ot ettect facility ind efhcrency ‘1 cond 
the business 
\ large portiol or thre mrst flo T wit al ireca al 
mating six thousan: juare feet s devoted to display 
rooms, and with a striking color combination of golden tat 
walls ind black yvoodwork turnishes ind attracts selling 
for the many samy le ft machines ind cabinets needed t 
display the iried line 
An interesting feature of the display is the arrangement 
by which everv machine hown, machine operation w 
all accessories needed for ite practical use ind all filing COMBINED RAND KARDEX OFFIC! LOS ANGELES 
cabinets, safes, et ar lled with actual set-ups of the Another glimpse of the big display roon 
correspondence ( ( ents. ets the, ire designed to |} Id yanizatior nd ult ! the building (1 thie ie Zanine 
In connection with the display is a well equipped library Moor are arge and well lighted offices for the A unting 
wit! several hundr lk , Revcarne 99 ects na ind Order lepa ‘ v hole art +t we P 























KARDEXERS MEET AT CATALINA ISLAND.—Left, a happy group at one of the piers. Right. under the trees at Gata 
lina after the oper y 


ep me 








sa) 








KN - 
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the general offices designed to care for the sixty salesmen 
and forty odd other members of the organization. 


There is a completely equipped mechanical service de- 


partment, with seventeen mechanics. The rest of the build- 


g is devoted to storage, over twenty-four thousand feet 


of shelving being used to store the smaller line items, alone. 
Remington-Rand Business’ Service in Los Angeles is 
Larter, and is the culmina- 


held 


under the management of Ray 


tion of a career in the office specialty that has been 


noted for many successes 
His many friends throughout the country will remember 
Baker-Vawter Com- 


Elliott-Fisher 


Ray's former connections with the 


pany, in the typewriter business with the 


Company, and in the adding machine business with Bur- 


roughs, making him, by experience, particularly adapted to 


the new situation 
As Pacific division 


Kardex in 


manager for the Kardex Company, 


Ray put tirst place, and, in his home town of 


Los Angeles, the local Kardex office regards the winning 
of national sales contests as a matter of the day's work 
He is assisted by a staff of office specialty men, trained 


in the hard school ot actual selling and used to breaking 


sales records Among them are 


H. A. Ecclestone, sales manager, Remington typewriter 
division; Geo. W. Boyd, supervisor, Library Bureau divi 
sion; D. H. Newhall, supervisor, Rand Kardex division; 
D. E. Gitt supervisor, Sate-Cabinet division; C. E. Cham 
berlain, supervisor, Baker-Vawter division; E. W. Scott, 


division: S. G. Biggs, 


W.H 


Gregory, Supervisor, supplies division 


supervisor, Dalton supervisor, a¢ 


counting machines division Burk, supervisor, opera 


tions manager; (¢ ( 


Los Angeles has reason to be congratulated on the 
new plant. The floral offerings that nearly filled the great 
display room on the opening day testified to the esteem 
in which the new organization and its popular manager 
are held by the great business firms of the city 


> 
Dictaphone Executives Converse by Radiophone 


By virtue of having attained the highest standing among 


hes in the for June. 


Stowell 


tive bran Dictaphone sales contest 
Boston won the privilege of calling President L. (¢ 
on the radio-telephone in London and announcing to him 
the results of the contest 

At 10 o'clock on the morning of July 5, S. Q. A. McClure, 
Boston office, in his office at 93 Federal 
receiver hook 


with Mr. Stowell in the 


manager of the 


lifted the and had an im- 


London office 


street from the 


mediate connection 
of The Dictaphone 
“Hello, Mr 


news tor you 


McClure. 
Boston won the contest, going far over its 


Stowell,” said “I have some good 


quota 


That’s wonderful I congratulate you,” flashed bac 
icross the Atlantic 
“Boston was first, but Chicago and Los Angeles were 
right on our heels,” continued Mr. McClure. 


After a few more words, W. B. Carlock, sales representa 
tive of the Boston territory, who made the highest mark 
in his branch for June, went on the ‘phone to talk with 
r. 2 


Allen. leading London salesman. 


Then Mr. Stowell turned the transmitter over to two 
cirectors of the London organization, Thomas Dixon and 
Will Dixon, who issued a challenge to Boston to enter a 


with London during August. [This was ac 


McClure 
The listeners were very pleasantly 
Mrs 


Koston omece 


contest 


sales 
epted by Mr 


surprised by hearing 


Stowell's voice sending her congratulations also to the 


on its record achievement. 


Beven Lawson, executive sales manager, was present 


‘uring the passing of this overseas conversation, represent- 


ing the executive offices. 


Reports from Mr. Stowell in London indicate that 
unusual interest was shown in the conversation on that end 
of the “line.” The London Daily Chronicle published a 


story on the first news page of its July 6 edition, as follows: 


“Challenge Heard 3,000 Miles Away 





“New York and London Fix Up a Little Sales Contest 

“A challenge to a sales contest was yesterday made and 
accepted over the transatlantic telephone. 

“Mr. L. C. Stowell, president of The Dictaphone Corpo- 
ration, is in London and was rung up at the company’s 
Mr. Samuel Q. A. McClure, the 
Boston manager. Mr. McClure told him the sales results 
for the month of June for the entire organization, and his 


offices in Kingsway by 


leading salesman in Boston talked with the leading London 
E. Allen. 

Dixon, managing director of The Dicta- 
Ltd., of then challenged Mr. 

Boston, to a sales contest month of 


salesman—Mr. P. 

“Mr. 
phone Company, 
McClure, of 
The challenge was accepted.” 

—_~> 
Hotels Lenox and Brunswick Convenient to Con- 
vention Headquarters 

The Brunswick Hotels, both located in the 

aristocratic Back Bay section of Boston, and near beautiful 


Thomas 
London, 
for the 
August 


Lenox and 
Copley Square, have been under the personal management 
oe ka €. 
time Mr. 


Prior for a period of twelve years, during which 
Prior has built for himself and for his two hotels 
a short walk 


Both hotels are only 


an enviable reputation. 





Aquare 





to the convention Associa- 


tion, which will be at 


headquarters of the National 


Hotel Statler this fall. 

The Lenox and Brunswick cater to permanent as well as 
transient guests. 
Both the Lenox and Brunswick offer to their 
rooms of good size, sunny exposures, and high ceilings not 
found in modern day hotel construction. While listed as 
among the older hotels of Boston, the Lenox and Bruns- 
wick have been kept strictly up-to-date, so that their guests 


may be provided with every comfort and luxury, and every 


guests 


precaution for safety. 


The cuisine of both houses is of the highest order. The 
atmosphere is homelike, and the rates are reasonable. 

Mr. Prior in a recent interview made the statement 
that his prices had not been increased since these two 
houses have been under his management 

The Brunswick Hotel, in its famous Egyptian room, 


offers the public one of the most popular and unique places 
Leo Reisman and his 
orchestra 6:30 before the 
theater hour, and after the theater hour until one o'clock. 


in Boston for dining and dancing. 


furnish music evenings from 
The Egyptian room is to be entirely renovated this sum- 
mer, and extensive plans are now under way to beautify 


and enhance the attractiveness of this popular place. 
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the Month 


Report of theN ‘Old Able / V 


NEWS and | 
MISCELLANY 









in Every Section of the Field. 


Winchell Optimistic on Return from Abroad 
Winchell, board of the 


has returned from a trip to England 


Benjamin I chairman of the 


Remington-Rand, Inc 


and France 
In talking with a representative of this journal Mr. Win- 
chell seemed optimistic about foreign business and stated 


he felt conditions on the other side were very encouraging 


bright. Speaking about the 


said that the 


and the future promises to be 


Remington-Rand consolidations, he work was 
as had been expected of the correla 


several 


going ahead as rapidly 


tion of the various units rhe coordination of the 
units is proceeding successfully. 


> 
Remington Noiseless Accepts Remington-Rand 
Proposition 
Wall 


Remington 
offer of Remington-Rand, 


Street journal states that stock 
Typewriter Corpora- 


A notice in the 


holders of the Noiseless 


tion voted to accept the Incor- 


porated, whereby the latter company would exchange one 


first preferred stock for each four shares 


Noise less 


share of its 7% 


of Remington Typewriter common and 1 1/10 


shares of Remington-Rand preferred for each share of 
Remington Noiseless preferred 
—_ >. — — 
Art Metal Acquires Postindex Control 


Metal 


Postindex 


Company has acquired 


The Art 
control of the 


( onstruction 


Company, Inc., manufacturers of 


visible filling equipment 


The Postindex Company will continue to be a separate 


- 


corporation, having its general offices at 373 Broadway 


Mass., and 
selling organization in New York, 


Boston, selling its product through its own 


Chicago and Boston and 


through sales representatives in several larger cities such 
as Philadelphia, Cleveland and St. Louis 
> 
Remington Rand Acquires Line-A-Time, Inc. 
he following news dispatch, dated New York, July 21, 
appeared in the Chicago Journal of Commerce: 
“Remington Rand, Inc., has purchased the entire prop 


erty and assets of the Line-A-Time Company, Inc., of 


exclusive manufacturers of automatic 


Rochester, N. Y 
copyholders for use 
A-Time 


known 


wherever typewriters are used. Line 


will operate as division to be 


Division of Remington 


Company a separate 


as Line-A-Time Rand, Inc.” 


Kalamazoo Stockholders Approve Sale to 
Remington Rand 


Wall Street 


kK alamazoo 


Journal states that stock- 
| Binder 


Loose eal 
assets to Rem 


A report from the 
holders of the Company 
approved the sale of the business and 


Rand, I: It 


have 


ington is understood that Remington Rand 


will pay tor the Kalamazoo assets with 7 per cent first 
preterred stock 


- > 
New Visible System Patent for Sale 


name of a new visible system made by 
Betriebs-Organisations-G. M. b. H., 
Berlyn W. 35, The factory 


The system has a point for which 


Pantokrat is the 
Pantokrat 
Potsdamer Str. 118, 
Hanover 


Buro-u 
Germany. 
is located in 


strong claims are made, namely, it permits the use of a 


considerable number of sheets in each one of the minor 


sections of the unit 


A.M 
in this 


representative of the manufacturer, is now 


American 


Thieme 
purpose of interesting 
Pantokrat. Mr. Thieme can be 
1701 


wishing 


country for the 
manufacturers in the 

of Office 
York, by 
It is understood that he has already 


Pershing Square 


complete 


reached in cart Appliances, 
building, New 


details of this product 


anyone more 


taken care of the patent situation and is in a position to 


transact business 
—— 
Paris Business Organization Exposition 
\ffice appliances will be 
As in the pre- 


rhe annual French exposition of 
held this year in Paris, November <{ .o 13. 


ceding years, the exposition is international and brings to 


gether the manufacturers and dealers in office equipment 


from all parts of the world. During the exposition there 


will be contests, conferences and classes with the object of 


demonstrating the efficiency of modern office equipment 


with respect to present day methods of office management 
will afford 


portunity to present the merits of their products in direct 


rhe exposition American manufacturers an op 
comparison with similar products from foreign fields. It 


is expected that a considerable number of American firms 
advan 
better 


and 


who are cultivating business in other lands will take 
this make their products 


Gaston 


tage ot opportunity to 
known. 
interested firms can reach him by addressing mail to 
Exposition d’Organization Commer- 


Paris (10eme) 


Ravisse is the commissioner general 


Com 
missariat General de 


ciale, 186, Faubourg Saint-Martin, France 
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Cc ; : "G (. M. CONGER 
od. lg es eeotiinins E. N. DANIELS 
Secretary 
K. C. YALE, 
Assistant Treasurer 
N. VAN VALKENBURGH 
General Manager GEORGE WOLCOTT 
The New Director 

New Officers of Irving-Pitt Manufacturing Co. “The trail of the pioneer is always hard. He starts with 
\t a meeting of the board of directors of the Irving nothing and blazes a mighty path into the future. He 
Pitt Manufacturing Company after the death of I. B thrusts aside all obstacles. He sees daily and far in the 
Irving last month, the following officers were ehected distance the lofty peaks he hopes to scale. The faith of 
President. ( M. Conger: vice-president and treasurer. the pioneer, which has moved mountains, reclaimed the 
C. B. Irving; secretary, E. N. Daniels: general manager barren wastes and builded cities, was typified in J. B. 
R. M. Van Valkenburg! issistant treasurer. K. C. Yale Irving and through him has been passed on to the Irving- 
he directors of the company are: C. M. Conger, C. B Pitt organization. ; , 
g, R. M. Van Valkenburgh and George H. Wolcott. ‘Today I-P is the oldest and largest manufacturer of 
The new officers are new only in some of their respective loose leaf books in the world. Its staff of engineers is 
inne hey are the men who have directed the affairs constantly making improvements and searching out more 
, mpany for many years. having worked up throush *¥* by which I-P loose leaf books and forms may be 
e] sate of thu simone profitably adapted to business in its various classifications. 
‘ ; : = : ‘Specialization for nearly a quarter of a century has 
. ea ae = . : eae rt — made I-P products what they are today—recognized lead- 

a vith the « poe it we ronan his cake sean oe fe Sew See . 
' ' “Irving-Pitt products constitute the modern and effi- 


the trade and his thorough understanding of the , ; a 
: s ‘ a cient method of controlling business, professional and per- 
lealers’ pr ems. George has been “I-P man” on the Pa : — é' : . 

: : : sonal activities The success and leadership of the I-I 
c st for many vears. His inclination has always been ; , , esas 
organization are a direct result of the unfailing supreme 


a 


quality of its products and the helpful service it has always 
icit t i < I trie! . 
| 


rendered to its dealers and the public 


- M | make change in the Quality will continue to be our watchword. It will 
cs anc pracuces OF tin mpany The group now never be sacrificed for the purpose of combatting price 
. . e chosen ass ites trained competition or inferior merchandise. We recognize the 
; ‘ esponsibilities. | “ obligation of leadership 
M é qd tert the active management i “The faith of the pioneer will inspire us to follow through 
ands and carry on. We will continue to recognize and accept 
ng the ne executives in “Tips” the con the responsibility laid upon us by the policy of making 
ny hous regan, the : tes pav the following tribute merchandise of supreme quality and of rendering helpful 


ne service to the large familv of I-P dealers and friends.” 
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Songstad Heads Important Work for The G.-F. Co. 
E. G. Songstad has | 
desk 


Sonstad 


been made western sales manager of 


General Fireproofing ( 


held 


the division of the ompany 


Mr will be in the much of the time but his 


headquarters will be in the Chicago ofthe His territory 
is from Illinois to the Coast 

Mr. Songstad has had a wide furniture experience. For 
nearly seven years he was sales manager for the Conrades 


Manufacturing Company, St. Louis, manufacturers of office 





SONGSTAD 


E. G 


ind a half he called upon the trade 


desks for Con 


chairs For a year 
Furniture Com 


work with the 


selling Lincoln line mercial 


pany ( hicago In his me Ww capacity he will 


dealers giving them the benefit of his experience in build 
ing up their desk iles 

Mir SOT gstad 1s much im pre ssed vith the poss vilatre s 
ot ates turniture He visions the hice ot the tuture 
equipped with : tly matched steel units tor every 


purpose 


Woodstock Typewriter News from Abroad 


‘ , 
several new distributors versea i een estal SHVe 


Woo 
export manager, Woo 


by the 


Rotterdam handle rt land Salva Nu Inne Sa 
Juan, for Porto Ri Otto P. Andri & Company, 
stantinople, for Turk Farchi-Wekili & Compa l'« 
heran for Persia Lhe (tf ‘ Ser ( { pany | nal 
tor the Re rin tf tana Ler Beaufrane | 
au-Prince, for Hait 

Mathiesor Ww Ashle Lompan | imnnesburg a 
Africa, has opened a branch at Cape Town Lhe on 


W oodstoxc k line t 


pany has taker representatior ot the 


all ot 


British Sout! 


Mr. Emil Chochola, son of Josef Chochola, Woodstock 
representative tor ( rech slovakia, has returned to Prague 
He had been away from home four vears, most of that 
time in America During the past six months Mr. Cho 
chola has been taking the special mechanical course at tine 
factory of the Woodstock Typewriter Company He sailed 
for Europe on the SS. “Deutschland” Julv 21, and is dix 
at Prague about August | 

- 
New Remington Directors 

Harold | Bentley vice-president of (Guaranty) rust 
Company and of Guaranty Company; George A. Wilsor 


and |. P 


been 


} 
Thornton, sales manager Remington, have 


Remington Typewriter 
ilker } F Fitzpatrick 
] 


street Jour: al 


directors of 
mn place of Elisha W 
Clark, resigned Wall 


clected Company 


and R (; 


E. E. Huber Celebrates Anniversary 


Ed E Eberhard Faber, and Mrs. Huber re 


Huber of 


cently returned from an extended trip abroad. Their jour 
ney took them through the Mediterranean where several 
Italian and French coast cities were visited There Was a 


Nice, 
laken, Lucerne and Zurich 
Munich, Nurem! 


were spent in Brus 


thence to Monte Carlo and 


Inter 


motor trip through Italy 
they left for Geneva 


Zurich 


Wiesbaden and Cologne 


WN he nce 


rom trips were taken to erg, 


' 
Several days 


Paris and London and a trip to the Bavarian factory 


sels 


at Newmarkt 


It was Mrs. Huber'’s first trip abroad. With a com 
paratively smooth passage through the Mediterranean and 
across the Atlantic on the Leviathan both returned in 


splendid health and with the impression on the part of 


both that such a trip taken periodically would be delight 
ful 

Mr. Huber has just turned seventy-two, having cel 
brated his birthday on July 14. This vear he will have 
nished ftv-two years ot consecutive service with the 


use of | berhard Faber Few men have sucn atl 


experience as this in one connection and tew houses have 
the benetit of such taithful and long continued service 
In commenting upon his experience, Mr. Huber writes 


lo be successful in one’s work and to keep young it 18 
ibsolutely necessarv to love the job I still love the encil 
usiness after hifty-two consecutive years at the isk.” 


That attitude toward one’s day’s work is almost a guar 

















antee of success and almost an assurance of happiness 
Evidently Mr Huber has adopted the moit ot Elbert 
Hubbard, “Work is lfe and rest is rust.” 
a 
Handsome Desk Set by Geo. E. Fox & Co. 
Geo. E. Fox & Company, 319 West Ohio street, Chicago 
I] Is pre ucing i handsome desk set as i rmontous 
essory for period office furniture installations. The 
irious items are covered with leather in any one of four 
Lhe tel this set include desk pad, letter tr iv, 
x file for 5x3 cards with cover, work s rocker 
STEEL RECIPE FILE MADE BY NORTH N 
CORRUGATING COMPANY, GREEN BAY, WIS 
(ONSIN This Tile eatures ovel autor it 
llower cor sting of a steel roller working ! 
nelined track whiel u it i idjusts 
t in. number of cards The irds r d 
raight in line at all times. This file was briefly 
ed in the July number 
“Westenco” Lock Expanding Envelope 
Che Wester Envelope Corporatio Bush Terminal N 
8. 68 Thirty-third street. Brooklyn. N. \} , produces an ey 
panding wallet red ype hbre with a patent locking 
ce vice This is a re torced tongue which engages t fla 








wD 








¢ 


Pecinc Ceast Saies Eoc!: Co. in New Plan 

The Pacific Coast Sales Book Company Los Angeles 
Calif., has moved into its new $500,000 plant, an expansion 
required to accommodate the growth of the isiness. This 

a one-story structure of generous proport o1 with a 
pleasing facade The workrooms are illuminated through 
skylights in sawtooth roofs The new plant is said to be 
one of the finest of its kind on the coast, turning out what 
is considered the largest volume of commercial printing in 
its territory In one day 3,000,000 printed pieces are 
handled Last vear the company produced 250,000,000 
transfer slips for the use of Southern California street cars 
il nie 

The company’s property has a boulevard frontage of 150 
eet and extends back 393 feet to a spur track in the rear. 

he building is of steel and brick, contains nearly 50,000 


fi« ” 


squa;re 


teet ol 


rr afea 


al 


of the company and the mechanical plant 


d Ww ills are planned 
iture growth demands 
\ formal housewarn 
2/7. | dlights and s¢ 


d houses both the general offices 
Che toundations 
arry an additional story when 
S increase in tacilities 
of the new plant was held June 
ghts were playing e build- 
‘ ] < ec ’ ik ‘ ‘ ts 











Page 406A OFFICE APPLIANCES For August, 1927 


An unique feature of the evening was when 

giant electric switch was thrown at the speakers’ table 
and all the presses set in motion. The 500 persons present 
followed the production of a leather-bound souvenir note- 
book through the various operations in the plant. 

The Pacihc Coast Sales Book Company operates through- 
out southern California, Arizona and New Mexico. It has 
attained a remarkable growth in the fourteen years since 
The staff totals 150. R. P 
s executive head and general manager; B. W. 
Baum, district sales man- 


the company was organized. 
Pempleton i 


Yale, general sales manager; Phi 


ager; F. W. Hausen, credit manager; W. H. Mordy, office 
manager; R. W. Haeger, plant manager. 
e 
Remington Advertising Department Now at 
Tonawanda 
It is stated that on and after August 1 the advertising 
department of the Remington Typewriter Company will 


be located at Tonawanda, New York, and that communica 


tions intended for that department should be sent to Rem 
Remington Rand, 


Company Division, 


New York 


ngton Typewriter 


lave lonawanda, 
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MEETINGS CONVENTIONS DINNERS 








PANORAMIC PICTURE OF MANY OF THOSE 


ENTH DISTRICT HELD AT ST. PAUL, MINNESOTA 
irk adjoining the 3S Paul hote which the convent 
is | I gr 


Seventh District Meeting One of the Best 


Sterley | leru is Regional C,0vernor! 


National 


Manutacturers was a deserved 


ne re-e. ection of 


ot the Seventh District of the \ssociation of Sta 


tioners, Office Outfitters and 


tribute to the energy and ability he showed in the work ot 
us district during the past vear and to the conspicuous 
success of the regional meeting, planned under his general 


direction and held at St. Paul on June 29 and 30 ‘resent! 


at the meeting were over fifty representatives ot dealers 


Members 


present to the num 


tically every part of the large district 
Northwest Tra’ 


ber of more 


trom pra 


ot the elers Club were 


than forty men representing many of the best 


known manufacturing houses in the stationery industry. In 


iddition there were about seventeen other manutacturers 
representatives of three of the trade journals in this held 
Forty ladt s were also prese nt 

The members of the Northwest Travelers Club with local 
statroners constituted such an ethcient reception committee 
that h evervone else The 


icquainte d wit 


club had ree the entertainment and put on a series ot 
parties a d teatures exceptional excellence thoroughly 
enioved } the rie ot the nventior thetr wives and 


daughter 


Dhe first Sessiwr! va illed to order ibout 10:30 of 
Wednesda ri c re 9 by Gover r Sterley | 
leru The wing erse oft America was followed 
Vv an nvocat ce by the Re I R. S. Fergu 
: ifte ‘ ; C. Hodgson of St. Paul pre 
sented the iddres t welcome wh vas responded t 
by H | | n i the Parker Pen ( pany 

IF. H. Lounsberr: t the I H. Lounsberry Compan) 
Duluth, spoke or Advertising,” which, he said, is indisper 
sable Che dealer should make use of newspapers, direct 
advertising treet irs and ‘buses, outdoor idvertising, and 
window disp! Advertising should be regular and as 
trequent as one’s appropriation will permit The speaker 
discusse nterestingly the different avenues of publicity as 
estima ane neluded by stating that the amount spent for 


ATTENDING 
ON JUNE 29 AND 30 This picture 


THE REGIONAL MEETING OF THE SEV 
was taken in a small 


was held The day wa hot and the sunshine wa 


should be tixed on the probable percentage ot 


' ' 
arbitrary 


advertising 


return, if that can be estimated, rather than on ar 
sum 

W. C. Rodgers Northwest Jobbers Credit 
Bureau of St. Paul, spoke on present day credit conditions, 


pointing out some of the principles behind the granting of 


manager of the 


credit—policies which make for safety—and said, among 
other things that the stationery industry is known for its 
stability, the files of his organization having tailed to dis 


close any record ot a tailure among stationers 

President W. Neill Stewart of the National Association 
presented an able address on the scope, uses and activities 
of the association. The substance of Mr. Stewart's remarks 
will be found in the report of the San Francisco meeting 
in another column 


Afternoon Session—Thursday 


| Lounsberry of Duluth presided over the 


itteernoon 


sessior 

Foster Mills Kienholz, president of the Mills School of 
Advertising, St. Paul, gave an able talk on “Making Dis 
plays Bring Profit.” Display practices dictated by good 


judgment and knowledge should increase sales from ten to 
twenty-five per cent, he said. Display is motivated by a de 
sire for volume, profit and prestige Every window should 
bear a selling idea Artistic windows are best Let the 
background lend dignity to the display. Let it be neutral in 


tone and let it enhance the goods shown. Put one idea in a 
window and keep related merchandise together. (ne man, 
preferably, the one who handles the advertising, should 
manage the displays and should have time to visit other 
stores and attend conventions to freshen his ideas 

Joseph |]. Moshotsky, sales manager of the Adam Decker 
Hardware Company, St. Paul, spoke or Store Fixtures 
ind Display Chis speaker advocated open display meth 
ds, having himself had much success with this arrange 
nent of price-marked items. He urged stationers to give 
serious consideration to the adoptior f such methods in 
her wn stores Sales are facilitated : } erhead — ‘ 
ncreased The unit of sale is increased 

‘Stock Control and Turnover” was the subject interest 
nely handled by A. Cook, manager of the Fritz-Cross 
Company, Duluth. Mr. Cook's address was listened to at 
tentively and was followed by a lively discussion 

Harrv G. Horder. Horder’s Ine Chicago, gave an in 
stiaiaiael al tlounding the Stationery Business The 








eo 


————-; 





stationery business is bounded first by the invested capital 
with it; second, by operating ex 


and what may be don 


‘ 


pense; third, by stock turn-over, and fourth, by size of 
store The speed of progress from a given investment is 
xed by the natural indaries and may be exceeded only 
with danger f, for any cause, one of the four boundaries 
changes, the others must be relocated properly or the net 
profit may be zero or worse \ three-times turn-over is 
safest, but the dealer must ive good stock records Going 
behind on the slow side brings need for greater invested 


capital; on the tast side. a state 
record-keeping and shorts in stock, having an 


profits. Mr. Horder illustrated his talk with 


oO! ingificiency appears as to 
efiect on net 


several prot 


lems worked out in figures. In conclusion he said: “Know 
your business; operate inside its possibilities and grow tast 
enough, but not too fast \ short discussion followed 
Wilham J. Dalton of Geyer’s, Inc., read a paper on the 
Value of Trade Papers to the Dealer, prepared by J. FE 
Neary of the Geyer organizatio1 This concluded the after 
noon sessiol 
Thursday Morning, June 30 
Walker, former regional governor, presided 


Arthur 


ver the 


sess 
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Company, 
ness—Right and Wrong Way of Merchandising.” This ad- 


he first event was an illustrated talk by C. A. Netz- 
sales manager of the Northwestern Furniture 
Milwaukee, on “Life Insurance of Retail Busi- 


hammer, 


Netzhammer at 
Appliances 


dress was similar to those given by Mr 
Memphis and elsewhere and reviewed in Office 
last June 

“Creative Selling’ was the subject of an able address by 
Claude B. Valleau, manager of the Globe Office Furniture 
Company of Minneapolis. Mr. Valleau’s remarks are pre- 
sented in the Office Furniture Section of the present issue 
Little of the Wabash Cabi- 


present, 


Owing to illness Edward L. 
\\ abash, Ind., 


regret of the convention. 


net Company, was unable to be 
much to the 
President James Lacey of the Northwest 


spoke on 


and complimented his associates upon what has al- 


Travelers Club, 
the work of the organization, outlining its pur- 


] Oses, 


Before concluding his remarks 
Irving, 


ready been accomplished. 
Mr. Lacey offered a resolution on the death of J. B 
expressing the regret of the convention and extending sym- 


pathy to the bereaved family Che resolution was adopted, 

















CLOSE PS OF SOME OF THE ST. PAUL GROUPS 
Mrs. Bob Valleau Mrs. Roy Clarke who sang at the 
mittee Trio of visitors from New York: Mrs. Weber, 
Mrs. ¢. L. Kaufmat Miss Guertin t R. C. Clarke 
7. Jim Lacey, president. Northwest Travelers’ Clul 8 
trict Governor Jerue lt Mrs. Ham Warnock ll. Mrs 
nock and Ed. Friedmar 13. Mrs. K. Chass 4 Mrs 


Kaufman, Mrs 


Kaufman and Irving P 
Cody 1% Mre Bob Vallea 


(laude Valleau 





Mrs. Waterman and Mrs 
H. L 


Fleet 15 
Favor 17 Mrs 








Schaefer and 


Jerue Mrs 
banquet and who was also a member of the ladies com 


Ladies Committee Mrs 


Copeland 4. Jack Grey and 
Webster Company, chairman, baseball committee 
Short and family 9. President Stewart and Dis 
Hedman 12. Auto committee: Fred Foster, Ham War 
Miss Holly and Miss Eva Popple o> <: 
Popplk 18 Mrs. Carpenter and Mrs 


Fr. S 


Holly and Mrs 








PAUL l Skibbe, Clau 
Skibbe, Hanson, Lund, 
Bristow with caddy 6. The 
Price and K. E Chase 8 

orge Mandeville Ww 


WORKERS AT ST 
of ceremonies 
Staat and 
Herman 
Horder 


HARD 
pany maste 
(hristenset 
Popple Bertelson 
F. Jerue Harry 


the convention rising and standing as a mark ot respect to 


the 
Neill Stewart offered a resolution requeest 


memeory ot deceased 


W 
ing manufacturers not already 


the 
President 
represented in the National 


Index to prepare condensed lists in accordance with the 
style adopted for insertion in the Index The resolution 
was adopted Mr. Stewart next offered a resolution on 


furniture manufacturers to the et 


contract selling by othce 

fect that such contracts are detrimental to the interests of 
the trade and asking that consideration be given to a mod! 
heation or discontinuance of the practice This resolution 


was adopted and signed by dealer members 

This completed the business of the session and the con 
vention adjourned sine die 

The Annual Banquet 

(“Bill”) Smith of Chicago, representative of the 
Faber Company 
Che 
Paul 


was the 


W. E 
A.W 
position 
Hotel 
event 


the 


was toastmaster and ably filled the 
dinner held the Palm Room of the 
Wednesday evening. The outstanding 
of Mr 
presentation 


was in 


St on 


re-election Jerue as district governor 


for ensuing vear and the to him of a fine 


golf bag in appreciation of his work during the vear just 


past 
Speakers at included Mr Arthur F 

Nelson, a prominent attorney; W. Neill Stewart and James 

Lacey. A representative of Office Appliances spoke briefly 

Entertainment Features 

the women of the convention were enter- 


the banquet Jerue, 


On Wednesday 





von, Cooper, Cory Karl Castle, Wilson—Jones Com 
Warnock 1 Bristow. Murdock, Walker, Thomas and 

goat quenches his thirst at the nineteenth hole 7 
Harold Hoffman, W. E. Maddock, F. ©. Schaefer. 9%. S 


Neill Stewart. 


at the White Pine Inn, Baysport, and 
Paul hotel. On the fol 
lowing day they were guests at a luncheon, theater party 
On Thursday 


at a luncheon 


in auto tour and dinner at the St 


tained 


and the cabaret and dance in the evening. 
afternoon, under special arrangement, many of the men and 


women of the convention attended the baseball game 
Golf 
Twenty-six dealers and manufacturers’ representatives 


Northwest Travelers Club on Thursday 


The contest 


were guests of the 
ifternoon at the Midland Hills Country Club. 


between dealers and manufacturers, the dealers win 


ning and being presented by their opponents with an hon 


was 


est-to-goodness live he-goat, labeled on both sides as “The 
The to Arthur J 


the stipulation being that the goat be played for 


Salesmen's Goat.” was 


\W alker 


in 1928 


presentation 
again Mr. Cooper, by the way, achieved low score 
Following the game prizes were awarded at the “nineteenth 
hole.” 

On Thursday evening there was a most enjoyable cabaret 
the of the St 


vaudeville entertainers 


entertainment and dance in Casino Room 


Paul. Several of the 
participated and the affair, staged by the Northwest Trav 


best in town 
elers, was thoroughly enjoyed by everyone. 


Miscellaneous 


Che St. Paul branch of the Underwood Typewriter Com 
any placed a new Underwood Portable at the disposal ot 
the trade paper men.—The Carter’s Ink Company, Boston, 


presented everyone with a Carter propelling pencil.—The 
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’xford Filing Supply Company, Brooklyn, furnished the 
convention with press board folders and paper for taking 
Quality Park Envelope Company, St. Paul, 
rrovided a useful strong envelope of fibre as a souvenir of 


notes.—The 


the occasion.—Carl Kaufman, representative of the Moore 
Push Pin Company and the Koh-I-Noor Pencil Company, 
ably led the community singing at the banquet. 


Those Present at the Convention 


Dealers Pearson, M. L., Adams Book 
Adams, H. 8S., Adams Book & Art Shop, Rochester, 
«& Art Shop, Rochester Minn 
Minn Pierce, W. V., Midland Pa- 
Beach, Harry. Will A. Beach per Co., Minneapolis 
Printing Co., Sioux Falls, Popple, Joe, Zaiser’s, Des 
Ss ) Moines, la 
Bertelson, O G Bertelson Roberts, M., St. Paul Office 
Bros., Minneapolis, Minn Equipment Co., St. Paul. 
Boemer, John, H. E. Wedel Roberts, R. P.. News Print- 
staedt & Co., St. Paul ing Co., Aberdeen, S. D. 
Bremer, Chas., Brown & Blod Schmidt, H. F. Schmidt Print- 
gett. St. Paul ing Co., Rochester, Minn. 
Bristoll, B. J., Koch Bros Stewart, W. Neill, Stewart 
Des Moines, la Office Supply Co., Dallas, 
Carpenter, T. E. Sperry Offic: Texas 
Furniture Co., St. Paul Talty, C. W., Poucher Print- 
Clausen, H F Free Press ing & Litho. Co., Minneap- 
Co Mankato, Minn olis 
Coty. C. F.. C * Cody Co Thomas, Ernie, Thomas & 
Dubuque, la Grayston Co., Minneapols. 
‘ook, A. J Fritz—Cross Co Thoren, Henry, H. C. Boyeson 
Duluth, Minn Co., St. Paul 
Coxe A. E Coxe Printing Thorsen, T. R.. McClain & 
Co, Mitchell, S. D Hedman Co., St. Paul 
Dahlberg, C. L. Dahlberg Of Trapp, G. W Curtis 1000, 
fice Supply Co., Des Moines St. Paul. 
la Valleau, C. B., Glote Office 
Davis, Tom, Miller—Davis Co Furniture Cuo., Minneapolis 
Minneapolis Walker, A. J., Farnham Print 
Doener, Carl, Fritz-Cross Co., ing & Stationery Co., Min- 
Minneapolis neapolis. 
Fall Herb.., laps Olson Co Wangler, Louis, Waterloo, la 
Minneapolis Manufacturers 
Grayston, Art.. Thomas & In addition to the members 
Grayston, Minneapolis of the Northwest Travelers 
Hamm, L. W., Pierce Printing Club, whose names appear 
Co., Fargo, N. D elsewhere, the following rep- 
Hansen, Ed., Miller—Davis Co rcsentatives of manufacturers 
Minneapolis registered: 
Hanson, V A.. Brown @& Blackman, H. L., Parker Pen 
Saenger, Inc Sioux Falls Co., Janesville, Wis 
Ss. D Cooper, F. 8., Chicago Binder 


& File Co., Chicago 
Copeland, Harrie, Boorum & 

Pease Co., New York City. 
Delavigne, L. T., Ireland & 


Hedman, Lawrence, McClain 
& Hedman Co., St Paul 
Heller, A. J.. John Leslie Pa 


per Co., Minneapolis 
Holley, Claude, L. W. Holley Matthews, Detroit, Mich 
& Sons Co Des Moines, la Dodge, E is Jt Johnson 
Horder, H. G Horder’s, Inc Chair Co., Chicago 
Chicago Fairbairn, W S.. Reyburn 
Globe—Gazette Mfg. Co., Philadelphia, Pa 


Hughes, R. J 1 J 
Printing Co., Wahpeton, Favor, I. P., Kohn-I-Noor 


N. D Pencil Co, New York City 
Jacobchick, J. H Globe-Ga- Froehlich, L. W., Dietz Desk 

zette Printing Co., Wahpe Co., Cincinnati, O. 

ton, N. D Griswold, H. T. Sanford Mfg 
lanke, Carl E., Janke-Kurth Co., Chicago 


Harper, C. C., 
& Rochester, N 
Hasson, | wae 


Wausau, Wits Error-No, Inc., 
Jerue, Sterley F., 
Hedman Co., St 


McClain 


 # 
Paul Blaisdall Pen 


Justice, D. W., H. E. Wedel cil Co., Philadelphia 
staedt & Co., St. Paul Mandeville, George, Wilson- 
Kongsvik, F. G., Curtis 1000 lones Co., Chicago 

St. Paul MeGowan, Shaw-Walker Co., 
Lounsberry, F H., F Muskegon, Mich 

Teunsberry & Co., Duluth Price, Herman, Jos Dixon 


Crucible Co., Jersey City. 
Thompson, M. O., Quality 
Park Envelope Co., St. Paul 


Minn 
Lund, E. W., E. W 


. Lund Co., 
Duluth, Minn 


Miller Jim H. EF. Wedel Tussing, R. M., Victor Safe 
staedt Co... St. Paul Co., Marietta, O. 

Maddock Ww E Globe-Ga Waterman, Clyde, L E 
zette Printing Co Fargo Waterman Co., New York 
N. D City. 

Netzhammer, C. A., North- Trade Press 


Dalton, W. J., Andrew Geyer, 
Inc., Chicago 

Martin, H w.., 
pliances, Chicago 

Schnabel, L. D., Modern Sta 


western Furniture Co., Mil 
waukee 
Neumeister, F. R., 


Hedman Co St 


McClain & Office Ap- 


Paul 


Neunier, Geo., Poucher Print I 
ing & Litho. Co., Minneap tioner, Chicago 
olis 

<——_—_——_ 


An Aid for Typists. 
\EG- Deutsche Werke Aktiengesellschaft of 


marketing a n holder 


Beriin, 


anuscript which they 


with typists and stenog- 


f,ermany, are 


heEeve should find ready tavor 


This holder holds the notes or manuscript imme 


raphers 


diately above the typing point so that the operator can sit 
erect with the manuscript or copy immediately in front 
ot her eyes lo insert a new sheet of paper or to check 
back the text. the holder is turned back. Its position can 


be adiusted by means of a screw so as to suit both the 


tvpewriter and the table 


Cleveland Exchange Typewriter Dealers 
Association 

The Cleveland Typewriter Exchange Dealers Associa- 
tion held their first annual outing at Miller’s on Broad- 
Members of the association and their families 
motored out and spent a most enjoyable afternoon and 
The entertainment committee had arranged a 
fine program of sports which included a ball game and 
there was also dancing and cards. One of the features 
that added much to the enjoyment of the occasion was the 
excellent dinner. President F. McBurney was right on the 
job to see that everybody in the big crowd had a good 
time, and the entire affair was voted a great success by all 


view road. 


evening. 


who attended. 

The following changes have occurred in the Cleveland 
Typewriter Dealers Association: Mr. Kruse has resigned 
as treasurer and the office has been combined with that 
of the secretary, and Mr. Schlect will handle both. Mr. 
Shaw has resigned as vice-president and Mr. Eggleston has 
been elected to succeed him.—A. E. D. 

a 
Northwest Travelers Club Holds Annual Meeting 
and Election 

The Northwest Travelers Club held its first official meet- 
ing at the Hotel St. Paul, St. Paul, Minn., on June 28, one 
day before the regular meeting of District No. 7. The 
organization meeting of the club was held in Chicago, De- 
cember last, so that the meeting at St. Paul was the first 
official meeting of the completed organization. 

The officers elected last December were 
unanimously re-elected to serve a full term. Carl Castle, 
vice-president, however, was obliged to resign that office 
as new duties assigned him by the Wilson-Joi.es Company 
take him to other districts. 

Robert Valleau of St. Paul, a manufacture:’s representa- 
tive, was elected to fill the vacancy created by the resigna- 
Mr. Castle. The roll of charter members now 
numbers seventy-six territorial travelers. This is a large 
gain in membership since the club was formed six months 


temporarily 


tion of 


ago. A strict code of qualifications is being formulated. 
The Northwest Travelers Club acted as host of the 
seventh district meeting to the forty ladies who were 


present accompanying their menfolk. The c:ub also was 
responsible for presenting Governor Jerue with a leather 
golf bag at the banquet and provided a bouquet of flowers 
for Mrs. R. C. Clarke, soloist at the banquet, which was 
presented by W. E. Smith, the toastmaster. 

Various promotional activities are planned by the travel- 
ers during the year to come. The members desire to work 
with dealers in educational plans and merchandising en- 
deavors. It is the desire of the club to work out a plan 
of operation that will accomplish the most efficient use of 
time spent with store buyers to the advantage of both 
buyer and traveler. Travelers are expecting to be able to 
bring real information on merchandising individual lines, 
advertising, display, education of store employes, etc., with 
the idea of making the retail distributor a constantly more 
effective avenue for reaching the consumer. 

At specified hotels throughout the Northwest territory 
there will be a registration list so that travelers arriving in 
these cities can locate club associates quickly. A resolu- 
tion was passed at the meeting to admit to membership 
sales managers of concerns represented in territory by a 
regular traveler. 

James T. Lacey is president of the club; Fred C. Sheaffer, 
first vice-president; Robert Valleau, second vice-president; 
Harry L. Murdoch, treasurer; secretary, Alvin R. Skibbe. 

Those present at the initial meeting of the club and at 
the ensuing meeting of the seventh district stationers in- 
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cluded the following 

Hi I S! t Succe I Cha Ly nh Wal ( Frank 
I Giodw The Carter's Ink ¢ \ R Skibbe Associated 
Sta ! J). H. Hildreth, Esterbr k Steel Pen Manufactur 
ing ¢ WW I S tl . Faber In W. J. Dalton, An 
drew Gey* | lack Grey, Wil Jone Co.; H. L. Murdocl 
Ir ng—l te M ifa iri Ce a x Ge ig 

( lL. Kaufma Moore Push Pin ¢ and Koh-I-N r Per 
c's I idelphia and New York 

Claude Fleet, Eberhard Faber Re ( (Clarke F. S. Webster 
cy ( I. Cok Dennison Manufacturing Co H J. Huette I 
BE. Waterman ¢ \. « Statt, Hato Crane & Pike Co.; H. F 
Burkhardt, Northwestern Tablet C« all of Minneapolis 

Ed Friedmat Russia Cement ‘¢ Fred Foster Globe 
Wernicke ¢ Ham. Warnock, The General Fireproofing Co 
Bob Valleau, Manufacturers’ representative; K. E. Chase, Den 
nison Manufacturing Co.; J. A. O'Brien, Parker Pen Co.; Fred 
Schaefer, Sanford Manufacturing Co., all of St. Paul 


Stan. Griebe Yawman & Erbe Manufacturing Co., Rochester 
_ o 

I \. Hoff ur ind Harold J. Hoffmar both of the Smead 
Manufacturing Co., Hastings, Minn 

Harry Jennisor Weis Manufacturing C: Monroe, Mich 

Gil R. Larrick, J. ¢ Blair Co., Huntingdon, Pa 

Harold F. Grave Irving-Pitt Manufacturing C« Kansa 
(“ity Mo 

Jim Lace 1 G. Shaw Blank Book C H. L. Kremer, L. E 
Waterman Co Fred Christensen, S. BE & M. Vernon; Al 
Weber, Boorum & Pease Co., all of New York 

L. P. Wingert, General Pencil Co., and William B. Allen, Jos 
Dixon Crucible Co., both of Jersey City, N. J. 

a \ Anders, Parker Pen Co Milwaukee, Wis 

L.. C. Goodhand, Oxford Filing Supply Co., Brooklyn, N. Y 

©. D. Fielding, National Blank Book Co., Holyoke, Mass 

Gi. M. Willig, Henderson Art Co., Cincinnatl, O 

Oo. O. Modeer, Shaw-—Walker Co and George K. Desmond 
Browne-—Morse C« both of Muskegor Mich 

‘ P. Swiler, Leopold Desk Co., Burlington, Iowa 


> 


Pittsburgh Office Appliance Managers Elect 
Officers 


\t a recent meeting the Office Appliance Managers Asso 
following officers: Presi 
for the F. & E. Check 
manager of the L. ¢ 


ciation of Pittsburgh elected the 
dent, Jos. P 


vice-president, Ed. H. 


Arthurs, sales agent 


writer; Jones, 
Smith & 


Philip S$ 


Typewriter, Inc secretary-treasurer, 


president of the Loose Leaf Supply & 


Lorona 


Beese, Jr 


System Company; director, Harvey H. Keller, manager, 
Rapid Addressing Machine Company. Other directors are 
Jack L. Harrington of the Addressograph Company and 
Edward J. Lapp of the Kalamazoo Loose Leaf Binder 


Company 


Following the meeting the members left for Elwyn Grove 


to enjoy a picni Mr. Beese states that the meetings have 
} 


een exceptionally well attended lately 


Some of the subjects covered during the July meetings 
were: Salesmen versus service men; daily work sheets; 
training salesme ind meeting and combating competition 





H. H. KELLER PHILIP S. BEESE, JR 


. 4 
¥%) 


Holds 


Northwest Stationers’ Association 
Eighteenth Annual Convention 


Pacific 


I he Cl“ te a sa ‘4 ’ t ‘ ‘ T 
est Stationers’ Association was hel tt Lote 
Seattl Was ot ! ‘ 2 25 
» ~ \ T t . 
t ( the é é t 
\ x ite tw < 
€ | : ‘ ‘ was ( Cit . 
‘ \ . sic eet vs ‘ ‘ tre es 
ya tney ere | rt pate ers 
‘ vent t the matter « tra Cs allt 
the pene il ~ ess trends t vs 7 ea 
‘ , 1 ‘ 
sik i A ‘ ippalre iil t i 4 the 
ter y , ; j ‘ ‘ j + . 
ee \ ( I | ‘ ‘ + 1Ose 
resent and it was the consensus ‘ md 
enti was pt ips the most nstr tive r 
Particular credit was given to Charles Marshall for his 
talk on Profits trom Stock Control, to Carl M. Schutz for 
7 1 , . . \ ‘ } ‘ 
s talk on Salesmanship and to W. N. Stewart w ou 


National \ssociat 


ned the tunctions of the 


In celebration of the opening of thei ew me at 
Fourth avenue and Stewart street, the Seattle Westmade 
Desk Company gave a buffet supper on Thursday evening 
to which everyone attending the convention was Vitec 
On Friday morning Professor Wilfred Eldre: the 
Department of Business Administratio: University of 
Washington, and Nathan Eckstein, president Schwa 
bacher Bros., In wholesale grocers, Seattle, discussed 
Che Chain Store Idea. E. L. Skeel, counsel for the asso 
ciation, gave an address on Some Facts About the Pacifix 


Northwest here was also a message from California by 
Howell D. Melvin, San Jose, California, governor of 
National Association District No. 12 

On the back part of one of the programs the words t« 
a number of songs were printed for any of those who 
might need to refresh their memory ‘here was a special 
shopping tour for the women, automobile rides, theater 


parties and steamer trip around Lake Washington through 
harbor 
President, E. J 


Helwig-Chapman 


the government canal locks and around the Seattle 
The the 
Chapman, secretary 


Portland 


new officers ot association are 


and treasurer of the 


Lompany, (regon VICE president, Toh Coe of 


the Coe Stationery Company, Eugene, Oregon: secretary 
and treasurer, Harry Barry, manager of office supply 
department, Irwin-Hodson Company, Portland, Oregon 


Ball 


( dre Vor 


Kilham 


' 
Was Cle 


James S Stationery & Printing ( 


Portland ted 


Charles | 


again as regional go 


Helwig of the Helwig-Chapman Company, Port 


land, Oregon, was again re-elected as president of the 


Club, | 


which is the entertainment division of the 


“Ave Sir” 


convention program. 





E. H. JONES JOSEPH T. ARTHURS 
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Stationers of District No. 12 Meet in San Francisco 


The meeting was called to order by Governor Howell 
D. Melvin on Thursday morning, June 16, at the Fairmont 
hotel, San Francisco. He explained the idea of the regional 
zoning plan of the National Association and the purposes 
of the present convention. This was the first meeting to be 
held in San Francisco under the new arrangement of 
regional districts by the National Association. Mr. Melvin 
testined to the value of group meetings. He expressed ap- 
preciation of the assistance given him by local stationers 


and also for co-operation of the trade press 

\ telegram was read from Fletcher B. Gibbs, general 
manager of the National Association, extending his per- 
sonal regards to members and friends and wishing success 
to the gathering. Roll call followed, with self introduction 
by everyone present 

Che first speaker was W. Neill Stewart, Dallas, Tex., 
president of the National Association of Stationers, Office 
Outfitters and Manufacturers, whose topic was, “The Na- 
ional Association, Its Activities and Objectives.” 


Mr. Stewart expressed his delight with the reception he 
and his party had received on the Coast and also with the 
weather 

“I have been looking forward to this trip ever since my 
election last September, and it is a happy realization of a 
very great anticipation. We folks back east hear a lot 
ibout vou. We need you very much, whether or not you 
need us. We would like to see more of you back east at 
our national conventions.” 

Continuing, President Stewart reviewed the history and 
purposes of the National Association; described the idea 
of the regional districting plan adopted in 1924 at the sug- 
gestion ot Ivan Allen, and outlined its manner of function- 
ing. He described the National Index and urged all deal- 
ers to use it daily and to request manufacturers to place 
their condensed lists therein. He referred to the value 
of the Information Bureau maintained at the Association's 
Chicago headquarters, and spoke of the National Associa- 
tion News and Who's Who in the Stationery Trade—both 
official publications of the National Association, which is 
the only organization devoting itself to the betterment of 
the industry as a whole. He spoke forcefully of the broad 
work the association is doing along educational and in- 
spirational lines; referred to the Survey of the Cost of Do- 
ing Business in the Stationery Industry now being put 
through by the Harvard Bureau of Business Research, and 
concluded his remarks with some pertinent observations 
on better merchandising methods, overbuying, inefficient 
advertising, imcorrect hguring of cost, cutting prices in- 
stead of employing salesmanship, confidence in competi- 
tors, closer co-operation between manufacturers and deal- 
ers, and the value of co-operative effort. 

“Can Commercial Stationery Stores Be Made to Pay 

a High Rent District?” a paper prepared by Harry G 
Horder of Horder’s, Chicago, was read by Governor Mel- 
vin. Mr. Horder’s paper was listened to with interest, as 
it contained much solid information derived from intimate 
contact with a highly successful and expanding business 

Eugene G. Bayha of Grimes-Stassforth Stationery Com- 
pany, Los Angeles, prepared an able paper on “Location 
ind Display of Store Merchandise.” This paper was read 
1y Edgar H. Barber of the Edgar H. Barber Company, 
Oakland. Calif... in Mr. Bavha's absence. A digest of Mr. 


Bavha’'s conclusion follows 


On entering a store most customers turn to the right, 
hence important lines such as loose leaf and blank books 
should have the right hand front location. Continue down 
he right with inks, pencils, pens, typewriter paper, carbons, 
and ribbons, columnar pads, scratch pads, notes, drafts 
ind receipts, duplicating order books, Dennison goods, etc 

The left front location should start with fancy stationery 
ind continue with engraving department, fountain pens, 
drawing materials, furniture and filing device department 
ies. If the store is wide enough for a 
the center, start the front center with 


nd other specia 

formation 

fountain pens 
Much depends on size and shape of store and whether 


ore fi rs are usec 


Use as few show cases as possible and as many tables. 
Many small aisles are preferable to a few broad ones. De- 
partmentize as much as possible. In general commercial 
stationery divide sections of shelves and tables into units, 
each in charge of a salesman responsible for the care and 
sufficiency of the stock in his unit. 

Make shelf displays count. On shelves arrange impor- 
tant lines in solid sections with a neat sign before each. 
This gives an impressive mass display 

Use tables for loose leaf ledges, ringbooks, sectional post 
binders, inkstands, the cheaper glassware, punches and 
small machines, cash boxes, desk pads, cushions, etc., etc. 
Keep reserve stock on shelves under tables when possible. 

Plan and execute window displays carefully. Use up-to- 
date fixtures; make displays seasonable and practical and 
give time enough for the maximum pull. 

Salesmen should be taught how to increase the individual 
unit sales, selling preferably lines which are most profitable 
and selling in one transaction such related or coordinating 
lines as the customer will buy. Teach them to sell one more 
article to each customer than the one he demands. 

In commenting upon the foregoing Mr. Barber made 
some pertinent additional points. 

Bert S. Hubbard of the Schwabacher-Frey Company, 
spoke on Gifts, Decorative and Social Departments. Gifts, 
he said, pay well in the right retail district. Some merchan- 
dise needs constant window display. The right type of 
salespeople must be selected, likewise the right kind of 
merchandise to conform to the tastes of the store's clien- 
tele. 

“Is an Office Furniture Department Profitable to the 
Smaller Stationer?” was the question discussed by A. L. 
Tredway of Tredway Brothers, Stockton, Calif. He be- 
lieved it difficult for dealers to make headway in sale of of- 
hee furniture in towns of less than 50,000 people. His firm 
has made a success of their office furniture department. 
\bout eight years ago they decided their trade area would 
support a business man’s emporium. They added the G.-F. 
\llsteel and other lines, including desks and chairs, and 
are well pleased with the results. 

The competition of order takers and household furni- 
ture houses and incorrect notions of what constitutes net 
profit prevent most stationers in small trade areas from 
making altogether satisfactory headway in office furniture. 

Mr. Tredway believed that, considering the inventory one 
must carry to make a proper showing, a mark-up of 75 to 
85 per cent is necessary. 

Luncheon was served in one of the private dining rooms 
f the Fairmont hotel during which Dick Glissman led in 
a few community songs. 


Thursday Afternoon, June 16 


District Governor Melvin presided. The first speaker 
was Carl M. Schutz of the Brown-Morse Company. Mr. 
Schutz has been traveling with Mr. Stewart and his party, 
addressing the regional conventions. He is nationally recog- 
nized as an able and inspiring speaker. His topic was 
“Commercial Furniture and Commercial Stationery.” Fol- 
lowing is a digest of his remarks: 

Analyze your market in relation to your business. Spot 
your market and then go after it accurately. Have nerve 
enough to say “No” when lines do not fit in with your 
market analysis. 

I believe office furniture can be sold by the stationery 
sales force if they are given the proper training 

There are a number of methods of displaying office 
furniture in a minimum space. A certain store in Indiana 
has a second floor display of office furniture; but on the 
first floor a small space has been roped off in the center 
back by four bronze posts and velvet ropes. In this space 
the dealer has a desk, chair and filing cabinet, also a 
few attractive desk accessories. This little space on the 
main floor gives the biggest return dollar for dollar in the 
entire institution 

Storing and displaying chairs properly is always diffi- 
cult because of their bulk. This dealer has steel shelving 
along the walls so that every chair can be displayed in 
one-third the former space 

The true indication of a profitable business is its NET 
PROFIT. Increasing volume is not necessarily an indica 
tion of healthy business. Even though volume of business 
may be decreasing, if the net profit is increasing, it is a 
healthy business 

A schedule of prices for used furniture is in effect in 
Chicago and also in Atlanta, I believe. This has had a 




















very important effect on relheving the used furniture situa 
tion. In making his rounds of calls, if a salesman notes 
that a desk is not being used, he should ask if the desk 
couldn't be turned in and credit given. He can say to his 
customer, “This desk is worth $6. Turn it in and you will 
have $6 worth of merchandise against your credit.”” With 
a standard schedule tor used turniture, there is no com 
petition in bidding on the used furniture when it is turned 
in on a new sale. 

A salary and bonus arrangement of some kind or other 
seem to be the most satistactory. On a strict commission 
basis, the salesman’s time is not all yours. With the first 
mentioned plas you are eliminating uncertainty and are 


to Small Dealers, made a vigorous address. He said that 
in every industry the rank and file of association members 
is made up of the smaller merchants in the respective lines 
Smaller concerns need co operative support even more 
than the larger ones They cannot afford to carry on 


individual instructional work, hence must do co-operativels 


concerns do individually. 
Individual merchants, Mr. 
tace the problems of business alone 
commercial tabric of 
principles is 


what many large 


said Dimond, can longer 
the 


bec aust 


rests on 
lividual 


| he wl ole 


trade 


country 


certan and it 






































DISTRICT NO N \ Ss Oo Oo M. HELI A REGIONAL CONVENTION IN SAN FRANCISCO JUNE 19 
Here ar h Se f sore th e present 1. CC. M. Marshall, Atlanta: Carl M. Schutz, Muskegon: W. Ne 
Stewart, Da Wil ! Hiorwarth of Melvin, Roberts and Horwart! Sar Jose Floyd Holcomb, H S 
Crocker Comp Sacrament (lark Congdon of Congdon & Crome, Palo Alto, Calif $ General group j I 
KE. Crandall, Schwabacher—Fre ( San Francisco; John Smit! Smith Bros Oakland Ed Wobber Wobter's 
It San Fra s " Medga H Barber Edgar H Barber & Cr Oakland Arthur Moencl H. S. Crocker 
Com y. Sa Frat 
thus giving the salesman contidence and loyalty to your t mainta them alone t can aid successtully 
house Salary ind t la st ised or i decreas m tall vv them co-opel! itively tl it associations ] 
Inhg volume of sales eel found necessar Associations properly condus 
If you hind t it manutacturers itt selling direct at 40) edu ate the individual business man to think al nw the 
off, don't try to meet tl business | the price does not t t MuIsIness nes \! llevitimate sUSINeSS competition 
include landed cost plus erhead means vou are send esults from the adoption of methods destructive of trade 
Ing out a check every time you sere it i prec 1 neT ples Assoc itions ire torn d to dete d these rf 
chandise ciples through the educatio f their members [his ts 
In introducing Henry IP’. Dimond, chairman of the St ir as the law permits associations to go, for the law 
' ; ' ’ ] ' rt ry! y 
tioners Association of Californi Mr Melvin eterre as jt t act even in defense ot InCIpie There ts 
» thing trade principle” in 1 le simply o 
‘ ; ‘ ‘ n s s trace ring rie 1 aw SIMpt\ ives 
to the twenty or more years Mr. Dimond has devoted to as = : enh I : "Sais 5 
7 7 , e right to unrest! ted competitior whoring the ecessity 
sociation wor an spo ot th nation-wi r ognitior 1 
: ‘ . . , —S SSE: rofit An association can ftormulate and announce 
accorded the Dimond plan of national organizatior Mr rade principles, but it cannot act to entorce any them 
Dimond, who spoke on the Value of Association Work Che individual can subser:be to these principles e may 





A, 


August 


1927 OFFICE APPLIANCES 47 








r= —s 





Custom Made 


TYPEWRITER RIBBONS 
and CARBON PAPERS 


Nowadays this term seems to be used quite generally in advertising various products 
which application, of course, is in direct reference to the fact that the article so advertised 
is of a superior quality, or as possessing merits superior to articles of a similar nature. 
Therefore, on that occasion, its use may be legitimate. We have decided that the time 
has come when we may apply it to our own products and our explanation, we think, will 
be fully justified as referring to the very distinctive character of the Typewriter Ribbons 
and Carbon Papers of our manufacture. 


















“‘Distinctiveness’” and ‘‘Custom Made’’ in our case, therefore, may be regarded as 
synonymous. They are ‘“‘Custom Made” in respect to the fact that each brand represents 
a distinctive quality; each brand has been built to suit certain requirements and this has 
special bearing on the goods we manufacture. Our aim, for many years, has been to make 
our goods of such a distinctive character, that they would be demanded by the user, mak- 
ing price secondary. 


We manufacture four distinct brands of Typewriter Ribbons; each is made of a differ- 
ent quality of cloth; this cloth has been carefully selected and made according to our own 
specification, first as to the durability of the fabric, then its absorbing property which will 
take in the maximum amount of Ink within the fibre of the cloth itself. Our ribbons are 
made in six distinct degrees of inking to suit all possible requirements. 


In our Typewriter Carbon Papers, we show, in each brand, a separate and distinct 


quality, each being built up and put together for the specific purpose for which it is 
intended, again justifying our use of the words—-CUSTOM MADE. 


The trade-mark 


\ -, 4 > fe 

t. mr Lines that makes ‘‘come 
give the service back” customers 
that satisfies 





MITTAG & VOLGER, Inc. 


Principal Office and Factory, PARK RIDGE, N. J., U. S. A. 
Branches: 
MINNEAPOLIS NEW YORK BOSTON LOS ANGELES 
1040 McKnight Building 261 Broadway 115 Federal Street 102 San Fernando Bldg. 
(406 So. Main St.) 
SAN FRANCISCO CLEVELAND CHICAGO ST. LOUIS 
591 Mission Street 326 Erie Building 205 W. Monroe Street Merchants Laclede Bldg. 


AGENCIES ALL OVER THE WORLD 
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The Jobs of a 
Large Number of 
Office Appliance Salesmen 


have been affected by consolidations and 
absorptions in the office appliance and 
equipment field. Sales forces have been 
pared down to meet new conditions and 
new selling arrangements. Big consolida- 
tions have already taken place; others are 
soon to be made. This means drastic 
readjustments and curtailment in selling 
forces all along the line. 


We are looking for men who have had 
experience in this field. We want men 
with vision and energy. Our products 
Typewriter Ribbons and Carbon Papers 
are the highest quality. They are sold in 
connection with a service which lifts them 
out of the competitive class and breaks 
down sales resistance. 


Hustlers who can go out and build an 
independent line of trade are the men we 
want—-who build for their own future as 
well as for ours. 


If you believe you can qualify, write for 
an appointment to: 


MANIFOLD SUPPLIES COMPANY 


190 Third Avenue 
Brooklyn, New York 
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“The Line that can’t be matched” 


A line which has both quality and individ- 
uality, variety enough for every requirement 
and manufactured with the greatest care. 


Manifold Supplies Company 
188 Third Avenue 
BROOKLYN station L2) N, Y., U.S. A. 
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announce that he will act in accord with them. He can 
refuse to sell to or buy from anyone who acts contrary to 
them and is at liberty to give his reasons. He can refuse to 


buy and sell without giving any reasons; but he cannot 
thes« 


agree with anyone else to do or not to do any ot 
things 

Therefore | repeat that it is the personal contacts, the 
friendships and exchange of business ideas and business 
knowledge that particularly help the smaller dealer and 
educate him to think along sound business lines, to say 
nothing of the assistance and information a properly con 
ducted association can give him in his personal business 
problems, that make membership almost a commercial ne 
cessity 

“Location, Display and Sale of Greeting and Everyday 
Cards” was the subject interestingly handled by Walker 
M. Thorn, who betore becoming manager ot the book 
and stationery department of The Emporium, San Fran 
cisco, was associated with the retail store of the A ke 
Little Company at Los Angeles. Mr. Thorn paid his com 
pliments to the ladies, without whose patronage, he said 
greeting card people would have to close their doors 
Among the errors to which many dealers are prone to buy 
spasmodically to over or under-buy; to neglect the 
1 to tail to keep clear and accurate stock 
personal equation, 
customers twelve 


wanted lines ane 
records Mr Dhorn 
necessity ot serving 


emphasized the 
pointed out the 
months in the vear and suggested methods tor more effe 
tive display 

Phe remarks of Mr. Thorn were followed by a floor dis 
cussion, after whi Charles M. Marshall of Atlanta was 
imtroduced and received a hearty wereeting Mr. Marshall 
spoke on Stock Control. The essentials of this valuable 
paper have been given in previous issues of this journal 

At the conclusion of Thursday afternoon's session Gov 
ernor Melvin appointed a nominating committee consist 
ing of Harry Stratford, chairman I: E. Crandall and 
James Patrick, to nominate a regional governor for the 


enstiine year} 
Session of Friday Morning, June 17 
Arthur ( Moench of the H. S. Crocker Company, pre 


sided 

D ( Mix Millar 
Paper Company, San Francisco, was the first speaker. He 
ota 


idvertising director of the Zellerbach 


was formerly purchasing agent and manager of the 
tionery department of the Zellerbach organization, and has 
been connected with the stationery business for many 
McMillan spoke on “Advertising That Gets 


Results,” and made a number of valuable suggestions 


vears. Mr 


Reagan P. Connally, sales manager of The Emporium 
San Francisco, spoke interestingly on “The Value of Win 
dow Displays,” stressing the tact that imagination ts, per 
haps, the most important element in building a good win 
dow—it should stimulate the imagination of those who 
In the relation of the dealer with his public ther 
advertising, person 


see it 
are three principal points of contact 
nel and windows. All are inter-related. The open type oft 


display tends to play up to the store, its quality, service 
etc., while the mass display is suggestive of a place where 
bargains are to vw had 

Three days is long enough for a window to be left in 
except in special cases, where it may be reta‘ned a weel 


wr ten davs. The window is the face of the store, therefore 
keep it clean 


On sales of inexpensive merchandise, use price tickets in 
the window: on the better grades omit them 
Discuss window lighting with a lighting expert and fol 


low his suggestions 

Windows cost about one-half of one per cent of the gross 
sales. Windows that are charged against a department 
carry from a fourth to a third of the rent paid by the de 
partment 

A general discussion followed Mr. Connally’s remarks 

President W. Neill Stewart was next called upon, and 
after reterring again to the services of the National As 
sociation. he brought up the subject of national contracts 
and presented a resolution suggesting that such contracts 
are against the best interests of the trade generally and 
requesting manufacturers to consider a change in their 
policy with regard to such contracts. This resolution was 
adopted and signed by the dealers present 


President Stewart said that the central idea of the Bos- 
ton convention next October will be Education in Better 
Merchandising Methods. Speakers of national renown will 
v on the program and all stationers from every section 
who can come are asked to do so. A letter from Charles 
P. Garvin, governor of District No. 1, was read, describ 
ing some of the educational and social features planned for 
the convention. 

Charles A. Victor, manager of the San Francisco office 
of the Yawman & Erbe Manufacturing Company, spoke 
on Creative Selling of Files and Filing Supplies. He said 
in summing up: “Stop selling cheap goods; survey the 
eeds of customers, and then stop price cutting.” 

Money can be made in selling filing devices and supplies 
m a service basis, but not on a price basis. The sales 
man must know how to answer all questions concerning 
his lines intelligently. He should be able to make a survey 
of an ofhce and tell what is needed He should recommend 
not the cheape st goods, but the goods that will best answer 
the purpose 

lf the dealer would learn how to sell the best types of 
supplies instead of the cheapest ones, he would make more 
money and build up a stronger clientele 

“Fire Hazards and the Protection of Valuable Records” 
was the subject handled by C. G. Poland of the San Fran 
cisco ofhce of the Herring-Hall-Marvin Safe Company. He 


vave some appalling figures regarding the annual tire loss 
n the country and stated that these did not include the 
oss ot records, whose value can not be accurately com 
puted. He discussed fire causes, such as the spontaneous 


combustion of oily waste, incendiarism, defective wiring 


and carelessness. 

Records are classified as vital, important, useful and less 
important. Nowadays records may be protected. Almost 
every manufacturer makes three types of sates bearing cer 
tificates of the Underwriters’ Laboratory for different de 
grees of fire resistance, anv one of which is sufficient to 
Selling record protection is not 


protect trom average hres. | 
within reason 


a price proposition, tor too much money 
nnot be spent in saving vital records trom destruction 


At this pomt the meeting adjourned for luncheon, be 


Ca 


tore which a group picture was taken 


Friday Afternoon, June 17 
M. Ek. Crandall, Schwabacher-Frey Stationery Company 
San Francisco, presided 
Che first speaker of the session was Carl M. Schutz, sales 
director of the Browne-Morse Company, Muskegon, Mich., 
and governor ot Regional District No. 5 Mr. Schutz spoke 


on “Sales and Salesmanship.” and gave an _ instructive 


and entertaining talk, the highlights of which mav be 


given as follows 

here is a difference between selling and salesmanship 
Che former involves wrapping up the article, passing it 
over the counter and taking the money: the latter is tnd 
ing out what the customer needs and supplying him with 
it. A good salesman can make rapid mental adjustments 
to meet conditions as they arise 

Salesmanship is a life’s labor involving kno 
lines, enthusiasm, confidence, ambition and concentration 
Rarely are clerks trained to make the most of their sales 
opportunities. One may go on buying penholders, for 
instance, indefinitely without ever be:ng offered pens to 
go with them. This is but one of hundreds of examples of 
slack thinking on the part of clerks 

Teach salesmen to think. The top three inches of the 
Education is a 


1 
W it dge ot 


human physique is the most important. 
continuous process. Our industry 1s changing every day 
ind there is no end to learning about it 

Successful salesmanship involves selling goods that won't 
come back 

Have regular sales meetings that are schools of instruc 
tiot Be prepared The salesman’s motto should be 


Sobr‘ety, Industry, Fearlessness 
Following the foregoing, Charles M. Marshall of Atlanta, 


Intelligence 


Ga., presented an able paper on Cost of Sales and Sales 
men's Salaries 

Mr. Melvin then read an address bv Conrad A. Netz 
hammer, sales manager of the Northwestern Furniture 


Company, Milwaukee, on Determining Salesmen’s Com 


pensation. Mr. Netzhammer’s ideas and policy with re 
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Efficiency Demands 
A Quiet Office 





This is why the Business World 
is turning to this great Remington 
Product the one and only Noise- 
less Typewriter 

REMINGTON TYPEWRITER COMPANY 


DIVISION OF REMINGTON RAND, INC. 


374 Broadway New York 


Branches Everywhere 


Remington-Noiseless 
The Super-Standard Wnting Machine 
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No. 165—medium 
No. 168—hard 
VENUS 


Super Copying 
(green watermart Anish) 














An Unsurpassed 
Copying Fenctil 7 


_ its distinctive purple 
watermark finish, the VENUS 
COPYING Pencil contains an 
extraordinarily tough yet silky 
lead which gives the utmost satis- 
faction. 

VENUS is the best known and 
best selling Copying Pencil—a 
constantsource of profit enjoyed by 
progressive dealers — everywhere. 


No. 214—medium 
No, 215—hard 


and twenty 
other styles 


Fill in all missing VENUS 
COPYING numbers and write 
us for free selling helps. 


American Lead Pencil Co. 
220 Fifth Avenue, New York 


ENUS 


COPYING | 
PENCILS 
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gard to this subject were presented in these pages a short 
time ago. 

Mr. Melvin spoke of the results of a business question- 
naire he sent out some time ago. A formal report of this 
will be presented at Boston and sent to the several trade 


papers. 


Harry Stratford, chairman of the nominating committee 
appointed to suggest the name of a regional governor for 


the year next ensuing, reported for the committee, recom 
mending the re-election of the present incumbent, Howell 
D. Melvin, whose work throughout the past year has 
shown such conspicuous ability The recommendation of 
the committee was unanimously adopted 

\ motion was carried recommending that Districts 12 and 
14 should be merged and that one regional meeting per 
vear should be held on the Pacific Coast for the members 
of the two present districts. This suggestion will be pre 


> 


sented to the National Convention at Boston next Fall. 


Mr. Melvin voiced his appreciation of the honor accorded 
him and urged the importance of membership in the Na 
tional Assoc:atio1 He also urged dealers to join in the 
Harvard Business Research movement and avail them 


selves of the benefits likely to arise from this work 
Chis concluded the business of the day and the meeting 
adjourned singe die 


The Banquet 


This pleasant occasion the one social event ot the meet- 


ing—took place Friday evening. Henry P. Dimond acted 


as host. It was a brilliant affair, and highly successful 
both in cuisine and entertainment. The only speech of the 


evening was made by Mr. Stewart in response to greeting 


iby Mr. Dimond on behalf of the stationers of Northern 


California. All those attending the convention, ladies as 
well as gentlemen, were present 
On Friday afternoon Mrs. B. M. Carlisle took the visit 


ling ladies tor a drive over the city, the trip terminating 
j}at the home of Mrs. Eleanor Carlisle, one of the most in- 


teresting places in San Francisco, with its Chinese fur 


nishings and charming view of the bay 


Those Who Registered. 


At the convention the registration showed as present 


e7 


persons connected with dealer concerns; 1 publisher; 


17 manufacturers’ representatives, and association ex 


77) 
/ 


lecutives not dealers, making a total of 72 persons. These 


hgures show an unusually large proportion of dealers 


Following is the list: 


I.. ©. Adams, Charles R. Barrys Harry Edwards, H Edwards 
(o., San Francisco Mfg. Company San Fran 
M. lt. Armanko, Armanko Of cisco 

fice Supply Co., Reno, Nev Ton Emerson, Conklir Pen 


Edgar H. Barber, Edgar H 


é Company. San Fr: ‘isco 
Barber Company, Oakland — an Francis 


Geo Forfar Montag's Inc., 


(‘al 
1 LL. Black, Isaac Upham Los Angeles 
Company San Francisco Richard H. Glissmar Ingrim 
W. S. Borba, Sebastopol. Calif Rutledge Co San Francisco 
Owen Bronson, A. Carlisle & E. P. Gold, Mfg. Rep las 
Co San Francisco Anceles 
B. M. Carlisle A. Carlisle & Harry Gorline 4. Carlisle & 
Co San Francisco Co., San Francisco 
Don F. Clark, Slonakers Print N. C. Groch, Van Dorn Iron 
ing House. Palo Alto, Cal Works, Los Angeles 
Clarke H. Congdon, Congdon Herbert Gundelfinger, Gundel 
& Crome, Palo Alto finger & Myers In Fresno 
R FP. Connally, The Empor Geo. Otis Hall, Hall & Smith, 
ium, San Francisco San Francisco 
Ek. EF. Crandall. Schwabacher H Fred Hanser Hansen 
Frey Sta c« San Fran Carter Co Stocktor 
sco F. H. Holeomb, H. S Crocker 
\ R. Cumberland Wobber's Co Sacramento, Cal 
Ine San Francisco Harry F. Homer. The Ester 
Herman R Dahl Wobber's brook Steel Pen Co Pasa - 
In San Francisco dena, Cal 
C. E. Daugherty, Pacific Sta Wm F Horwartl Melvin, 
tioner, San Francisco Roberts & Horwarth, San 
James H Davison. Wilson Jose 
Jones Company, San Fran Stanley Hosmer, Santa Rosa, 
cisco Cal 
E. ©. Dawers. Kling—Dawers R. A. Howe, Howe's Music & 
Sta. Co., Oakland Sta. Store, Santa Cruz, Cal 
Henry Dimond, Stationers As RB. S Hubbard. Schwabacher- 
sociation, San Francisco Frey. San Francisco 
Harry L. Duke Reno Stat'y WwW T. Hughes, Weis Mfg 


Co Reno, Nev Company. Denver, Colo 
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Let me see the “New 


UNDERWOOD PORTABLE” 













Sy me see the new Underwood 
Portable” is a statement being 
made by people everywhere. 

Into this new Underwood has 
been built the experience of thirty 
years of typewriter manufacturing. 
Its fast, easy writing qualities, its 


strength and durability have won it 


popularity among people in every 
walk of life. 


To meet this demand leading 
dealers the country over are selling 





The new Underwood Portable is equipped 


with all devices necessary for the conven- 


ience of the operator, among which are: the New Underwood. 

Overhead paper bale Stencilling device I | b ++ 

Back-space key Marginal stops ncrease your Sales y writing now 
Ribbon reverse Two color ribbon device ‘ °° 
Margin release Writing-line scale for our attractive dealer proposition. 


One-piece line space lever 
Portable Division 


UNDERWOOD TYPEWRITER CO., INC. 
30 Vesey Street New York City 


UNDERWOOD PORTABLE 


with ABa nk STANDARD KEYBOARD 





® 


54 OFFICE APPLIANCES lugust, 1927 











Only $57.50 at Chgo— o> 
Model H-2 Haad- wel F-: 
operated. Ribbon lly o1 
Print. Speed: 1,000 bon 

eed: 2 


to 1,500 impressions 
an hour. 


ats imp 


Only $18 at Chgo— 


Model H-5. Hand- 
operated. Ribbon 
Print. Speed: 500 
impressionsan hour. 





, ms as wad pa 
Try Fh 


1,1 





Only $18—Quickly Saves Cost— 


Only one week’s salary of a typist puts the NEW Po 
able Addressograph to work for you. PRINTS THER 
A RIBBON! 5 times faster than pen or typewrit 
Many uses. Weighs only 9 pounds ~— size of a lett 
head. Quickly saves small cost in savings it effects, 


Larger Models Effect Bigger Savings -_ 


Twenty larger models of hand and electrically operat 
Addressographs do name and data-writing work 10 
40 times faster than pen or typewriter. Whether yc 
write 10 names or 10 million, there’s an Addressograg 


that will do it QUICKER—and keep YOUR profits 1 
s 


Alddress 


TRADE MARK 


PRINTS FROM TYPE 


FREE Trial Reveakc 
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Model A-4. Auto- 
Dt a — matic Ribbon Print : 
4 eos. only $1,650 at Chgo. | oe | 
pee.” 2,000 to Speed: 7,500 


900 impressions 


as - 
es y $345 at 100%, Automatic— 


addresses an hour. 


hour. 


FREE-to Keep YOUR Profits Up! 


—J],100 Sales Cost $3.50 - 


ee 


E never could prove that any particular advertisement was worth the time and trouble to write 


ZW Po it up. But, what a difference with the Addressograph! We sent one direct appeal to our 
S THR customers. It cost us $3.50. Within 30 days we accounted for over $1,100 worth of service work 
pewrit from customers who presented their letters.” 

a letn — The Superior Chevrolet Sales Co., Cincinnats, Ohio 
effects, 


ngsicreases Sales—Cuts Costs— 


T° keep profits up every business must either increase sales or decrease costs. Lead- 
operat 


rk 10 ing concerns in every line of business testify that the Addressograph does both. 
ther yi Surely you will TRY it FREE—to keep YOUR profits up! 

ssograp 

“ofits 4 


“ust Check and Mail the Coupon— / 


a 
4 
4 


903 W. Van Buren St. a 
; ‘ ru WITH 
a Chicago, UU. Si Fe YOUR 
p' , LETTER. 
Canadian Main Office: P a Prrrvcme: 
PE 
at 


60 Front St., W. Toronto, 2 Pd 903 W. Van Buren St., Chicago 
“ih . eng FREE Booklet: “Brass Tack 
4 esult 


) Send latest 3-color Catalog, Price List 
Pa and sample Addressograph Metal Plates 
and addresses. 


Send Express Prepaid FREE Trial Hand Ma- 

a Will return Freight COLLECT unless we 

van ages ou ee We are interestec ~ FREE Trial of Bloctricaliy. 
gra 


i Address 
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Reaching 2,903,518 Readers Every Month 
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Amcodaters are already selling 


All-Metal—lasts for years 
Self-Inking—No muss 
Duco finish—red or green 
Clear, sharp figures 
Dates run 12 years 
Cheapest in the end. 

WY 


5 Sales Advantages: 
. Big Profit Margin 


from Coast to Coast. 
\ 


Consistent Advertising EVERY 
MONTH in two of the greatest 
publications of the country will 
make a big and growing demand. 


WY 


Be prepared to handle the Sales 


National Advertising this advertising can produce for 


Splendid Counter Display you. 
Fine Advertising Folders 
- Quality assured by Makers 


of American Visible 
Numbering Machines. Only $295 Liberal Profit Margin 


RETAIL 


Write for details and 
Dealer Price List. 


VI f. Ww NO me 


LIFE SIZE 


SPECIAL PROPOSITION for those who buy in August—WRITE TODAY 


AMERICAN NUMBERING MACHINE CO. 
233 Shepherd Avenue : :: 2 Brooklyn, N. Y. 


Branches: CHICAGO, LONDON, PARIS 
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M M Kling. Kling—Dawers ‘arl Schutz, Browne-Morse 
Stationery Co., Oakland Co Muskegon, Mich 

Miss Margaret Lawson, Stan Mr. Smith, Hall & Smith Co 
ley Hosmer Co., Santa Rosa San Francisco 

Cal I. F. Smith, Smith Brothers 


‘urtis Lindsay, San Jose Oakland, Cal 
M Me Millen Zellerbach Edgar P. Sparks, L. E. Water- 
Paper Co San Francisco man Co., San Francisco 


Roswell E. Manr Wobber's ; Cc Spencer Watsonville 
Ime San Francisco News Co., Watsonville, Cal 
irles Marshall, Ivan Allen E. W. Stenberg, Edgar H 


Barber Co., Oakland 
Neitl Stewart, Stewart Of 


Atlanta, Ga 
Crocker W 


Marshall Co 
1. C. Moench, H. §S 





( San Francisco fice Supply Co., Dallas, Tex 
rho Moore Mfe. Rep H Jl. Stratford, Neal, Strat 
Be Cal ford & Kerr, San Francisco 
me atrick, Patrick & Co., H G Sturgeon Stationers 
San Francisco Association, San Francisco 
hn I Pollster, Wils« Jones Angy B. Thomas, Eberhard 
Company, San Francisco Faber, San Francisco 
Whittle Poor. Dennison Mfg Walker M. Thorn, The Em- 
Company, San Francisco porium, San Francisco 
Walter W. Reima Dennison \ L Tredway Tredway 
Mfg. Company San Frar Brothers, Stockton 
cise S. J. Trengove, A. Carlisle & 
Robert 3S Richter Montag's Co., San Francisco 
In Los Angeles Ben Upham, Isaac Upham Co 
Mr Roberts, Oakland, Cal San Francisco 
Fred ¢ Rohrback, Patrick & Cc H Victor Yawman-—Erbe 
or San Francisco Mfe. Co., San Francisco 
H. M. Rutledge Ingrim-—Rut Roy S. White, White & Farns 
edge C San Francisco worth, San Francisco 
M Sandoe The Wahl Com Edward H Wobber Wobber's 
pany, San Francisco Ine San Francisco 
Milton Saper Mfg. Rey Sar E Wood Isaac Upham Co 
Fr ine a Be | Sar} Frar cisco 
+) — 
Connecticut Valley Stationers Outing 
The Connecticut Valley Stationers Association held their 
innual outing June 22 at Edgemere Inn, Lake Pocotopaug, 
East Hampton, Connecticut The program started with a 
‘ ck e¢ followed by sports such as baseball 
if yara golt ind other held events Chere was also boat 
lg ar ithinge during the afternoor \ dinner was served 


vhich was followed bv dancing until the party broke up 


the homeward trip Che general committee was made 
up of Percy R Jacobs, Edward Grantield and Thure 
Bengstor The prizes were indled by Bert Mulford, the 
games Edward Granfield, while the promotion and 
transportation was taken care of by George E. Martin, 
Frank Farg a 4% Eddy, E. E. Cornwell and Frank 


Invitations were under the direction of E. W. 
Pape, tickets under John J. McDonald and music and enter 
under Thos. A 


mittee was composed of Percy R 


Vanderlip 


tainment Stonehouse. The reception com 
Jacobs, Gustave Fischer, 
Frank Vanderlip and Herbert S. Towne. Prizes were con 
tributed by the Whiting & Cooke. White & 
Wyckoff Co., Samuel Ward Company, C. R. Gibson Co., 
Flint-Bruce C Whitlock’s Book Store, Inc 

Co., Adkins Printing Company, Wilson-Jones 
lrussell Mfg. ¢ W. A. Sheaffer Pen Co., 
any, Hampshire Paper Co Defiance Mfg. Co 
Pen Company, L. E. Waterman Co., The E. A 
Co., Bradlev & Scoville Co [The Frank Fargo Co., Pierce, 
Inc., F. S. Webster Co., Moore Push Pin Co. R. A 


American Pad & Stafford 


following 


Irving-Pitt 
Company, 

Plimpton Com 
Mo re 

Kramer 


stewart ( Paper Co., 8. S 


Sanford Mig. Co Yawman & Erbe Mfg. Co., The 
Tuttle. Morehouse & Taylor Co., Kilborn Bros., John R 
Rembert ( Schell Leather Goods, Gustave Fischer, 


Lehman Bros., Shaw-Walker Company and A. T 
( a 
Annual Outing of Evansville Furniture Men 


Che annual outing of the Furniture Manufacturers’ Asso 


Powell 


ciation of Evansville was held at Camp Sherman, Tell City, 
Ind., Tune & Tell Citv manufacturers were the hosts on 
the occasion and their hospitality was boundless Camp 
Sherman is one t the beautiful spots in the state of In 
ina It is the State t the ite Albert Fenn, one of the 
pioneer furniture manufacturers of Tell City who was su 
ceeded in business by his son, Chris M. Fenn, as president 


of the Tell City Chair Company, and who was chairman of 


the rece] committee The Furniture Manufacturers’ 


Association of Evansville will entertain the Tell City man 
utacturers and also the furniture manufacturers of Jasper, 


Huntingburg, Owensboro Henderson at an outing 
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The Model il- 
lustrated shows 
the New Inking 
Attachment. 
May be attach- 
ed to model § 
Underwood 
Duplicator at 
a slight cost. 





Saving Office Dollars 


HE Underwood Revolving Duplicator 
holds down office overhead. 


It reproduces in quantity all kinds of written 
work. It takes care of those last minute Bul- 
letins that have to be rushed out to the sales 
force, new price lists and nearly every kind 
of office form. It turns them out in a few 
minutes—at a fraction of the cost of print- 
ing or multigraphing. 


It is so simple that anyone can »2perate 
it. An easy turn of the handle—and from 
40 to 60 neat, legible copies a minute are 
duplicated. 

Any Underwood office can give complete 
information on the Underwood Revolving 
Duplicator. Write or telephone for these 


dollar saving facts. 


UNDERWOOD TYPEWRITER CoO. INc. 
UNDERWOOD BUILDING NEW YORK CITY 


UNDERWOOD 
Revolving 


DUPLICATOR 
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The 
| Rubber Key 
valit 


HE constantly growing de 

mand for Munson Interna- 

tional Rubber Typewriter 
Keys means growing profits for 
those who sell them. 





In the business of merchandising 
your interest is necessarily con- 
cerned in building a reputation 
which will increase your profit. 


It happens in the field of type- 
writer keys that the Munson line 
best serves your interest from 
every point of view. You and your 
customers both profit. 


Send for Sample and Trade Prices 


One Grade Key 
Only —Th>~ Best 





Munson 


The Large Rul 


upply Company 












23-D City Hall Place 
New York 
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Vice-Presidents, Governors and Secretaries of the 


I. S. M. A. 


In another column are the names of the president, ex 
ecutive secretary, field manager, treasurer and directors of 
the International Stamp Manufacturers Association. Since 
this item was put in type, Othce Appliances has received 
from the executive secretary the following list of vice 


presidents. governors and secretaries 


Vice-Presidents 1927-1928 


District No. 1, J. P. Solomon, Volk Stamp & Stencil 
Company, Detroit, Mich District No. 2, Harry Jones, 
American Stamp Manufacturing Company, New York, N 
Y.; District No. 3, Frank Child, Des Moines Rubber Stamp 
Works, Des Moines, Iowa: District No. 4, | DD. Gudgel, 
Che R. D. Swisher Manufacturing Company, Chicago, III 


District No. 5, H. L. Bitter, Parker Stamp Works, Inc.., 
Hartford, Conn.; District No. 6, John Walker, Walker & 


( ampbell Montreal, Canada; District No. 7, | ri Bron- 
ner, The Irwin-Hodson Company, Portland, Oregon; Dis 
trict No. 8, James Patrick, Patrick & Compar San Fran 

cisco, Calif.; District No. 9, S. S. Rosendorf, Southern 
Stamp & Stationery Company, Richmond, Va District 
No. 10, Wyman Hoey, Ed. Smith’s Stencil Works, New 
Orleans, La.: District No. 11, Carl G Dur (,eorge ( 

Dury Company, Nashville, Tenn 


Governors and Secretaries 
District No. 1, governor, W. F. Forrester, Acme Stamp 


Company, Detroit: secretary, H. L. Volk, Volk Stamp & 
Stencil Company Detroit 

District No. 2, governor, Frank Schmidt, ¢ solidated 
Stamp Manutacturing Company New York secretary, 


William A. Force, third, Wilham A. Force & Company 
Ine New York lheutenant yovernor:r Frankli Moss Phe 


e Moss Cor " | Brookly 

[ist N 3. governor, | M. Mellgre = Sta 
\\ ks, St. Pa Mini secreta \. Jespe \ 
lell Company, Minneapolis 

District Ne 4, governor, S. S Adams, S. | \dams 
Stamp & Stationery Company, St. Louis: secretar ae 


Schweizer, Charles kK. Schweizer Company St. | 


District Ni 5 vyovernor, H | Edw irds } tadw irds 
Inc., Bostor Mass.: secretary I. Spaetl rank J 
Spaeth Company, Boston, Mass.; heutenant gover: 

I fitter, Parker Stamp Works, Inc.. Hartt 

District Ne f yovernor | \\ Dougherty \lontreal 
Stencil Works, Ltd.. Montreal: secretary, H. M. Pritchard, 
Pritchard-Andrews Company, Ltd., Ottawa 

District No. 7, governor, George H. Hewitt, Georg 
Hewitt Company, Ltd.. Vancouver: secretary, | I. (sar 
rison, Tacoma Rubber Stamp Works, Tac i 

District No. & governor, Sig. Pels. Morse Klink: { 
pany, San Francisco: secretary, Clarke Denningtor Los 


Angeles Rubber Stamp Company, Los Angeles, | 


District No. 9, governor, R. | Lamb, Lamb Seal & 
Stencil Compal \ Washinetor 2) { secretar IX H 
Hay. Hay Rubber Stamp Company, Washington, D. ¢ 

District No. 10, governor, W. P. Southwell, San Antonio 
Rubber Stamp Company, San Antoni secretal H. M 
( ve Lrlove Rubhe stat Manuta Me i 
} is Texas 

Dis N ] gover! Arthur Wrrigle IX Seal 
« Sta p ‘ pany Atlanta, Georgia: secreta da Pike 
The Drew Press, Jacksonville Fla 

he i enti f 1928 w ll re int 
() ‘ ] 12 and 12 

an 
Mat 1 true word ts spoken in rage The Pet News 


(Joseph Dixon Crucible Company) 
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A “CLEMCO” Emerson Suite in the private office of H. H. Hensley, W. B. Foshay C 
Minneapoi Minn 


Is Your Office As 


Fine As Your Home? 


O% T should be. You spend more time there 
during the hours you are awake. It IS your 
home—your BUSINESS HOME—in which you 


receive friends as well as clients or customers. 


A fine office is visible evidence of success. It 


‘A — 


stimulates and freshens the imagination. It gen- 


~~ 


S 


VELTT) 


erates pride and breeds self= respect. It spurs 


one on to achieve. 


In the “CLEMCO” Fine Office Suites there is 
one which will meet your taste. The excep- 
tional convenience and construction features, 
together with the beautiful woods used, will 


strongly appeal to you. 


Ask a"“CLEMCO” Representative or write us for 
a new booklet, ‘Pointers In Planning An Office.”’ 


= 


Wi 





How “CLEMCO” 
Helps Its 
Representatives 


Sell 


HROUGH two Na- 

tional Publications — 
BUSINESS and BUR- 
ROUGHS CLEARING 
HOUSE—we are influenc- 
ing executives throughout 
the country toward the 
exceptional quality of 
“CLEMCO” DESKS. 
BUSINESS covers an ex- 
ecutive officer in every 
concern rated $125,000 
and more. Total circula- 
tion, over 171,000 copies 
monthly, 
BURROUGHS CLEAR- 
ING HOUSE covers at 
least one executive officer 
in every bank in U. S. and 
Canada. Monthly circu- 
lation over 54,000. 


These are the men you 
must eventually sell. 
They either approve, 
specify or actually buy of- 
fice furniture. This Ad- 
vertising Plan has been 
effectivessome months and 
will continue with these 
large size ads. The ad 
shown here appears in 
BUSINESS, September 
issue. 

TIE IN AND WIN 
WITH “*CLEMCO”. 
Write today for the details 
of our CO-OPERATIVE 
PLAN. KEEP A STEP 
AHEAD with ‘*CLEMCO” 


THE 
CLEMETSEN 
CO. 

3403 Division Street 
Chicago, Ill. 
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“THEIBLUE BOOK OF 
BUSINESS CHAIRS” 


offers a solution to the most intricate of seating 
equipment problems. Chairs of period design— 
chairs to match the various desk lines—chairs 
of either turned or square treatments. 


It is but natural that B. L. MARBLE BUSINESS 
CHAIRS should occupy the position of foremost 
leadership in the office chair field. Their practical 
designs, their sturdy construction, their flawless 
perfection in finish—are not accidental! The firm 
texture of grain, the harmonious blending of colors 
in their leathers—do not ‘“‘just happen’’! 


The ideal of perfection governs every step in 
production from raw materials to finished product. 
The natural result is an enormous popularity—an 
ever growing demand. And B. L. MARBLE 


Dealers everywhere are reaping the benefits of 
this demand in increased profits. 


THE B. L. MARBLE 


CHAIR COMPANY 
BEDFORD, OHIO 


NEW YORK OFFICE, 101 PARK AVENUE 








aire uncertain 
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Seattle Typewriter Men Discuss Dead Beats 

“Dead-beats—who the habitual ones are and how to stop 
their practices,” was the subject discussed at the weekly 
meetings in June and July of the Seattle Typewriter Deal 
ers Association 

Committees were named to provide a remedy to prevent 
the misuse of credit in purchasing new and rebuilt type 
writers. Chairmen of the committees gave their reports to 
H. ©. Harvey, president of the association, at the noon 
gathering on July 12 

A tentative list of persons not deserving credit rating 
was submitted by each dealer. The list will be rechecked 
by a special committee. <A definite plan is expected to be 
presented to members of the association for official ap- 
proval at the August 2 meeting.—J. C. M 

aa 


Wichita Falls, Texas, Has Apela Club 

The Wichita Falls Apela Club organized three months 
ago has been very active and much good has been ac- 
complished. A meeting is held Friday evening of each 
week with one of the members in charge of the program 
It is the custom to go into the details of the lines repre 
sented and the uses to which they apply and present sales 
arguments. The club is composed of A. L. Harper, presi 
dent, National cash registers; Jas. N. Patterson, secretary, 
Monroe calculating machines; Harry Joiner, Burroughs 
adding machines; G. T. Buchanan, office supplies; W. W 
Powell, filing equipment and safes; Whit Smith, Frigidaire; 
E. S. Drummond, Toledo scales; M. E. Wallace, account- 
ant; Geo. N. Borton, multigraphing; Sol Archer, refrigera 
tion 

> 
Restaurateur Gives Dinner to Stationers 

Fifty salesmen and executives from various branches of 
the stationery trade were the guests of Mr. Krause at a 
dinner and entertainment at Krause’s Restaurant, 356 
Broadway, New York City, on June 27. For about a year 
these representatives have been getting together Monday 
noon for luncheon at Mr. Krause’s place and the dinner 
was given by him as evidence of his appreciation for their 
patronage. Mr. Krause is interested in the activities of the 
stationery organizations and during the rehearsals for the 
Stationers Square Minstrel Show offered the use of his hall. 


> 


Y. & E. Albany Offices Move 
The Albany, N. Y., sales office of the Yawman & Erbe 
Manufacturing Company has been moved from 119 State 
street to 25 Beaver street. ( F. Hoffman is in charge 
Close neighbors to Y & E now are the Burroughs Adding 
Machine Company, Addressograph Company and the Dic 
taphone Corporatior 


> 


New Orleans Stationers 


The Stationers’ Association of New Orleans held their 
regular monthly meeting July 12. Only customary affairs 
were under discussion at this session 

= 


Little Rock Apelans Picnic 
Che Little Rock, Arkansas, Apela Club made a holiday 
I nt it at the Sylvan Hills Country Club. 


\ luncheon, followed by gol nd swimming composed the 


> 


Rutherford Takes Houston Office for Ditto 
H. W. Rutherford, representing Ditto Systems, has beet 
transferred from the Kansas City, Mo.. office to Houston, 
Texas Mr. Rutherford is now in his thirteenth vear as 


district manaver for Ditt 
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Like a 
SOLID ROCK 


The several parts of SAMSON TABLES 
are fitted together and secured so well 
that they seem to become fused in one 
structure. This rigidity is accomplished 
by a design providing for exceptionally 
wide glue joints and re-inforced cleat con- 
struction. The weight is not increased— 
SAMSON 321 weighs only 165 pounds 
in the 36 x 72 inch size. 


It is the solid structure which assures long 
satisfactory service and, added to the 
pleasing outlines and finish, give the deal- 
er a first-class line for his trade. 


Our catalog No. 26 gives full details of 
SAMSON TABLES. Dealers interested 
in supplying real, substantial quality 
equipment should study it. 


We welcome your inquiry. 


MUTSCHLER BROTHERS CO. 


501 Madison Street 
NAPPANEE, INDIANA 
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The Acco Clamp 
ihas demonstrated 


that it is the best 
clamp to sell 


It requires no effort—a display 
box on the counter makes the 
sale. 
Its gripping power never weakens, but 
increases with load carried; 

it is squeakless, because of its mechani- 
cally correct bearings; 
-its wide-opening jaws give greatest hold- 
ing capacity ; 

its long service makes it the most ece- 
nomical. 


The Acco Clamp is known as 
“the Clamp without a fault.” 


Send for circular and prices, or 
see page 24 of our new catalog. 


American Clip Co. 
Long Island City, N. Y. 
CANADA 


Acco Canadian Co., Ltd., 
454 King St. W., Torento 


EUROPE 


Acco Company, Litd., 
18 Whitefriars St.. London, E.C. 4 


ARGENTINA 


Fred Berg & Co., 77 San Martin, 


ACCO PRODUCT'S 


FOR SMOOTHER OFFICE OPERATION 


Buenos Aires 
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Pacific Foreign Trade and Travel Exposition. 


\ great Pacific Foreign Trade and Travel Exposition is 


to be held in the Civic Auditorium, San Francisco, from 


November 11 to 20 of this year, according to announcement 


iade by the Foreign Trade Club of California. The ex- 


position will feature commodities and manu- 


into the 


display s oT 


factures entering world trade of California, and 


ilso will emphasize the importance of Pacific travel. 
‘ 1 1! , a 
Not only will American manuiacturers, exporters and im 


porters but also there will 
products of Japan Dutch 


India, Hawati, Australia, New Zealand, Mexico, 


make exhibits at the exposition, 


| 


ve displays of the China, Indies, 


Philippines, 


ind various countries ot Europe, Central America and 


South America All countries are being invited to partici- 


pate The steamship companies and travel agencies are to 


models of modern liners making San Francisco a 


eature 


ort of call, and displays of photographs representing the 


lor and lite of travel abroad 

\mong the ut Iq ue exhibits will be spe cial sections de 
oted to radio transmission, ocean navigation devices and 

reial aviation Special educational features for 
students world travel will be given every week-day. 


The Foreign Trade Club of California is sponsoring the 


xposition and it has the endorsement and support of lead- 
ing commercial organizations [The opening date of the 
exposition being Armistice Day, the program will be under 


the auspices of the American Legion 


Che organization committee in charge of the exposition 


Scott, president, General Steamship 
Walter E. Hettman, 


Rohlfs, 


Harry S. 


consists ot 


Corporation, chairman; attorney-at- 


law, vice-chairman; John C manager, marine de- 


H ydes, 


Fund Insurance Company; Leonard B. Gary, district man 


partment, Standard Oil Company; C. E Fireman's 


ager, LU. S. Bureau of Foreign and Domestic Commerce; 
Aubrey Drury, director of publicity; and William D’Egil 
vert. director general. 

Che first Pacific Foreign Trade and Travel Exposition 


will mark a distinct achievement in the development of our 
E. W. Wilson, 


“The exposition has 


world trade upon the Pacific,” declares 


president of the Foreign Trade Club 


well been called a show-window to the world.” 


a 

Last Call for National Typewriter Association 
Meeting 

Association ot 


The National 


sued the:r final 
} 


[Typewriter Dealers have ts 


call for the second annual convention to 


ve held in Pittsburgh, August 22 to 24 inclusive 


[he typewriter dealers of the United States (members 
and non-members of the National Association) on those 
dates will be guests of the typewriter men of Pittsburgh, 
who will make every effort to see that they and their tam- 
ies will be taken care of in the best possible mannet 

Headquarters have been established at the William Penn 

tel, and while a sufthicient number of rooms will be ar 


ranged for at this hotel to accommodate a very large at 
tendance, it will be appreciated if all dealers who contem 


late attending will write the Pittsburgh Typewriter Deal 


ers’ Association, 434 Diamond street. Pittsburgh, Pa., so 
that additional reservations may be made at the William 
Penn hotel, if desired 
Assurance has been given by practically every manutac 
turer that they will have representatives attend who will 
give interesting talks, and all reports received from the var- 
mis committees of the Pittsburgh Association indicate that 
laborate program has been arranged, both in the way 
peakers and entertainment 
I manutacturers will display their products—and val- 


le awards, such as new and factory rebuilt typewriters 


ind adding machines—will be given 


away 
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Many of your customers would- 
n't think of buying visible equip- 
getting your 

They turn to 


ment without 
recommendation. 


you for advice. 


We recognize that, fully! And 
that’s why we want you to 
know about Acme’s advantages 
for you, and its 12 points of 
superiority for your custom- 
ers. 


Acme is the most profitable 
visible record equipment you 
can recommend. Because we 


specialize in such equipment. 
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Make only that—nothing else. 


We'd like to send you a copy 
of our new book “Profitable 
Business Control.” And to 
have one of our men briefly 
talk over our sales policy with 
you. Drop us a line. There's ab- 
solutely no obligation, of course. 
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Your customers will turn to you-- 





ACME CARD SYSTEM CO 
h Michigan Avenue, Chicago 


STATE 
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Why Did This Dealer Order 
700 Covers For Stock? 


N September of last year, a prominent 
dealer put in a stock of National metal 
hinge ring books—The Monarch. And in 
February he took on our Mogul metal hinge 
ring books 
sent for one of our National officials and said 


“We have tried out National Ring 
Books and are ready to standardize on 
them throughout. They are individual 
and we found from our own experience 
that our customers like them. In 15 out 
of 20 cases, when a customer walked 
into our store looking for a leather ring 
book, he would immediately accept a 
Monarch Metal Hinge Ring Book at a 
higher price."’ 


Several weeks ago this dealer 


[his dealer backed up his statement by plac- 
ing an order averaging over 700 National 
Covers for his stock shelf 


This dealer's experience is only one of many 
who have found that National Ring Books 
with exclusive Metal Hinge and Ball-Bear- 
ing features mean more profit to them. 


National Monarch Ring Books will be adver- 
tised in The Saturday Evening Post, August 
20th. Why not send for a stock of these 
‘‘Nationals” and a complete display unit to tie 
up with this advertising, which will be very 
appropriate for school buyers? 


NATIONAL BLANK BOOK COMPANY 
Loose Leaf and Bound Books 


New York 
52-58 Duane St. 


Chicago 
618 W. Jackson Blvd 


HOLYOKE, MASS. 


Boston 
70 Franklin St. 


Philadel phia 
1001 Market St. 
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New Office Equipment Concern in Toledo 

[The Randolph-Hang, Inc., 
in Cleveland with a full line of office furniture, filing 


has been opened for business 
equipment and office furnishings. The company is located 
on the fourth floor of the Smythe building, 1101 Huron 
road, just a few doors from East Ninth street and right 
in the heart of the downtown business section. The new 
firm is composed of R. L. Randolph, who has been identi- 
fied with the office furniture business of Cleveland for the 
past fifteen years and was associated during this time with 
the Ohio Desk Company and the Randolph Desk Company, 
and A. E. (“Art”) 
charge of the Northern Ohio 
Adding 


unique way of displaying its merchandise. 


Hang, for the past eight years in 
district for the Sundstrand 
Machine Company [The company has a very 
Instead of 
bringing its customers to the ordinary display as usually 
seen in a desk store, it has arranged a typical suite of 
offices in a modern office building and has rearranged it, 
furnished and decorated in very much the same manner 
as it would suggest to its customers that it could arrange 
and decorate their offices It is the theory of the company 
that in his environment a prospective office furniture buyer 
may more easily visualize the furniture which the company 
is endeavoring to sell him than in the usual office furniture 
various designs and sizes are all shown 


display where 


promiscuously in one display room [The company has 
leased half of the entire floor of the Smythe building and 
every detail from the entrance onward is both different 


and very attractive 4. E. D 














DICTAPHONE SCHOOL, PACIFIC COAST HEADQUAR- 
TERS, 20 SECOND ST., SAN FRANCISCO.—This is a larger 
and better school recently inaugurated by Pacific Coast Man 
ager J. K. Best An extended course in the use and applica 
tion of the Dictaphone is provided Lillian Speake, director of 
the school, maintains contacts with the Board of Education, 
various women’s organizations, employment secretaries, etc 








Schwabacher-Frey Continue Expansion 


The Schwabacher-Frey Stationery Company of San 


Francisco will build this summer a five-story reinforced 
concrete building on Third street, south of Bryant The 
cost of the building will be about $300,000 It is being 
erected by an investment corporation and will be leased on 
a long term basis. It will contain 76,800 square feet of 
floor space and will connect with the present Schwabacher 
Frey building at Third and Bryant streets, giving a total 


floor space of 105,000 square teet 


> 


New House in Houston 
The Office Equipment Company is the name of a new 
concern at 301 West building, Houston, Texas. The com- 
pany will be glad to hear from manufacturers wishing rep- 


resentation in the Texas territory 
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You, too, Can 
Profit by This 
Typewriter 
Supremacy 


GOOD product is the sum 
of good materials and 
good craftmanship. 


All that goes into the making 
of the Royal has first measured 
up to the highest standards of 
excellency. 


a ee 
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Now, as to your requirements 


y/ 


—you make no mistake when 
you display and demonstrate 
the merits of this easy-writing 
sturdy machine. For we are 
placing at your disposal the 
finest materials and workman- 
ship, combined with a highly 
efficient organization. 


DAY. 





Build up your typewriter trade 
with these assets. 


‘“‘Compare the Work’’ 


SYAL 


ROYAL TYPEWRITER CO., Inc., 


316 BROADWAY - NEW YORK 
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Branches and Agencies the World Over 
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Now is the time— and it’s none too soon 


—to be thinking about schooldays business. 


Like the druggist and stationer near you, 
will you be displaying Higgins’ Drawing 
Inks—-which have been recommended and 
used for years in the upper grades of pri- 
mary schools, in High and Preparatory 
Schools, and in Colleges? And the other 
Higgins’ Inks and Adhesives? 


Years of consistent business—of gratifying 
profits—-have proven the value of Higgins’ 
products to dealers. A few of these items, 
one of our attractive display cards or dis- 
play containers in your window, will bring 
this profitable business in to you 


Send in these school orders now to insure 
prompt deliveries. To your wholesaler or 
direct to us. 


CHAS. M. HIGGINS & Co. 
271 Ninth St., Brooklyn, N. Y. 


HIGGINS 


Inks & Adhesives 
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Stationers Association of New Orleans 

[he regular monthly meeting of the Stationers Associa- 
tion of New Orleans was held on Tuesday, June 14. The 
subject of co-operative advertising was discussed and copies 
of advertising were prepared and approved. Four different 
advertisements were approved at this meeting, which will 
be run for the four coming weeks in one of the leading 
morning papers These advertisements are 10% inches 
long by 6 inches wide, are surrounded by an ornamental 
border and are signed by the different companies in the 
organization These include fJaudean, Inc., James Buck- 
ley & Company, Ltd.; Commercial Stationery Company, 
Inc., Dameron-Pierson Company, Ltd., T. Fitzwilliam & 
Company, Ltd., Garcia Stationery Company, A. W. Hyatt 
Stationery Manufacturing Company, Ltd., O'Donnell Bros., 
Inc., Palfrey-Rodd-Pursell Company, Ltd., Perry & Buck 
ley Company, Henry Petetin, Inc.. H. A. Thiberge Printing 
Company, and Tropical Printing Company 


- 


Some New Marchant Appointments 


fom Gannaway has been appointed Marchant district 
wnager for Tulsa, Okla. Mr. Gannawavy's long and not 
able service in this field has made him a well known figure 


the business of se lling cal ulators 





TOM GANNAWAY 


Taliaferro has been placed in charge of Marchant 
1 P > 
sales at Roanoke, Va., working under the Richmond, Va., 
district office 
|. B. Speciner, an experienced adding machine man, has 
jomed the Marchant New York City district office as 


lr. H. Morgan, who has had four vears experience with 
another company, has joined the Atlanta, Ga., district office 
as salesman 

Kk. J. Fritsch, recently in charge of the Louisville district 
office of another well known calculating machine company, 
has been appointed salesman in the Marchant district office 
at Louisville 

H } Page has joined the New York City district office 
as salesman. Mr. Page has had a number of years’ expe 
rience in office spec ialties. 

©. Muller, who formerly sold Mercedes Euclid machines 
ind who was before that interested in the manufacture and 
distribution of other calculating machines, has joined the 
Philadelphia district office as salesman. 

R. S. Lanning has joined the Providence, R. I., district 
office as salesman. Mr. Lanning formerly sold bookkeep 
ing machines in Providence 

H. A. Hylen, who has been with another calculating ma 
chine company for the past few years, has been appointed 


salesman in the Chicago district office. 
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MAL ive 


oints that are 
ealer-friends fo 





Vice Offers more than merchandise at a price to gain new 





dealer connections. 


There are seven reasons why our list of 





dealer friends have grown from a few hundred names to 





more than 5000 NAMES since the founding of the company: 





1. The Weis Line is a complete line of wood, 
fibre board and paper supplies, affording dealers 
a single source of supply for some fifteen hun- 
dred profitable items. 


2. The Weis Line is well-made, of dependable 
quality and moderately priced owing to large 
production, 


3. The Weis Line is nationally advertised in 
the nation’s largest and most influential weekly, 
and is backed by liberal dealer-helps. 


4. The Weis Line is sold through legitimate 
retail dealers only. The company does not sell 
direct, nor maintain retail branches. 


5. Unusual reserve stocks are maintained at the 
factory at Monroe which permit the shipping of 
orders, as a rule, within twenty-four hours of 
the time they are received. 


6. The Weis factory is centrally located, and 
within short trucking distance of twenty-three 
great railway systems. 


7. The Weis Manufacturing Company is an old- 
established company managed by men of long 
experience in the office equipment field. The 
present volume of business evidences the quality 
of the line and the fairness of the company’s 
policies. 
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School Time is 


Every day in the year is a good day 
to feature Weis Scrap Books, but 
during the early weeks of September, 
when schools and colleges are opening 
and students must purchase supplies, 
Weis Scrap Book sales mount to peak 
levels. 


FIRST, because Weis Scrap Books 
come in sizes and styles particularly 
adapted to school and college use. 
SECOND, because they are moder- 
ately priced. THIRD, because the 
extra quality is noticeable in every 
book; you can tell by the "look" that 
there’s extra wear in every book. 


ook 


Time 


No. 111 Weis Loose Leaf Scrap 


Book. Size 11x9. 








Feature these quick sellers this Sep- 
tember. Refer to our catalog now 
(or write us immediately for descrip- 
tive literature) and make up an order. 


Then when School Days arrive ar- 
range for an attractive window dis- 
play and an advertisement or two in 
your daily paper. With your order 
we will send electros, display cards, 
folders and other material to boost 
your sales—FREE. Our Saturday 
Evening Post advertisement on Sep- 
tember 10th will give you additional 
support. 


The Weis Manulacturing Company 


162 Union Street, MONROE, MICHIGAN 


NEW YORK :—A. H. Denny, Inc., 355 Broadway 





CHICAGO :—Associated Stationers Supply Co., Franklin Street 


Furnished 
with new type semi-flexible 
covers and 50 sheets of quality 
drawing paper. Also furnished 
in 7x10, 9x11, 12x16 and 16x12 





Black cloth-bound scrap book with 
red leatherette corners. Has 144 
pages quality white paper. No. 121, 
&x 10; No. 123, 10x 124; No. 125, 104x144. 


Canvas bound scrap book with red 
leatherette corners. Has 144 pages 
manila paper. No. 151, 8x 10; No. 153, 
10x 124; No. 155, 104x144. 


Popular school and home scrap book 
bound in green Vellum de Luxe. No. 
No. 101, 8x10; No. 103, 104x124: No. 
105, 104x144. Has 144 pages white 
paper. 


Write Today for our 
84 Page Catalog 

















National 


Advertising 


Weis Products are advertised 
consistently in The Saturday 
Evening Post, the nations largest 
and most influential weekly mag- 
azine This advertisement fea. 
turing the Weis Scrap Book Line 
will appear in the Post on Sep- 
tember 10th concurrent with the 
opening of schools and colleges. 
Together with dealer-helps which 
we will supply on request, it 
should stimulate your scrap book 
sales to students and teachers. 
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ANOTHER VACATION JOY! 














rhe last of summer vacationists are about the keys of this most modern of writ- 
to take themselves off to the woods, seaside ing instruments! How far superior to 
resorts and foreign shores. Distributors ot the laborious ScCcTrfa w | ol long - hand f 
the Royal Portable Typewriter can add one writing ! 
more luxury to the many his machine, in a variety 
comtorts and conve ; of harmonious and con- 
niences that up - to - date P Special Features \ trasting colors, with its 
travel and _ vacationing ke tale iia me Yah ~ , 
hold “hs Distinctive Color Finishes distinctive Roval conve- 
iolds out to busy people Perfectly visible type line ; R oli Bits 
What Standard four-bank keyboard niences—plus NOyal Oerv- 
= ea Unusual speed and respons- ice and workmanship 
to vacation joys than the iveness a 1 ; ' 
small, compact, sturdy Extra-wide paper capacity can ~~ your summer 
Portable Royal with ail ond writing Une typewriter sales beyond 
7 , Two-color ribbon and stencil , -_ . 
the advantages ot the device expectations. Write for 
big machine! What can Automatic ribbon reverse our Royal Distribution 
better take the place of Accurate back spacer lan 
1 secretarv than the eas\ Margin stops—Margin release plan. 
Dust Protection for all work- 


precise, vet gentle tap on : “Ivervbody Wants One” 
. I ing parts - . 


ROYAL TYPEWRITER COMPANY, INC. 


316 BROADWAY, NEW YORK 


Branches and Agencies the World Over 
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ome New Business 
For Live Stationers 


Straight-In-Line Recipe Files for Cooking Schools, Home Economics 
and Domestic Science Classes offer an unusual opportunity. Every 
Student can use one. 

Be prepared to solicit the schools when they open in September. Tens 
of thousands of these popular files are now being purchased to b 
used tor every purpose where a card file is required. 
Straight-In-Line is a new card file for Office, School and Home that 
is the fastest, simplest and most practical File made. A steel file at 


the price of wood. 


Recipe File Desk File 


Note the “Roller Follow-Up” back of the index. It holds cards rigid and 
straight. Enables you to raise any card and hold it in place automatically. 
Made in several sizes—of 24 gauge furniture steel. 


Straight-In-Line Recipe Files are lac Straight-In-Line standard Card Files 
Apple = ar finished in Plain or Crystal 
Green, Lettuce Green, Grey, Ivory, ew Green and Chocolate Brown 
- . Made for 3x5 or 4x6 cards either 4 or 
Black, Rose, Canary and Orange 8 inch length. Eight inch made with 
Satin Finish. Each file packed in card divisional wall and two pressure rolls 
yoard container. Sold with or with so that both Alphabetical and Date or 
Number Index may be used 


quered in Chinese Red, White, 


nut index cards 


ordered If you wish files to come to you 
if you desire cards ruled or plain and 
Alphabetical, Numerical or a Standard 


are delivered without cards or indexes | 


e 


Manufactured By 
Stamping Division of the 


Northern Corrugating Company 
Green Bay, Wisconsin 
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Wins European Trip 
J. Rex Huguley of the Baker-Vawter Company, Okla- 
homa City, Okla, and secretary of the Oklahoma City 
Apela Club, is one of the winners of a European trip as a 


result of his sales. Mr. Huguley won second place by sell- 






ing 421 percent of his quota while the winner of the first 







ROUGH 
PREMIER And 
A.W.M.Co.GRADE 


a 
YPEWRITERS 


J. REX HUGULEY | Send for New Price List 
place of Kansas City beat him only four points. Mr. and | No. 90 


Mrs. Huguley sailed July 26 





“Big Bill” Edwards Returns to Grand Rapids | Ribbons-Carbon Paper-Parts 


After five years’ absence from Grand Rapids, Mich., 
W. H. Edwards (“Big Bill’) has decided that his old home 


is a good place to live. He has purchased an interest in the 
lfavlor Typewriter Store, Inc., 137 Ottawa avenue, N. W., | 
where he becomes general manager. Mr. Edwards took 


up his duties on July 11 


Mr. Edwards has been a well known figure in the sta- | 
tionery, printing, lithographing, loose leaf and office out- | 
fitting business. He was at one time vice-president and | 
a 24-HOUR 
Boyd Company, Inc., stationers and ofhce outfitters at 
Jackson and Natchez, Miss 
None of these connections seemed to be quite as satisfac- | S k RV 1< fk ’ 
| 


tory as Grand Rapids, consequently, after several weeks 








manager of the Proudfit Company, manager of the litho- 
graphing department, Kalamazoo Loose Leaf Binder Com- | 


pany, manager of the stationery and office outfitting de 





vartment, Seemann & Peters, Saginaw and manager of the 
I 


touring through southern states, Mr. Edwards and family | 

. ° | 
returned to Grand Rapids in June. He brings many years on 
experience in the industry to his new connection 


The Taylors have built up a good business in Grand 
Rapids as exclusive distributors of Corona typewriters and | 
also adding machines, mimeographs and office equipment 
Mr. Edwards plans expansion of the business by the addi- 


AMERICAN 
WRITING MACHINE CO. 


449-455 Central Avenue 


NEWARK, N. J. 
And 20 Principal Cities 
Established 1880 





important headquarters in western Michigan for office 


furniture, fixtures, typewriters, adding machines, etc. He 






expects to enlarge the used office furniture department. 
The Edwards family will spend the summer at their cot- 

tage at Whitefish Lake and take up their residence in 

Grand Rapids the first of September. Mr. Edwards will be 






glad to welcome old and new friends at Taylor's 
a 


Carl K. Hart Vacations in Canada 


Carl K. Hart and daughter left July 23 to spend a vaca 






tion in the Georgian Bay district, north of Toronto. Two 
weeks will be spent in the woods. Mr. Hart is advertising 
manager for the W. A. Sheaffer Pen Company, Fort Madi 


son, lowa 
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NATIONAL ASSOCIATION NEWS 


Information Concerning the Activities of the National Association of Stationers, Office Outfitters and Manufacturers 








OFFICERS: 
W. Neill Stewart, President, Dallas, Tex.; Edward S. Towne, First Vice-President, Holyoke, Mass.; Edward E. Crandall, Second 
Vice-President, San Francisco, Cal.; Woodson P. Waddy, Third Vice-President, Richmond, Va.; Charles D. Brewer, Treasurer, New 
York City, N. Y.; Arthur J. Walker, Auditor, Minneapolis, Minn.; Fletcher B. Gibbs, General Manager, 403 Conway Busiding, 
Chicago, 1ll.; Mortimer W. Byers, Secretary and Counsel, 41 Park Row, New York City, N. Y. 


REGIONAL GOVERNORS 


Charies P. Garvin, F. 8. Carl Schutz, Browne-Morse 
Webster Company, Bos. Company, Muskegon, 
ten, Mass. Mich. 

Uri Doolittie, W. H. BF. 

Daniel & Hansen, Carlson 
ee =: Speaeune, Brothers, Inc., Moline, Ill, 


Francis B. Irwin, James Sterley F. Jerue, McClain 
Hogan Company, Ltd., & Hedman Company, 8t. 
YS a Pa. Paul, Minn. 


Clarke, E. H. Clarke 
& Bro., Memphis, Tenn. 8S. B. Hudson, The Star 
— - Printery, Muskogee, Okla. 





REGIONAL GOVERNORS 


Howell D. Melvin, Melvin, 
Roberts & Horwarth, Sana 
Jose, Calif. 


L. B. Clegg, San Antonio 
Printing Company, San 
Antonio, Texaa. 


William F. Dawsen, Charlies 
F. Dawson, Ltd., Mor- 
treal, Canada. 


Joe E. Harvey, West Coast 

James 8. Ball, Kilham Stationery and Printing 

Stationery and Printing Company, Los Angelea, 
Company, Portland, Ore Calif. 


George E. Horne, George 
D. Horne Book Store, 
Greeley, Colo. 


SECRETARY'S OFFICE—4! Park Row, New York. GENERAL OFFICE and INFORMATION BUREAU—403-405 Conway Building, Chicago 
Twenty-Second Annual Convention Will Be Held at Hotel Statler, Boston, Massachusetts, October 10-13, Inclusive, 1927 


New Members for N. A. S. O. O. M. 

Che National Association News for July gives the fol 
lowing as new members of the National Association of 
Stationers, Othce Outfitters and Manufacturers: R. G 
Crossette and Thomas R. Sheehan, Dennison Manufactur 
Boston, Mass.;: P. W. Cheney, Southworth Com 
pany, West Roxbury, Mass.; Eagle Stationery Corporation, 
Buftalo, N. \ ( M. Clute and Shanahan & Co., Phila- 
delphia, Penna.; Zac Smith Stationery Company, Birming 
ham, Ala.; Fred W. Green, B. F. Goodrich Rubber Com 
pany, Montgomery, Ala.; Wills Book & Stationery Com- 
N. C.: The Cincinnati Art Publishing 


ing Co 


pany, Greensboro, 
Company, Cine.nnati, Ohio; Northern Indiana Printing & 
Stationery Company, Hammond, Ind; Crescent Products 
Company, Terre Haute, Ind.; Jesse Lee Johnson, Graham 
Paper Company, Dallas, Texas; C. F. Hoeckel Blank Book 
& Lithographing Company, Denver, Colo.; Bankers Box 
Ericksen & Lusk, Louis Melind Company 


Blackman, The 


Company, In 
and A. Mohler, Chicago, IIL, and Geo 
Parker Pen Company, Beverly Hills, Calif. 
> 
Program of the National Convention 


The convention program for the Boston meeting of the 
National Association of Stationers, Office Outfitters and 
Manufacturers is an interesting document. Arranged under 
the direction of FKred P. Seymour, George L. Davis, Frank 
D. Waterman, James R. Armington and Robert C. Fay. 
assisted by ( P. Garvin and others, who have spent 
months in getting it ready, it is one ot the best convention 
programs ever prepared. Here is a condensation 

Monday, October 10.—In the morning: Registration and 
reception of members and guests. The first session, Pres 
ident Stewart presiding, will be held in the afternoon. The 
usual appointments will be made, the meeting opening 
with invocation, anthem, address of welcome and response. 
A man nationally known will deliver the welcoming ad 
dress Reports of ofhcers will follow, then a report of 
the By-Laws Committee, the session closing with an ad 
dress by a well-known speaker 

In the evening the Boston stationers will entertain the 
convention at a party 

Tuesday, October 11 The morning session will re 
ceive the first detailed report of the findings of the Har 
vard Bureau An address will follow by one of the officers 
of the Bureau Che session will close at 11:30 a. m., after 
which three divisional conferences will convene, viz.. Re 
tailers, Wholesalers and Furniture Dealers, Woodson P 
Waddy, presiding; Manutacturers’ Conference, Edward S 
Towne, presiding; Field Members’ Conference, H. B 


Elmer. chairman of the Field Division, presiding. 

\ joint luncheon will be served at the Boston Rotary 
Club 

The afternoon session will be addressed by a nationall4 
known speaker 
considered 

The meeting will then be turned over to Edward L 


Special reports and resolutions will be 


Little, chairman of the Commercial Furniture Division, 
vho will make his report, appoint a nominating committee 
to nominate a Divisional Executive Committee, and will 
then introduce several well known men who will present 
reports and addresses on the work of the Division and on 
subjects pertinent to the ofhce furniture trade \ report 
of the nominating committee will close the sessior 

The Connecticut Valley stationers will provide the eve 
ning’s entertainment. 

Wednesday, October 12.—Four round table 
will be held simultaneously in different rooms 
will be served in each room during the progress of the 
work. Room A will hear reports of the following dealers’ 
committees paper and envelopes; social stationery: pens 
and pencils; fountain pens and mechanical pencils; leather 
goods and novelties. Chairman, Woodson P. Waddy, third 
vice-president Room B.—Here reports of the following 
committees will be heard: loose leaf devices: blank books; 
numbering machines and rubber stamp goods; miscella 
neous items; steel and copper plate engraving. Chairman. 
Ivan Allen of Atlanta. Room C will consider reports of 
the following committees: blue print paper and drawing 
and artists’ materials; carbon paper and inked ribbons; 
greeting cards: hardware and glassware: inks and adhe- 
sives Harry G. Horder, Chicago, chairman Room D 
will consider reports on office chairs, wooden desks, filing 
cabinets and steel equipment, filing cabinet supplies, metal 
Edward L. Little, Wabash, Ind., 


meetings 
Luncheon 


safes and safe cabinets 
chairman 

In each of these rooms, qualified speakers will follow the 
reports of the committees with observations on better mer 
chandising methods which will be discussed in open meet 
ing. In Rooms A, B and C the subjects include Store 
\rrangement, Personnel, Buying and Stock Control, Sell 
ing. Advertising and Window Display. Retailing Problems 
and the Harvard Bureau report. In Room D the subject 
of Stock Control, Mailing Lists, Advertising, Market Analy 
sis, The Used Equipment Problem and Salesmen will be 
the subjects discussed 

On Wednesday evening the conventionites will be guests 
at a party, details of which are not yet announced 

Thursday, October 13.—The final session of the annual 
meeting will open at nine o'clock with President Stewart in 
the chair An address of welcome will be given by a 
speaker whose name is not yet announced. Reports will 
be received from the following committees Grievance, 
Budget, Resolution, Credentials, Special and other com 
mittees and Nominating Committee Election otf officers 
will follow 

The annual golf tournament will be held in the after 
noon Those who do not care to play golf will be enter 
tained on a boat trip down Massachusetts Bay 

The annual banquet will be held in the evening 

\ luncheon will be given at noon Monday to the ladies 
of the convention and a party in the evening. On Tues 
day there will be a luncheon at one of the local country 
clubs followed by a bridge party, and in the evening an 
entertainment by the Connecticut Valley Stationers’ Asso 
ciation. On Wednesday at 1 p. m. a trip will start to 
Lexington, Concord and the Wayside Inn. Another party 
will be given in the evening. Thursday the feature will be 
the boat trip down the Bav and the annual banquet 
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THE KING’S SWANS 


All of the swans in England are the property of 











the king. Every Mimeograph in the world has 
been, in its young life, the property of the 
A. B. Dick Company—exclusive makers of the 
Mimeograph and its supplies. And that these unnum- 
bered thousands of speedy duplicators may turn out 
their daily grist of well printed letters, forms, bulletins, 
blanks, designs, maps, etc., dependably and in practically 








unlimited quantities, this company now maintains direct fac- 











tory branches in the following American cities: New York, 
Chicago, Boston, Philadelphia, Washington, Pittsburgh, 
Cincinnati, Indianapolis, Detroit, Minneapolis, St. Louis, 
Kansas City, bringing Mimeographs, Mimeograph supplies, and 
Mimeograph service always “near at hand.” A request to A.B. 


Dick Company, Chicago, will bring booklet and full particulars. 


MIMEOGRAPH 
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You can exchange this coupon 
for the greatest sales opportu- 
nity that ever came your way 


a to 
e work. 


(“ee Add-Index- 


it GE; portable 
a Mlectric: 


adding-listing machine 


$225 


FULLY EQUIPPED 
Slightly Higher West of Rockies 


No Stand Required 
. 






Made in Four Models 


* 

A few well known users of 
Add-Index Equipment: 
United States Steel Corporation 

Standard Oil Company 

Radio Corporation of America 
United States Rubber Company 
New York Central Railroad 
Equitable Trust Co. of N. Y. 


ADD-INDEX CORPORATION 
Grand Rapids, Mich. 


27” pounds 


7. [ees | 
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Illinois Stationers and Booksellers Put New Plans 
at Work 

The Illinois Booksellers and Stationers Association is 
beginning to put into active operation some of the new 
business legislation passed during its annual convention in 
May at Bloomington. One of the most progressive steps 
ever taken by the association was made at that time when 
t endorsed and adopted the standardized merchandise plan 

the exclusive use of its members 

This plan provides that the committee on standardization 
av, when desirable, standardize any articles of merchan 
dise, request and accept bids from manufacturers of such 
rticles, and list the articles as available to the members. 

The articles are to bear the copyrighted imprint of this 
association 

The articles are available t and are to be sold only by 
members of this associatior 

The association will not stock or supply or invoice these 
articles to the members Che members are to buy the 
articles from the manutacturers direct, who, in turn, will 
invoice them to the member 

Each manufacturer of a standardized article will be fur- 
ished a list of the members and the manufacturer will sell 
a standardized article only to the member. 

\ member will not be required to buy a standardized 
article. 

A member may also sell articles of similar or competing 
quality to a standardized iten 

There are no restrictions of any kind on a member except 
that he shall not job or wholesale any standardized article 
[he association receives no profits or monies of any kind 
for this service 


Six items have already been standardized and are as 


7 
rOllOoOWS 

Loose leat ywers—No. 1-9208 (for sheet 10%x8) with 
two inch rings, 6 inches C. to C. (same as Irving-Pitt 
No. 9208); No. 1-9210, same as above except 6 13/16 inches 


C. to C. Both numbers packed 4 dozen covers to carton. 
Price, 15 cents per cover 

Loose leat fillers No. 1-9208, for cover of same number; 
No. 1-9210, for cover of same number. Both numbers sup 
pled eithe r record rule or plait 50 sheets ot 18 lb paper t 


vand, round corners Price, $53.00 per 1,000 fillers 


Che above make is believed to be a very attractive value 
hese prices cannot be duplicated unless exceptionally large 
quantities are purchased Additionally, each member will 
have the advantage of selling an exclusive line 

Chis service OTigil ited al d Is undertaken only ¢ aust 
f an earnes esire to serve both small and large dealers 

a practical way and the member is the one who profits 

New applications for membership in the association are 

ing in rapidly as dealers learn of the benefits to be 
lerived. C. H. Marquis, secretary-treasurer, Bloomingtot 
I1l.. will supply further informatio The associati 
s h ers and stati ers 
an 


International Stamp Men Hold Annual Meeting 


The eiaxteer ant p nvent ’ p thy International 
‘ M \s as ele t | K 
( | | 27. 28. 29 and 30 T he ‘ 
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A Better Service 
For Desk Users 
exclusively GUNN 


Made in Grand Rapids 


Help your trade to get the best results 
from their staff. Sell them the unex- 
celled service of GUNN LINO. These 
distinctive desks do more than enhance 
the office interior. They promote 
accurate vision and add to the user’s 
comfort. 







It Isn’ta 
Lino” 
Unless It’s a 
GUNN 





The Gunn Furniture Co. 
GRAND RAPIDS, MICHIGAN 
Branch Offices and Salesrooms 


11 East 36th St., New York City 
1027 So. Broadway, Los Angeles 
109 Stevenson St., San Francisco 
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Neva-Clog Products, Inc. 


Bridgeport, Conn., U.S. A. 
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& Die Company, New York City; F. J. Spaeth, Frank J 
Spaeth Company, Boston, Mass 
Chis meeting was one of much interest and there was 


plenty of entertainment mingled with the business sessions. 


Che discussions were grouped around the idea of a battle, 
pect being t take the Inere ised Sales M« untain, 


There was considerable humor as well as a lot of sound 


business sense in the attack and detens« Several of the 
elegates went to Detroit by water Among these were 
e ( cag stamp (¢ b delegat which let ine 2 
posed of stan m Chicag d other 
te \ aesire t vo bv the w iter é | e ( hi vo 
sta ( l nmittee was mat ip ot H | Hanso 
i f the C. H. Hanson Company; S. D. Flynn 
> { | e { npanv. 1 harge ot pub cit Fred Far 
VW \ | ce & ( mpany tickets ind iN R d Reed 
x | s ( ertainmen r] issocia ~ ‘ ot 
‘ st | eT i na Pi itions exXta ind 1s 
é ipita k in raising the standards stamp 
] te et 


The Chicago Stamp Manufacturers Club, Inc. 


profitable business ee ee ee ee ee 
get away from you Reed; vice-president, Joe Pardi; secretary-treasurer, Joht 


needs at 


Phe rs 
Hamilton, Ohio, Stationery House Gives Dinner 


Edmond St. John, eighty years old, representing the 
more than losepl Dixor Crucible Company, was the speaker at a 


ne hundred business and professional men 


vhich put ' | 
al d Otnhce 
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ort ly wositi , ‘ ‘ ' 
ible, | Hamilton, Ohio, recently by the Stationery 
is to operat , 17 } 
- , om Supply Company, 217 High street The affair was staged 
\ no pouns 
guaranteed < ‘ pe it ot seve i i tac ers } s¢ 
— S vere eS | S Rumy esid the 
leverage and — . 1 
i} 
ets as it — Mr. S the speaker the dinne R the 
irtridgwes ot tt Se\ ears 
ldered toget! ae 
Canadian Annual Convention 
t 1 yby le Ss were dist ssed it the s i il 
ve f the Canadian Booksellers and Stationers As 
further tion hel lor o Board i rade eadquarters 
ontinu 
e 14, 15 and 16 
- 
Joe Hildreth Entertains Associates 
eterat Esterbrook steel pen representative loe 
Hildre vas the I t i uy of old < Ss at l 
Mas Clu Los Angeles, Ju 19 M. S. Thomas 
, — . via, «fl 
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Bob Thom Now Officer of Buntell Company 
b Thor : f ¢ \. H. Thom of Gregory, Mayer 


X hor Detroit, has beet 
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O matter from what angle you consider it - - - there is no cabinet to 
compare with the new Medart Boltless Cabinet « - « it is superior 
in every way - «+ the sensation of the office furniture field. 


No other cabinet can be so easily and so quickly assembled - « - the largest 
double-door Medart Cabinet can be erected in ten minutes, without the 
use of bolts or tools, by even the most inexperienced. Think how this 
lowers freight and drayage costs - + + economizes on valuable floor space 
+ ++saves time and labor in assembling. 


No other cabinet possesses such superior selling features as those shown 
below. Read them. You will see why Medart cabinets sell so easily + «« 
you will realize that you should stock them. 


Now it’s up to you to take advantage of this opportunity to handle a cabi- 
net that results in - - - customer satisfaction -- + increased sales - - - greater 
profits, Write today for further details. 


FRED MEDART MANUFACTURING COMPANY 
POTOMAC and DeKALB STREETS + ST. LOUIS, MO. 


A Few of the Medart Superior Selling Features~ 


Adjustable Shelves Thirteen sizes and types - - finished Beautiful Design 
Lock-in-Handle QN» in rich, indestructible Dupont Duco QS One-piece Base 
Full-opening Doors ++-in green, walnut, mahogany, white Panelled Sides 
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—Conklin 


The Conklin ‘*Three 
Fifty’’ in Azure Blue 
and Red is an out- 
standing fall leader. 
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Conklin Serves 
the Dealer 


The dealer who stocks for the 
School Opening trade with Conk- 
lin pens and pencils has a// styles; 
all prices $2.75 to $8.00; a// colors 

Green, Blue, Mahogany, Red, 
Black; pencils to match all pens 
$1.00 to $4.00; the orginal per- 
petual free service guarantee; a 
proven responsibility for every 
product bearing the name of 
Conklin, regardless of price, and 
a constantly fair sales policy. 


THE CONKLIN PEN COMPANY 
Toledo, Ohio 





Pens - Pencils - Sets 
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The Conklin Endura 
is the first fountain 
pen to bear an uncon- 
ditional and perpetual 
free service guarantee. 
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J. P. Ward Re-elected to Park Presidency 
J. P. Ward, vice-president and general manager of the 
Shipman-Ward Manufacturing Company, Chicago, IIL, has 
been re-elected the fifth time president of the North Shore 
Park District of that city. 
Sheridan road and other park boulevards of the north side 
When Mr. Ward was elected president the first time he 
started propaganda for wider and better lighted boulevards 


This district has control over 





JAMES P. WARD 


and more parks for the children. These objects have been 


realized during his administration. The commissioners also 


have charge of an outer drive which will run along the 
lake shore about 500 feet east of the present shore line 

In addition to his other civic and commercial activities, 
Mr. Ward is also vice-president of the Broadway National 
Bank 

os . 
New Home for Stationers and Publishers 

The Stationers & Publishers Board of Trade, Incor- 
porated, after a residence of nearly forty years at 99 Nassau 
street, New York City, have moved to the Park Murray 
Building, 11 Park Place. More comfortable quarters have 
been secured at the new location 

Since the be 
bers have been enrolled The Taylor Chair Company, 
Bedtord, Ohio; Victor Adding Machine Company, Chi 
ilver Stationery Company, New York City; 


ginning of the vear the following new mem- 


cago, Illinois: S 
Leopold Desk Company, Burlington, lowa; Simon & 
Schuster, New York City; Hoge Manufacturing Company, 
New York City; Johnson Chair Company, Chicago, Ili 

is; Edward J. Cadigan, Inc., New York City; The Mod 
ern Library, Inc.. New York City; Quality Art Novelty 


Ce Inc.. New York City; Wagemaker Company, Grand 
Rapids, Michigan; Wm. H. Wise & Company, New York 
City, and Thompson-Smith Company, New York City 
The next meeting is scheduled for September. 
a 
Cumberland Concern Changes Its —— 
Che Ankeney Company has succeeded White & At \ 
at 27th North Center street, Cumberland, Md Che i 
ness was unded 1905 C. W. White a Fr. H 
Ankeney h Wh is s S interest t M Ark 
vl will ‘ é inder e new stvi 
sisted | Fra ( Anken ss [he latter had 
iles i we c s SIA Ss T he cf pa d S i 
are ‘ s cs is ¢ er Sta ne i d rs. ] 
sportir gy gt S ( ete stocks are carried a 
company has a number of agencies for well known line 
> 


Pacific Trade Council to Meet at Victoria 
The Pacific Foreign Trade Council will hold its fifth 
innual convention at Victoria, B. C., September 15-17. 
Members of the council are invited cordially to attend the 


; ‘ 
eeting and to visit he province. 
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HE whole Fiext- Post story is told at 
“the turn of the key”. Two-Jnch Working 
Space allows ample room for the quick and 
convenient insertion and removal of sheets. 
Auxiliary Post Sections provide unlimited ca- 
pacity. ‘Non-Protruding Posts save valuable 
storage space. Direct Screw Compression locks 
any number of sheets with a vise-like grip. 
Let your customers “turn the key”. Sales 
come quickly, easily and profitably! 
FLExt-PosT 

— is backed by attractive advertisements in 
leading national magazines — System and 
Business. In a big way we're telling binder 
buyers — “Turn the key to Fiexi-Post — 
your own stationer where you would prefer 
to trade will cheerfully accommodate you’ 


The dealer who co-operates with FLexi-Post 
will build a more profitable, permanent binder 
business. Write for the interesting booklet 
“The Wonder of the Binder World”—and for 
dealer’s arrangement on Fext-Post Binders, 
Faultless Visible Records——and other Loaie 
Leaf Books in the complete Faultless Line. 

STATIONERS LOOSE LEAF CO. 


Chicago MILWAUKEE New York 


note the exclusive prin- 


ciple of flexible link posts. 





One of the many 


AULTLES¢ 


LOOSE LEAF BOOKS 
All that the name implies” 
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Model 1—The standard universal Hotchkiss Paper 

Fastener. Used wherever papers must be fastened 

together. Binds up to 25 sheets. Guaranteed non-clogging 
with Hotchkiss Staples 


‘Model One’’ 
The Leading Paper Fastener 


HERE is a Hotchkiss Automatic Paper 
H Fastener for every paper fastening need. But 

every business should have Model One. 
Hotchkiss Model One is the standard paper fastener for 
everyday general use It is small, neat, easy to handle, 
juick acting and, like all Hotchkiss models, absolutely sure 
n operation It is economical to buy and to use It 
“fool-proof” and satisfies most average requirements 
binding securely up to 25 sheets of paper 
You can recommend Hotchkiss Model One with every as 
surance that you are offering the best all-purpose paper 
fastener on the market You can sel! it with perfect con 
fidence in its satisfaction-giving ability knowing that it 
will do more things and do them better than any other 
fastener of ite kind 
You know the name “Hotchkiss. So do your customers 
It is the mark of leadership in paper fasteners. It repre 
sents opportunity Feature it along with Model One in a 
your selling efforts 


THE HOTCHKISS SALES COMPANY 


The world’s largest makers of paper fastening 
machines and staples 


Norwalk Connecticut 


Hotchkiss Wire Stapling Ma- 
chine. Easy to operate. Guar- 
anteed clog-proof when used with 
the new genuine Hotchkiss frosen 
wire staple Machine binds up 


to 50 sheets of 16 Ib. paper 





| 


| Jil MTU 





LUUUVEVEvUNN ovens bball aid LL 


The new Hotchkiss wire staples are preformed and “‘frosen 
into a strip of 250 staples by a special process. 
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New Catalog by The Johnson Chair Company 

Che Johnson Chair Company, Chicago, IIL, are distribut- 
ing their new catalog Number 90 which illustrates and de- 
scribes the line of chairs, benches, costumers, etc. There are 
seventy-two pages and cover with outside dimensions of 
914 by 12% inches. 

The body is of heavy white stock while the cover is dark 
blue and of strong, tough material designed to stand much 
handling. The cover is attractively printed in gold and 
brown. There is a fly leaf of similar stock and color as 
the cover which gives added protection to the body of the 
catalog. Most of the illustrations are in black with the ex- 
ceptions of a few models which are brought out in natural 
colors and which effectively illustrate the character of the 
products. A light blue tint background sets off the pages. 

Page four of the catalog illustrates and describes the 
Johnson Chair Company's Eas-e-seat patented chair seat— 
a seat constructed of wood, cane, felt and leather. 

Page sixty-seven points out in graphic form the founda- 
tion of the Johnson chair. The spider is made entirely of 
steel, the cross section of the supporting arms being in the 
form of a right angle for which great strength is claimed 
\ single compression spring is used that is made of a heavy 
gauge wire, oil tempered. The spring assembly is such 
that it is said to permit practically a frictionless action, with 
no jerky movements in the backward or forward tilt. 

The spindle fitting into hub of base is made of cold 
rolled steel, one inch in diameter. The part fitting into 
the hub is not threaded but is accurately machined to fit 
boring of hub to prevent wabble or rattle. A handwheel 
allows easy adjustment of chair height. The base of the 
chair is designed to carry out the graceful lines of the 
chair as a whole and without any sacrifice in strength. The 
entire base is locked together by a dovetail construction, 
supplemented by a steel bottom plate screwed in place with 
two screws into each leg 

a 
G. R. Fessenden Leaves North East Electric Com- 
pany 

G. R. Fessenden has resigned as publicity director of the 
North East Electric Company, Rochester, New York, man- 
ufacturers of the North East electric drive for typewriters, 
to accept a position as general manager for the Carpenter- 
Goldman Laboratories, Inc., 161 Harris avenue, Long 
Island City, New York 

The Carpenter-Goldman Laboratories, Inc., have won a 
reputation as experts in the educational and industrial mo 
tion picture field and are producers of highly successful 
scientific and technical pictures. They have specialized par- 
ticularly in animated drawings and in motion photo 
microscopy. In taking up this work, Mr. Fessenden is now 
able to devote all of his time to a branch of publicity in 
which he has always been keenly interested. During his 
twelve years with the North East Electric Company a con- 
siderable part of his time was devoted to the development 
and distribution ¢ 


f that company’s technical motion pic 
tures he series of films, Electricity in the Motor Car, 
which were developed under his direction, have had world- 
wide distribution and were the first motion pictures to 
employ the use of animated diagrams and drawings to 
explain unseen forces 
: iia 
“Eff & C” Chairs on the Pacific Coast 

The Fritz-Cross Company, Hamm building, St. Paul, 
Minn., has established distribution on the Pacific coast. 
Phe Schubert Office Specialties Company, 1405 South Hill 
street, Los Angeles, Calif.. has taken hold of the “Eff 
& C” chair line on the Pacific coast, and is giving the deal 
ers there exceptional service in caring for their require 


ments 
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Provide a Place for Everything 


Securaway Cabinets are the most useful articles of office equip- 
ment made. Every business has need for one or more of these 
Cabinets for protecting the thousand and one articles incident to 
the maintenance of its business. 


Write our Sales Department for the Securaway 
Storage Cabinet Sales Campaign 




















84 





OFFICE APPLIANCES August, 1927 








A Forward Step in the Field 
of Office Accounting 





























An installation of National Accounting Machines in a large industry 


In the offices of scores of America’s leading in- 
dustries the National Accounting Machine is 
giving a higher standard of results at lower cost 
than has ever before been possible. 


Among those using 
National Accounting 


Machines 
This machine is extremely flexible in its appli- Globe-Wernicke Co. 
cation and is being used on a wide variety of Delco-Light Co. 


Library Bureau 


work including: Albert Pick & Co 


Account Control Sales Analysis The Wahl Co. 
Cost Analysis Purchase Analysis Curtis Publishing Co. 
Contract Distribution Remittance Distribution National Blank Book Co. 
Expense Analysis Posting Accounts Receivable American Crayon Co. 
Labor Distribution Posting Accounts Payable Wilson Brothers 
Payroll Distribution Posting General Ledg. Accts. Reo Motor Car Co. 
Joseph & Feiss Co. 
Any organization requiring accounting results Rand Kardex Co. 


of this type will profit from an investigation of 
this machine. 


The National Cash Register Company 
Dayton, Ohio 
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Revision of Postal Rates to Be Asked 


The United States Chamber of Commerce has sent letters 





’ to more than 1,500 member organizations urging them to 
give their support to “a systematic effort to bring about a 
' complete overhauling of postofiice department bookkeeping 
and revision of postal rates.”’ 
‘ The chamber asserts that with a businesslike accounting 
: system, the postoffice department, instead of showing an 
operating deficit of more than $37,000,000, would show a 
; surplus. The apparent deficit, through no fault of the 
; department, it 1s explained, is due to the tact that the 
’ Government charges against the department all the free 
} ind less-than-cost services, which are part of a govern- 
mental policy 
At the same time, Representative Kelly, of Pennsylvania, 
an active member of the House postofhce committee, an- 
nounced that upon the convening of Congress he would 
introduce a bill for comprehensive revision of the postal 
rates 
“Experience has definitely demonstrated,’ Mr. Pierson 
: says in his communication, “that the present scale of 


postal rates is not on a reasonable basis, and is resulting 


in considerable harm to various users of the mails, and, 


therefore, to the public in general 

“There has been a more or less generally accepted idea 
that receipts from the postal service should fully cover all 
costs of that service. This is contrary to accepted business 
overlooks the fact that and 
adequacy of the should be the 
It also overlooks the fact that Congress, in its wisdom, has 
seen fit to use the postal service for carrying out govern- 


principles and efficiency 


service first consideration. 


mental policies by the granting and extending of ‘free’ or 
‘less-than-cost’ services. 
Cost Exceeds Deficit 

“These policy services cost the postoffice department con- 
siderably more than the amount of the reported deficit. An 
analysis of the facts made by the Chamber’s postal service 
committee and referred to in the resolutions quoted above 
reveals convincing reasons why the reported deficits should 
not be regarded as an argument for retaining the present 
unfair and uneconomic rates on commercial mail.” 

Representative Kelly declared that revision of postal rates 
were inevitable 

“The 


service today,” 


United States postal 
said Representative Kelly, “is the need for 


We have arrived at 


biggest question facing the 
a declaration of a fundamental policy 
a point;where there must be a definite decision on whether 
the postoffice establishment is to be conducted for service 
or for profit. 
“The difficulty comes in charging against postal revenues 
| 


many free services which have been adopted as public wel- 
tare projects 

“No one desires to see any of these services abolished or 
curtailed All of 


However. | 


not be charged 


serve the common good of 


that 


even them 


America do maintain their cost should 


against postal revenues, but against the 


national treasury They are welfare projects exactly on a 


rendered by the Department of Agri- 


other 


line with the service 


culture, the Department of Commerce and depart 


ments of the Government 


“Without a doubt, the seventieth Congress will be com- 


pelled to deal with a postage 


r 


rate revision. 
‘The postal service is a service institution, not a money- 


making enterprise The true policy is to determine the 


needs of the American people and organize the service so 


hold 
rnicke 


bobs or sinkers They hold you up or 


u down The “G-W” Stimulator (The Globe-W« 
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CANN || 
COLORJPRODUGTS 


TYPEWRITER RIBBONS 
TYPEWRITER - PEN & PENCIL ; 


CARBON PAPERS 
REFLEX 


WRITING INKS SHOW CARD COLORS 
STAMPING & NUMBERING 
MACHINE INKS 

































































THESE ARE ALL COLOR PRODUCTS 
SOLD BY 
OFFICE SUPPLY DEALERS 





The fact that our business has 
grown and developed largely, 
over a period of 48 years, is in 
itself first evidence that super- 
ior goods are produced, that 
they are sold at reasonable 
prices, and that satisfactory 
service to thousands has been 
rendered. 


Grade for grade—price for price, 
there are no stationers’ color 
products that surpass the A. & 
W. Line. 
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The DCO 


VISIBLE PRONG 
BINDER 


TYPE ONE—WITHOUT 
DOUBLE OPENING 


TYPE TWO-—WITH 
DOUBLE OPENING 











(ADCO Type Two--Closed Position 
for Reference. 


(ADCO Type Two--Half Open 
Position for Posting. 





(ADCO Type Two--Full Open Position 
For Removing or Inserting Leaves. 


W. G. LLOYD COMPANY 


626 S. Clark St. Chicago, II. 


ACCOUNTING DEVICES COMPANY 
W.G. LLOYD COMPANY 
CONSOLIDATED 








Some Exhibitors at American Furniture Mart 

Among the hundreds of exhibitors at the American 
Furniture Mart, Chicago, Ill., for the July market were 
several manufacturers of office desks, tables and chairs. 

The Byron Desk Company, Louisville, Ky., and the 
Franklin Manufacturing Company, Franklin, Ind., occupied 
Room 827 jointly. These companies are associated, with 
sales under the direction of J. A. Cox, sales manager. M. A. 
Harb was in charge of the Franklin line. The Franklin line 
embodies medium priced desks up to good quality. The 
price range is continued upward in the Byron line. Type- 
writer stands, costumers and other accessory office furni 
ture are embraced in this combination. 

Room 408 was occupied by the Conrades Manufacturing 
Company, St. Louis, Mo., with household items The 
office chair line was not shown F. W. Kline was in 
charge 

The Crocker Chair Company, Sheboygan, Wis., showed 
its household chairs in Room 1411. Miss Polinsky was in 
charge. 

Heywood-Wakefield, Gardner, Mass., displayed a selec 
tion of office chairs in Suite 326, in conjunction with an 
extensive line of household chairs. C. A. Prevo was in 
charge. 

The St. John’s Table Company, Cadillac, Mich., showed 
several office tables with its complete line of household 
tables. Howard M. Petrie, sales manager, was in charge. 

The Murphy Chair Company, Louisville, Ky., displayed 
its office chairs with domestic items. J. M. LeFebre, Chi- 
cago representative, was in charge 

Mutschler Bros., Nappanee, Ind., displayed the full house- 
hold line of tables and kitchen cabinets. Two new items of 
interest to the contracting commercial furniture dealer were 
shown—cafeteria tables. These are built sturdily, and pre- 
sent unusual features which will appeal to the cafeteria 
man 

The new tower addition to the American Furniture Mart 


was occupied the first time by the July market This 
tower 1s thirty-four stories high, carried on six-foot cais- 
sons sunk 150 feet to bedrock. The first sixteen stories 
of the tower conform to the original structure. From that 


point the tower soars fourteen additional stories, capped 

by a Gothic spire of charming proportions An obser 
] 

excellent view of Chicago and 


vation platform affords a1 
Lake Michigan Che spire is rooted with blue tile, and 
as this matches the summer sky, gives the effect of seeing 
through the spire, the framework only being apparent 

Che American Furniture Mart has an area of more than 
1,900,000 square feet; prior to the erection of the tower 
addition, this area was over 1,500,000 square feet Chere 
is a total of 28,000,000 cubic feet in the building, whicl 
represents an investment of more than $15,000,000 

> 

Newspaper Man Joins Sheaffer Organization 

Tom Riddell, formerly on the editorial staff of the 
Sigourney (lowa) News, has taken a position in the sales 
and service department of the W. A. Sheaffer Pen Con 
pany, Fort Madison, Iowa. Mr. Riddell is well know: 


throughout the state as a golfer. He was a member 
merly of the Drake University golf team, and won the 
junior title at Des Moines in 1923. 

Kenneth Swenson, Iowa, '27, has joined the sales and 
service department of the W. A. Sheaffer Pen Company 
He took the journalism and advertising courses at the 
1 ersity 

ae 
From generation to generation the young struggle hard 


to find a substitute for work—and some never give up the 


struggle The Pencil News (Joseph Dixon Crucible ¢ 
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The new Art Metal 

“5500” File—five 

drawers, fifty per 
cent more capacity 


The new Art Metal “5500° File 


5 drawers—50% more capacity 
and a brand new principle of 


drawer construction 


Hs the biggest buy in filing cabinets on 
the market—the new Art Metal “5500” 
File. With five drawers and its new principle 
of drawer construction it has more than fifty 
per cent greater capacity than any four-drawer 
file. Yet, with all its extra capacity the new 
“$500” File occupies no more floor space— 
and is only five and a half inches higher than 
a standard four-drawer file. 

The Art Metal “5500” File has 13344 linear 
filing inches per case. No other five-drawer 
file equals this capacity for a given floor space. 


New drawer construction 


The outstanding feature of the “5500” File is 
the “folder- “support’ ’—the new principle in file- 
drawer construction ex- 


clusively featured by Art 
Metal. The hinged, press- 
board “folder-supports”’* 


fit into the bottom of the drawer and divide 
it into compartments. The ordinary compres- 
sor has been entirely eliminated, yet the con- 
tents of the file, even a few folders, are held 
upright for ready reference at all times. 

Having no compressor to bother with, the 
file clerk clips seconds off every filing oper- 
ation. There is no skidding of contents when 
partly filled drawer is opened or closed. Nor 
is there any sagging or riding up, as in a 
drawer with a flexible bottom. 


Ball-bearing, progressive suspension 
Drawers glide smoothly on the new ball- 
bearing suspension, yet cannot rebound when 
slammed shut. By pressing a convenient trig- 
ger-release each drawer may be easily re- 
moved from the file. 


Order now for display 


There is a big demand for this file because its 

advantages are instantly recognized wher- 

ever shown. We are pre- 

pared now to fill orders 

ha Te for the new, quick- 
moving “5500” File. 


Steel Office Equipment 


Jamestown, New York 


*Patent applied for 


U. S. A. 
MOST DIVERSIFIED LINE OF STEEL OFFICE EQUIPMENT 
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lliott-Fisher accounting-writing machines absorb 
almost unlimited work. They take the place of 
extra help—even reduce present personnel. 

Two exclusive features make this possible—the 
Elliott-Fisher flat writing surface, and the automatic- 
electric principle of operation recently developed. 

With Elliott-Fisher your accounting department 
can take short cuts—combine details to reduce ac- 
counting costs. Yet the work will be more com- 
plete, accurate and up-to-date. 

If you are interested in gaining a closer control 
of your business, we urge you to write us. We will 
tell you how Elliott-Fisher can fit into and improve 
your accounting system. 


cause the Sundstrand keyboard has only ten keys, it is 
Bisimplicity itself to operate. 

Fingers can touch the keys at top speed without 
thought of locating columns—for columns locate them- 
selves automatically, greater accuracy accompanies in- 
creased speed. 

Sundstrand does more than add. It performs direct 
subtraction by simply pressing a key. Another key com- 
mands automatic shift multiplication. No mental figuring 
to be done. Every figure is printed right before your eyes. 
Totals show in red. 

Sundstrands are light and portable, yet they are built to 
stand up. They have been in use for more than fourteen 
years. Don't be satisfied with machines which only add. 
Write us for Sundstrand prices and details. 


cia 6 9 A Cee Oiiice Fauipment Crporation Ee 
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7 j 
sees a or Elliortt-Fisher Company has Corporation through its . — ! 
Elliott-Fisher Division ecquired the business and  Elliott-Fisher and Sund. Sundstrand Division 

, ' assets of the Sundstrand Cor- strand Divisions. Sales and : 
The Elliott-Fisher Division mar- poration. service offices esemelatained The Sundstrand Division markets 
kets Elliott-Fisher Accounting- Products of both com- by GOEC in the principal cit- Sundstrand Adding, Subtracting 
Writing Machines designedto meet panies are marketed by the ies of the United States. Can- and Bookkeeping Machines and 
every accounting requirement General Office Equipment ada, and foreign countries. Cash Registers. 
: | 





$342 MADISON AVENUE, NEW YORK CITY 
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Columbus Concern Enlarges Store 
The State Ofhce Supply Company, Columbus, Ohio, held 
he formal opening of its remodeled building at 49 East 


State street several weeks ago. The remodeling was started 

February and completed in June This work included 
the erection of a three-story addition 20x109 feet, in the 
rear of the store Che display windows cover the entire 
frontage of twenty feet, and extend back twenty feet from 
the street The State Office Supply Company started 
business in the present building ten years ago Five years 


ago it acquired the adjoining store building, now occupied 
by a drug store This new tenant made it necessary for 
the stationery concern to gain space, which was accom 
lished by the erection of the three-story addition to the 
rear of the store \ striking full page newspaper display 
advertisement announced the formal opening of the re 
modeled store telling of the facilities provided for the 
convenience of customers The lines featured included 
“Clemco” desks, “Y and E” wood and steel office equip 
ment and system supplies, Bentley & Gerwig desks, Irving- 
Pitt loose leaf systems and Wahl products. The company 


lepartment, and does a_ picture 


conducts a gitt wares « 
Ira! g business 
oe 
einen Thefts Limit aia Accessibility 
lypewriters tor the accommodation of newspaper men 
ve been a fixture of the station of the Western Union 
Telegraph Company at Forty-first street and Broadway, 
New York, N. \ This office serves as the workroom of 
several dramatic critics and music critics \fter an open 
g night in the theater or an opera or concert perform 


ance, some of the critics would rush to the Western Union 
office, write their reviews and send them to their news 
paper offices by Western Union messengers. 

[he typewriters are no longer available on the tables 
On inquiry a newspaper man was told that the machines 
are still in use, but hidden away under the counter. They 
are placed at the disposal of patrons on request. The 
former freedom of use was discontinued when it was dis 
covered that ribbons were stolen from the typewriters as 
they stood on the tables for the service of all comers 

- - ee — 
National Bound Books Now Boxed 

Che National Blank Book Company, Holyoke Mass., 
has announced that about fiftv of its various lines of blank 


ooks will be boxed as an improvement in merchandising 


detail. New prices will be effective September 1, when the 
stocks will be pletely boxed 
Che new packages make an attractive appearance oO! the 
dealers’ shelves d will aid in hooking up the dealers’ 
stocks with the itional advertising done for the line. Sta 
tioners will protit by the receipt of factory shipments in 
good conditior little deterioration in inventory; fewer 
claims and adjustments, with more satished customers 
unit packages—no sales time required to wrap purchases 
1 ? ‘ ? 1 ra ‘ . } 
oe 
gers Abolishes Free Pen res Station 
Phe Public Library at Boston, Mass., has put a stop te 
t é s filling the ain pens from the 
Ve s He ¢atte, ( will be har ed T 
C ( t (or s det ( planat ( the 
( : ent 1 to bring as 1 y 
a é c inkwells at 
desk e the building 
g s bers persons 
( ‘ ] i i ‘ d 
the ow } the . , 
' omaunt 
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AG GdG@ 
Punches 


tor every purpose 





Unbreakable 
brute Power 
Non-Rusting 


Never need servicing 





Send for circular and prices 
or see pages 20 to 22 of 
catalog No. 126 


Our new 





American Clip Company 
Long Island City, N. Y. 


EUROPE 


o Company, Ltd., 
18 Whitctolone St., London, E. C. 4 


ARGENTINA 
Fred Berg & Co., 77 San Martin, Buenos Aires 


» ACCO PRODUCTS 


FOR SMOOTHER OFFICE OPERATION 


CANADA 


Acco Canadian Co., Ltd. 
454 King St. W , Toronto 
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° Arbitration of Commercial Disputes Widens 
Ca eC'rTs up The area for the amicable settlement of commercial dis 
putes has been extended to the states of California and 


Pennsylvania this vear as the result of the enactment of 


comprehensive arbitration laws at the legislative sessions 
comes to those who just ended, according to an announcement issued by che 
\merican Arbitration Association 


From the standpoint of interstate and international trade, 


strike out bold- these two great coast states, with the important shipping 


centers of Philadelphia and San Francisco, are of strategic 

] Wh t b tt value to the development of arbitration and the promotion 
y. a S er of commercial peace and economic stability 

Nearly all of the commercially important seaboard states 


Ulustration Of CHAS — —sw verk, New Jersey, Massachusets. Pennsytvani 


(Oregon and Calitornia—now recognize the validity, entorce 


th n the S ccess ability and irrevocability of agreements to arbitrate disputes 
a u that may later arise out of business contracts, as wel! as 
submissions to arbitration of existing controversies 


Of the advertising _ tx ses noviness men may now practically insur 


themselves against litigation bv inserting an arbitration 


e : : 
th t clause in their ordinary commercial contracts, order forms 
Cc a m p a 1 n a and similar business agreements The standard arbitration 


clause recommended by the American Arbitration Associa 


made the nation’s _  eviorceariein he above states reads as fotlows 


e \ny controversy arising trom or concerning the 
5-cent encl transaction ot which this contract is a part shall be 
settled by arbitration and judgment may ntered 


on the award in any court havi w jurisdiction 


DI Vast Savings of Time Effected 
ON The use of such a clause in contracts entered into in 


’ Pennsylvania, which produces annually commodities value: 


“sé *% a, « 1Ue ' I all I 
II- CON -DER-OGA at approximately $8,000,000,000, and in California, with its 


enormous fruit and Far East shipping interests, will enable 


them to settle any controversy in days rather than in vears 


B e + u r e O u r at practically no cost and before arbitrators skilled in the 

- business involved. [The business interests of these two 

e e states have already undertaken activities through the lead 

stock 18 right to ing trade and commercial bodies to educate their members 
in the use of these new beneficent laws 

take com lete ad- The new Pennsylvania and California laws are based on 

p the drait state arbitration act prepared by the American 

Arbitration Association and endorsed by many of the lead 


van t a o e of the ing national trade organizations. The Pennsylvania Stat 


Chamber of Commerce and the San Francisco Chamber of 


Ti 
reat 66 iconder- Commerce sponsored the measures in their respective states, 
while large number of national trade organizations 


a ~ 
99 athhated with the American Arbitration Association co 
oga eman at epereted tn secucing thelr enactment 

The new laws provide a policy and procedure tor the 

e 1 : . . ‘ 
Cc Ooo O enin arbitration ot intrastate disputes which is nu mplete 
p 9 accord with the national policy for interstate commerce as 

expressed in the federal arbitration act which became effe 


and thus sell two vom hiswars 1192s 


Interstate Trade Facilitated 


five-cent PENCILS __e% Lwited sutes. stat tines do not orm harriers t 


trade, and the closely interwoven economic Ihite S 
nation and the wide distribution of its industries necessitates 
f O r e V e r bd O n e transaction of business by the average indi 
; corporation te outside and withi the stat rther 
Ou’ve SOld before. 2% m2, hwise concer tase trance in sari 
y ° states For these reasons existing trade svstems of arbitra 
t like the trades thev serve, k state boundaries 
: . Che conditions of modern commerce. theretore, require that 
Pencil Sales Department ia ii ti i le A ti, alba the wie bias, 
nsofar as the egulate scope , : =e , 
- - form to the national statutory policy nd s ‘ we 
JOSEPH DIXON CRUCIBLE COMPANY  ccatiy uniform throughout the states 
Jersey City, N. J. Briefly summarized, the federal act and the laws of the 
1827—Tuer HUNDREDTH YEAR OF DIXON SERVIC! 1927 six states mentioned provide that parties may gree to 
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| he completeness of the“Y andE” line 
puts everyone on your prospect list 


THE QUALITY that distinguishes And the completeness of the “Y 


“Y and E” office equipment is not and E” line puts everyone on 


ad ange something to be wait your prospect list. The line in- 


d for. It asserts itself as soon , 
isserts itself a cludes files and desks of both 


as the equipment is delivered 
Drawers slide at the touch of a 
finger. Finding and filing records SUpplies, machine accounting 


steel and wood, office systems and 


speed up. More is accomplished equipment, steel shelving and 
in the same time safes. 
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Speedaumat 


is serving: 


La Salle Ext. University 
Ford Motor Car Company 
Kalamazoo Stove Co. 
Prest-O-Lite, Inc. 

New York Times 
Chicago Tribune 


Coca Cola Company 
Rubber City Mfg. Company 
Curtis Publishing Co. 
Christian Science Monitor 
Pictorial Review 
International -Cosmopolitan 








and many other satisfied users. 


J 








Speedaudresser AB, the 
latest development in a 
hand addressing machine. 





SPEEDAUMAT has proved itself 
as the world’s most economical 
addressing system. The hand ma- 
chine pictured will carry a full line 
of attachments, and is adapted to all 
kinds of addressing. The address 
medium is a metal + oe ne ge 
only $6.00 per thousand blank, 
minimum quantities. Ceususlove 
motor driven equipment is available 
for the larger lists. 


SPEEDAUMAT offers a big sales 
opportunity to representatives. Ex- 
clusive territories will be granted. 
There is a liberal provision for real 
earnings, and supply business on 
which commission applies, continues 
after initial sale. 


Write and let us tell you all about 
SPEEDAUMAT and the possibilities 
in it for you. 


Speedau maf 


Addressing Machinery 


2023-2033 WILLOW ST. 
PHONE BRUNSWICK 7540 


CHICAGO 




















arbitrate all future disputes arising out of a contract as 
well as existing disputes 

If one party refuses to arbitrate, the other may apply to 
the court for an order directing the arbitration to proceed 
according to the terms of the agreement and, if necessary, 
appointing the arbitrators. When one party brings an action 
in court instead of proceeding to arbitration, upon the appli- 
cation of the other party the court in which the action is 


pending must stay the trial until arbitration is had 


Powers Granted to Arbitrators 


[he arbitrators have the power to hold hearings, summon 
witnesses and order the production of books, records and 
documents, and, if necessary, the court will compel attend- 
ance of witnesses and the production of books 

If the award is not performed voluntarily, any party to 
the arbitration may app!y to the court tor an order confirm- 


ing it. The court cannot review the facts and 


give a new 
decision, but must confirm the award, unless there has been 
misconduct by the arbitrators or an evident miscalculation 
of figures or mistakes in descriptions or the award is on a 
matter not submitted, in which case the award is vacated, 
modified or corrected, as the case may be. Once the award 
1s confirmed, a judgment may be entered and execution 
may issue as on any other judgment 

Che officers of the American Arbitration Association, with 
headquarters at 342 Madison avenue, New York, are as 
follows: Lucius R. Eastman, president; Felix M. Warburg, 
chairman of the board; John F. Fowler, vice chairman of 
the board; Samuel McRoberts, treasurer; James H. Post, 
secretary of the board; Lee J. Eastman, chairman, trade 
board; Andrew Adie, Harold H. Emmons, Frances Kellor, 
Samuel Rea, Robert Goodwyn RKhett, Julius Rosenwald, 
Franklin Simon, William Sproule, vice-presidents; J. Noble 
Braden, general secretary; Joseph Mayper, trade relations; 
Guerra Everett, foreign trade; A. Hatvany, research and 
publications 

“ _— , 
Alaska Shows Activity in Pulp and Paper 

The coming industry of Alaska is that of paper manu- 

facturing, according to Eddie Sultan, of Seattle, who spends 


about four months out of every vear in that country as a 


special representative of the W. A. Sheaffer Pen Company. 
Mr. Sultan told W. A. Sheaffer, president of the Sheaffer 
organization, that there was an unlimited supply of wood 


pu re in Alaska and that already several paper mills were 
being established. 

Sultan visited the Sheaffer factory at Fort Madison, lowa, 
some weeks ago, spending several hours with department 
heads He has been instrumental in establishing Sheaffer 
dealers in Anchorage, Cordova, Douglas, Fairbanks, Juneau, 
Ketchikan, Nome, Petersburg, Seward, Sitka, Wra 
Valdez His trips into this great peninsula country are 
made during May and June and Septenfber and October 

Mr. Sultan voiced his opinion that the tourist business 
was having a telling good effect upon conditions in Alaska. 
Every vear the number of tourists visiting that land is 


increasing. 


> 
Junior Simonsons Return from Wedding Trip 
Mr. and Mrs. Roger A. Simonson, Jr., returned in July 
to their home, 1014 Forest avenue, Evanston, II! 
their honeymoon. Their wedding gift from the paternal 
Simonson was a Buick “Master Six” coupe, which carried 


them comfortably and safely through the White Mountains, 
into Canada, and home Roger A. Simonson, Jr., will 
enter his father’s business in Chicago this fall and thus 


will become known to the many stationers distributing the 


Simonson lines of filing supplies 
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| OFFICE EQUIPMENT DEALERS 
WHO SEE THE HANDWRITING 
ON THE WALL ARE CONCEN- 
TRATING ON GF ALLSTEEL 




















Qs OFFICE APPLIANCES lugust, 1927 























Beautiful, richly finished desks - 
built of imperishable steel 
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Power engineer fice—Wheeling Electric ¢ Wheeling, W. Va., equipped with GF Alisteel Desk 
. rmanence their office « net — 
that ing new sting steel merece) 
resisting stee 
g Handsome aa the finest f woods, wit mar-proof 
l nm finist mn mahogany vainut r er 


r stick 
The decided preference for GF Allsteel desks That's why dealers in GF Allste 
; a real tribute to the beauty and grace of thes« ag & mene mcreasing and vet x 
ks. I rst of a lesks must be good king aria pina Neale ang et ig ‘ sakes: Si 
f GF Allsteel popularity goes THE GENERAL FIREPROOFING COMPANY 
Business mer tod lemar YOUNGSTOWN, OHIO 


DESKS 


customers to your door * % pieces i Rae Beet Bae 
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i) Announcing 
S| the 








ETTER 
FILE 


High priced floor space makes it necessary that 
every square foot be used to its full advantage 
Consequently, the new GF Allsteel 5-Drawer 
Letter file, with 25% greater storage space in 
the same floor area, will meet a very real need 


The total height of this new GF product is only 
++g inches greater than the standard four-drawer 
hle. Space saving construction and compact de 
sign have accomplished this new office help 











Write today for full particulars on the GF All 


steel franchise for your territory. 





5-Drawer Letter Files 
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Filing Supplies 
The GF Allsteel Line of Fil- 
ing Supplies enables you to 
render a complete service, 
supplying both the files and 
all the necessary accessories 
to start the filing system 


---for the 5 Drawer Files 













Guides for the five drawer 
files are made without the 
usual guide-rod projection. 
Supplied in the regular GF 
line of supplies with plain, 
metal or celluloid tabs. 





The General Fireproofing Company 
Youngstown, Ohio 
Export Department : 
438 Broadway, New York City 


Cable Address: ““Genfire. New York” 
Canadian Plant, Toronto, Ontario 
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Art Museum to Aid Graphic Arts Exposition 
The co-operation of the Metropolitan Museum of Art of 


New York has been obtained in the preparation of feature 


exhibits for the great Fourth Educational Graphic Arts 
Exposition, which will be held in Grand Central Palace, 
September 5-17 Chis magi ent enterprise, planned to 
ake the public think about better printing and learn more 
cor ne it is well ast i inge the b ewreest get together 
f men in the allied industries, swells in importance as eat 
week rolls around. Indeed, during the recent weeks, cor 
respondence from numerous cities indicates that trade ge 
erall oks t t< ynsummating considerable business 


However, while the event is attractive to people of the 
illied industries, every effort 1s being made to obtain that 


which will interest the public and the potential buyer of 


r 
better printing, as well Design enters largely into the 
eparation of commercial printing, booklets, catalogues, 
etc., and display advertising One of the important cor 


tributing features by the Metropolitan Museum of Art will 


exhibit of “ornament in printing The excellent 
i e resources W h this stitution has tor designers 
it not generally k1 1S display is under the dire« 


tion of William Ivins, Jr., curator of the print department 


wn some of the beautiful 


| ‘ r sectiol re e s 
escriptive works and fine italogues made tor the museun 
such printers as Updike, Rudge and Rogers Supple 
enting these will be displays, placards, and labels which 
themselves promise to be important showings of typog 
iphy adapted to these sp | purposes. 
A number of other attractive features which will torm 
prominent displays of processes as well as finished prod 


ucts are being arranged for the exposition. Two floors are 


l f machinery and equipment; 
the third floor will contain internationally representative 
examples of attainments in illustration, fine printing, papers, 
ithography, engraving, ink displays and printers’ exhibits 


Che central feature of this grouping of processes, materials 


ind finished products will be “The Graphic Arts Gallery 
[his is to be classified display of achievements in typog 
d various processes printing, selected under 
the auspices of the American Institute of Graph Arts 
his organization has been a strong influence in develop 
ng the higher ‘ , rinting craftsmanship, and 
(ora Arts ( le l represent the I emost 
k of this « tr 
| tant siness al t il features are eing 
lar ned !f tre ] i i S Six great <« I entrons to 
e held du g the peri e exposition é ost 
] vey tte 1 W ¢ t s¢ L he Internat I il Asso 
ciati | ting se Craftsmen and the r.ced 
theta \ . Ut issociations met nw dt 
gt Ss pe vill Inter at il Trade ( 


the | ters SS y Salesmens G 
{) the | re < é ¢ sessi — ‘ ¢ ewiily 
‘ < go t ¢ S \ } ‘ give special 
‘ t t ‘ Y spaper! i d I waZine 
y ' \ f n York! 
r Vv + \ va \ « | I 
+ . | ' go t ore the ] gest it ‘ 
' the United State 
1 ate ere ‘ 
‘ ex ‘ "mam ¢ ‘ 
\ e ( ] ‘ S ‘ k pr d t} 
, + ~ . tte, , 
All spe "\ t t 
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“U-NEED-ME” 


Cushions ~ 


Sell Big Because 
They Serve Best! 


Fox rich 
tive cush 

consistent big 

sellers This beautiful cushion is 

covered with velour Made either felt or 
sponge rubber filled Available in green, blue or brown 

LIST PRICES 
Felt Filler 
No. 2003-A. 16%”x18\%" $3.50 
No. 2003-B 16” x17” . 3.00 
Sponge Rubber Filler 

No. 5 Large $4.00 
No. 4 Medium 3.75 
No. 3 Stenographer 3.00 














The “U-NEED-ME”" 
Kapok filled cushion will 
not pack and lose its resiliency 
is covered with blue, green or 





It 


brown velour Kapok filling is two 
nehes thick Tufted Excellent material and 
workmanship Made in two sizes 


LIST PRICES 
‘ 2-A. 16%"x18%"” $5.50 
ie 16” x17” 5.00 


(Specify color desired) 








Geo. E. Fox & Company 
325 W. Ohio Street 
Chicago, Ill. 
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Not a fountain-pen dealer in | 


the United States but has ben- | 
efited by the desk-set idea, a 


Sheaffer invention. It has 
created a whole new field for 
profits, a field eagerly flooded 
with imitations by other 
manutacturers. Yet Sheaffer's 
leads desk-set sales today, as 
always, by the simple method 
of being, worthy. No other 
similar equipment has its | 
clean beauty, its varied utility | 
and its 8uaranteed lifetime 
wearability. It costs more 
because it 1s worth more. 


SHEAFFER'S 


A. SHEAFFER PEN COMPANY FORT MADISON, IOWA, U.S. A. 
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Identify the Lifetime 
pen by this 


white dot 


For the home there is no other 


“g Z 
« . ys 


EAFFERS 
LEAOQS 





writing instrument like this 


Especially for the home desk these tapering, fountain- 
pens, with their beautiful receptacles, have brought a 
new beauty, a new economy and a new order. No 
more dried-up inkwells and stubborn pens. The desk 
fountain-pen is ever ready for instant service no matter 
how seldom used. And it is always found in its place. 
Unconditionally juaranteed for a lifetime, it costs more 
and is worth more. With all the peculiar advantages 
of their fine mechanism, these sets for the home desks 
open a whole new field of profits to Sheaffer dealers. 
And generous profits under the maker-to-dealer-direct 
Sheaffer policy make them worth appressive sales effort. 


Lifetime Desk Fountain-pen Sets for home and office, $10 to $100. Others as low as $5 


Reaular Lifetime® pen, $8.75. Others lower 


Liberal Sheaffer discounts to dealers 


SHEAFFER'S 


PENS: PENCILS? SKR 

W. A. SHEAFFER PEN COMPANY - FORT MADISON, IOWA, U.S. A. 

New York . . Chicago . . San Francisco 

W. A. Sheaffer Pen Co. of Canada, Ltd. - Toronto, Ont.—60-62 Front St., W. 
Wellington, N. Z. - Sydney, Australia - London—199 Regent St. 


© Reg. U.S. Pat. Off. 
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AComplete 
Line of Steel 
Filing Cases 
And Storage 
Equipment 








| 
| 






IS 
Are You Determined toGet 
YourShareof Fall Business 


Consider, then, the complete Berloy line. 
Verticals to meet every office need in price, 
style and finish; half sections and wide sec- 
tions for any executive; safes and insulated 
cabinets built to fit your customers’ needs; 
cabinets for every storage purpose; lockers 
in any size or style and steel shelving to ex- 
actly fit any storage requirements. Give 
your men the incentive of this complete, 
attractive line and you will get your share 
of fall business. Write for proposition. 


THE BERGER MANUFACTURING CO 
CANTON, OHIO 
Branch Offices 





New York Chicago San Antonio Columbus 
Long Istand City Minneapolis Roanoke Milwaukee 
Albany Kansas City St. Louis San Francisco 
Rochester Dallas Cincinnati Los Angeles 
Newark, N. J Jacksonville Detroit Atlanta 
Philadeiphia Houston Pittsburgh Seattle 
Boston 





THE BERGER MANUFACTURING CO. 
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will have interesting booths and displays at the exposition. 
Almost all of the entire three floors has been allotted. Par- 
ticulars regarding the exposition may be obtained from 
A. E. Giegengack, exposition manager, 461 Eighth avenue, 
New York City. 
—— 
Labor Turnover No Problem at Detroit 

An honor roll of employees of long service is maintained 
by The Gregory, Mayer & Thom Company, Detroit, Mich. 
It indicates a stability of employment suggesting a con- 
tented staff, and a service to customers which only years 
of contact can accomplish Following are the terms of 
service of the store and selling staff, the years being indi- 
cated by figures 

Harry J. Koehn, general manager, stationery department, 
25; Frank H. Stephens, sales manager, 22; John S. Tolton, 
salesman, 21; Miles C. Rider, manager Lansing branch, 17; 
Henry B. Ostrander, salesman, 15; Geo. H. Thom, man- 
ager furniture department (since the commercial furniture 
department became an important feature of the stationer), 
15; J. Walter Schoettle, country sales manager, 14; Wm. H. 
Hilderschied, salesman, 14; Otto Wolfe, store manager, 14; 
Grover C. Myers, state sales department, 12; W. H. Lear, 
furniture department, 11; Amos Saladin, salesman, 11; B. C 
Pond, state salesman, 11; W. C. Ludwig, state salesman, 11. 

The mechanical departments also include many who have 
seen the progress of their various crafts over an extended 
term: Frank Hess, superintendent pressroom, 26; Geo. A. 
Lorentzen, superintendent ruling department, 25; Rudolph 
Paschke, pressman, 25; Frank Gaffke, superintendent print- 
ing department, 22; Herman Marcus, compositor, 22; James 
Purcell, printing department, 19; W. E. Heath, superinten 
dent bindery, 17; Herbert Murdock, receiving clerk, 17; 
Walter J. Schmidt, Monotype operator, 17; Wm. Beckman, 
assistant superintendent bindery, 16; Chas. E. Wilson, esti- 
mator, 16; Wm. K. Gair, proofreader, 16; Carl Heritier, 
bookbinder, 15; Andrew Wehrle, pressman, 15; Thomas 
Sampson, superintendent paper stock department, 14; 
Arthur S. Mizner, compositor, 13; Benjamin Smith, com- 
positor, 12; Frederick Giroux, superintendent engraving de 
partment, 11; Arthur H. Jones, furniture stock department, 
11; Richard Denzig, cutter, 10; Fred Pfifle, ruler; Herbert 
W. Tabbert, compositor, 10 

a 
Foreign Agency Agreements 


\ practical topic of direct interest to American exporters 
is dealt with in a pamphlet just issued by the American 
Foreign Credit Underwriters, Inc., 381 Fourth avenue 
New York, N. Y., by the direction of the Trustees of the 
American Manufacturers’ Foreign Credit Insurance Ex- 
change. It is entitled “Foreign Agency Agreements,” and 
is the work of William G. Marvin, senior partner in the 
international law firm of Marvin and Bergh, general coun 
sel to the Exchange 

he pitfalls of doing business abroad through agents are 
carefully considered in this booklet and sound advice 1s 
given how to avoid them. The essentials of a binding and 
mutually satisfactory agreement are stated clearly, and 
po:nters are given to manutacturers and exporters on the 
general subject of increasing their sales abroad with the 
help of reliable foreign resident agents 

The matter is handled succinctly, and the booklet should 
be included in the library of any exporter and manufac- 
turer interested in securing a wide distribution of his goods 
in foreign territories. Readers who may desire a copy of 
“Foreign Agency Agreements” may secure it without cost, 
while the supply lasts, by addressing the American Foreign 


Credit Underwriters, Inc 
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A 
GOOD RIBBON 
MUST RENEW ITSELF 


To give uniform results under 
continuous typing a ribbon must 
renew itself quickly. This re- 
newing process depends on the 
nature of the ink which must 
flow quickly and evenly from the 
unused part to the used part of 
the ribbon. 


Because of their ability to renew, 
Bucki Supreme Typewriter Rib- 
bons take the guess-work out of 
ribbon selling. 


The ribbon line is ably supported 
by carbon papers of similar 
quality. Both enjoy repeat sales 
due to the satisfactory service 


given. 


If your ribbon line is not up to 
standards, let us explain our plan 
for creating a successful ribbon 
and carbon department. 


THE 
BUCKEYE 


RIBBON & CARBON CO. 


1468 East Fifty-fifth Street 


CLEVELAND 





Established 1896 











OHIO 
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EYE EASE AT THE SNAP OF THE SWITCH 





NO. 245 IN ANY STANDARD FINISH 


Wherever Desk Lamps 
are a — 


js NERO | 
i 
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An unexcelled combination—100% “tem 
both for reading and writing—the Silverglo 
Desk Lamp with the Sengbusch Dipaday Pen 
Set—each a proven profit winner 
In addition to this number we manufacture a 
complete line of desk lamps—twenty different 
designs in any standard finish 
Bank or office designs made to your specifica- 
tions, matching any desired special finish 
lhe Silverglo Lamp Desk set may be had 
the following combinations: 
One with Sengbusch inkwell and pen socket 
the other with two pen sockets without inkwell 
Each furnished with or without the Dipaday 
pens 
[he adjustable Sengbusch pen socket will per- 
mit any user to equip the desk set with his own 
favorite pen 
Write for prices and information 


Silverglo Lamps Inc. 


300 East Federal St. Baltimore, Md. 
“The Modern Genii of the Lamp”’ 


Remember The Silverglio Desk lamp is an all meta 
lamp, using the modern idea of indirect ghting 
No replacements of glass lenses r sther break 
al parts required \ parts used r the con 
stru n of these ps apr 1 t } Unde 
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Fifteen Years Ago 


Feature Articles and Nubs of News Which Greeted Read- 
ers of Office Appliances as They Read the 
Issue of August, 1912. 


“Pushing the Lines to the People” told how the dealer 
can cultivate his customers to keep a uniform flow of 
orders to the store. 

[The Personal Touch” told of the mingling of the milk 
of human kindness with the art of salesmanship 

The program of the Omaha convention of the National 
Association of Stationers and Manufacturers promised a 
profitable meeting August 12-15 

\ Cincinnati adding machine salesman had placed a 
machine in the home of a wealthy resident, for facilitating 
work on the household expense accounts 

“Some Ways to Handle Desk Specialties” indicated a 
progressive plan for the sale of miscellaneous stationery 
items. 

W. L. Hoagland had been appointed manager of the for 
eign department of the Burroughs Adding Machine Com 
pany's London office. 

The Chicago S. & R. B. Company had acquired the Ha 
macher-Hawkins Company of Kansas City, Mo 

cr. T. Malleson, now export manager for the Royal Type 
writer Company, Inc., was appointed general representative 
tor South America 

The plant of the Fulton Rubber Type Company, Eliza 
beth, N. |.. was the subject of an extended article 

‘The Stationer and the Community” showed how the 
dealer can make himself a tactor in the advancement of 
his municipality and environs 

The Meilicke Calculator Company had taken increased 
space in the Peoples Gas Company building, Chicago 

I. O. Upham of the Isaac Upham Stationery Company 
had returned to San Francisco after spending ten months 
in traveling around the world 

Walter P. Funk, now Pacific coast representative tor 
the F. S. Webster Company, was then connected with that 
company's Chicago branch 


> 
State Museum to Acquire Another “Caligraph” 


The Brewington Typewriter Company, Madison, Wis., 
utilized a venerable Caligraph typewriting machine as a 
window display depicting the five steps in the development 


1 


of the modern speedy typewriter. The company’s repre 
sentatives searched the vicinity of Madison for the oldest 
Caligraph available The machine displayed had been in 
the family of the postmaster, Footville, Wis., forty vears. 

\t the conclusion of the display the ancient machine was 
presented to the Wisconsin State Historical Society. That 
organization has several of the old machines, but it is 
assumed that the Caligraph from Footville is among the 
first typewriters made. Wisconsin takes pride in the de 
velopment of the typewriter, as its early stages of advance 


ment were effected at Milwaukee 


> 

Merchants Can Profit by Uncle Sam's Policy 
Herbert M. Lord, director of the budget, announced a 
short time ago that the United States government had 
saved $875,746 the first ten months of the fiscal year 
through taking discounts for cash on purchases. The total 
for a period of approximately four vears to April 30, 1927, 
was $4,298,448. Uncle Sam’s reputation for slow pay has 


been changed since business methods have been adopted 
the Treasury Department in taking advantage f dis 


counts for cash paid promptly 
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The \/TLEC Line That 
Completely Covers the Field! 








Dipaday Pens, Red or 
Black Barrels 
No. 40 (with No. 4 Nib) $3.00 


No. 11 Black $2.00 
No. 12 Green 2.00 No. 60 (with No.6 Nib) 5.00 
No. 13 Mahogany 2.00 
No. 14 Walnut 2.00 
No. 15 Brown 2.00 


No. 
No. 


No. 





No. 1980 Emeraline $14.00 
14.00 


1981 Black 
1982 Marble 
1983 Onyx 





16.00 
16.00 


Concentrate on Sengbusch 
Products for Volume Sales — 


With the Sengbusch line you can meet 
every demand for equipment to give com- 
plete, efficient writing service. No need, 
any longer, to carry countless items in 
stock that conflict in size and price. By 
concentrating on these Sengbusch prod- 
ucts, you can build volume sales, in- 
crease turnover and minimize stock in- 
vestment — all important if you would 
build big profits from your business. 


Every Sengbusch product is modern 
and advanced, meets a real need in writ- 
ing accessories. Adjustable Sockets to 


Sengbus 


fit any pen made — beautiful complete 
desk sets — nationally famous Dipaday 
Pens — Sengbusch products are design- 
ed for every known writing requirement. 


Order a representative assortment of 
Sengbusch equipment today. Instruct 
your salesmen to “Carry a Socket in 
the Pocket” — to cash in on the big 
sales awaiting them everywhere. Power- 
ful, appealing dealer helps furnished. 
Reap your share of the profits from this 
fast-selling line. Order today. 


ch 


aia INKSTAND COMPANY 


815 SENGBUSCH BUILDING 


No. 1142 Sengbusch Mahogany 


Desk Set equipped with No. 51 
Inkstand and No. 20 Pen Socket, $6.50 


No. 10 Black $2.00 
No. 11 Green $2.00 





No. 12 
Mahogany $2.00 


MILWAUKEE, WIS. 


Prices of sets 
do not include 
Dipaday Pens. 





No. 1210 Sengbusch Emeraline 


No. 13 Walnut $2.00 
No. 14Brown $2.00 


Desk Set equipped with 


No. 52 
Inkstand and No. 1 Adjustable Socket, $15.00 
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A modernized metal desk | 
equipment developed 
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FOUR IN A ROW END TO 
END—A built-in conduit car- 
ries wiring for telephone dicta- 
phone buzzer, etc. Each desk 
is a@ complete unit and as 
many desks as desired may be 
placed end to end and close 
together and connected by 
means of push plugs. 


DRAWERS ARE COMPLETE. 
LY INTERCHANGEABLE — 
All drawers fit all desks. An 
eccupant or a department can 
be moved by simply changing 
the drawers. 


CONCEALED TELEPHONE 
BOX AND HIDDEN WASTE 
BASKET—Both in the knee 
space out of the way and out 
of sight. 


Conventional glass topped slid- 
ing shelf — Detachable seven 
compartment cylinder rack— 
Convenience tray in conve- 
nience drawer and stationary 
tray with twelve sloping com- 
partments. 


for one of America’s great Sadleariel concerns 
now available for all businesses big or little! 


This “big office’ metal desk equipment was 
developed to meet the requirements of a 
mammoth manufacturing organization who 
desired metal desks more highly specialized 
than the conventional models. 


Already over 3000 have 
been ordered by this 
concern. 


And now this “custom- 
built” metal desk is stand- 
ard construction in the 
Jamestown Metal Desk 
line and is being produced 
in an enormous volume 
which permits an amazing- 
ly low range of prices. 


Throughout America there 


are thousands of “big businesses”’ whose desk 
equipment needs parallel those for whom 
these were built. 


Here lies a wide open opportunity for the 


office appliance dealer. Both big and small 


Beautiful, Strong, Quiet 


Fire Resisting 








JAMESTOWN | 


METAL 
DESKS 





business organizations are 
prime prospects and their 
orders mean a continuous 
and profitable flow of busi- 
ness. 


The Jamestown Metal Desk 
Company desires dealers 
to act as exclusive selling 
agents and to that end will 
welcome requests for fur- 
ther information. 


Write 


JAMESTOWN METAL DESK CO., JAMESTOWN, N. Y. 
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Hum, Sweet Hum! 
(These Whirr The Days) 
In days of old, when nights were cold, 
Pa cellarward would skip. 
The heater bowl he'd fill with coal; 
Set drafts, and let her rip. 


At times the heat would burn our feet; 
At times we'd sniff and sneeze, 

But cold or hot, it mattered not: 
Pa managed it with ease. 


But now he sits while mother knits, 
Be weather what it may. 

No cellar trips, no shovel-grips, 
No coaxing, night or day. 


For now the drone of flaming cone 
Supplants his former toil; 

And motor whirr keeps warmth astir, 
With automatic oil 


In days gone by, the ice-man’s cry 
Resounded through the street. 

“How much today?” you'd hear him say 
“A hundred?” he'd repeat. 


His axe he'd take, and chop and break, 
And bring the proper weight 

He'd drop the lump with heavy thump, 
And maybe break a plate. 


But now his shout is put to rout; 
His pick is hushed and still. 
We've new ideas in modern years 

To keep the food a-chill. 


With whirr and hum, the ice will come— 
Small cubes or frozen coil. 
A neat device to furnish ice, 


Sans cart, sans pick, sans toil. 


In days of yore, ‘twas quite a chore, 
With cloth and brush and broom, 
To sweep and dust the way one must 

To tidy up each room. 


Another rub: the old wash tub 
With backaches, knuckles sore, 
We'd swish the duds in steaming suds, 
A good two hours or more. 


But now the ways of olden days 
Have “switched”; devices new 

With “current” types of coils and pipes 
Do all that man can do. 


With whirr and buzz the motor does 
Your chores—sit still, by gum! 
Enjoy your life. For you and wife, 
Your home is Hum, Sweet Hum! 
Alvah Bushnell, in The Philadelphia Inquirer 
oe 





Stenographic Mileage 
Ainley W. Jones, secretary to Irving T 
of the Bush Terminal Company, has done a bit of figuring 


Bush, president 


on the number of shorthand notes he has made and tran- 


scribed. He holds a record for continuous service 


contains about eighty 


leaves, of which I use both sides, making a total of 160 


pages of shorthand. The books are 6x9 inches and each 


“The average notebook I use 


page contains sixteen lines. Figuring on the six-line basis 


ind stretching 16 of them into one line would mean ninety 
e, or eight feet. The 160 


six inches of writing to a 


pages in the book would represent a line of 1,280 feet. I 


pak 


have averaged twenty notebooks a year [Twenty times 


1280 feet, or 25,600 feet, would represent the line for a 
year. Multiplying this by twenty-nine years I have devoted 
to shorthand shows a 742,400 line. This would be almost 
140 miles. Averaging eight words to a line of shorthand 
notes, I figure that each book would contain about 20,000 
words, or 400,000 words a year. In the twenty-nine years 


the total would be 11,600,000 words.” 


APPLIANCES 





























$ Tee BRUNSWICK THE VLENOK “S| 
& $3 
© - 
33 % 
& 2 
3 B34 
& ‘p 
: 3 
% 

: : 
% % 
& & 
= 3 
3 When in Boston 
tt 
@ You and your friends & 
may find at either of 3s 
= — . & 
33 these two distinguish- 
$3 

@ ed hotels all the 3 
33 : ; %3 
2 privacy, quietness and 3 
© * 
3 personal service of a t 
3 3 
2 cultured Back Bay * 
home, and yet be a 3 
o : & 
3 part of the social and 3 
3 business activities of i 
3 the city. C C 3 
: : 
33 3 
* Large enough to provide every lux- 3 
ury of modern hotel appointments 3 
ro yet small enough to give you the 3 
i personal attention of the host. 3 
aot } 
8 UTIL 4 
nt hea AT 2 
& & 
3 3 
® % 
& 3 
® 
$3 % 
© ® 
3 33 
te> & 
3 33 
«3 oo 
33 33 
& 
33 3 
t: Fs 
: The LENOX ; 
$2 3 
© Che BRUNSWICK 3 
t HOTELS 
i ON EITHER SIDE OF COPLEY SQUARE 3 
ro - & 
>. BOSTON 3 
8 L. C. PRIOR, President and Managing Director 8 
: : 
WHSNSMSHLNS HSN HT HSH SHH HssOss 


























106 OFFICE 





ealers! 


Complete your line of files 
by selling the 


TEEL BOUN 


Storage Filing 


BOX 


Your commission as a dealer 
in STEEL BOUND boxes is 
as high or higher than on 
most other competing lines. 


No. 8 for Checks and Drafts 
and No. 13 for Letters are 
two very popular sizes. 





CLOSED 









OPEN 


These are the ten sizes we carry 
in stock, and we make special 
sizes in lots of 100 or more. 


STOCK SIZES 


No. 6&—24" long 6” wide and 4” deep 
No. 7—84" long 8” wide and 4” deep 





No. 8—24" long 9” wide and 4” deep 
Ne. @—24”" long 10%” wide and 4%” deep 
No. 10—24”" long 7” wide and a3" deep 
No. 11—34”" long 8%” and 4” deep 
No. 12—24" long 10” wide and 8&8” deep 
No. 13—24”" long 12” wide and 10%" deep 
No. 14—24” long 15” wide and 10%" deep 


No. 15—18” long 12” wide and 12” deep 


Steel Bound Box Co. 


5039 Cottage Grove Ave. Chicago, III. 
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Modern Buildings Include Luxurious Suites 

At the annual convention of the National Association of 
suilding Managers and Owners held at Detroit John J 
Lear, rental agent for the Fidelity-Philadelphia Trust build- 
ing, indicated the American trend toward elaborate offices. 

“More and more the business man is coming to realize 
that he spends most of the daytime in an office,” Mr. Lear 
said, “and that therefore the office should be as attractive as 
the home.” Emphasizing the necessity of a sound rental 
policy in the conduct of an office buiiding, the speaker said: 

“Experience develops policies. Not far back in the his- 
tory of the country a man’s office was either in his home, 
over a store or in a location which was individual in its 
character rather than collective The bringing together of 
many businesses and individuals under one roof has brought 
about the necessity for the adoption of certain rules, regula- 
tions and uniform practices in the renting of office build- 
ings. No building can be successful unless the public gen- 
erally, or at least that portion of it that may be considered 
prospective tenants, has absolute confidence in the owners 
and the rental policies adopted.” 

Mr. Lear said that there is a demand for shower baths 
trom some tenants, who realize the pep which a shower 
gives to the tired business man. 


> 


Problem of Conduct for Stationer 

From Type-Hi [Hollywood Citizen] In following the 
policy ot “the customer is always right,’ how far is a mer 
chant supposed to go? Like every firm attempting to 
carry out such a policy, Hollywood Citizen often adjusts 
mistakes for which it seems in no way responsible 

\ few weeks ago we advertised in Shopping News that 
we had a few ounce bottles of ink to give away as samples 
\ certain lady came in to get one, make a few other pur 
chases and the goods were all wrapped in one package. 

On her way home she dropped the package and the 
ink spotied the other goods. She immediately returned to 
the store and demanded new goods, saying that she hadn't 
wanted the ink anyway and we had no business to give 
it to her 

We gave her the new goods What would you have 
done 


> 


Typewriter Repairman Aids Theft Arrest 

(An alert typewriter repair man at Madison, Wis., assisted 
peace officers in trailing a group of thieves which had been 
robbing creameries in the Southern part of the state 
These men took butter as their chief plunder, but also 
made way with typewriters, adding machines, et W hile 
the county authorities were seeking clues, a stolen type 
writer was brought to the shop for repair. The typewriter 
man reported the serial number to the Chicago branch of 
the manufacturer, where it was discovered that the ma 
chine had been reported stolen Following this tip, the 
ficers located the thieves, and held them for court 

_ 


Fountain Pens Should Heed “So Bossy” 

In enumerating a long list of by-products of milk, a 
university professor referred to the extensive use of casein 
in the manufacture of fountain pen barrels This material 
lends itself readily to dyeing, and is used by several foun 


tain pen manufacturers to satisfy the popular demand for 


1 


( lored writing instruments 


ss 
Hunters Find Cache of Office Machines 
[wo college students, S. G. Devenish and J]. W. Melville, 
discovered a cache of stolen office machines near Pullman, 


Wash They found two new Remington typewriters and 


one new Monroe calculating machine 
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A PAGE FOR EVERYBODY WHO SELLS OR USES PENS 


val 





AUGUST, 


1927 





Y 


Published by the Esterbrook Pen Co.. Camden, N. J. 


LW 





SELLING PENS IS A 
NEW BUSINESS! 


It’s hard to realize that steel | 
pens are only a little over a 
hundred years old 

As a matter of fact, it was 


just 99 years ago that the com 


mercial manufacture of steel! 
pens began in England. The 
large production of uniform, 
high-quality pens is no older 


than the Esterbrook organiza- 
tion, begun in 1858. 


Modern selling recent 
= 


And the of modern sell- 
ing methods for steel pens is 
an Esterbrook innovation only 
vears old! 


use 


a Tew 


What do we mean by moder 
selling methods? 
First: the completely wrap- 
hed small pac kage of trade- 
marked goods. Sugar and salt 
are no longer scooped out of a 
barrel, but are handed down off 
a shelf —with greater profit, 
and less time, effort, and wasted 
space for the grocer. Similarly, 
Esterbrook pens are now sold 
attractive boxes of a dozen 


in 
changing penny sales to 15c 

sales, and saving time and 

trouble for the stationer. 


(Advertising important 


solid backing of 
You don't 


need to argue about the quality 
of Esterbrook pens. Wide 


Second: a 


national advertising 


a 


This advertise 


Saturday Evening Post of Sept. 


Smooth, broad, the 
314 Relief is the 
perfect stub pen. 


84 


ment (shown 2/3 









To help you find your pen, 
send toc for box of sam- 
ples. Free: fascinating 
booklet, “Personality in 
Handwriting.” Esterbrook 
Pen Co., As, Camden, N. J. 


> 


actual size) will appear in the 


American Magazine for 


10, 


September, and National Geographic Magazine for September. 
You can use this advertising by featuring Esterbrook pens. 





NEW NATIONAL 
ADVERTISING IS 
STARTING SOON 


Every month this fall will 
see dominating Ester- 
brook advertisements 


On the left is shown the first 
of the new series of Esterbrook 
advertisements —to appear 
every month this fall in the 
Saturday Evening Post, Amer- 
ican Magazine, and National 
Geographic. 

3old, simple, comynanding, 
these unusual presentations of 
pens will remind millions to 
buy Esterbrooks. Thousands of 


| people in every city and town 


will find and patronize the 
Esterbrook dealer. Stationers 
who wisely carry only wanted 
merchandise will see that 


Esterbrooks are in full sight 
| on their counters. 

It is now so easy to sell 
| Esterbrooks, because of the 





brilliant new No. 16 Revolving 
Display Stand and this adver- 
tising, that you actually make 
more money from Esterbrook 
pens than from higher-priced 
but slower-moving goods. 
This advertising is being en- 
larged into counter cards of 
striking poster value. These 
cards are obtainable from 
Esterbrook on request. They 
will identify your store as the 
leading stationery dealer. 





Commercial Artists submit best work in Drawlet Contest 


spread advertising has for years | 


made Esterbrook know! 
and wan ae merchandise. You 
only » let your customer 
“handy —they sell 


pens 


nec d 
ame 
themselves 


sec 


Third: well-planned cooper- 
Our imprinted blotters, 
booklets, calendars, and folders 
are of the best means you 
can use to stimulate pen sales. 
Keep them on your counter— 


Mion, 


one 


send them out with letters 
This service is free, of course. 
These—even more than the 


change from quills to steel 
pens a hundred years ago— 
are the signs of aggressive 
uth in the pen business. Us- 
ing Esterbrook ideas to the full 
(the No. 16 revolving stand 
reprints of advertising, direct 
mail material) “u can wi 
more of this new business 


a a <c 





Ln 


} 


Card from the 
\ first prize set 


ra 


z i 


j 
One of the 
second prize 
ecards 


oy 


This won the 
special prize 


Winners in big display-card competition come 
from all parts of North America 


Here are a few cards from 
the winning sets in the annual 
Drawlet Pen contest for dis- 
play men. 

The first prize, $50, was won 
by Harry G. Walker, Wichita 
Falls, Texas. A second prize 
of $25 was won by 
Simpson, Vancouver, B. C. 
P. C. Massee, Portland, Ore., 
and R. Behmer, Joplin, Mo., 
won honorable mention. John 
H. Gray of Coshocton, Ohio. 
won the special prize of $25 
for the best single card made 
it the booth during the con- 
vention. 


Widespread Versatility 


This contest, 
at the Display 


held each year 
Men's Conven 


Harold | 





tion, shows how widespread is 
the professional use of Draw- 
let Pens. It also reveals new 
versatility of technique in the 
use of the pens themselves. 
The cards this year were ex- 
ceptionally artistic in layout, 
neatness and mastery of stroke. 


Valuable to you 


The display men in your city 
should know about Drawlet 
Pens—urge them to enter this 
contest next year. 


Skilled show card crafts- 
men do very elaborate Draw- 
let Pen work, but remember 


that anybody can turn out neat, 
striking posters with Drawlet 
Pens. You don’t need to be an 
expert. 














| 
| 
| 
: 
| 
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S a dual purpose cabinet, for 
wardrobe and office supply 
storage, Combination Tu-Dor makes 
prospects of many offices that are 
not prospects for two or more one-purpose cabinets. 
Li-Flat, also illustrated, has a more restricted use but 
hardly a more restricted market. Every office where 
drawings, blue prints or other large papers should 
be stored flat and protected against dust and damage 
from handling, is a prospect. Other cabinets meet 
other specific needs. Desk-Hi supplements the ex- 
ecutives desk with safe storage space. Then there's 
Counter-Hi, Won-dor and tables of work bench 
strength and front office finish. 


LYON METALLIC MANUFACTURING COMPANY 





CABINETS 


LYON STEEL PRODUCTS 








, 
- 


UO000 


& 






ysH¥ 






All finishes of this Lyon-made line 
are beautiful and durable lacquer. 
There is a choice of grained—wal- 
nut, oak or mahogany—or soft, dull 
lustre shades of white, ivory gray or Lymetco green. 
There is sufficient range in color and sufficient 
breadth of usefulness for you to list every business 
in your community as a prospect for one or more 
of these better constructed, more finely finished 
cabinets. National advertising is broadcasting the 
quality of the line. The selling policies are built 
from the dealer’s point of view. Write us for details 
of construction, prices, shipping service and sales 
co-operation. 


AURORA, ILLINOIS 
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Stationers 


House Organ Philosophy 
Undoubtedly the happiest place in the world to live 
within your income.—The Coach (published co-operatively 


s 


by the Boorum & Pease Company, Eastern Manufacturing 
Company, C. Howard Hunt Pen Company and Sanford 
Manutacturing Company 

* 

\ sale is complete only when the goods are in the hands 
of a satisfied user The word of mouth testimony of a 
satished customer is your best advertisement The Lin 

Line (Commercial Furniture Company) 


* * 


It is pretty hard to hold Temper in check while serving 


a Grouch, but it is one of the little secrets of the super 
salesman.—Art Metal Service Art Metal Construction 
( npany 

> 


Our ancestors lived in trees and many men of today are 


up a tree most of the time.—Faultless Bulletin (The Sta- 
tioners Loose Leaf Company) 
* * * 
Every normal man has two ambitions First, to own 


his own home. Second, to own a car to get away from it 
Office Topics ( Baker Printing Company) 


* * > 


When the buyer rubs you the wrong way it may give 
you a valuable polish—The “G-W” Stimulator (The Globe 
Wernicke Company). 

* . . 


The “push-ahead” fellow passes the “stand-patter” every 


time.—Art Metal Welder (Art Metal Construction Com 


pan) 
* * al 

Che more often a wedding ring is dipped into dish water 

the longer it will last sramwords (The Bramwood Press) 
> * * 


Che chap who never works has the most difficult job in 


the world.—The Scribe (The Carter’s Ink Company) 
= * 
Frankness is sometimes irritating, but it’s conclusive 


Che Webster Way (F. S. Webster Company, In 


> - > 
Work that vou may forget d in forgetting, vou'll be 
happy.—Quality (Clarke & Courts) 
> 
He laughs best who laughs naturally The Office Cat 
The Richmond & Backus Company 


> 


Adding Machine for Sheep Counters 


A cartoonist found inspiration in a novel use for adding 


achines He depicted a sufferer from insomnia at the 
familiar task of counting mythical sheep jumping over a 
tence, The counter was shown in bed with an adding 
machine to tally the activities of the sheep market 


Change in Scott Paper Company Direction 


Thomas B McCabe has s ceeded Owen Moore as 


president of the Scott Paper Con pany Chester, Penna 
Edward S. Wagner, secretary-treasurer, was made st 

e preside also, carrying the duties of both ofhces 
Jan es ty | imb was elected s« nd vice president 

> 
Curtis 1000 Holds Election 

The passing of Henry Russell Curtis, founder and presi 
lent f Curtis 1000, Ine S P Minn., necessitated a1 
elect cers | ] ga r ew neers He 
Curtis, president B. Curtis S e president: G. M 
Bogue, second vice eside G. E. Wheeler, treasure 
H H ( W l¢€ S¢ i Tr} ~ [ S¢ the ird 


Sell 
RROF- 


Stationers successfully sell the 
Error-No copyholder because of its 
non-technical construction and sim- 
plicity of installation. Highly spe- 
cialized factory agents are not 
necessary to present the Error-No. 
Any stationer can do the job clearly, 
easily and profitably. 


The Error-No has met with a 
splendid reception among stenog- 
raphers because of its simple man- 
ipulation and full vision features. 
Installed in a jiffy and as quickly 
removed when desired. 


Add the Error-No to your type- 
writer supplies department and let 
sales grow. Write for fuller details 
first; then decide Error-No possi- 


bilities. 





RROF-NO INC. 


Manufacturers and Patentees of 
The Famous ERROR-NO 





55 Arbutus Street Rochester, New York 
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LEIPZIG | 


TRADE FAIR 


~~ 
~Y 





. 


World’s Largest International 
Industries Exhibition 






MUSTER MESSF a 


S 
Buyers, Importers, Business 
Men—~are again cordially 
invited to the great Leipzig 

Fall Fair. , 


~~ 
~Y 








The Leipzig Trade Fair is the world’s oldest —held 


10,000 exhibitors ... the world’s most attractive— 
with 150,000 buyers... the world’s most inter- 
national— with buyers from 40 leading nations. It 
grows bigger and better every year. Let us assist you 
in your plans to be represented at Leipzig this Fall. 


: 
) 
; 
/ 
| regularly for 700 years .. . the world’s largest —with 
: 
: 


— NEXT FAIRS — 


Fall 1927—August 28 to Sept. 3 
Spring 1928 — March 4 to 17 


1,000 leading manufacturers of office appliances are 
exhibiting this Fall. Among the products are Add- 
ing, Addressing and Duplicating Machines, and 
many other time- and labor-saving devices, sta- 
tionery, office furniture and general office appli- 
ances. Go to Leipzig for your requirements. It pays. 


For complete details, write: 


LEIPZIG TRADE FAIR, Inc. 
630 Fifth Avenue = New York City 








Leipzig Trade Fair Steamer 


S.S. BERLIN 















SAILING 


AUGUST 16th 


ENGLAND . FRANCE 


& GERMANY 


If you are going to the Fall Fair, August 
28 to September 3, book your passage 
NOW on the “Berlin”, newest of our fleet 
and one of the most modern and beautiful 


steamers, plying 
the Atlantic. 


First Class 


$1920 


and up 


Apply at any local tour- 
ist or ticket agent, or a’ 
Company's oftice,100 
No. LaSalle Street, 
Chicago, Ill. 
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Victor Acceptance Corporation Helps Dealers 

The Victor Acceptance Corporation, Lincoln Trust & 
Savings Bank building, 1951 Irving Park boulevard, Chi- 
cago, Ill, has been organized to aid dealers selling Victor 
adding machines. The corporation was formed by a group 
of Chicago bankers to finance Victor paper exclusively, 
both retail and wholesale. D. B. Decker, the general man- 
ager, had been credit manager for the Victor Adding Ma- 
chine Company before entering this new work. Dealers 
will find the new organization of assistance in fhnancing 
time payments for purchasers of Victor adding machines 
Both dealer and distributor are enabled to carry on a bigger 
Victor business with a smaller investment. The plan of 
financing enables the dealer to take full advantage of the 


outright purchase discount 











on ——_ — 


MODEL STORE DISPLAYED AT PLUMBERS’ CONVEN- 
TION.—It Was Shown in Connection with the Meeting of the 
National Association of Master Plumbers aft Minneapolis Vis— 
itors Had an Opportunity to View a Practical Layout. from 
Display Windows to Shop The Illustration Shows the 
Plumber's Office, Using Counterheight Files, Safe, Desks and 
Tables. This Equipment, Finished in Olive Green, Was Fur- 
nished as Manufactured by The General Fireproofing Company, 
Youngstown, Ohio. The Convention Was Held in June ‘ 





. 








Helping Uncle Sam’s Couriers 

“Friendly Co-operation,” the motto of the Chicago post 
othce, is called for by Arthur C. Lueder, the postmaster at 
Chicago, to facilitate the handling of mail. His suggestions 
are not limited to local application but may be followed 
with beneficial results in the way of better service to the 
public in all cities 

Vacation season brings absences from homes and some 
times the complete closure of offices for days at a time 
\n accumulation of mail may suggest to a passing vegeman 
that the absence of the family might indicate a good “crib 
to crack.” Notification to the postmaster that the family, 
will be absent from home, or that the office will be closed, 
and giving a forwarding address, will insure the first-class 
letters the continued protection and service of the 1 nited 


States post ofthese 


Che faithful carriers earn—and receive—a fiitee: day 
vacation During their absence substitute carriers handle 
+} | j 

e mal [hey are necessarily but temporarily on the 


route and do not possess all the information the regular 
carrier applies to insure the safety of his charg: Thus the 
Ostmaster urges a proper receptacle for the mail deliveries. 
with the name of the recipient plainly indicated. It is par 
ticularly desirable that the names of visitors entertained be 
shown on the mail box, particularly in apartment buildings 
This suggestion, when followed, insures the prompt de 
hvery of mail to all domicled in the house or apartment, 
and saves the carrier many extra steps, with the possibility 
that letters addressed to visitors, whose names mav not 
appear on the mail box, will have to go back to the post 


omee and nm avbe returned to the sender or rat sterred to 


the dead letter ofc 

















No Slack Time in Parker Sales 


Parker Advertising Effort Continuous —Thus the Year-Round Demand for Parker Duofold 


There is no slack time 
—there is no summer 
slump for Fountain Pen 
dealers who cash in on 
Parker's summer adver- 
tising—who push this all 
































THE PARKER PEN 


COMPANY, 


year protit maker every day, 
in every season. 

If hot weather cuts down 
the number of buyers who 
come to yourstore, bring them 
in with Parker displays. 

W hen customers come for 
small purchases interest them 
inthis$7 or $5 pen,orinadesk 
set. Make a large sale grow 
from every small inquiry. 
Think how many small price 
items you must sell to equal 
the profit on one Parker Duo- 
fold. It would take sales of 2 
or 3 ordinary pens, or say 4 fi- 
ber waste baskets, or 12 boxes 
of rubber bands to equal it. 

Dealers everywhere are 
making theParkerlineamain- 
stay to overcome the old time 
summer slump. You cannot 
get a quicker profit maker 
when you need profits most. 
In July alone this year, we use 
two full color pages in the 
Saturday Evening Post be- 


OVER-SIZE 


S$ 


Junior or Lady Size $5 


The First Cost 
is the Last Cost 


PRINTED IN U.S.A. 





uofold 


JANESVILLE, 


sides other magazine and 
newspaper space to help 
you sell, 

Show the complete 
Parker line and see how 
your summer sales jump. 
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How Small Stores Get Extra Profits! 


Buying on Contract—carrying complete stock multiplies Parker Pen 
and Pencil business in every type store — every size community 


A way is open for you to make more profit on 
Pens, Pencils and Desk Sets. On this plan deal- 
ers last year received from Parker $200,000 in 
cash rebates. These extra profits were not con- 
fined to large stores alone. 


For example, one dealer in a town of only 1,114 
population received $103.04. Another small dealer 
in a city of 56,000 earned a rebate of $1,462.70. 


What stores like these have done you can do. 
They buy the Parker Line on contract. They con- 
centrate their purchases on the Parker brand in- 
stead of splitting their business four or five ways. 


THE PARKER PEN 


They know the big pen business lies in the $5 
and $7 price range—led by Parker Duofold with 
Non-Breakable barrel and no charge for service. 
Pens priced higher than Parker Duofold are 
harder to sell. Cheaper ones do not sell more 
readily and the profit is far less. 


No other line sells so fast as the Parker. And 
you can’t expect to do as much business with a 
case full of slow moving odds and ends, as you 
can with a full assortment of Parker Pens, Pencils 
and Desk Sets. They are all live-moving numbers. 
Don't waste money on drones. Write for the Parker 
Contract and see what it offers in EXTRA profit. 


COMPANY, JANESVILLE, WISCONSIN 








A dealer 
in Ohio 
earns 
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Ohio County Treasurers Meet 

The State Association of County Treasurers of Ohio 
will hold its annual convention at Toledo, Ohio, September 
8 and 9, at the new Commodore Perry hotel. The business 
men, bankers and real estate firms and county treasurers 
and deputies from eighty-eight counties will be guests at 
the convention 

Following the trend of similar business conventions, 
there will be exhibits of office supphes and equipment in 
the display rooms of tne hotel This will be in nature 
along the line of a business show but on a smaller scale 
The idea ot showing equipment at the convention ts new 
for this association Phe Toledo Chamber of Commerce 
ing this 


1 ! 


is giving full cooperation to the association in mak 
meeting an event of interest and importance to Toledo and 


_"— 


Handsome Wabash Display Cards 
Che Wabash Cabinet Company. Wabash, Indiana, are 


supplying dealers with a set of four display cards, suitable 
for both window and store us« Che cards are ten by tour 
teen inches, printed in colors Chey feature Miss Sue Prim 
and are intended to call attention to the Wabash line of 

ling supplies. Each card has an attention-getting illustra 
tion and a brief message in type Dealers should find them 


> 


Wheeling Concern Opens Seal Department 
The Wheeling Stamp & Stencil Company, 46 Eleventh 


street, Wheeling, West Virginia, recently mailed an an 
nouncement about the opening of their seal department 
[his company is now in a position to furnish corporation 
notarv, lodge, society and wax seals for bankers heir 
seal department ts said te e the only one in the state 
West \ i 
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ORDER FOR ONE HUNDRED DEED RECORD BOOKS 
WAS RECENTLY FILLED BY THE MAVERICK-CLARKE 
LITHO CO., SAN ANTONIO, TEX The Books Went to Bexar 
County, San Ant io, and Is Probably the Largest Order of Its 


Kind Ever Placed 











New “Invincible” Catalogue 
he nvincible Metal Furniture Company of Manitowoc, 


Wisconsit s issuing a new catalogue with more than twice 
the number of pages used in their previous books, 

The sellu 2 apy al oa this catal or ui¢ has been reversed 
It is cde signed t sell the de ale rs customer instead OT se ] 
nme the dealer sizes ot devices, | tl inside and out, are 
show it glance | ore s [The dealer in sell 
ing his customer s not obliged t keep his prospect walt 
ng while he searches through fine print tor intormation 
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This dignitied 
imprint protects 
the modern check 





_-EXACTEY MINGILARS NOCENTS 














The imprint of a Todd Protectograph on the 
checks you write gains recognition for the efh- 
ciency and care of your methods. It adds dig- 
nity to the checks—your financial representatives 
in business. And most important of all, it pro- 
tects the funds of your company. 


Millions of checks with Protectograph imprint 
circulate every day in pertect safety, expediting 
routine by their rapid preparation, their easy 
legibility and the prompt acceptance their pro- 
tection inspires. 


There are Todd Protectographs for every type 
and size of business. There are over a million 
in use in progressive banks and business houses 
throughout the world. Every important city in 
the United States has a Todd service office where 
there are Todd representatives who will gladly 
show you the features of the Todd System of 
Check Protection 


Todd expansion creates opportunity for  sales- 
men. National advertising identifies the Todd 
name with the protection of bank accounts— 
business and personal. New models are being 
made for a constantly widening market. This 
era of expansion means opportunities for men 
who can qualify to represent a progressive or- 
ganization. If you are interested, write to us at 
once The Todd Company, Protectograph Di- 
vision (Est. 1899), 1129 University Avenue, 
Rochester, N. \ Sole makers of the Protectograph, 
Super-Safety Checks and Todd Greenhac Checks. 


The Protectograph eliminates a large percentage of al! 
check frauds by preventing raised amounts. It is made 
in a variety of standard models, one for every type of 
business—$37.50 up. For private use the Personal 
Protectograph at $20 has a nation-wide popularity. 
Only Todd can make a Protectograph. 


Todd Greenbac Checks, with their patented self-cancel- 
ing features, eliminate another major source of possible 
check losses by preventing change of payee's name, 
date and number and “counterfeiting.” At the drop of 
the forger’s acid, countless imprints of the word 
“VOID” appear. 


Standard Forgery Bonds cover the remaining check- 
fraud possibilities, namely, outright forgery of signa- 
ture or of endorsement. As preferred risks, Toad users 
qualify for such bonds at large savings from the Met- 
ropolitan Casualty Insurance Company, New York. 


TODD SYSTEM 
OF CHECK PROTECTION 


oe 
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No. 417 Flat top—32x60 inches 


| 
| 


Our new 400 line is a big leader with the 
trade. Now made 32 inches wide throughout. 
Quartered oak fronts and 1; inch five ply 
quartered oak tops. Drawers are dove tailed 
front and back. Drawer bottoms three ply 
framed in. Also made in mahogany and wal- 
nut finishes. Lacquer finish. 


THE JASPER DESK C 


Desks and chairs can be purchased from us in pool cars, at 
arrive in first class condition, with 





I 


dis 
age 






Jasper Desk Company 
Jasper, Indiana 
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No. 501 Quartered Oak 


No, 505 Imitation Mahogany or 
Imitation Walnut 









vithauase- We solicit your inquiries. 
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No. 502 Quartered Oak 


No. 506 Imitation Mahogany or 
Imitation Walnut 


Our 500 line serves the popular demand for 
chairs of sturdy construction and durable fin- 
ish, correctly designed and properly propor- 
tioned at very reasonable prices. Manufactured 
in quartered oak, imitation mahogany and im- 
itation walnut. Lacquer finish. Leading deal- 
ers everywhere take advantage of the best 
service ever given by a chair manufacturer. 


ND JASPER CHAIR Co. 


discounts, lower freight rates and the assurance that goods 


Jasper Chair Company 
Jasper, Indiana 
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Customers 


NATURAL LSYSTEM| 
Sor Signature Files, 


. 
: 
| 
| 
/ 
| 
| 
: 
; 
: 
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HERE are good sales waiting for you in 

the banks of your locality—in many 
departments. Good pay—sure prolit—no credit 
risk. Take the signature file for instance—the 
Bank's need for the quickest action index is 
imperative to hold customer's good will. 
Suggest Natural System. 


Vabash Check Accumulator 


A handy device for cancelled check files, which banks 
need—and will buy—in quantities. You can show 
them a better way to handle cancelled checks. 


Ask for Literature and Samples 


CiheWabash Cabinet @ 
“Wabash Gndiana 


INTERC NANG SEARLE 
ADING: 


LeTiuloided 
Tad ts on front af folder 
any to clear file t 
ser 7 rem hechs~ 
Headings mserta Die 
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Under the Capitol Dome : 
: 
: News and Current Trade Events 
Reported from Washington 
By 
FRED E. KUNKEL 
> Oo 3; 
Washington, D. C., July 30 
World Benefits from Trade Meeting 
(he International Economic Conference at Geneva which 
ime to a close during the month, accomplished definite 
results on a varied range ot subjects which point the way 
to better international trade relations and conditions, re 
} g mal trade barriers upon foreign commerce and 
unitorm tariffs applhed to goods coming trom different 
untries without discriminatior Subjects discussed in 
led bills of exchange cheque and commercial redits, 
ihway and air transport, documentar credits, double 
taxation nulls of lading, rules of arbitration nternational 
? ‘ ‘ t ere ‘ sT rt i ‘ ‘ rir 
7 : oy io aia 
é ‘ t > ‘ P S ( vers 
~ ‘ i - r 1! it i’ ‘ ? ] ties ‘ i’ 
Favored Nation Treaty with Spain 
i Te K Te s rt s \ eT 
e | ted States conducts ( il rela th 
Sr) ere ‘ P ¢ the State Lk irtment i 
ct 1927 ind ( creast — sh ist . es 
le re effect against Line " { S S 
t : t ¢ 
Resadih Required on Signs in Mexico 
Che display f signs in foreign languages in Me » has 
hee rohibited in Mexico Cit has begu to entorce 
at ] ] ad ince pr ] t v signs lette r r 
ns st S] ived in a reig inwuage iblic 
lace eli inguages mav be used hy s trans 
lat d é he scriptr n Spanist \ et 
i ses ive bee ed r dis} iw the 
name the y in Enghsl Che use ¢ g i 
guages in sl vy windows 1s als« bidden 
British Mark of Origin 
he new merchandise marks act of the United Kingdom 
, eration recent \ isa Ke ettect 
\ . ind 
it < \ ] ive s¢ . ce th 
‘ eX] ‘ ‘ gulations é ng 
‘ ed WwW is Is ctness \ ot < il 
dise Marks Act ma e obtained from the Bureau of For 
eig ind D eatic ¢ merce uding ’ ret 
More Trade Promotion Offices 
e | eau y 1 De est ( erce ‘ 
) cle < elg ide s« ce ‘ ne ( 
il \ i . s Ss or the « 
tor ex] ers vw spe sales t S ‘ 
acking, s g es desirable agents, « i 
shippi ew routes necessar\ documents, rates of customs 
luties \ el se icilities i i details es } 
tial te eign tra re 
Standardization on Increase 
Although the standardization n eme Ss gr y ip 
Ilv 1 the (| te States UISINEessS eNXe tives Nave egul 
r¢ il ere Is § I] i ist T T ty or e&¢ .* nN 
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ARE 


YOU GETTING YOUR SHARE? 











oo 
) VEDEX| 
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VI-DEX has taken the country by storm. 


\ heavy barrage of orders has poured in on us until we're all 
buried in the torrents of calls for VI-DEX And no let-up 
sight ! 
Thousands of dealers are ding VI-DEX the fastest-moving 
, ‘ ] ' 


maker in loose leaf 
\re you one of those foresighted ones who are pushing this 
Visible Record Equipment and harvesting a golden crop? 

If not, get in! The idea is still young. No part of the field is 
saturated VI-DEX is advertised each month to nearly a half 

a selected business men. Color pages in System, Business, 
The Credit Monthly and other magazines are telling a hand- 
picked audience about this newest combination of Visibility 


Loose Leaf 


Mailis @ pre s, broadsides ar 1 electros are vours tor the asking! 
Push VI-DEX! Swell vour volume! 

[Thanks for your share in the on-rush of orders—but we chal 
x Swamp s! 


THREE STANDARD SIZES 


Ki % st 1 ny e..3 


4.4. 


4 I mplet 
N x8 | t Pr 


nple 


IRVING-PITT MANUFACTURING Co. 
NEW YORK Kansas City CHICAGO 


[LOOSE] -P [LEAF | 
















>. 


= 
Real Estate — 
Man 


The No. 1 VI-DEX Real 
Estate Record provides for 
the complete listing of all § 
vital information concern- ‘ 
ing a piece of property. Other VI-DEX 
torms are used for listing prospects. Col- 
ored index tabs quickly identify the va- 
rious classes of property and prospects 






Banker 


The No. 1 VI- 
DEX Maturity 
Record instantly 
gives the banker 
all necessary in- 
formation on notes 
due, bonds, stocks, etc. These 
records are used with daily 
and monthly Index tabs— 
so that maturities are al- 
ways under the banker's 
close scrutiny. The VI- 
DEX Stop - Payment 
Record provides quick- 
est reference. 


Credit Man 


The VI-DEX Credit Ref- 
erence provides all neces- 
sary information on cus- 
tomers’ ratings — twenty- 
four references to a sheet. 
Columns provide for “Terms”, “Limit” 
—~Dun and Bradstreet and special rat- 
ings. In a No. 1 VI-DEX binder you 
can keep 9,600 references! 





Hotel Man 


For the hotel man, the 
No. 1 VI-DEX gives the 
quickest and most effi- 
cient credit reference. A 
special form provides 
for the guest’s signature, his business 
and residence address, occupation, 
banking connections, etc. 





[he reverse side is used for recording 
checks issued 


Retailer 


For small accounts, 
etailers like No. 1 VI 
DEX Ledger Sheets. 
They supply complete 
records with a minimum 
of effort and time. VI-DEX Install- 
ment Ledger Sheets are convenient for 
nstallment accounts The VI-DEX 
Cost and Stock Records enable retail- 
ers to keep a quick but thorough rec 
rd of costs and merchandise. 
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EXECUTIVE 
DESK KNIFE 


A Quick Selling Long Profit Item 
For Stationers 





On your counter this attractive dis- Paper knife heavily plated and pol- 
play will bring you a rapid turnover ished. Smooth handles of unbreak- 
-real profits with small invest able “Permaloid” are fashioned with 
ment. Every desk worker needs a care and riveted securely. Truly a 
good knife—this Executive Desk superb quality desk knife, perfectly 
Knife fills the bill. Blade is of the made and displayed for quick sales 
finest high-carbon steel, fitted in at the retail price of $1.25. 
brass lined knife. Bolsters are 18% Order a dozen Executive Desk 
nickel—highly polished and durable Knives direct or from your jobber 





EXECUTIVE-DESK-KNIFE| 


|| HUI 


i 
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A. C. McClurg & Co.. , — ..333 E. Ontario St., Chicago, Ill. 
The Associated Stationers Supply Co. _.. 201-215 N. Franklin St., Chicago, IIl. 
The Stationers Corp. .. 5 toa ..Los Angeles, Calif. 
H. S. Crocker Co., Inc.... :; “4 ; Los Angeles, Calif. 
Schubert Office Specialty Co. Los Angeles, Calif. 
Stafford-Lowden & Co. .. .Ft. Worth, Texas 
The Fort Wayne Printing Co. Fort Wayne, Ind. 


The Novelty Cutlery Company 





Dept. 151, Canton, Ohio 
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production and distribution by extending its scope, says 
the Department of Commerce Diversification adds to 
both production and selling costs and manufacturers can 
protect themselves against a loss of profits in a period of 
declining price by simplification, while the dealer con- 
serves his capital and has less stock on his shelves where 
simplification and standardization are in vogue. 
New Trade Commission Ruling 

The Federal Trade Commission has inaugurated a change 
in policy by which business concerns in the future will be 
permitted to state their side of a case to the commission 
before the board makes a recommendation that a complaint 
be issued. The hearing is for the purpose of showing why 
a complaint should not issue, and may be informal in char- 
acter, and does not involve the taking of testimony. State 
ments of fact or of law may be made, as desired. Three 
weeks’ notice is to be given of the time and place of such 
hearing 

Recent Postal Rulings 

The domestic eighth zone rate, plus surcharges of three 
cents on packages weighing up to five pounds, and five 
cents on parcels beyond five pounds, is now effective on 
parcels exchanged between the United States and Mexico. 
This is pursuant to the Pan American convention on mails, 
and Mexico is the first to ratify the convention, other 
signatory powers being Argentina, Bolivia, Brazil, Colum- 
bia, Costa Rica, Cuba, Chile, the Dominican Republic, 
Ecuador, Guatemala, Honduras, Panama, Paraguay, Peru, 
Salvador and Uruguay. The domestic eighth zone rate is 
twelve cents for each pound or fraction thereof. 

The sealing of parcels for delivery in Great Britain with 
wax or paper strips alone without the use of glue or mu- 
cilage is objectionable and should not be permitted in the 
mails, says the Third Assistant Postmaster General. More 
than one-half of the insured parcels are received by British 
postal authorities with faulty wrappers. Postmasters 
therefore have been cautioned to abide by the rules and 
regulations covering the mailability of such parcels. 

Parcels mailed for delivery in several Latin American 
countries must be sealed by means of wax, lead seals or 
otherwise, effective July 1. 

Instances of carelessness in returning undeliverable sec 
ond, third and fourth class matter bearing a pledge to pay 
return postage, have again been called to the attention of 
postmasters, who are instructed that each piece of unde 
liverable mail must be properly rated and indorsed, and 
put in suitable packages labeled to the post office to which 


such mailings are returned 


New One Cent Postal Cards 


The Postmaster General has just announced that the 
new style one cent postal cards are now being shipped 
throughout the country This new style resulted from 
the installation of new printing machinery and the cards 
are now printed in sheets of forty instead of forty-eight 
ards These postal cards in sheets are largely used by 
business houses for advertising media. By printing the 
cards in sheets, the advertisers are able to use them in 
illustrating their wares for the customer, which could not 
be accomplished economically if the printing and illustrat 
ing was done on the cards individually. Cards are packed 
12,000 to the case, the cards being arranged four cards 
wide and ten cards long 

Decision on Marks of Origin 

l'wenty-three decisions under the stamping law, relative 
to marking the country of origin on imported goods, hav: 
been handed down by the United States Customs Court 


recently, and in several cases the court ruled that markings 


with the name of cities abroad or markings on the wrappers 





Sell 


‘Tables 


this New Way 


Make bigger profits on 


a smaller investment 


Now you, too, can make real money 
selling tables. Designed especially for 
live dealers in office appliances, the 
new, simple St. Johns marketing plan 
has been eagerly seized upon. Only a 
trifling investment required for a mere 
sample display. We make instant de- 
liveries from our own stocks, shipping 
direct to your customer if desired. 


The demand for office tables on the 
part of your trade may not justify you 
in carrying your own warehouse stock. 
At the same time you cannot afford to 
send these customers to a competitor. 


Sell them yourself, with our co-opera- 
tion. Write us at once for full partic- 
ulars of the St. Johns plan. Don't 
miss this opportunity. 


St. Johns Business tables are made in 5-ply 
Mahogany; §-ply Walnut ; Oak, 5-ply quartered 
or plain;first quality quartered Gum,Mahogan 
finish; and Northern Gray Elm. Several stand- 
ard sizes with linoleum tops. The under top con- 
struction and mitre-joint plank edge are exce 
tionally strong. Dovetail drawers with 3-ply 
# bottoms. Shipped K. D. with bolt construction 


t.dohns 


ST. JOHNS TABLE CO. 


Cadillac 


Michigan 
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irticles were insufficient to comply with the law 
Distribution Census 


S I | | I According to figures just released by the United States 
Chamber of Commerce (copy of Distribution Census of 


Baltimore available at twenty-five cents each upon applica- 


FURNITURE tor the data gathered by the United States Census Bu 


reau shows that Baltimore has concerns distributing othce 
equipment including typewriter and calculating machines 
at wholesale. with thirtv-six emploves, with salaries aggre 

“4 iting $120 500) and an averawe inventory of stoc¢ k hat d 
Dy 31, 1926, of $36,700 with net sales aggregating $378 

500: with eighteen retailers employing 162 people, with 
fourteen members of firms or a total of 176, with salaries 
wwgregating $256,500 yearly, an average stock on hand 


No, 30-56 ey 31, 1926, of $114,400 and net sales of $807,400 








File Stool The number of inhabitants per store on the basis of 
cighteen is 44,239 The average sales per store on the 
same basis is $44,856 annually 
| Patent for Ink Eradicator 
e he Commissioner of Patents overruled the examiners in 
No. 9606-17 the application of Thos. W. Cappon and Patent 1,630,329 
: For 7 s Ss ’ 
Stenographers was issued for an improvement in ink eradicator, and claims : 
which were directed to the proportioning of the parts of 
. an ink eradicator so as to eject fluid by the displacement 
For Service of air, were held allowable. Claim 1 is cited as an example 
JS ll S l va \ fluid ink eraser, comprising in combination a con 
/ e tee tainer having a narrow operating aperture and a fluid : 
. applying pencil extending in front of the outer orifice of 
. ItIsE verlasting the container and freely slidable in said aperture and pro 
| vided with an enlargement at its inner end, adapted to hmut 
Progress, ne " ways, chang ‘ utward movement ot said pencil.” 
/ ng conditions have rele 
. vated woodet equipment to —_ - 
the sochives, of Letebet oe Y; Fall to Bring Better Business, Say Furniture Men 
equipment I. C. Keller, commissioner of the Furniture Manufac 
turers Association of Evansville, Indiana, states that man- 
rhe Uhl steel line on your ufacturers who have returned from the Chicago Market 
No. 7206-28 Hoor is indicative of your report only fair business. Jobbers are more optimistic for 
For High Desk Workers status as a dealer. It be the future than the ordinary dealer and have heavier pur- 








peaks instantly that you hases than the latter. An incentive for the ordinary dealer 
ire enterprising awake to ; . 
opportunit nd im tune not to make large purchases was the considerable stock still 
with the times on hand because of the wet spring and consequent falling 
ff in sales. It is the belief of the most conservative fur- 
The Uhl line is rich iu niture manufacturers that the fall season will bring a 
those products which pro marked increase in sales, and that the year’s business will 
1 _ Scag : hype work correspond with that of 1926. Some manufacturers incline 
be: 9 gp setelone ad a ges to the opinion that business at the New York Market will 

calities be most satisfactory 
Manufacturers of office desks and tables expect more 
uusiness commencing with the early fall than has been en- 
joved for many years. Furniture caster manufacturers 
report a marked increase in sales and say they are swamped 

with orders 
With the exception of two factories all furniture plants 
are in operation, most of them working full time and ca- 
No. 628-"C" , : pacity One of the two factories not operating has taken 
ae ee Sas Wester snd ee tee Side advantage of the hot weather to make needed repairs. The ' 


le " , : . 
—e oS Cae ‘ther, the United States Furniture Company, was partially 
destroyed by fire the morning of July 2. It is reported that 





Write for our new catalog No. 100 and : : 
new price list No. 700 the damage is being rapidly repaired and the plant will be 


in full operation shortly. The complete destruction of the 

factory was prevented because of the effective operation of 

THE TOLEDO the sprinkle Rgphenen and also the excellent work of the fire 
METAL FURNITURE CO. department, President H. H. Schu says. The greatest dam- : 


age was done to the finished products and upholstering ma 


1388 Hastings Street 


terial 
TOLEDO, OHIO — 
Manufacturer UHL S Furniture, Typewriter Chair Postur Genius is the reward paid to men who develop the: 
( Aa i Siand | ‘ Truck nad 7 F-outpment . = . . 
, —— resources The G-W Stimulator (The Globe-Wernicke 
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alk up these easy steps 
to a greater volume of 


am_ FILING CABINET 
. BUSINESS 








The (Ill (imerican Line 


Special Catalogue ready—It is yours for the asking 


Browne-Morse Company 
Muskegon, Michigan 
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SECOND BIG ANNOUNCEMENT 
\, 7 OD ee ae ROR S SOR ee ies ee @ oe. 


MONROE 


AUTOMATIC 


Start and Stop Motor 





She Latest Feature added to the World's 
Most Advanced Adding-Calculator 


OLLOWING the announcement of the Full Automatic in March, all Monroe 
production records have been broken to meet the demand for this marvelous 
machine of practical and exclusive features. 

Now in four months, another outstanding Monroe achievement—the AUTO- 
MATIC START and STOP MOTOR! 

No more annoyance from the buzzing sound of a motor running idle. Not a 
second sacrificed in Speed, or a particle wasted in Efficiency and Constructive Sim- 
plicity. prey developed for Monroes. Distinctively different from any other 
electrical driving mechanism. 


For the Executive who Takes load under 
desires a quict office — flying start— 


Motor runs only when Monroe is Motor under full speed when calcu- 


producing useful answers lating mechanism is actuated. 


When answer appears— 
Motor stops automatically — machine 
is absolutely silent 


Instant readiness— 


Does away with the necessity of turn- 
ing a switch to start or stop machine 
When operator starts, motor starts —s : — 
Thrifty of electricity— 
Removes all danger of leaving motor 
running for long or overnight peri- 
ods. Saves current. Saves worry 


Starts in “high” — 
Lightning response to touch of actu- 
ating bars. Not a second lost 


Write or ‘phone the Monroe office near you for a free trial of a machine 

equipped with this marvelous new motor, and judge for yourself the value 

of this feature. And there are a great many other practical and exclusive 
Monroe features that appeal to executives and operators alike. 


Machines and Service Available Everywhere 









MONROE CALCULATING MACHINE COMPANY, Inc. 
ORANGE NEW JERSEY 
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eegiontns Witieninat Instantaneous Dial 
of Total Clear-Out 


without adding entire one part to operate—not 
column over Gependans on cheetste power 










To the Executive: 11 you haven't already mailed 
request for your copy of the Book of Monroe Features. 
we believe it is to your interest to do so— NOW. This 
Book wee capecially prepared to assist you in the 

lection of ip best suited to your needs. 


Watch for Monroe Ads 
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Alvah Bushnell Co. Take New Premises 


The Alvah Bushnell Company are now located in their 
fine new quarters at Thirteenth and Wood streets, Phila- 
delphia 

[The new building, which measures about 75x 150 feet, 
faces on three streets, giving about 350 feet of continuous 
window light on each floor. The ceilings are high, ventila- 
tion is perfect, and there is every provision for factory and 
office equipment that can be conceived, including office din- 
ing room and rest rooms. The roof will be reserved for 
recreation and open-air luncheons. 

Alvah Bushnell entered the retail stationery business in 
Philadelphia in 1876. He continued as a retailer for almost 
twenty-five years, during which time he made his first 
“Popular Pocket Wallets” and sold them in his store. Their 
popularity induced him to sell them also to other station- 
ers, until finally he gave his attention entirely to manufac- 
turing, adding expanding wallets and many other styles of 
filing and mailing containers. 





A small factory to which he removed in 1898 was soon 
outgrown and two other locations have successively proved 
too small, making the present removal necessary. 

In this new building, over 25,000 square feet will be oc- 
cupied immediately, leaving space in which to expand with 
the company’s rapidly growing business. 

The new location is almost at the intersection of the new 
3road street subway and the main thoroughfare from the 
Delaware river bridge, and but a few minutes’ walk from 
the main east and west avenues of trade and travel. It is 
only a short distance from the many Philadelphia retail 
stationers, and is also convenient to freight, express and 
parcel post stations 

The business is now directed by Arthur N. Bushnell, Sr., 
Alvah Bushnell, sons of the founder, and Mrs. L. B. Helt- 
frich, a daughter, who joined the firm before Mr. Bush- 
nell’s death. They are ably assisted by A. N. Bushnell, 
Jr., who is in active charge of sales, and R. E. Clarke, who 
is responsible for production. H. C. Landon is manager 
of the firm’s New York office at 311 Broadway. The com 
pany manufactures “Paperoid” wallets and filing containers. 

- 


New Agency in San Luis Obispo, California 





J. D. Welch, for several years Woodstock agent at dif- 
ferent points on the Pacific Coast, and Frank Eskridge 
who has been a special Woodstock mechanic, both in Coast 
branches and at the Woodstock factory, have opened an 
agency for office machines at San Luis Obispo, California 
heir address is Room 2, Andrews building. New and re- 
built typewriters and office specialties will be handled 
Correspondence is invited with manutacturers having 
distribution in the territory that will be covered 

On account of illness, Mr. Welch retired from the field a 
few months ago. He is now restored to health and “all 
set to go.” Mr. Eskridge reached San Luis Obispo ot 
July 11 after a two weeks’ auto trip, starting from Wood 
stock, Illinois 


> 


Siple Organizes New Concern in Kansas 





The Siple Stationery Supply Company, Arkansas City 
} +) } 1 wind he lag + 7 
Kansas, has been organized under the management of 
Clark J. Siple. Mr. Siple is experienced in the stationery 
and office supply business, having been connected with 
Moore Brothers, Pittsburg, Kansas, and also with Crane 
and Company, Topeka, Kansas. He plans to carry a full 
retail stock of office supplies and to travel a salesman into 
northern Oklahoma. Later, as the business develops, he 
expects to issue a catalogue and build up a mail order de- 





APPLIANCES 


WANTED- 


two dealers 
out of every ten! 


Eight Out of Every Ten are sold— 
we’re looking for the remaining two 
who haven’t yet learned the story of 
profits on Peerless Rubber Typewriter 
Keys, who haven’t yet availed them- 
selves of the opportunity to look over 
and use the Peerless Special Sales Plan 
for Dealers, which has proven so uni- 
versally popular. 


Here is your chance to come in on a 
proposition of PROVEN PROFIT—a 
proposition on which dealers all around 
you are reaping rapid returns! 


For full information, address 


PEERLESS KEY COMPANY, Inc. 
176 Fulton Street New York City 





PEERLESS KEY COMPANY. inc. 2*"4/y send us, without obliga- 
176 Fulton St Dow Vest: Gi tion, all details of your special 
see _ "Y profit making plan together with 
Agents in the World's sample Peerless Key and erasure 
wvincipal Cities shield with our imprint (telephone 
number if desired.) 


(~~ 
“PEERLESS> 
RUBBER. TYPEWRITER KEYS 


NAME - 


manana -eOne ADDRESS 
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New Quarters for 
Increased Production 


N the April issue of this publication 
we made this statement: 


“Wearedetermined to make the Van Dorn 
line of steel office furniture the finest that 
can be built.” 


It is significant, therefore, that the rapidly 
increasing demand for our product now 
makes it necessary to add an entire build- 
ing to our metal furniture factory. 


The large amount of additional floor 
space, new machinery and new produc- 
tion methods not only will enable us to 
maintain our policy of constantly im- 
proving and expanding our line, but 
will also insure prices that will keep it a 
quick-selling, profit-making line for you. 
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Ores 75,500 square feet of floor space has been added to 
the Van Dorn steel office furniture factory by this most 
recent addition. The large view above shows the interior of this 
light, airy, modern building. Each floor has been laid out so that 
the latest continuous production methods can be employed, thus 
insuring complete stocks for quick deliveries on all products. 


We take pleasure in inviting all office furniture and equip- 
ment dealers to visit this new modern shop—to watch skilled 
workmen interpret in steel the spirit o 
Van Dorn Mastercraftsmanship. 

THE VAN DORN IRON WORKS COMPANY 


2685 East 79th Street : ESTABLISHED 1872 : Cleveland, Ohio 
Branches: Boston CHICAGO + CLEVELAND + NewYork + PHILADELPHIA 
ASHINGTON 





6 The Mastercraftsman _ 


cAnnounces 


New improvements 
in shelving that will 
greatly extend its 
field of use—in the 
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Smith Premier Superiorities—Six, Seven and Eight 


(Fourth of a series of Smith Premier “Reasons Why” ) 


lel thd dl Pe ay 
ee coe 


6—Convenient Marginal Release and Tabulator Keys 
7—46 Keys Print 92 Characters 
8—Open Face Construction 


Convenient Marginal Release and Tabulator Keys also increase speed 
by greater accessibility. A short, easy movement is all that is 
needed to reach them. 


46 Keys Print 92 Characters—eight more than on the ordinary 
machine, and particularly convenient for writing in languages re- 
quiring accents and diacritical marks. 
Open Face Construction—with easy visibility 1s a Smith Premier 
Accessibility for corrections with this con- 
And, there is no use talking, 


is a comfortable, satisfactory way of 


convenience, indeed. 
struction is a feature typists enjoy. 
“seeing what you are doing”’ 
working. 


SMITH PREMIER TYPEWRITER COMPANY 
376 BROADWAY NEW YORK, N.Y. 
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ae. SEES OE 
(SMITH PREMIER ) (SMITH PREMIER ) 
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Art Metal Sales School Opens 


The Art Metal Sales School for the summer season of 
1927 opened July 10 and will continue into September 

J. Arthur Johnson of the Washington sales staff of the 
Art Metal Construction Company is in charge of the 
school, succeeding H. B. McMaster, resigned. 

Mr. Johnson brings teaching experience as well as sales 
experience to his new duties and the salesmen attending 
the school will find him well qualified to advance the prog- 


ress of the school He has the ability to condense sales 


Washburne’s 


New Improved 














“QO K 99 
J ARTHUR JOHNSON e — PAPER FASTENER 
formation to its valuable essentials and the Sales School . - 
2 ae : r a two in one fastener for temporary 
course is so laid out that the salesman can make immediate 
use of the information gained in his two weeks’ course of or permanent use. 
: instruction 


The various lectures in the Sales School will be con- 
ducted by about twenty department heads and specialists in 
various lines from the factory and engineering staff at Art 
Metal 

> 
H. B. McMaster Resigns from Art Metal 


H. B. McMaster, who has been manager of agencies at For use temporarily For use permanently 
Art Metal Construction Company, Jamestown, N. Y., since . . , 
ene See Spar EP : nage No other fastener of this type on the mar- 
ive, and who has also nad «¢ al or the Saies School, ¢ 


tune Sh ie. ket has this patented feature. 





plans One Insurance Company uses over 9,000,000 
> “O. K.” fasteners each year ; several whole- 

C. B. Mathes of The Conklin Pen Company Has salers sell 25,000,000 a year. There are big 
Duthie to Stee? tak profits in this product for you, get behind it. 





Printers’ Ink for June 16 carries a readable article under National Magazines, Trade Papers, Car 
the title of “We Pick Cub Salesmen From All Departments Cards, etc., are carrying our advertising to 
f Our Business,” by C. B. Mathes, sales manager, The many millions of people each day; this ad- 





( Pen Compa Pol O vertising is going to help you sell, all that 
The article outlines the policy of the company in select we ask is that you keep well stocked. 
ing salesmen which is that of picking men from within the 
roan: tier hirct ’ r ] neaces ron outeid a. ° . 
rganization first. Men are also engaged from outside Write for prices in lots 
sources, but according to Mr. Mathes it is the practice of 
> : ay ch Siesee of 1,000 to 1,000,000 
the ( lin Pet ( mpany t aliwavs have some one ll 
thei la , one _— sles 


ek Se ane dusieetens bee cae oS Ge The O. K. Manufacturing Co. 

material t at Oswego, N. Y. 

Dixon Succeeds Benarfa as “Elsie’’ Manager at This Fastener is protected by the 
Seattle Patent Dates: 


lowi h irn la ft write! June 23, 1903 
agency in Seattle conducted by A. M. Hall, Inc., 911 Sec Aug. 28, 1917 


following 





ond ave! to the | in o 1 ¢ i yt ew! s Aug. 28, 1923 

I he r¢ 1] ( ffi ¢ h is | ve erst ¢ Aug. 24, 1926 4 
J. L. Dixon, formerly of the L. C. Smith Typewriter The Clip with Bull Dog Grip 

Company of Wichita, Kans., has been appointed manager, PAPER PAPER 





succeeding A L Benarfa. wl has taken a position as FASTENERS FASTENERS 
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A Posture Industrial Chair— 
for Office Chair Dealers 


' 


Numerous chair sales to industry have been lost 
to the office chair dealer by the relatively recent 
advent of the manufacturer who sells directly to 
the use In view of the ever-increasing considera 
tion given to efficient seating, such manutacturers 
have studied the situation and offered chairs we 
suited to industrial needs and aimed to secure bet 


LeT seated posture ce) the worket 


With No. 400 Wand similar chairs, Derby 1s 


answer for the office chair dealer 


supplying t 
No, 400 Wis the finest example of a correct posture 
chan Based on the Thompson patents it offers a 
saddle specially moulded to the seating structure 
a back support adjusted to the curves of the spine 
lt provedly increases the efhcrency of the worke1 
toa remarkable extent thru its elimination of fatigu 
ing posture and nervous strain he patterns have 
been carefully determined to meet industrial 


requirements 


Derby dealers already have had pronounced 


success with this industrial chair. 


lo dealers in cities where Derby is not repre 


sented an attractive proposition 1s ottered 


P. DERBY &CO., INC. 


Chairmakers for 83 years 
GARDNER, MASS. 


Boston, Mass. 
197 Friend St. 


New York City, N. Y. 
One Park Avenue 





7 
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Fire Damages Kilham Store at Portland ' 


Fire did damage estimated at $35,000 to the Kilham : 
Stationery and Printing Company. Portland, Oregon July : 
f 
14 loht s Ball. VICE president and general manager, Sald ' 
t the Ss Was con ned largel to the stock I tne sev 
tH] T } some iTllage Vas di The by water on 
Seve " the ve rs The fire broke ita it 5:30 
the atte oO just whe i we l inv were mak re neir 
Va\ t d « sequently ttracte 1 i ( s cle i e cre vd 
} es swept r ipidly tnr gl i iru Stock I sta 
ems il ~ T esis ed tiie pparatus 
] e it was ] nder cot ] The loss is i to ive 
e¢ vere by u surance, 
> 


Big Order for Barrett Portables 


The Southern California Typewriter and Adding Machine 


Dealers \ssc mation recently placed an order with J IX 
Waller of Los Angeles for 750 Barrett portable adding ma 
‘ es [he association, composed of adding machine and 
tvpewriter dealers of southern Calitornia, is organized 
the purpose of bettering conditions in the in stry and tor 
mutua ct Co-operative buying ts als e ot ther 
act \ cs 

Mi Waller is a member of the associattor and the ot 
cial Barrett portable distributor in Los Angeles He has 
een sell ns tarretts since Mav. 1925, and dur iy this time 





FIRST SHIPMENT OF 125 BARRETT PORTABLI ADDING 
MACHINES SENT IN FULFILLMENT OF ORDER FOR ) 
LACHINES FROM SOUTHERN CALIFORNIA TYPEWRITI 
AND ADDING MACHINE DEALERS 

has sold more Barrett portal les thar inv other individual 
deale i? the [ nited States 

Herewith ts reproduced a picture of the first shipment ot 
ne hundred and twenty-five Barrett portable adding ma 
chines the way Los Angeles Phe cture was take 


it the factory of the Lanston Mon type Machine C« mpat 


hi ack Iphia where Barrett portal les are manulac red and 
distributed 
Frank |. Roderick, general manager of the Barrett Div 


sion of the Monotype Company, gives out the information 
la sales to July 1 were considerably over those of last 
vear, which were the largest in the company’s history 
> 
Castle Stationery Company Succeeds Limber 
Company 

Che Castle Stationery Company, Inc., New Castle, Penn 
sylvania, has succeeded the M. C. Liniber Company follow 
ing the death of Mr. Limber last March. The new firm is 
under the management of H. N. Drio, who has been asso 
ciated with the stationery business in New Castle and more 
recently was a representative for the Master Craft Pub 
lishers of Chicago Scott W.. Carl and Scott Paisley, = 
also make up the firm, the latter being successful business 


t 
men of New Castle The firm ts incorporated under the 


laws of Pennsylvania 
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Globe “Wernicke 


CINCINNATI 

































6,000,000 readers, many of 
your best prospects, will see the 
above advertisement in August 
magazines. You will be called 
upon to render this new service. 
If you are not equipped—W rite. 


, theliterary Digest | 


TN 
| 
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and a lagging 


equently found together 


Executives now are coming to realize that 
efhcient ofhce equipment makes abler employes 
and a bigger and better day's work. 

As these same executives become more aware 
of the value of efhcient equipment, they are 
mindful also that their installation problems 
must be handled by someone who can: 1, show 
them the right kind of equipment; 2, how to 
arrange it to its greatest convenient and space 


conserving advantage: and 3, how to use it efh- 


ciently and economically. 

Globe-Wernicke national advertising con 
stantly is educating ofice equipment prospects 
to the fact that Globe-Wernicke on a dealer's 
window marks the place where this kind of 
service 1S given. 

The Globe-Wernicke Sales School is the com- 
pleting link in the service chain which the buy- 
ing public is coming to know means—depend- 
able counsel wherever the G-W Crest is shown. 


= 


Globe “Wernicke 


CINCINNATI 


A class of the Globe-Wernicke Sales School—dealers 
and their salesmen, who came to Cincinnati to learn to 
service their accounts. Shown on the picture are:— 
James J. McCabe, F. J. Bradley, H. W. Heller, R. L. 
Kennard, and F. W. Mulford, Philadelphia; C. H. Fort, 
D. I. Boyd, Nashville, Tenn.; W. O. Colby, and A. J. 
Cowan, Boston; C. E. Ferguson, J. W. Robertson, and 
C. H. Wile, Kansas City Mo.; B. P. Bozeman, Wichita; 
H. R. MacCready, Tulsa; W. T. Lorenz, New York City; 
F. Brant, Salt Lake City; F. W. Fisk, Detroit. 
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Four huge full depth 26-inch drawers 
built to last. They are riveted and welded 
together, gliding on the lifetime easy sliding 
roller bearings. The 4-File contains 105 
lineal inches of actual filing space, placing 
a lower price on filing capacity than has 


























ever been offered for a cabinet of this qual 
ity—now offered at a remarkable price that 
places it beyond the pale of competition 
This new 4-File stands alone in economic 
° ° value. It represents Globe-Wernicke’s 45 
List Price years of equipment experience—combining 
all the efhciency features of higher priced 
files 
Write today tor a supply of “Greater 
Capacity” broadsides imprinted with yout 
ame and address free They will hel; 
you explain the value of this investment 
to your prospects 
: ° T ‘ , 
i sy 
; } 
Your 
: 
| 


The new Globe-Wernicke 4-File the biggest 
price class value offered today. 
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Remington 
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w/t PORTABLE ™ 


is your pal. It is always ready to help—at any 
hour—under any conditions. Faithful, reliable, 


a eeaeeriiaite naar it 





willing, it responds to every need — helps you at 
| every turn. Whenever there’s personal writing 
to do, call on the Remington Portable. 


Smallest and lightest portable with standard 
keyboard. (Weight only 8!3 pounds, net, and the 
carrying case is but 4 inches high.) Incomparable 
for strength and durability. The recognized leader 
—in sales and popularity —a Remington through 


and through. =— 


Remington Portable can be purchased on terms 





as low as $5 monthly. 


REMINGTON TYPEWRITER COMPANY 
DIVISION OF REMINGTON RAND INC. 
374 Broadway New York 
Branches and Dealers Everywhere 
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Machine for 


every purpose 





NOISEL EL 
TYPEWRITERS 






' 
Remington-made Paragon Ribbons & Red Seal | 
Carbon Papers always make good impressions. PORTABLE 


| 
{ 
TYPEWRITERS 
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HERCULES 


Brings You 
NEW — 


an 


ADDED 
PROFITS 








Four sizes of safes to retail from $50.00 
to $110.00 completely equipped with 
steel interiors. 


Hercules Safes are furnace tested. They 
are guaranteed to pass a one hour test at 
the United States Bureau of Standards or 
the Underwriters’ Laboratories. 


Sizes range from 15” to 32” inside height. 
Heavy door plates, deep flanged door and 
jamb, trigger guarded combination lock 
protected by two drill proof heavy steel 
plates add to the fire and burglar protec 
tion afforded by Hercules Safes. 


A selection of twenty-five steel interior 
combinations permits you to fit these safes 
to your customer's needs 


Selling cooperation from us in the way 
of direct mail, colored enclosures for 
your mail, newspaper cuts and national 
advertising 


Write for details on this low priced 
predetermined protection 


ws 











The Meilink Steel Safe Company, Toledo, Ohio 
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San Jose Stationers in Fine New Building 

Melvin, Roberts & Horwarth, 162 South First street, San 
Jose, Calif., boast a new store front which is the result of 
two years’ study of various merchandising establishments 
throughout the country. It is an example of beauty and 
efficiency. 

rhe latest ideas in display window practice as applied to 
office furniture and equipment are incorporated in the front 
The window was conceived by a local designer, Herman 
Krause. The new front has three windows and two en- 
trances. The central window is backed by a display space 
9 by 16 feet and extends back into the store six feet. It 
was constructed particularly for displaying office furniture 

Windows are spot lighted and have ingenious floor lights, 
making it possible to feature any special article on display 


base is black and gold imported marble, lobby 


Around the 
flooring consisting of Tennessee pink, black and white 
Columbia marble blocks arranged in checker-board fashion 
Interior paneling is of taupe and peacock blue plaster with 
walnut floors and trim. Each window has five separate 
doors so that a large number of displays may be arranged 
simultaneously. 

Che printing department has been moved from the second 


loor. A space 50 by 100 feet is now 


floor to the ground f 
being used on the second floor for featuring office furniture. 
There are four built-in offices in which matched suites of 
fine quality are displayed 

Che firm also have taken over a store in the same build- 
ing, but which faces another street and is used for showing 
used office furniture. They now have more than 20,000 
square feet devoted to commercial stationery and office 
furniture. Window display improvements are said to have 
ost around five thousand dollars and the firm contemplate 
extensive interior improvements later 

a 
Seattle Typewriter House Moves 

The Typewriter Service Company, managed by Pittelkau 

and Miller, has moved into the heart of Seattle with head 


quarters at 716 Third avenue The former location was 
1110 Fourth avenue.—J. C. M. 
i. 


Terwelp Buys Acme Typewriter Exchange 
T. J. Terwelp has purchased the Acme Typewriter Ex- 
change, 509 Loan and Trust building, Milwaukee, Wiscon 
sin. This was formerly controlled by C. C. Frasch, de 
ceased. Mr. Terwelp is an experienced typewriter man. 
> 
Publisher Announces a Business Show 
Eugene A. Richardson, publisher of Office Management, 
Boston, announces that he will hold a business show in the 
Statler hotel, Boston, on September 23 and 24. Office man 
agers throughout the country are invited to attend 
— 
Nichols Goes from Denver to Los Angeles 
The Denver Apela Club have lost H. O. Nichols, who has 


ne to Los Angeles for the Egry Register Company. His 
classi the lt has been taken by Max Schneider 
E. L. Kemmerer of the Tabulating Machine Company suc 
eeds Mr. Ni Ss as vice-preside 


ae 
New Salesmen for Acme at Houston 


The Acme Card System Company, Houston, Texas 
ave increased their sales force y emploving cle 
Ke | H. Ni M Ker rmer!l s 
Ir ¢ X 
. 
National Gummed Tape Co. Takes New Name 
The Gummed Tape & Devices Company, 401 Broadway 
Lape ( \ ] x cl i“ 
1 « 1. + tr 
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™ Only 


Cigarette 


Dispenser 
with HUMIDOR feature 


Made of heavy brass 
sheeting, beautifully 
enameled. 









Just a half-turn of the 
right-hand knob, and 
the cigarette drops to 
the serving shel}. 





List Price 
$2.50 


Tt original and practical Dispenser is de- 
signed for smokers who are tired of the 
ornate and conventional cigarette box. 

It keeps cigarettes fresh and serves them with 
a simple revolution of the knob at the right. 

On the office desk, or conveniently near the 
favorite chair at home, it proves a friendly com- 
panion, always appreciated. 

The Dispensador is a “man’s man™ sort of 
gift. It is made of heavy sheet brass, practically 
indestructible, of never-failing utility. 

It is offered in six attractive colors: Chinese 
Red; Apple Green; French Blue; Tuscon 
Bronze; Roman Gold; Battleship Grey. Packed 
in individual boxes, twelve to the carton. 


Write for descriptrve literature and discounts 
THE NORLIPP COMPANY, 562 W. Congress St., Chicago 


PRACTICAL IN DESIGN—LOW IN PRICE 


TONE 


oiSPENSADOR 


FOR CIGARETT©& 
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UNDOUBTEDLY 


THE OUTSTANDINN'’ 











4 
= me 
GOES TO THE WORK 


I'he Ad«dometer a th only adding machir 
flat right on the sheet 














made that fits 


figures being tabulated This exclusive fea 
ture prevents errors keeps the place in tl 
eolumn when interrupted, speeds up the worl 
ind eliminates eye strain It 8 particularly 
valuable when balancing ledger sheets t 

as debits and credita can be computed in one 
operation keeping the balance figures visit 

at all times 











A MACHINE FOR EVERYONE 


The amazing low price of the ADDOMETER 
it possible for everyone in a 


finally makes ) 
big office to have their own individual adding 
machine This makes for greater convenience 
sid greater all-round efficiency as well as a 

Ng saving n tirne a feature ever off 
minager Ww I netantiy appreciate 

















PORTABILITY BEYOND COMPARE 


ver has ther beer st ridding machine 
mes anywhere near approaching the ADDO 
METER in the wa of portab ty This wm 
hine is so lis nad mpact that it n 
‘ ed anyvy a? r a I n 
Archite lera t 4 ! th s 
who work out-of-doors al @ay ha his f 
of the ADDOMETER alone s worth 





The Addometer offers 
TEN SPECIAL FEATURES l 


found in no other machine | 


@ 
@ 


© 
© 
© 
@ 
2 
® 





Does Direct Subtraction—as easily and simply as 
doing plain addition. 
Adds and Subtracts Fractions—a feature found 
only in machines costing $200 or more. 
Clears Instantly—resets to zero by a mere pull of 


the finger. 


Embodies Handy Ruler—scaled in inches or centi- 
meters as desired. 
The Perfect Portable—size only LIA x24 xh’: 
weighs but 14 ounces; slips into the pocket. 
Goes to the Work—can be placed right over the 
figures being computed. 


§-Column 


Shows Total At All Times—correct total always 
in sight and instantly readable without awkward 
kev pushing or lever pulling. 
Fully (Gsuaranteed—each machine ts covered with 
an unqualified 2-vear guarantee. 


Amazing Low Price—easily within the means of 


evervone, 


Capacity—counts 








POPULAR MODELS 


Standard Decimal Model (8 columns), (ruler ip 
inches). 

Standard Decimal Model (8 columns), (ruler i 
centimeters). 

Fractional Decimal Model (7 columns with fractions) 

Lineal Measure Model (feet, inches, fractions of 
inches—& columns.) 

English Currency Model (including farthings— 


8 columns.) 
English Currency Model (without farthings— 


8 columns.) 


up to 999,999.99. 
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DINNVENTION OF THE LAST 25 YEARS! 























ELS 


(ruler bb 


(ruler ts 


fractions 
actions of 


irthings— 








irthings— 






































' 
/ Revolutionary in price and design and hailed by experts as the 
ie most remarkable invention in 25 years, the ADDOMETER 
2 is destined to be one of your biggest money makers! 
ily as ' , 
m. Here it ts Just the adding machine that very City—large or small—is_hiiterally 
thousands and thousands of retailers, business jammed with prospective buyers. Every 
found and professional men have been lo ‘king tor! store, every factory, every office has a need 
\ machine at the unheard of price of $10, that a very urgent need—for the ADDOMETER. 
Hof se he everyone ane wee pe." s ol Doctors need it, business men, farm- 
ult Ol ugher priced adding machines! 
' gher priced adding machin ers, architects, builders everybody 
The ADDOMETER 1s really a won Ready for needs it! At the low retail price of 
centi- der. It is utterly new in principle and Delivery only $10.00 anyone can afford it! A 
design and unlike any machine ever Sept. 15 two-minute demonstration nearly 
5 marketed. It is mechanically pertect Sake weseneen always means a sale! 
_7® and fills the most urgent need in mod- tens earty te in- 
‘ ‘ sure delivery, as > 9 2 
ern business It combine S speed, demand is sure VW > ve successfully marketed a num 
r the portability, convenience, accuracy, pO ee _ ber of machines during the last hve 
and flexibility to a degree hereto vears, but the ADDOMETER is the 
fore unknown. The Addometer a prize-winner of them all. That’s 
Oo | complishes all that can be achieved with ma why we're planning to spend OVER $100,000 
19 99. | ! 
chines which cost many times the price IN NATIONAL ADVERTISING the very 
Ways There isn’t a dealer in the country that can’t first year. That means volume sales and vol 
ward make money with this amazing invention ume profits for YOU! 
oil WRITE OR WIRE NOW 
for complete details, dealers’ discounts, etc., on the ADDO- 
METER Do it TODAY, and be ready to be the first In_ your 
community to dip into the wonderful profits that the ADDO- 
METER I« sure to bring Don't wait a minute Communicate 
1s oft with ux AT ONCE! 


RELIABLE TYPEWRITER AND ADDING MACHINE CORPORATION 


170 W. WASHINGTON STREET, CHICAGO, U. S. A. 
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TERRELL 


Business executives are carefully studying the ever 
increasing problem of proper and economical storage. 
Limited space and high rentals require attention to 
this question. 


TERRELL’S complete line affords the selection of 
the most suitable, most economical, most appropri- 
ate unit to meet any storage requirement in the office, 
factory, store, warehouse, school, hotel, garage or 
home 


THERE IS A TERRELL FOR 
EVERY STORAGE NEED 


Dealers who handle Terrell storage equipment have 
an unusual opportunity for real profits and increased 
sales. An inquiry will bring you complete information. 


GRAND RAPIDS, MICHIGAN 
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STORAGE EQUIPMENT CON- 
SERVES VALUABLE SPACE 


TERRELL’S EQUIPMENT COMPANY 
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An Excellent Book on Letter Writing 


“Business is being done by letter.” From this single ¢ 


tation from Principles of Effective Letter Writing by 


Lawrence C. Lockley, one finds ample justification, if any 
is needed tor the ook Mr Lockley is corresp< ndence 
counselor, The First National Bank of Los Angeles and 
Pacific-Southwest Trust & Savings Bank. associate ir 
English, University of California at Los Angeles, presi 
dent the Better etters Associat or Los Ange es and 


Che author gives his reason for this new work in the 


tollowing extract from the preface: “In my constant searc] 


tor good books on letters, I have found none that combines 


the two points of view necessary for an understanding « 
etter writing Most availa KS lean tow ird one ‘ 


two extremes. Some are academic and built chiefly around 


' , , : 
the pedagogical needs of teaching, somewhat to the dis 
advantage of their practic ul =value Others have beet 

. +¢ hy } Tt } } 
written Dy Dusiness men whose experience gave tnem a 

ae 

valuable store of practical information but who have not 

een able to put tl ir inf matior lown in ; le-f 
DI { pt tHe’ mrormats Wh in a simp oO-com 


pilex arrangement that makes for easy and helpful stud) 


: uu 
his volume attempts to bridge the two methods.” How 
near the author comes to his purpose can best be left to the 
reader to judge 

Lockley’s book has 344 pages and 1s divided into three 
parts. Part I has four chapters on fundamental pri iples 
Part I] has sevet chapters ol service or routine letters 
everyday letters, inquiry and order letters, complaint letters 
idjustme t letters, credit letters, collection letters, et Part 
II] has eleven chapters oO! selling ry mail. 

Lockley’s book impresses the reader with the teeling that 
the author knows his subject and also knows how t pre 
sent it in enjovable Englis! Lo the writer of business let 
ters it 1s worth the cost sever il times over. Lox kley’s ok 
Is a good testimonial for dictatir g machines wherein he it 
tempts to show that the use of the shorthand method is a 
waste because whenever the writer dictates he takes the 
time of someone else He says Im part Besides these 
frst and most apparent economies resulting from the use 
of dictating mai es, the dictators finds that the quality 
and and quantity of his dictation improve. He must think 
bef e he speaks Sucl ecessity improves dictat or 
the alert letter writer 


Principles ot Effective Letter Writing is a convenient 


size, 534 8 s well prints good paper and arranged 
In an inviting manner. It is published by McGraw-Hill 


a 
oan 
Walter Dieter Takes Vacation 

a oe im f ’ , 

Walter Diet , ShHOp toremar or the W holesak [ype 
writer Company, Seattle, Washington, recently e ved a 
tw weeks Vacati 1 tr ptot st thern t f VW isn 
ngtor He returned with suc alluring accounts of the 
trout fishing in the Olympic Peninsula that other type 


writer men who are followers of Isaak Walton have an 
unced their intention to visit pot. Beauti 


CauUutlilu sCcener \ 


Pacific Foreign Trade Council 


ry | 1 14 ' 
i C i ( j reigti it ‘ mci W ( t It! 
¢ | ‘ 
i Ail ¢ \ \ e ¢ tal ¢ it 
Vince “* ter eT l | ] | ( i 
r f the « ex te ‘ te 
+ i ; tceé¢ t , ; ‘ ] ‘ + 
sit the cit 


ais 
The Risin 
Tide 


is a rising tice that fortw 

our production always at cap 
first truly national advertising 
Semi-Hex is under way. Its results are bound 
to be of far-reaching effect. Its stimulus t 
sales, to good will, to profit in stati 
stores is certain to be impressive 

LNs rererctemilehimeQliial@air i a ciiie eto ae 
pencil incomparable’? Who can doubt d 


itisa profitable pencil to sell, an easy pen 


to sell,a pencil that should be 


, 


tionery store? If it is not in ys 
once for the Semi-Hex pri po 


of 1927 plans, samples, prices 


GENERAL PENCIL COMPANY 
Jersey Citys New 
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SELL STEEL 
The Serviceable Equipment 


Both large and small concerns, the most dis- 
criminating buyer and the economy man, appre- 
ciate the superiority of steel office files. Above 
is illustrated our grade “A” filing cabinet, sup- 
plied in letter and legal sizes, finished in olive 
green or grained mahogany. It is made also in 
three-drawer, counter height and can be equipped 
with general lock. 





THE BENTSON 


Steel Transfer Cases 


operate easily and stand rigid, even when stacked 
right up to the ceiling, by reason of our stacking 
interlocking arrangement. They are made in four 
sizes: Letter, legal cap, invoice and ledger. They 
can be fitted with sanitary leg base, with rollers, 
or with follower block and rod. 

The BENTSON line also includes a com- 
mercial grade filing cabinet, storage lockers in 
desk height and in full, clothes locker height, 
also a cash service unit, and steel card index 
sections. 

Write us for circular and discounts. 


The Bentson Manufacturing 
Company 


AURORA - ILLINOIS 





l 
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Roc-O- —_ Company Under New Name 
Typewriter Erasing Shield Corporation is the new name 


ol a company W hich manutactures the Ne-To typewriter 


erasing shield The riginal manutacturer is the Roc-O 
Way Company The address is 885 Howard street, San 
Francisce Ernest H. Dettner is president and general 
i ive 
M Edn ds S the vent tf the shi vhi 
Vas itented few vears avo M kKdmt dson for ed € 
Roc-O-Way Company and sold the shield until the present 
tion was formed He is now vice-president. 


Mr. Dettner is the owner of Dettner’s Printing House, 


Inc., and has been in business Sa Francis¢ t rt 
five years His establishment is the largest of its kind in 
the cit Che ofhces of the new corporation are in con 
nection with his printing house. Clayton H. Garvey, who 
has practiced law for a number of vears in San Francisco 
's the secretary-treasurer and general counsel. 
a 
Pfahl and Mathews in Business 
Phe Adding Machine Sales and Service Co 317 Sloat 
Building, Cleveland, Ohio, is a new organization dealing 
in a line of rene wed idding, calculating and bookkeeping 
machines | IR Ptahl, formerly with the Wales Adding 
Machine Company, ts sales manager and |]. W. Mathews, 
formerly an inspector for Burroughs Adding Machine 
Company and later with the mechanical department of the 
Cleveland Trust Company, ts service manager hese 
bring ar experience ot more than twelve vears to the new 
y iti 
> 


L. H. Hoffman Opens New Business 
| H. Hoffman has sold the Arrow Stationery Store, 
Hlackensack N ] and has started the Hoffman Office 


Equipment Company, 90 Washington street, Newark, N. |] 


He opened for business on June 1 with a full line of steel 
ture, wood desks and chairs, filing supplies and mis 
cel t . it CsSsoTICS 
> 
Fred Jarrett Spending Summer in Europe 
Fred Jarrett of the United Typewriter Company Lim 


ited, 135 Victoria street, Toronto, Canada, is spending the 








sumn er in Europe where he will avail himself of the 
portunity the trip affords to get acquainted with some 
the larger business training and secretarial schools 
' 

t ( cTa years Mr larrett is mal! ed tne r i 
cia tvpewriter contests In his ju or vears ew high 
FRED JARRETT 
honors as a speed typist since when he has been keenly 

nterested in promoting speed with accuracy in typing 
In the United Typewriter Company Mr. Jarrett is man- 


he Canadian school department 
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These easels make it easy 
to keep your stock 
in order 





Autopoint Pencils come 
mounted on an attractive 
counter easel that helps 


make sales. 








A DISPLAY easel is particularly impor- 




















tant with Autopoint because Autopoint A : 
in appearance as well as construction is un- utopoint 
like any other pencil. Its beautiful Bakelite Oversize 
barrel, concealed eraser and ball clip give it List 


real eye value. It comes in beautiful red, 
black or green finish. $1.00 


Autopoint’s simple mechanism .. . one mov- 
ing part... its perfect balance... have won 
for it a top place in the business world. It is 
the fastest moving pencil on the market, we 
believe. It not only sells, but it stays sold. 
‘“Come-backs” and repairs are astounding- 
ly rare. 

Send us a trial order for Autopoint. We'll 
supply you with window cards as well as 
easels. Put Autopoints on the counter and 
in the window. See how fast they move. 





Autopoint’s 3 
exclusive 


\sk for price list and description of our 
features 


complete line. 


1. Cannot “jam”—protected 
by patents. But one sim- 
ple moving part. Nothing 
to go wrong. No repairs. 





Better Pencil” 


Made of Bakelite 


2. Bakelite barrel, beautiful 
onyx-like, light-weight 
material. 


Order Thru Your Jobber or Direct 
AUTOPOINT COMPANY 3. Perfect balance — not 


4619 Ravenswood Ave., Chicago “topheavy.” 
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NEWEST, STURDIEST and BEST! 
LOCK-LABEL GUIDE 


LOCK LABEL The foundation of your files 


GUIDE 





HERE’S the latest F. E. B. line of improved, 
up-to-the-minute filing equipment—the super- 
sturdy and super-serviceable LOCK-LABEL 
GUIDE for all heavy-duty filing cabinets. 

Its deep, strong tabs are of heavy-gauge steel, 
finished with baked enamel. It has three im- 
portant and efficient exclusive features, each 
of which is a distinct improvement over all 





other metal-tab guides—label-locking design, 


Branch Offices deeper label-space, and cards of the finest, 
NEW YORK. N.Y extra-durable pressboard made. The entire 


350 Broadway 


NEWARK, N. J 


output of this pressboard is reserved by the 
manufacturer exclusively for our use. 


17 Academy St LOCK-LABEL GUIDES are the foundation of 
HARTFORD, CONN permanent, efficient, heavy-duty files. They 
49 Pearl St are made in all the standard sizes—and made 
PROVIDENCE. R. I to be the best. 
% ) ‘4 } ‘ re "lac ¢ - . . ° ° 
> Samay Ask for a Specimen Lock-label Guide 


FALL RIVER, MASS 


124 So. Main St LOCK-LABEL GUIDE 


SPRINGFIELD, MASS 
MANCHESTER, N. H Exclusive Features 


PORTLAND, MI ‘ , : : 
1 Label can’t slide out, yet is easily 


| changed. 

Distributors in Label-window has }-inch deeper read- 
Baltimore, Md ing space. 

Washington, D. 3 Specially made, extra-durable press- 
New Orleans, La board found in no other metal-tab 


Birmingham, Ala guides. 
is, Texas 


Dall: 
Les Annies, Col All Standard Sizes 


ae eg rg il for 
rele All Heavy Duty Filing 


Denver Colo 
Kansas City, Mo Baked-enamel finish on heavy-gauge 
I! steel tabs. 


Filing Equipment Bureau 


> INCORPORATED )~= 


113-115 PURCHASE STREET 


BOSTON, MASS. 
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Myrtle and Alma Catalogues Combined 

The Myrtle Desk Company and the Alma Furniture 
Company, of High Point, N. C., announce the issuance of 
a new catalogue in which the popular lines of Myrtle and 
Alma desks have been consolidated 

his indicates neither change in ownership nor man 
agement of either company and such consolidation is effec 
tive only as far as the catalogue is concerned. 

For some time these two companies have been receiving 
numerous requests for a consolidated catalogue. Che idea 
seemed to appeal particularly to those dealers who are in 
the habit of making their desk purchases from one source 
to cover all their needs 

In the Myrtle and Alma lines as shown in this catalogue 
a dealer can find everything from the new Myrtle period 
walnut series to the plainest of plain oak desks in the 
Alma line. 

Either the Myrtle Desk Company or the Alma Furni 
ture Company at High Point may be addressed for a copy 
of the new catalogue, although it is announced that all or 
ders, correspondence, remittances, etc., should go to the 
separate tactories as heretofore 


> 


Lance Mantle Now with Tisch-Hine 
Lance A. Mantle, who formerly operated a Mimeograph 
letter shop in Indianapolis, Indiana, is now employed by 
the Tisch-Hine Company, Grand Rapids, Michigan, as 
Mimeograph salesman. Mr. Mantle’s long experience in 
this work gives him a splendid background on which to 
build ood sales record 


> 


Woman’s National Exposition Features Remington 

\t the Woman's National Exposition recently held in the 
Coliseum in St. Louis, the Remington typewriter display 
nstalled and operated by Miss Mamie Wodraska, Miss 
Lydia Mattern and Miss Thelma Shea of the Remingtor 


St. Louis office, was a point of particular interest. 
Of the forty thousand people who attended the show, it 
, “ _ , : 
S Sate to say that practically none tailed to inspect this dis 
: h its fete g dec Re} ts have t that 





LEMINGTON BOOTH AT WOMAN'S NATIONAL 
EXPOSITION 


cK s eTa c s ess Vas c t s i es c 

disj iv ind we ire KeEWISE é t is ( S 

exhibits were ad¢ i ly tne Re w 
pany takes it as a dis ct compliment 1 
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Office Easy Chairs 





Sikes Advertising Gives 
Added Impetus To The 
Better Office Movement-- 


selling chairs on a quality basis by selling the 
idea of better offices, plus a new apprecia- 
tion of the Office Furniture Dealer's services. 


See our next Saturday Evening post adver- 
tisement on August 13th. 


SIKES COMPANY 
Chairmakers for More Than 60 Years 
PHILADELPHIA 


The Nationally 
Advertised 
Office Chairs 




















eee 




















| 39% Flinders Lane, Melbourne, Australia 
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Grand Prize 


the Carbon Paper 
with a ‘‘will’’! 


IT WILL—-always—te in demand because 


IT WILL—-always—-give clean, sharp im- 
pressions —and will far outlast the ordinary 
carbon papers. 


That's Why Grand Prize Carbon 
Paper Will -Always—-Bring In 
Big Profits for YOU! 


WE WILL 


co-operate with you in every way, giving 
you exclusive territory—liberal discounts 

free samples to your trade direct with- 
out cost to you——and prepayment of all 


freight on your orders. 


YOU WILL 


have everything to gain and nothing to 
lose by writing for the WHOLE money- 
making plan..... TODAY! 


—_— — 
And we send, upon request, a free booklet 
giving you very valuable information on 
typewriter ribbons and carbon paper. 

—-_-_ 





Manufacturers of Carbon Paper 
since 1902 


Pacific Carbon & 


J. Francis O'Connor, President 


1451 Harrison St. San Francisco, Calif. 














Trick & Murray Have Interesting Growth 

[Twenty-two years ago O. D. Trick with one ruling ma- 
chine started a ruling and binding establishment in Seattle 
As Seattle at that time was a small but growing city, most 
of the business was carried on with various printers who 
sent their jobs to be ruled. Later Edward Trick, brother 
of O. D., entered the business and a small printing plant 
was added. Still later the Murray-Hartney Et 


vraving plant 


was consolidated and a small stock of commercial station 


ery put in At this time the firm name was changed to 
Trick & Murray 
From this modest beginning and as Seattle grew, de 








S W low I k & Murray \ \r I 1-1 
I ‘, s r Pens it s 1 Lefax 
ve i ‘ siness was ipid | 1925 Pliny 
\lhe { was <¢ s dated vitl Trick & Murray cl 
inthe uilt 1 e€ organiza t today | k & 
Murr i \ iable pos t is ‘ ‘ Ca 
y Sta S thie Pac ( Northwest 
Trick NX Murra, } ive recently developed i new depart 
. * + +) ] ’ ] : 1 1) . . . 
Ne! or le education of salesmel and all empoves co 
nected with the stationery end of the business Meetings 
ire held t times a week at which varions | s of er 


chandise are taken up item by item and thoroughly dis 


cussed Che history of the article, how it is mack 

the best means of presenting the item to the customer are 
all brought out at the meetings. Robert L. Allen, one ot 
the ird of directors, is in charge of this 1 i il 


Othecers of the company include O. D. Trick, | lent 
ind manager; Charles R. Griffin, vice-president and assist 
at manager; Pliny | Allen, vice-president; Edward Trick 
secretary, and Eldred Ireland, treasurer 

es :. 
Remington-Rand Consolidate Seattle Offices 

The Remington-Rand Company will be the new name of 
the respective units of this organization in Seattle when 
they move to their new location at 612 Second avenue, Au 
gust 1. Mr. Leonard will continue as manager. The sales 
of the products of the several units of the Remington-Rand 
organization, including Remington machines, will be di 
rected from the new offices. The Rand offices were for 
merly at 1313 Fifth avenue, and in the White-Stuart-Henry 
building, while the Remington offices were located 1111 
Third avenue J.C. M 

-_ —_— 
New Typewriter Exchange 

1. A. Muench has opened the Boulevard Typewriter Ex- 
change, 521 Wrigley building (south section), Chicago. He 


will deal in second-hand typewriters of all makes, renting, 


| 
repairing and overhauling 
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VICTO 


Standard Adding Machine 














8-column capacity 


100 





ae OV), 








f. o. b. Chicago : ; '? . 6-column capacity 


7) 


f. o. b. Chicago 














OS 4 i Satisfaction 


Recently, several thousand Victor owners were ques- 
tioned regarding their experience with the Victor Add- 
ing Machine. 

98.4% reported satisfaction, and less than 1% expressed 
any actual criticism! We believe this record is unique 
as applied to a mechanical product. It explains the suc- 
cess of the 3000 office equipment merchants who sell 
the Victor. 

A new book, “1,000 Opinions”, has just come from 
the press. It gives the written opinions of 1,000 Victor 
owners in 72 pages of solid printing. Every office equip- 
ment merchant should have a copy of this book. Write 
for one today. Victor Adding Machine Company, 3994 
North Rockwell Street, Chicago, III. 














ee 

















146 OFFICE APPLIANCES August, 1927 



















Catalogues 

















Yr convenien 


4 " ‘ 
bee yreater convenience to the trade and complying with numerous 


requests, the Myrtle and Alma Lines of Desks have now been consol 





dated in one catalogue 


Chis indicates no change in ownership nor management of either company, 
and such consolidation is effective only as far as the catalogue 1s concerned. 
It was simply felt that the issuance of a joint catalogue would be a distinct 
advantage to those dealers who make their desk purchases from one source 


to cover all their needs 
ither firm may be addressed for a copy of the catalogue. All orders, cor 
respondence, etc., should be addressed to the separate factories as heretofore 


Send tor your copy of the catalogue today. 


Myrtle Desk Company 
Alma Furniture Co- 








HIGH POINT ---N-C-- 
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Young Sales Woman Covers Big Territory 


A combination of Irish wit, American energy and fem 


inine resourcefulness has enabled Miss Clare Leonard to 


achieve a unique position in the business world. She is a 


tr 


aveling representative tor a ribbon and carbon company 





Miss Claire Leonard, Traveling Saleswoman, with a Japanese 
Friend at the Imperial Hotel, Tokio 


of Denver, Colo., in a territory that stretches from Denver 
to Manila. When viewed from the map this is no 
territory, as it embraces the Western states, Hawaii 


Miss 


interesting and encouraging 


small 


Japan, China and the Philippines An account of 
Leonard's experiences 1s both 
to other women who may have ambitions to similar call 


First in the Western states, where her progress was such 
that she looked tor 
to her and in 1923 she visited the Mid-Pacific capital 


' 


then Honolulu beckoned 
Here 
she found business so good that she continued on to Japan, 
then China and Manila. She found the Orient a good mar 
ket for American 

' 


} 
visited Japan and was just in time for the big earthquake 


larger helds 


products On her way home, she re 


Her baggage was burned and like many other refugees 


she reached San Francisco with onl the clothes she wore 
Undaunted by this, she again crossed the Pacifi 1925 
re-visiting her tormer cust ers After reaching Manila 
she decided to continue on through Suez to Europe and 
home The next year found her again on her regular route 
from Denver via Honolulu to Manila, which is now a part 
ot her territory 

Miss Leonard is not prejudice against 
wome siness her travels. On the contrary, she 
Says that peo] le are most pleasant and that she enjoys 
mee g the and getting a sight to business cond! 
tions 1 fice mé S tere places Miss Leonard 

as the a ty idapting herself to conditions as 
She as hen Ma y pe le \ travel be mi¢ ve 

Ww i the whe he y \ it é Va whe 
the Want t M ss Le ire s he uncertainties ¢ 

it i d tra S¢ le . \ i eart iquake Ss res 
1 d ¢ ] t > | 4 T 1 t >} ‘ i] the d 
tor c She has a str ey se ind a it i 
VvlvVa yt it Sa ade i! Ss OF c w-traveiers 
N d | s¢ i es tr Ve ler | 
t re ‘ ‘ ess s s SW i 

> 

| 1e | ippiest ire tf s t care i j 
unh I est S¢ v K Pen News 
(Tose Dix ( e ( 
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It pays to sell Rotary Lettergraph be- 
Pays the dealer 


cause it pays to buy it. 
because it builds satisfaction, repeat busi- 
ness, and constant demand for supplies. 
Pays the buyer because it costs less to 
begin with, and gives as big a money’s 
worth in service as any high-priced ma- 


chine we know of. That’s 


THE ROTARY 
LETTERGRAPH 
retails for $35.00 


Here is a money-maker for any live 
dealer who will put a little time and ef- 
fort back of it to let people know about 
it. A sure seller for hundreds of dealers 
right now, and a source of continuous 
profit in the supplies. Ask for our deal- 
er proposition and we'll tell you about the 


Liberal Profit 


Back of it is our 24 years of experience in 
the duplicator business and our high 
Get the whole 
obli- 


standing in the trade. 


story now. Use the coupon; no 


gation. 


T. L. HEYER DUPLICATOR CO., Inc. 


911 W. Jackson Blvd. Established 1903 Chicago, I 











ll. 











MAIL THIS 


T. L. HEVER DUPLICATOR CO., 
911 W. Jackson Bivd., Chicago, M1. 


S i me the dealer proposition on the Rotary Lettergraph 
a »bilga r » me 
Nar 
Address 
Tow sece State 
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JUST ONE REASON 
WHY YOU SHOULD 
SELL THE 


hy Ue 


OF SCIENTIFICALLY 
CORRECT CHAIRS 





No. |. STENOGRAPHERS CHAIR 


The Line is Complete 


YOU CAN DOUBLE 
YOUR CHAIR PROFITS 


SOLD EXCLUSIVELY THROUGH 
DEALERS 
WRITE FOR CATALOGUE AND DISCOUNTS 





THE FRITZ-CROSS COMPANY 


EQUIPMENT 


EFFICIENCY 








HAMM BUILDING ™ SAINT PAUL’ MINNE SOTA 











PATENTS APPLIED FOR 
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O. B. Stanton Given Life Membership in Toronto 
Association 

Che Commercial Stationers Association, Toronto, On 
tario, Canada, dispensed with their regular meetings for the 
months of July and August, subject, however, to the call 
of the president for one or two special meetings. Com 
mittees are keeping up their activities, so the organization 
has not exactly closed shop 

\t a recent meeting it was unanimously decided to conter 


ipon ©O. B. Stanton, Dean of the stationery business 1 


Toronto, a life membership in the association. The mem 
bership was presented to Mr. Stanton in the torm of an 
illuminated address. Mr. Stanton had a short time before 
disposed of his stock and good will to the rm of Grand 
& Toy Ltd after thirty-nine vears in the stationery 
} SsIness 

During the summer months a definite program will be 

tlined f the tall meetings which will begin the first of 
September Che association has under way an Extension 
Course for Salesmen which they expect to put into opera 
tr soon after the tall sessions open 


> - 


New Thin White Leads for Mechanical Pencils 
\. W. Faber, Inc., Newark, N. J., have developed a white 


thin lead for mechanical pencils which they expect to place 


on the market shortly Chis augments their line of colored 
thin leads Che white lead is not intended to take the place 


of white ink and pen, but is said to be useful for protes 


sional men who wish to write on blue prints or tor use in 
marking photo albums and writing on dark paper. The 
new lead is the result of much experimenting and some of 


features claimed tor it are firmness, smoothness, re 
sistance to writing pressure and non-crumbling 
- — 


New B. L. Marble Chair Catalogues 


The B. L. Marble Chair Company, Bedford, Ohio, have 


issued three new catalogues, which are ready for distribu 
tion to the trade One is devoted to business chairs, one 
to school chairs and the other to Windsor chairs 

The one featuring business chairs, catalogue number 33, 
ce ns seventy-two pages and cover. The body is white 
enamel stock, printed in black with blue decorations. The 


cover ts a dark blue, heavy cover stock and is printed in 

ie and gold. The size over all is nine by twelve inches. 
he catalogue shows a view of the B. L. Marble Com 
pany'’s modern factory and is richly illustrated with the 
various business chairs, benches, waste baskets, costumers, 
et Specifications are given and tn the back of the cata 
logue there 1s a page devoted to information on finishes and 


leathers. Details of construction are illustrated and de 


scribed \ feature of interest is that of the method of ship 
ne chairs the catalogue states that a large percentage 
of chairs are being shipped in heavy, waterproof, straw 


board cartons instead of crates. Considerable saving in 
freight is effected by this method 
—_—~> 
Mr. Huott Back from Trip 

E. J. Huott, vice-president of the Frank A. Weeks Manu 
facturing Company, 93 John street. New York City, has 
just returned from a five weeks’ trip t 1rough Canada Mr 
Huott drove his automobile 2.500 miles on this trip and 


called on the trade throughout the Dominion 


a 
Mr. and Mrs. Koehn Attend Convention 
George L. Koehn, president of the Stenno Ribbon & 


Carbon Mfg. Co., Portland, Oregon, accompanied by Mrs 
Koehn, attended the eighteenth annual convention of the 
Pacific Northwest Stationers’ Association at the Olymp« 


Hotel, Seattle Wasl lune 2 


2 to 25 inclusive 





Achievement! 


Lindbergh! Byrd! Chamberlain! 
Names synonymous with achievement 
startling achievement in an age of magnifi- 
cent accomplishment in every branch of 
commercial and industrial endeavor. 


Many years ago James H. Rand achieved 
the visible index, bringing then unheard of 
speed, accuracy and control to the records 
of modern business. ‘Today the visible 
idea is bringing vast profits to the great in 
dustry grown up about it. 


Now you can share these profits too! 
Through an adaptation of the visible index 
to the stationers’ requirements it has be 
come a standard business building item in 
hundreds of office equipment stores the na 
tion Over. 


Now turn the page 


























lS the cry ol modern business. It's 

the urge of every order. Executives de 
mand it-——must have it, but not at the cost 
of accuracy. 

In this modern day of high pressure met 
chandising, every progressive concern, from 
the greatest corporation to the smallest shoe 
shining parlor—must keep an intimate and 
positive check on business. 

The Rand Sectional Visible Index opens 
this new field of business to yOu. ‘The 
bootblack’s shop. the dry cleaning estab 
lishment, the delicatessen store and many 
others have many Uses for the Rand Sec 
tional, which grows from one or two sec 
tions to unlimited capacity 4s the business 
grows. 

Let us tell you more about this profit 


producing field. Write 


Dealer Division 
RAND KARDEX SERVICE 


Tonawanda, N. Y. 












Ke 







TIME SAVERS 











Other Rand 
Profit - Sharimg 


Products 


MAKUROWN INDEX TAI 
VISIBLE NAME Gt $ AN 
FOLDERS 

»SLIP I AND B 

» BANK! s NoTE ‘ 

TELE! NE IN 

S PAYMENT R 

Book UN VIS | 




















ae 


wy Ny 


AN 


Wy 


I 


>} 


: 


| 


| 





_, Remingtony~< @ 


ANCES 


1927 OFFICE APPLI 





emington 


iumph 


ge in its application of the elec- 
tric drive to every operating feature, 
except the insertion of the paper. 

The slightest touch of the keys operates 
the type bars with lightning swiftness. The 
electric drive also extends to the carriage 
shift, the shift lock, the back spacer, the 
tabulator, and the line space and carriage 
return. 

The net results are an absolute evenness 
of type impressions — yielding work of 
surpassing beauty, unequaled manifolding 
power, the elimination of fatigue in opera- 
tion, and a volume of daily output hitherto 
unattainable on a writing machine. 





A demonstration is yours for the asking 
REMINGTON TYPEWRITER COMPANY 


Division of Remington Rand, Inc. 
New York 


Cc 


374 Broadway Branches Everywhere 





Remington-made 
Paragon Ribbons 
and Red Seal 
Carbon Papers 
always make good 


impressions, 


s@ Clectric~ 
@  _lypewriter 


re 





TYPEWRITERS TYPEWRITERS 


PORTAGBLE TABULATING ACCOUNTING 
ITERS TYPEWRITERS 


TYPEWR . MACHINES 
ef Machine for Every Purpose 
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The Annual French Exposition of 


Office Appliances 


will be held this year at 


PARIS 


From the 3rd to the 13th of November 










S in the preceding years, the Exposition 
is international. It brings together the 
manufacturers of and dealers in office equip- 
ment of the entire world. During the 
Exposition there takes place Contests, Con- 
ferences, and Classes with the object of 
demonstrating the efficiency of Modern 


Methods of Office Management. Firms 
desirous of exhibiting should 













Write immediately to the 







COMMISSARIAT GENERAL DE L’EXPOSITION 
D’ORGANISATION COMMERCIALE 


186, Faubourg Saint-Martin PARIS (10eme), France 
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In Other Lands—Rotarians in Europe 


Continued trom page 34) 


he value of handwork as against intellectual achievement 
Besides enquiring into these « nditior s, the Ry tarians nat- 
y sought new openings for business enquired into the 

et cé ditions I I ind there s t that 

ext W ter te it onal e wW ll s] rw the ~ < this 
vestigatiol Brought contact with leievat ron 

t t < intries, wit Japanese Australians New x ind 
ers and peo} le ron hel t Africa imone ers ey ex 
inyed op ns and ft she Vv getting a ve t ugh 
grasp of opin m the ntries represented The ex 
ha ve < de is as retwee s ess met! sa ‘ ttere t 
ng trom a similar exchange of s between diplo 

itists Tor he latter ir¢ she. terec 1 ‘ vorld t i 

erta extent, in t t most <« ! es ¢ ya suc is 
Ossess private mes Ss me Ss that ssional 
diplot atist has eve re¢ iva st gs it he has 

ver had to g t selling g Ss, tor instance ee orced 
t ike i 1V y r go unde | s reve s eeling 
that keenness rega t ( It ts i S te i 

a iry usiness Ma whethe eager T . I r 

s country hus é eling of | ype I irians 

il Classes i ly 2 ec g es ts as I a 

t il derstandit ya d Cas trad s ‘ ‘ 

Dur wv the Rotary « vent s sibilit 
Cad just ‘ t twa cit vere ene ati W yuld 
€ eas t gauge the eal results of the ex« inge oft 

s this s yyect the R irials ene tk ( 1 t deal 
\\ the matte tac u \ iteverT err ‘ il < but 
real results w be ither the « sequence s in 
estiga t i iny i ( . Acie \ cle i als 
for re siderat 

American Rotarians, asked for their opinion on the sub 

ject were like all good uUsINness mel extremely reserved 
but they were enthusiastic for a return to pre-war condi 
tions to enable trade to be placed on something like its old 
asis They did not consider the erection of tariff walls, 
such as are being built all ver Europe, separating every 


small country from the next, were likelv to smooth out 
existing dithculties As they pointed out, territories mn 
larger than one of the states, existed as separate lands and 
their system of frontiers rendered trade and commerce 
almost impossible, if not quite so, in many branches. Evi 
dently the system of protection flourishes in the United 
States it being the first t set the example The vexa 
tious conditions in Europe were best brought home to 
American visitors by the news that if they took the many 
souvenirs that they had purchased in Belgium on their 


journeys throughout [urope, they would be charged 


duty 
at almost every frontier, making the purchases so costly 
that before arriving in the States they would regret their 
investments When they complained of the absurdity ot 
these arrangements, they were told that protectior always 
meant trouble all around It is thus extremely possible 
that not only American, but other Rotarians returned home 


with quite different opinions on the subject of protection, 


high tariffs as prohibitive to trade as a whole Che 
svmbol of Rotary is a wheel, signifying that it goes round 


the world. and at the meetings a globe with a wheel sur 


rounding it was kept in view as a symbol of this commer 
ial brotherhood The tours now being made by Rotarians 
Germany, Scandinavia, Italy and further East, will be 
tmost use to them on their return home, when judging 

vs and regulations attecting commerce Ideas tor the 


opening up of markets in the East for American type ma 
chines, for instance will be carried back, together with 
onvictions that in the matter of tariff reform, it is the 


richest and strongest tha should begin bv introducing a 


svstem of free trade and exchange, to enable the best goods 





Many Firms Now Have a 
Keener Appreciation Of 
The Superiority Of Wood 
For Desk Construction. 


There never was any ques- 
tion regarding en: 
Nor Delivered Cost and 
Profit. Nor Repairability. 
Nor Silent Operation. 


It Is Now Proven Not Only More 
Comfortable But More Healthfull 


POINT NO. 2 


Drawers cannot 

stick regardless 

of weather con- 

ditions, due to 

our improved 

channel suspen- 
sion. 





WAGEMAKER CO. 


GRAND RAPIDS MICHIGAN 
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[mperial 


The Medium Priced Line of High Quality 





eS sees 












Quartered Oak 


Birch Mahogany 








Order samples today! 


Imperial Methods Co. 


FOREST PARK, ILLINOIS 





to command the market, instead of forcing people to accept 
national products whether really the best on the market or 
not, by means of protective tariffs. The motto of “doing 
to others as we would be done by,” is as true in business 
and as inexorable in its results as in other walks of life 
Just as the adage that “honesty is the best policy” is some- 
times forgotten by those most concerned in promoting 
business as a national and not an individual interest. Tem 
porary protection of some struggling national industry 
naturally leads to retaliatory measures from other states 
and in Europe just such conditions as those characterizing 
Corsica when the vendetta flourished are reproduced as 
regards trade [The slaughter of generations of human 
beings or the stifling of trade year after year because ot 
artificial conditions, is equally undesirable and there is no 
doubt that people generally are becoming gradually aware 
that all this protectionist legislation and above all retalia- 
tory enactments mean a rise in prices every time and con 
sequent rise in the price of living, with the danger of com- 


munism and bolshevism rising to swamp everything in tts 


turn 
an 
New Pen Shop in Dublin 
The Pen Corner, 12-13 College Green, Dublin, has been 


ypened by P. O’Brien who formerly was in charge of the 
pen department of Messrs. Helys, Limited. N. J. Healy 
who also had been associated with Helys for several years 
is been engaged as manager 

In his announcement Mr. O’Brien states that his de- 


ision to open the first pen corner in Dublin is prompted 


»y the following reasons: To insure perfect satisfaction to 
the users of fountain pens it is essential that perfect serv 
ice should be behind them; proper pen selection demands 


unlimited variety; pen users require individual personal at 


1 
f r ? 


tention to their needs; writing expresses the personality ot! 
the writer and consequently one’s writing must be studied 
to insure nib satisfaction. Mr. O'Brien purposes to supply 


the users with a full and complete service on all ese 


points in his Pen Corner 


[The shop ts situated in the enter of Dublin's banking, 
surance, legal and vernment activities and ts said t e 
1 convenient spot for serving a large nt t f pe d 
mechanical pen — 
> 
French Firm Changes Name 
Rene Boutet & Cie., 80, Rue Taitbout, 80, Paris, France, 
is the new name of the firm, Roux & Deléamont Che 
change in name follows the death of Antony Roux Mi 
Deléamont continues his interest in tl mcern as a stlent 
part 
> 
Leipzig Fair Dates Announced 
The great international trade tair, which has beer eld 
for centuries at Leipzig, will be open this year trom Au 
eust 28 to September 3 More than twenty countries will 


display their newest products, and buyers will be attracted 


from over forty countries, thus making Leipzig the most 


important industrial exchange in the world America 1s 
taking great interest in the tair th:s year, since it presents 
4 unique opportunity to enter world markets both as ex 


hibitor and buyer 


Germany has recently sent hundreds of its leading sc! 
entists ind business men to the United States to study 
nethods of manufacture and market conditions, and is mak 
ing a special effort to develop business relations with Amer- 
ica \ great variety of industrial products have been pre 


pared in Germany to appeal to American demands at at 
tractive prices The coming Leipzig fall fair will include 
some 7,000 exhibits 


Che Leipzig fair is held twice annually for periods of a 


single weck Profiting by centuries of experience. it has 
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ypotnts of Superiority 
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No. 75—Reaular No. 77—Dur-O- 
r-O-Lit wk Lite oversize ex- 
naroon posed eraser— 
black ,maroon or 
blue 
> withcap—black 7 
— maroon or bhue 
Point No. 1 , ’ 
p No. 50-S—Junior No. 100 — Point No. 5 
—< sca " a8 m Dur-©O-Lire wit Oversize Dur And—a complete line 
; idecag 5 . expose t ©.-Lite black ft styles and sizes to 
: : s ’ black. maroon or maroor fit your customers’ 
con : ¥ blue blue tastes and require 
ext ments. List prices from 
and SO cents to $3.90 
Point No. 2 
— saci ll Point No. 4 
Unia © combin 
* : 4 i silver 
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Point No. 3 


tswhyw 


Write for complete information. Attractive window displays, show case containers 
and other selling helps for the Dur-O-Lite dealer 


The DUR-O-LITE PENCIL Company 


4543 RAVENSWOOD AVENUE 
CHICAGO, ILLINOIS 
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You'll find the 


ST; : 


GUEST REGISTER 


a steady customer maker 

















[his book long ago ‘‘won its spurs in the stationery world, 
under the title of ‘Club Register \nd it is still going 
strong, making solid, persistent sales records for itself 


For the listing of names in clubs, factories, institutions and 
similar purposes it meets every requirement. Strong, stur- 
dy, good-looking, convenient in size and arrangement. 

Made in one size only—-No. 807—14}3” by 114” and bound 
in black cloth with red fabrihide back and corners. 150 
pages of fine grade ledger paper ruled with big, roomy spaces 
for writing date, name, address and who introduced by 


Lists at the attractive price of $3.50 


Display this book in your windows occasionally, keep a copy 
in your store where it can be seen, and bring it to the atten- 
tion of possible users in your territory. Youll be agree- 
ably surprised at the constant sale for it 





BOORUM & PEASE COMPANY 


Post Office Box 272, City Hall Station 
NEW YORK, N. Y. 
General Offices: 


New York Store: 84 Hudson Ave. 
349 Broadway Brooklyn 
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ween found that the plan makes it possible to transact busi 
ness with the greatest economy of time and money Thou 
sands ot exhibits from all parts of the world are so ar 
ranged that buyers can see in a few hours what otherwise 
would require months of travel to widely scattered markets 


Although the Leipzig fair is much larger than most of the 


world expositior it is distinctly an industrial exchange, 
organized tor the convenience of business men It has no 
midway or similar amusement teatures Visitors are ad 


mitted to the great exhibition grounds and the hundred and 
more buildings only by invitation, thus eliminating the mere 
sightseers. Every facility is offered for examining the ex 
hibits and transacting business Leipzig is not lacking 
however, tn attractions, and visitors are everywhere consid 
ered guests, and find their visit to the charming old city a 
delighttul experience 

The American business man will find that the fall fair 
makes it possible for him to purchase the latest products of 
the leading countries of Europe. Since the Leipzig fair at 
tracts business men from all parts of the world, it further 


‘ 


serves as a great international exchange of ideas, enabling 
them to keep abreast with the latest developments in each 
held Ihe tall fair is held during the tourist season, so that 
tors from America can readily include a visit to Leipzig 
eir itinerary For information concerning the fair, ad 


dress the Leipzig Trade Fair, Inc., 630 Fifth avenue, New 


> 
German Journal Describes Carbon Binder 


Zeitschrift tur Organisation, a German publication, car- 
ries an illustrated article in the issue for June 20, featuring 
the Carbo Graph The Carbo Graph carbon binder is the 
product of the Phillips Ribbon and Carbon Company, 


R wchester N \ 
— . . 
French Journal Features Elliott-Fisher 


la Revue du Bureau of Paris carries a four page illus 


trated article in the June issue featuring the application of 


he Elhott-Fisher bookkeeping machine 


> 
Chicago Office Equipment Golfers Play 


office equipment men of Chicago enjoyed a day oft 

volf at the Wilmette Golf club. July 21 The morning's 
lay included a shower bath, served on the greens, but a 
g é ‘ made up for the slight annoyance caused 
the downpour Phe yoard f strategy, arranging the 
devised a system of scoring which would be popular 
ipphed to the quota of members as salesmen A uniform 
game of wolf was played, and everybody came out even 


A. Davis of The Var orn Iron Works Company ar 
the event, which was attended by E. H. Bahm, The 


i iJ ¢ 
Jaker-Vawter Compar George Kingsbury. Rand-Kardex 
reorge Vinton, Yawman and Erbe Manutacturing Company 
C. Smith, Jr The Shaw-Walker Company; I. E. Eck 
ste Art Metal Construction Company joe Bayliss, The 
(;eneral Fireproofing Compatr Harold Watt, Mead & 
Wheeler; Otto Geuther, Marshall-Jackson Company A.A 
Davis, The Van Dorn Iron Works Company 
[The next contest for golf honors among Chicago's ofhce 
equipment men will be held August 24 at the Wilmette 
Cl 
i 
Simler Visits Western Branches 
Hlenr Simler ice-president of the Americal Writ'ng 
Machine Company, Newark, N. J., took a short vacation in 
uly, spending his time in the middle West. Following this 
hrief rest Mr Simler made 1 visit to various branches as 
West as De ¢ 
— ‘ 
ufte s hke the kating his é t the 
S ¢€ \ ea se | re News Joset Dix 








THE NEW AND BETTER 


ENGLEWOOD 
LINE 








The new Englewood 4000 grade is de- 
signed for the man who wants quality 


at the smallest investment 


l’riced to meet the needs of the dealer 
for desks in a lighter grade—yet with- 
out sacrificing any strength in con- 


struction. 


This as well as the other grades has 
the DUCO finish on both the top and 
base—a finish that is waterproof, 
printproof, and practically scratch- 


proot 


The neat, graceful lines and clean cut 
appearance of this grade togehtre with 
the exceptionally attractive prices, will 
mean better business in your desk 
department 

An Englewood exclusive 
agency will mean added 
sales for you. It is worth 
investigating 

Write us 








ENGLEWOOD DESK COMPANY 
58th and Lowe Avenue 


Chicago 
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Your profits 
are bigger 
on the 








with 
Sharpened Points 





NEW: lower list prices on Nos. 50 and 100 (probably 
the most versatile stapling machines on the market) 
assure you multiplied volume and increased profits 

For as little as $6.50 (for Model 50) or $7.50 (for Model 
100) your customers can buy the most efficient machines 
on the market. 

Speed Fasteners are guaranteed not to clog! Their 
blocks of “frozen’’ staples with side sharpened points, feed 
through each machine with a definite, positive action, 
effectively stapling such items as papers, tags, labels, etc 
to cloth, cardboard, wood, celluloid, lightweight metal, 
etc. The platform of each machine is accurately ruled to 
assure the exact placing of staples 

Operating in three distinct positions (one permits the 
stapling head to be entirely detached from its base for use 
as a tacker) the Speed Fastener offers your customers the 
unbeatable combination of versatility, price and 
stapling efficiency as does no other machine on the 
market 


NEW, LOW LIST PRICES: 


Model 50 was $8.00 
Now $6.50 


Model 100 was $/0.00 
Now $7.50 


SPEED FASTENERS ARE GUARANTEED 


Generous Dealer Discounts Remain Same 





PARROT SPEED FASTENERS CORP. 


Sole Distributors 


388 Broadway New York City 
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Half a Century in Stationery and Printing 
The Botz Printing & Stationery Company, Sedalia, M« 


a division of The Hugh Stephens Printing and Stationery 


Company, Jefferson City and Sedalia, Mo., have printed an 
attractive booklet of eight pages and cover im black and 
gold on cream stock, in celebration of their fifty years of 
service, 1877-1927 he growth of the organ zation ts gi\ 
e! 11 1¢ Ih 

Just twenty-three vears after the first house was built 


on the prairie that 1s now Sedalia, a young man from St 


Lou's bought a partnership in a Sedalia business rhe 
s ess as trie hive ears old 
That business is still flourishing at the substantial age 
fift ears this month And the “young man” of 1882, 
now Charles Botz. Sr., is still associated with the business 
record of continuous activity in one enterprise that ts 
ot equaled in Sedal.a—torty-five vears 
. ¢ 8 
Much can be accomplished in a half-century many 
hanges brought about The changes in the Botz organiza 
tion have always been forward steps During more than 
twenty years of service, various natural changes in the or 
Wanizatior ot the business took place and in 1909 the 
usiness was incorporated as the Botz and Sons Printing 
Lompany This was the culmination of one of Mr Botz’s 
hopes d ambitions—to have his four sons, Otto C 
Charles ©.. Frank C. and Joseph C, firmly established in 
the husinese 


Since then the enterprise has advanced steadily and as 
rapidly as a sound enterprise may healthily advance . * 
In the Spring of 1921 the firm acquired a thriving station 
ery business in Jefferson City, owned by Paul C. Hunt, 
order to better service the contract for furnishing all of the 
Stationery and ofthc supplies for the State of Missouri, 
which contract the Botz organization secured in 1917 

\ few months later the firm of Weigel & Muck was 
taken over and the Jefferson City Printing Company or 
ganized to do a general printing and binding business there 
In October of the same vear, The Hugh Stephens Print- 
ing Company, of the same city, was purchased, and on 
January 3, 1922, all of these various organizations were 
merged and the present corporation known as The Hugh 
Stephens Printing & Stationery Company was formed 

“Various changes and improvements were made in the 
several plants, and today the corporation owns and oper 
ates a complete printing and book-binding plant as well as 
an up-to-date and complete ofhce supply and stationery 
store in Sedalia, which is known as the Botz Printing & 
Stationery Company: one of the nation’s most efficient and 


complete printing and book-binding plants in Jefferson 


City, known as The Hugh Stephens Press, as well as a 
complete oftce equipment and supply store 1 the latter 
city, known as the Botz Office Supply & Stationery Com 
pa 
~ 
“Nothing that is good or bad is good or bad accidental 
ly Ni success 1s accidental Behind every success 1s the 
will to serve The Botz organization would not have grow: 
to its present proportions without the help of the peopl 
whom it has served And it it had not served positively 
ind consistently over its long span of hfe it would have 
lived and prospered 
* 2 2 
The Hug! Stephens Printing & Stationery ( ompany 
is capital stock of $500,000.00 The officers and directors 
are Charles Botz. Sr., chairman, board of directors; Ot 
to C. Botz, president and general manager; Frank C. Botz 


vice-president; William B. Malone, treasurer; A. L. Haw 
tarv: Joseph C. Botz, August Weigel and Oscar 


F. Muck, d'rectors, and Charles O. Botz, manager, Sedalia 


Kins, secre 


} 


divisiofr 
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The opening of school and college 
each fall always brings a big jump in 
Corona sales. Make sure of your full 
share of this profitable business by 
pushing Corona to both students and 
parents. 


CL C Smith & merce See riters anc 
Esti es at Syracuse Groton and Cortland N Y 


~CORONA 


rHE PERSONAL WRITING MACHINE 
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Graff-Underwood Company Move to New 
Factory 














Index opposite every map 





On July 1, Graff-Underwood Company moved into their 





new factory at 54 Washburn ivenue, Cambridge, Mass. 


tteen years ago, George B. Graff placed on the market 


+ + 


i new open tront fle signal which he originated and which 
was named the “Graffco Vise Signal.” The Graffco vise clip 


and vise index tab completed the line and from this humble 





beginning the business grew rapidly until about the year 





a 
1920, when it became necessary to expand by starting his i] 
own tact 
Seven vears, however has see quite a change and the 
q] 
rv that once was thought to be large enough for all : 
- 
time has already proven too small : 
The new tactory its located on twenty-five thousand i] 
q 
" ii 
: 


square teet of land in a rapidly growing section of Cam e 
bridge. The building is two stories in height with light on 
all tour sides from more than one hundred windows and is new ] Ca 


vuipped with all the latest improvements and machines for 


the economical and expeditious manufacture of Graffco 


ims eee —the latest Ranp MSNa.ty 


When P. G. Underwood came into the business in 1922 


the business was incorporated as the “Graff-Underwood 
Company.” World Atlas 


Che original ine of signals, clips and index tabs has been 


a izgmented by the addition of maptacks, pushpins, picture COMMONWEALTH EDITION 


hangers. penct] sharpeners, cloth index tabs, thumbtacks 

and several other small ofthce devices Many improve- 

ments in manufacture have been introduced by the com- No hunting around, no cross ref- 

pany. Especially is this true in the color enameling on sig- erence with the new Common- 

nals, maptacks, etc., whereby a much glossier non-chipping wealth Atlas just out! Each map 

enamel is applied index is right beside map—all in 
Che new tactory with its more efhcient equipment gives alphabetical order. 


promise of additional improvements in the future 


No other atlas published has 
tion to their many friends to visit them in their new factory. this time-saving index feature. 

Order now for immediate sales. 
Its efficiency, excellence and low 
retail price will bring you good 
turnover. On the list price of $2.75 
you will make real profit. 


Che Gratt-Underwood Company extend a cordial invita 


Stationery Selling Agency Wants More Lines 
lhe R. & M. Stationery Sales Company, manufacturers’ 
agents, whose offices are located in Suite 408, Conway build 


ng, 111 West Washington street, Chicago, announce that 


they are now in position to take on lines additional to those i m ‘ 
with which thev have been successful since their organiza- 
ee Rand MC¢Nally & Company pub- 
his concer! is st inl; ed and dst ( ed Vv le! V ho oO . . . 
' 7 Reseagcis: sige 7 lish a wide variety of atlases, from 
il Vears ve ee! engaged I selling the stationery 


the paper bound Pocket Atlas 
retailing at 75c, to the de luxe leath- 


office supply a! d othece equipment trade, both wholesale and 


experienced in these lines 


ie ti eames eimai tem Mea er bound /nternational at $12.50. 
re Ee tt rr ap en es a Attractive free display material 
chucnem Wieden nd Denver. tacieaive and te helps you benefit directly in Rand 
» Southern states. They cell to the tends only ‘and MCNally & Company’s extensive 
' , st be sold direct to national advertising. 
< ‘ t | ( i y is bee a d s ow i( 
tively operating in the territory mentioned both by personal Write direct for price list and 
licitation and intensive mail circularizing complete information 
() t the mem! re< § ¢} ( ncern ersor ally covers 
Chicago and its :mmediate vicinity, and they have expert 
enced associates located in larger cities throughout the ter || IRANI MENALLY & GOMPANY 


itor S that the territors c ¢} roug! lw ce vered vy regu Map Headquarters 
a cinta Se veimaie Dept. T-8 
direct representatives of the manufacturer and only prod 536 S. Clark Street 270 Madison Avenue 




















ts of reputable manufacturers will be consider: They Chicago New York 
handle conflicting or competitive lines 559 Mission Street 
Che nvite correspondence (which will be held conf San Francisco 
‘ . | 
9 < es ‘ r ‘ ‘ 
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A newly designed 





five-drawer file, 






with full size draw 





ers, guide rods, and 





channels to accept 





standard guides 





with eyeletted pro 






jyections 








The Columbia ‘5’ occupies no more 
space, yet gives 25°, extra filing capac- 
ity. And it does this without sacrificing 
filing convenience. 







It is a complete file with full depth 
drawers for standard folders and guides. 
Each drawer has a guide rod and a 
channel to accept the eyeletted pro- 
jections on the bottom of standard 
guides. 









products, and its appearance is clean- 
cut and attractive. The drawers run 
smoothly on progressive roller-bearing 
suspensions. 







Prices and further details may be ob- 
tained at once. 







Chicago Salesroom and Warehouse 
Telephone: Central 0645 





133-135 W. Lake St 





Columbia Steel Equipment Co. 


M. C. Box 2130 
Philadelphia, Pa. 





Office and Showroom 
1735 Chestnut Street 









| 
| It is staunchly built like all Columbia 
| 
| 
| 
| 
| 
| 





COLUMBIA 


A FULL LINE OF STEEL OFFICE EQUIPMENT 











Some Details of European Typing Contest 
Mademoiselle Odette Piau won the European typ 
contest again by writing ninety-eight words a minute 
one hour, based on six strokes to a word. She used 
L. C. Smith typewriter [his contest was organized 


the Professional Association of French Typists, held 


ing 
tor 
an 
by 
at 


the Paris fair, under the patronage of the Chambre Syn 


dicale de Mecanographie, presided over by M. Mamet, 
of the Descartes Association M Ile Piau has made 

tounding records on the L. C. Smith for many ye: 
L.’Intransigeant said of her performance: “Last year M 
Piau was able to write 94.6 words a minute This y 


she did 98.2 words, « 





; 
ana 
as 
ars 


Ile 


r 
Cal 


a speed more than three times faster 


than the most rapid handwriting. Her pace was more thar 
ten strokes a second 

Daughter of a professional typist, she made her debut 
as a stenographer tvpist at the (y Y (y at ( hantilly, 
which enables her to become the youngest winner of the 
medal of the Reconaissance Francaise After the armistice 
she, with her mother, went to work for the International 

MLLE. PIAU, WHO IS AGAIN WINNER OF THE 
EUROPEAN TYPEWRITING CONTEST 

Labor Bureau at Geneva And recently, without sev g 
her connection with the International Labor Bureau, she 
entered the Bureau of the Scientific Organization of Labor 

“From all reports this Bureau of the Scientific Organi 
zation of Labor is an office where everyone works, and 
Mile. Piau is not, therefore, one of those stenographer 


typists whose sole labor consists in preparing themsel 


tor typing contests 


Mile. Piau, who has three times previously won 
European championship on an L. C. Smith, wrote 37, 
strokes from unfamiliar copy in an hour—3,224 stré 


more than her nearest competitor 


‘ 


Ihe standing of the prize winners at the recent con 


ves 


test 


words per 


Net aver 

Name minute 
Mile. Piau (lL. C. Smi 98 9 
Mile. Mitchell (MAP) 91.9 
Mile. Gabriel (Underwood 96.9 
Mile. Mauy 1 (MAP) 74.5 
Mme. Loucheron (MAP) 74.5 
M. Triouleyre (Contin) 72.3 


> 
Cuban Representative Visits Sheaffer Plant 
lose M. Espin was a visitor at the home offices 


lowa, some weeks age He represents the company 


age 


adi 
atiti 


tory of the W. A. Sheaffer Pen Company, Fort Madison 


the 
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You have something of merit 
and want to sell it! 


Make it easy for possible customers to see it. 

Show them how good it is for their use. 

Let them see that you want to render good service. 
Keep at it. 


For nearly a quarter of a century good business people 
have been coming to the National Business Show to 
see things of merit and get better acquainted with 
the enterprising firms who exhibit. 


Greet them this Fall when they come to see you 
at the 





NATIONAL BUSINESS SHOW 


New York, October 17th to 22nd, 1927, inclusive 
In the New Madison Square Garden 


Chicago, November 14th to 19th, 1927, inclusive 
In the Stevens Hotel Exhibition Hall 


‘“Tt’s the personal contact that counts”’ 


NATIONAL BUSINESS SHOW COMPANY 


Frank E. Tupper, President James F. Tate, Secretary 


50 Church Street - NEW YORK 


Chicago: 417 S. Dearborn St., C. H. Hunter, Manager 


ee ee ee er 
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If it’s a desk, we make it 


I’ it's a desk, large or small, oak, mahogany or 
walnut, we make it. This has been our policy 


for twenty-one years and it is the foundation 


on which dealers are building a sound, safe 
business 

Not only do we make a complete line of office 
desks and tables but a line of juvenile furniture in 
which dealers enor a good turnover. 

li vou believe there 1s more money in selling a 
volume at fair profit a unit than ina slow-moving, 
slugg.sh line tor which you must exact a high 
rate ol pront, you should find the Indiana Desk 
Coumpany’s line satistactory in all respects 

lo dealers who are open to consider a good line 


t office desks and tables, an inquiry is invited. 


INDIANA DESK COMPANY 


Formerly Jasper Novelty Works 
JASPER, INDIANA 











HH 























were the subjects of numerous 
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Special Business Legislation in Colorado 
An investigation in Colorado which has recently resulted 
revealed numerous com 


ol 


ssing ot special legislation, 


applhance 


APPLIANCES 


slaints b dealers in othice . . s io ann ‘toreign = < - e 
lection concerns selling so-called service, 
No less thar fittee! enterprises, operated trom San Ice 


rancisco, Los Angeles, Denver, Kansas City, and Chicago 
complaints Che 


in Colorado would indicate that merchar 


n Many part } ountry are being offered colle: 
‘service’ Ww ecidedly different 1 I 10! 
practice, than it seems when explained by 
esma 
\ Sedalh ( rad ! eceived an accounting 
m a Chicago company upon collections amounting to 
4.52 Three payments of $5 each, and one payment of 
52, had be lected, $24.52 1m all 
Lp the tally me th ! 1 g 
uli 0] I p ntr 
\ m™ the SY ! {) er pt 
i 1) cent e first $100 lectec 
It ged rther, $6.50, “t Ing « h x] 
i 13 a 
\ h Vas 9 ery cn wv | 
1 \ iW he ompany 
\ hy ‘$3 ne ib} | 
] to p \\ $24.7¢ w 
f $24.52 
wi ru harge 
te ] t \ leclared 1 ad 
c vilewe i 
he 
| dre he al 
vith a qual mi r 
the ul v 
ot 
1g ( cl ce y 
} Mie \ss t ( rad ited 
i rs t pli sig n 
en inal 1 
ng pay tf | 
X] Ie! ( 1 
‘ int they r 
\f writt 
t} ack, 
} n SO ( 
le d $330 
25 
hie 
\ 
i. are 
( wl 
\ 
‘ 0 « 
ed 
‘ 


HOWEVER ) 


’ . 
investi 
ts in local: air 
rroposition, mn 
i high pressure a ue 


The price you pay 
for an office chair 
does not always 
reflect its real 
value. Only such 
methods of selec- 
tion and season- 
ing of materials, 
construction and 
painstaking work- 
manship as are 
employed by the 
Johnson Chair 
Company canpro- 
duce real chair 
value. Johnson- 
made chairs have 
stood the test of 
years of hard ser- 
vice and are uni- 
versally recog- 
nized in this 
respect. 


JOHNSON CHAIR CO. 


CHICAGO 
FACTORY AND SHOW ROOMS 
4401 WEST NORTH AVENUE 
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Sun is Constantly 
Bringing Out 
New Items 








W - ¥ eq all tie . 7. 











this space Send us the 
coupon below ind we'll 
try to outline the whole 
story Meanwhile here 
ire tw mz Sunt 1 
cesses 


Sunruco Bull’s-Eye Pad 


You wouldn't dare to crumple any other pad like 
this! Examine it afterward, and you'll tind never 
a trace of breaking or tearing or “gaping.” § Attra 

tive in price as well as in design and wearing quali 

ties. 4 sizes Tn EA 


Sunruco Fluted Chair Cushion 


\ bigger, huskier, better looking cushion. Sunruco 
fluffiness, the kind that 
comes only from using 












finest Latex Square 
edge—5%” sponge rub 
ber throughout, covered 
with rich green or 


brown felt More 

rubber more ma 

terial more 

weight greater 

sales appeal Get 

a sample. “Heft” it 

try it out. You'll be NRUCO 

as enthusiastic as Chair Cushion 
are 


Mail the coupon below for the latest 
Sunruco Catalog of Office Specialties 


The Sun Rubber Company 


Barberton, Ohio, U.S. A. 
Originators of the Sponge Rubber Idea in the Office Specialty Field 


4 THE SUN RUBBER COMPANY 
Barberton, Ohio 


We'd like t c<now wha ‘ make W ' pat ilar 
interested tr 


Name 


Addreas 

















OA-8-27 
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sessed by their company. The contract is likely to be an 
extensive affair, with much small type, and the dealers are 
high-pressured into signing it, many times betore they 
have read it. Or perhaps they may read it hastily and not 
gather its full import 

he strict carrying out of the provisions of the contract 


may mean that not a cent of a considerable sum of money 


will accrue to the merchant, and that results not to be 
expected within reason must occur to make the project 
it all advantageous to him 

Further, complaints are made in Colorado that it has 
been impossible to secure accountings with collection 
agencies How much money has been collected and unac 


counted tor cannot, of course, be known, but that there has 


been substantial sums appears certain 

Placing the accounts in the hands of the “foreign” serv 
ice means, ordinarily perhaps, that the dealer in othce ap 
pliances loses the opportunity to place them in competent 
hands hese foreign” concerns, it is understood, used 
series of letters, and the aggressiveness of effort is likely 
to be tar below that of the on-the-ground service 


Through the efforts of the Retail Merchants’ Association 


of Colorado, working with the Associated Credit Men of 
Colorado and Wyoming, the Colorado legislature passed 

the current session an act compelling concerns engaged 
n the collection of accounts in Colorado to post with the 
secretary of state a $5,000 bond Lawyers, banks, and 


ificers of the court are exempted from the act Che penalty 


provided is $25 to $300 for each offense, and within the 
meaning of the act—putting real teeth in it—each day a 
oncern violates it it is considered a separate offense. 

Chis $5,000 bond will be no hardship upon legitimate 
ollection concerns,” remarked E. Roger Jones, secretary 


§ the Retail Merchants’ Association, “and will, indeed, be 


in advantage to them in real ways. On the other hand, 


ve believe it will protect us against the irresponsible con 


cerns and the concerns which have been playing tast and 
loose with the dealers in office appliances ot the state under 
se of bona hide collection services.’ 

Chere is every reason to believe that “toreign” collection 
services, with yne-sided contracts, are operating in many 
places outside of Colorado [The lesson which Colorado 
} 


has le irned can be heeded elsewhere W hen a high pres 


sure salesman selling collection service goes into the store 


triend oftice appliance dealer, throw caution into control ot 


the situation And, by all means, read any contract very 
thoroughly betore you sign it Figure out mathematically 
exactly what the concern may claim out of receipts. 

To get at the truth will mean, in many cases, that you 
will not onsider the contract tor an instant john T 
Bartlett ae 

Oakland House Increases Facilities 
The Western Bank Supply Company, 382 Fifth street 


Oakland. Calif.. has increased its tacilities due to the growth 


of its business Che firm has installed a complete linotyp 


ing department and a hattery of Miller high-speed presses 


They recently moved to their new building where the 
plant is all on one floor and designed particularly to be 
given an abundance of daylight Space has been increased 
ibout fittv per cent and othces tmproved 

_ 
“Lindbergh” Composition Book 

S. E. & M. Vernon, Inc., 65 Duane street, New ric, 
N. Y., offers the “Lindbergh” composition book for -chvool 
use The cover shows the intrepid aviator with his air 
plane, “Spirit of St. Louts [wo sizes of books are made 
No NX211 54 retailing it five cents, and NX211 Oo. re- 
tailing at 10 cents Che symbols preceding t! ypohen 
signify the number ot Lindbergs’s airplane: those succeed 
ing show the number of pages in the two composition books 


listed 
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Prestige and Profit in 
Macey Period Furnitures 


Macey office suites are building pres- 
tige and profit for wide awake dealers 
because Macey dealers are qualified 
to furnish an office in its entirety,even 
to the rugs, drapes, lamps, paintings 
etc [he Macey line contains nine 


complete executive suites 


[his highly desirable business is be 


coming constantly easier to secure 


because business men now appreciate 


the fact that their office, wherein 


two-thirds of their time is spent 
should be beautiful as well as com- 
fortable. [t should be an attractive 
spot because office atmosphere is a 
moulder of impressions, favorable 
or otherwise. There is a real op- 
portunity for you as a Macey dealer 
May we tell you more about 
this line and how special represen- 
tatives will help you to increased 


business and greater profits? Write 


us t day 


The Macey Company 


GRAND RAPIDS, MICHIGAN 
U.S. A. 


* 
? 


=e 3} 
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MODEL 


CONVERT- NO. 25 
IBLE HAND HAND 
OPERATED 


OR ELECTRIC 









STYLE “Cc” 
LEDGER 
AND 
STATEMENT 
WORK 


MODEL 
NO. 26 












MODEL 20 i 
ELECTRIC 
NARROW CARRIAGE 
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Al Ie¢LeEN - 


Visible Adding and 





4 















FOR TONS 
AND CWT. 




















A wide variety of 
models that meet every 
figuring need 


Grouped on these two pages is a partial 
display of the line of Allen-Wales Adding, 
Listing and Calculating Machines. 

Included among them area few of the more 
popular’ Wales” and “Peters” models, both of 
which now bear the name “Allen-Wales.” 

There are standard types and special fea- 
ture machines, hand or electric, possessing 
all the important features that have made 
the names Wales” and “Peters” synonymous 
with speed, accuracy and durability. 

Note particularly Numbers 25 and 40 
new models—the latter having the highly 
desirable feature of Direct Subtraction which 
enables the accountant to do things impossi- 
ble with a straight adding machine. 


NEES eee 








ALLEN 
CALCULATOR 







NARROW 
CARRIAGE 


STANDARD 


HOURS AND MODEL 20 


MINUTES, OR WIDE 
LBS. AND BU. CARRIAGE 


FT. AND INS. 
OR 1-12 FRACTIONS 
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WATTLES 


Listing Machines 
4 “y 


A few exclusive territo- 
ries open for Experi- }| 
enced Adding Machine |] 


Representatives 


u 









































Tue Allen-Wales line of Adding, Listing and 
Calculating Machines offers the experienced 
dealer and agent an opportunity to build up 
a permanent and profitable business. | MODEL 
All are machines of exceptional merit, ' NO. 40 
well and favorably known, and widely used } HAND 
by business establishments of all kinds OPERATED 
throughout the world. |} DIRECT 
a - , ; ' SUBTRACTION 
Write at once for particulars, stating your / 


experience in this field, whether you are pre- 
pared to render first-class service to users, 
and what territory you can effectively cover. 


ALLEN-WALES CORPORATION 





q STATE- 
1 309 South 1 5th St., Philadelphia, Pa. MENT 
, FEATURE 











MIDGET BRUNSVIGA 
MULTIPLYING AND 
DIVIDING MACHINE 
MODEL 
NO. 22 










MODEL 
NO. 27 





EIGHTH 
FRACTIONS 


MODEL 20 









ELECTRI 
ONE-QUARTER SPLIT MATIC WIDE . 
mAitioses anem os ITEM 
FRACTIONS AND NORMAL CARRIAGE 


COUNTER 
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steel Desks nat Fit / 


Every Steelcase dealer is 
now in a position to meet 
every desk requirement. The 
best in both small and large 
steel desks is available in 
the Steelcase line. Where 
space is at a premium the 
small Steelcase Desk (50x32) 
shown here are just what is 
needed. They are correctly 
proportioned, attractive in 
appearance, sturdy in con- 
struction and priced to sell 
quickly with a good profit 
margin for you. 

















Steelcase Desks with their 
unquestioned reputation for 
quality leadership and sala- 
bility should mean a lot to 
you. They have everything 
you require to meet the 
most exacting demands of 
your customers. Large steel 
desks for those who prefer 
them; small steel desks for 
those whose space compels 
small but efficient working 
units. Look into the Steel- 
case Desk proposition now. 
The facts are free. Write to 











us today. 
There are small and large Steelcase 
Desks for small and large offices . oS bb fa yh . Dro 
Desks for ennai ex METAL OFEICE FURNITURE CO. 
Grand Rapids - - Mich. 

















— 


Sreriecnel-xound were business succeeds 
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A Trip to California 
A. R. Ames of the Ames Supply Company, Chicago, re 
cently returned from the Pacific coast and has written his 
impressions o! the cities and the typewriter stores of the 
present in comparison with the past in that interesting sé« 


tion of the United States 


t 


In reviewing his impressions after a period of ten years 


' ‘ , 
or more since a previous visit, the reviewer goes back even 





farther than the decade in question. Twenty-eight years 
zo Mr. Ames went west to see the country Eight months 
Sale Ureg ere pieas spent, but the S 
were . Tl essions W ( < ld ¢ credit t ( 
cath ie n ive¢ OWeVE or ¢ i ticket ick tf ( 
cag ait Q e was “detert ed t ive in the wes He 
continues | recall just how Lockwood's place Salen 
Oreg oked i that t Y Ar ol N« 2 Re ut 
stood in the wind wit few notebooks and t ribb« 
rOXES Che streets « the tow were unpaved The cus 
il I tive power was horses The Southern Pac C 


Railroad made steam with wood and the train crew al 
helped t load the engines at the wood stations The 


Willamette river was full of logs at the mill and still 1s 


for that matter, but the mill has a much greater capacity 
now and is busy nearly all the year round in spite of the 
fact that we easterners entertain the impression that timber 
V1 SOO! e gone 

Todav Salem has fine, wide paved streets, handsome 


store fronts and good hotels, to say nothing of a skyscraper 


or two together with a lot of fine homes. Of course, more 
typewriters are used there now l.ockwood’s business has 
greatly increased and his store has the appearance of an 
up-to-date estal lishment instead of a ‘second hand shop 
This, I believe, is true of the majority of typewriter stores 
in other parts of the country. One may look upon them 
all in Seattle. Portland, San Francisco, Oakland, Sacra 
mente Fresne Sal Dies: Los Angeles and even the 
smaller towns, and serve that the junk shops are all gone 

d that the business of selling rebuilt typewriters 1s on a 
much higher plane Stores and windows are up t date 
The atmosphere is business-like and prosperous The i 
justry seems to have gone through a metamorphosis whicl 
perhaps only the old timers can recognize 

‘Ten years ago I thought Los Angeles had the finest 
stores on the Coast, but the last ten years have made great 
changes in all the Coast cities. I might suggest that pos 
sibly the typewriter men who have come out to the Coast 
from the east have done their part toward improving the 
business. I have always been a firm believer in improved 
merchandise display Buyers will go where volume its dis 
played attractively. This reminds me that we stopped for 


oranges along the roads in California oftenest where the 
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The Sign of 
Mast ercraftsmanship 


MILWAUKEE CHAIRS 


are convincingly fine 


From the outer, visual surface to the 
inmost hidden parts, Milwaukee Chairs are 
finely designed and finely built. There is no 
weak link in the chain of the Milwaukee 
Chair manufacturing process 


Milwaukee Chairs are made by an organ- 
ization thoroughly versed in the manufacture 
of chairs. In the staff are some of the 
greatest masters of chair craftsmanship 
who, being supplied with the finest of good 
material, take personal satisfaction in the 
character of their work 


Dealers who take pride in offering a line 
of chairs which, point for point, stand head 
and shoulders above anything else, will find 
such a line in Milwaukee quality chairs. To 
such dealers, the plan under which these 
chairs are sold is an added incentive 


May we tell vou more about it? 


THE MILWAUKEE CHAIR COMPANY 


Executive Offices 
624 S. MICHIGAN AVE.., 
CHICAGO 








FACTORY AT MILWAUKEE, WIS. 


IN A 
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The New Steel ne ads were It is apparent that the typewriter business 
ijTomMATI has improved, and whether the credit be given to the 
Au MAILIC changed personnel, to the increased demand, to typewriter 
Desk Cabinet issociation, to competition or to the fact that we have all 
! : se h ° a vide > af immravemen 
Letter and Cap Sise im Duco Green lea ed to «a yUSITie etter e evidence it improvement 
and photograph grained finisne is there ‘ 1 er ? iv he t he cause that } is re ig! ¢ of 
au t 
| western coast is wonderful and there are many 
beautiful s ts where would lke to locate My wite ind 
| were 1 cl terested n the Carmel by the-Sea Phere 
is quite a cok of artists and writers there, but e did 
not we t We liked some or the architecture We 
had a ttle Iriosit about ‘Benedict Cottage but the 
tow ‘ nformed us that ‘that stuff was all wor t 
ir d here the English waitress at the inn, the s i 
Italy at the it stand and four or five others could t 
hel s out, s we concluded that the Carmel-by-the-Sea 
fol wanted to rget all about the McPherson cident 
It isiting around | got on the trail of John Gilbert 
oldest emplovec ot COthce Appliances In point of service 
Par the time he was ahead of us, trying t secur 
advertisements from our competitors, and | was sorry we 
could t have been ahead of him to help secure the bus 
The Files that say 1ess [he nearest we came to catching up with John was 
‘Here it i 99 at ‘ f the old missions where everybody sticks up a 
* card There are thousands of them there, and, sure « ugl 
The 9-inch Automatic V Expansion opens like a book loh d been there the dav before His card was poste 
but Automatically—gives just that much more work higl ver a door in plain sight Whoever visits that ss 
ine room than other hles Maks s every hled paper a , th it 
“ 1 see 1 ne reneath 
visible record which can be read right in the tle , , 
Thinnest sheets can be dropped into place—‘one : a tries y compention everywhere 
hand” without the usual cramming A gentle push N ‘ t the dealers are attempting to saw w d with a 
the drawer coasts in and contents are Automatically hamme nd. this vars to be one of the contributing 
mpress or satet t< | st st , 
compressed for itety into the least space factors in the elevation of cur business to a hiah ans 
Opens wider field, quicker turnover— PROFITS rj sci sae nies eetieeaas > temeies 
i i s¢ ns oO ) i lagi o ourists I 
So convenient, o1 ot thes utomati Jesk Files wil ' 
mt ~ hetaasty : ese Au een De ; i curiosit ould attract Americans to a spot ot that 
instantly appeal to every busy busines ind protes ; , 
ri ( ot understan \ the go nments o rT 
sional man and his secretary - understand why the governmen t Mey 
Progressive Outfitters use them as Leaders — ind the United States permit it to exist | understand the 
because they are all-year files. They have no real peopl San Diego are very tired of it 
competitior ind every cde sk worker 1 i yood pros | Missi Play it San Gabriel and the theaters 
pect. We'll gladly give you a list showing many otf Hollywood are beautiful and inspiring 
men es de ilers that wa \utom ate De ms Is ess stal dpoint he Ame . = ply ( manly 
Files as leaders rewardless of other lines thev mav sel 
R et ery rtunate Qur bhusimess I the coast 
Ketter get an assortment on your floor at once and — ; at . 
an interesting display in your windows. Send for new iit 1 t ire s Steadilv increasing under the gu ance 
Catalog 274A , , 
. ot I: iri W hit It turns us i Tease ible ront \ an 
The Automatic File & Index Co. the dealer a x service 
West 11th St. Green Bay, Wisc. Me \, = ‘- thaak of 7 shee 
sa Wis . 
r ” le é ( x i, ly \ ‘ : 
\« ( sant . t t\ received wl r i the ( is 
| il ew evices 1st the ( st that 
i ‘ ‘ 
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\ \ e easte©ri narket 
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Novel Long-Distance Writer 
t Morkrum-Kleinschmidt, Chicag 1 
‘ 7 uced into Germa v the I t ( 
re \k ‘ vest ~ itt | Ber len pelhot It wi 
; st time at the Leipzig fair. Th 
\ lr is ce d scT ( | t S if < 
t ‘ Ie | distance writer because t s s 
rie send t ew! ‘ essawes ove uy sta es tr 
( t t e sends t cs S messawe 
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and perfected > 
Steel interiors \\ ‘ t : , eve e great 
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Cap Size 
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Published to help those who sell Carter Inx Products 














- 














BLL-R " 


EX 
7 





Are You Ready 
for Fall Business? 


T won't be long now before the hot weather leaves us and school 

begins. Cooler weather spells more ink sales—from those who 
have business and social correspondence and those thirsty for 
knowledge. 

Be prepared to give their trusty pens a treat by filling up those 
wide open spaces on your shelves with Blu-Rex and Ryto—two Carter 
Fountain Pen Inks that will take care of 90% of your demand. Of 
course there will be a large call for other Carter Products—Carter’s 
Cico Liquid Paste, Carter's Fountain Pens, Stamp Pads and so on 
through the line. 

May we repeat that Carter's Blu-Rex is true blue, as it flows from 
the pen and after it dries. Blu-Rex is a boon to students and others 
who suffer from ink stains on clothing, furnishings and floors, for it 


can be easily washed from these surfaces if desired. 


Carter’s Ryto—a blue-black permanent ink for fountain pens and 
general use. Made from an entirely new formula, it is matchless for 


its deep blue writing and its jet black after it has thoroughly dried. 


Why not feature these two inks that favor no particular pen, but 
may be used in any make with excellent results. We have been busy 
this summer weather preparing large stocks for immediate shipment. 





In this space we will be pleased to answer when- 


Ask Us ever possible, any questions you may ask about 
Carter Products. Make frequent use of this de- 
N partment for all questions wil! be answered by 
some moore s letter even if thev de not appear here. 
© —What kind of Carter's Ink shall I \ No. Cico is clean throughout. No 
os those ‘ t { ” poisonous or injurious material is 
heck ’ her |} ne P ised in its manufacture In fact, 
. it may be actually used to soften 
‘ kis ilthoug! ( I not 
ithe ( te Ryt * he course rect ended tor this purpose 
| e-Blach | ! ‘ 
( n W | tee ‘9 \re Carte Per ind Pencil ct 
ually ack t the Carte Factors 
) I there ny thir n 4 te ‘ 4 Ve The ¢ ter Pen is a quality 
} \ ‘ thre t ticle ‘ ‘ the best 





BLU-REX HAS AN APPEAL TO 
SCHOOLS, CLUBS AND 
COLLEGES 


Nothing tries the patience as much as ink- 
stain damage to ciothes, fucnishings, 1ugs and 
floors. Those responsible for ink buying in 
schools, colleges, clubs and other organizations 
have often desired an ink that wouid write 
brightly and flow smoothly and still be easily 
removed if necessary. 

They are finding such an ink in Blu-Rex, 
Carter’s King of the Blues. Its bright snappy 
blue pleases the eye and flows evenly and 
smoothly from the pen point—cither steel or 
fountain. Yet it can be easily and completely 
erased from places where it falls, uninvited, by 
soap and water 

There surely are such organications in your 
neighborhood who would welcere Corter’s Blu- 
Rex. Why not call it to their attention now! 


A Four Letter Word for Convenience and 
Cleanliness 

C-I-C-O not only spells “Carter's Ink COm- 
pany” but also spells sales opportunity for you. 

Have you ever thought of Cico Sales from 
this angle? A good many sticking jobs peter 
down to plain pinning because most folks pre- 
fer to get s.uck with pins rather than stuck 
up with mussy adhesives 

On the next dozen sales try flashing CICO 
on them, preferably in the five ounce opal white 
jar. Sell it on its pleasant odor, clean looks 
and attractive put-up. Needless pe.haps to add 
—sell it on its strong grip, convenient method 
of use and the small amount necessary to do 
any pasting job 
Carter makes Pens that Write Smoothly! 

We wish there was something stronger than 
an exclamation point to put alter the above 
sentence for too much empasis cannot be laid 
on the need for a smooth writing Fountain Pen 

Of what use is a nail hard point in a color 
ful holde>? The call, it’s true, is for color but 
the point must be smooth and easy to write 
with 

While other essentials have been included; 
from the first. Carter built the sales appeal of 
the Carter Pen around a smoot-writing nib 
It is interesting and significant to note the 
trend toward giving the user the choice of a 
flexible or a stiff nib, and how hard others 
are bearing down on the smooth writing qu 
itv. Until Carter brought out the Carter Pen 
these important features had been temporarils 
forgotten. 





The Carter’s Ink Company 


MANUFACTURING CHEMISTS 
Established 1858 


Boston New York Chicago 


Manufacturers of: 
Writing Inks Adhesives 
Carbon Papers Inked Ribbons 
Stamp Pads Mechanical Pencils 
Fountain Pens 
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Breaking All Sales Records 


Have You . i 
Ordered a Display 
Sample Yet ? Math 
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CONCEALED — 
SAFE 


In our many years of experience we never saw a 
new number “‘take hold”’ the way the Invincible 
Concealed-Safe has. The demand has kept our big 
plant “humping.” It’s a sure winner. Opening 
up a brand new market, it competes with nothing 
you now handle it creates new profits, and it 
gives the public just what they have needed but 
never saw before. No wonder the demand is heavy! 


Designed and built by Safe Deposit Box Spe- 
cialists, the top drawer looks like a file and serves 
like a safe. The lower drawers are letter files, or if 
desired may also be equipped with safes. The 
Invincible Concealed-Safe is built in 2-drawer 
desk high, 3-drawer counter high and 4-drawer 
high letter files of our 900 line. 


The safe is a complete unit inseparably welded 
into the cabinet with fire-resisting asbestos be- 
tween the walls. The safe door is }” solid steel 
with 14-tumbler nonpickable lock requiring two 
keys. Besides the main lock bolt, there are top 
and bottom lock bolts that operate automatically 
like the bolts on a vault door. Every business Wee 


house, store, factory, office and bank needs Con- 
cealed-Safes! 

There’s nothing like the Invincible Concealed- 
Safe on the market—it represents a real oppor- 
tunity for live dealers to make a “clean-up.” 
Get busy. 


Invincible Metal Furniture Co. 


Manitowoc, Wisconsin 


NEW YORK CHICAGO LOS ANGELES 
R. Orthwine E. E. Blankmeyer M. M. Corbett 
344 W. 34th St. 133 W. Lake St. 420 S. Spring St. 





Here’s a Little Number That Moves Like Sugar in a Grocery Store 


This line of Invincible Card Cabinets is so complete, built so strong, fin 
ished so nicely and serves so well that a window display with its low price 
tag makes a real selling campaign. They come in single and double drawer 
cabinets, in 3x5, 4x6 and 5x8 card sizes. Each cabinet is complete in 
itself, yet they have embossed cleats for rigid stacking Finished in 
Walnut, Mahogany and Olive Green 


When business is dull, shoot a display of them with price tags in your window 
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| PASSED AWAY 


SD WY __| COLUMBIA 


Antony Roux 
e sudden death of Ant Roux, Paris, France, | 
oneer office equipment man, in June, comes as a surprise 


Iding machines and office equipment lines. Mr. Roux was and 


have for 























Twenty - One 


years supplied 
the best that 
research, experi- 





ment and manu- 





THE LA’ ANTONY ROUX 
France in 1909. He was a sound thinker and many of facture can pro- 
expert ia the dopertenntt « duce in 
whether er not the rmhhone and 
aia Waa. i lian oneal ARBON PAPERS for Pencil, 
ake etal Pen, Typewriters, Billing Ma- 
Mr. Roux was at e time president of the Chamber S chines, and every other school and 
Mécanographie. the leading association of tvpe commercial use 
I the ne national organizatior 
He had traveled in a number IBBONS for all makes of Type- 
s everywhere. He was a force writers, Multigraphs and other 
rticles to this mechanical writing or reproducing 
igh to meet Mr machines 
Kee OF \ 
pl é I 
L 


ees 
Allen Randall 


tees COLUNE 


Ribbon & Carbon Mfg. Co., Inc. 


- b+ 69-71 Wooster Street New York, N. Y. 


W. K. Falb Branches Throughout United States and Abroad 


For GREAT BRITAIN, 22 Bush Lane, London, E. C. 4 
7 st ' rst street. New Yor For Southern EUROPE, Viale Abruzzi No. 20, Milano 119 


Samples and Prices on Request 
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d id beet ve and general manager for the last t 
, Mr. Falb was taken ill suddenly, but withstood the 
k for several n th During his business cares 1e 
ade many friends who will share his | t} 
tamil 
A & + + + 
George E. Chalmers 
| THE DISTINCTIVE LINE OF STEEL aces tds te ee ee ka ee 
away er a week lIness. He represented Rutland e 
tate y ature in 1915, and was senator from Rutland 
1917 Mr. Chalmers was active Mas« 
trat he Congregational church and the Rota lub 
The vidow two daughters. one sor ind tl 
CASH + + 
BOND C. W. Liggett 
( \W Ligvett manager at Springtheld Mass 
OFFICE C. Smith & Corona Typewriters, Inc., passed away sud 
l ‘ attack of tubercular men‘gitis Mr. Lig 
and SECURITY BOXES gett was esteemed for his ne character, valty and frien 
. lipa 4 enve ! {) as sales 
ma i er g from that poi » Pittsburgh, Pe [1 
Ma 12. Mr. | tt was made manager at Springfield 


CARD INDEX 
TRANSFER 
DOCUMENTS 
BANKERS NOTE 


CASES 
IDEAL LETTER FILES 





QUALITY INCOMPARABLE 
LARGEST VARIETY COST NO MORE 


ASK FOR ASCO 


ART STEEL COMPANY, Inc. 


401 East 23rd Street New York 


YOUR JOBBER OR 
WRITE DIRECT 





++ + 
William Moensch 


: WW i Moensch passed away at O04 
Sixt t ive Sal Francisco Calit For years Mr 
Moensch was one of the best-known figures in San Frat 

hea il circles and had a host of frie ds His deat 

en e of the most popular of the real old-time resi 

ts He had been living in retirement from active par 

ipation in theatrical matters for some years prior to his 
deceas Surviving are several children, one of wil 
Artl (. Moench, vice president and general manager 
the H.S. ¢ h Company, Ine 

- + + 
Infant Coughlin 

Krie Chris Coughlin, a member of the Wood 

ck 1 ewrlte Company's Chicago branch, sympathize 

th him in the passing of his infant daughter last m« 








REMINGTON 
front and 


RAND UNIFICATION AT 
tand 


of combined staffs of Re 


Store 


writer ¢ Kardex 














READING PA 
f mington Tyt 
Dalton and Baker-—Vawter A cooper 


‘ ; 
itive sharing of office and show-room space has been arranged 
In the picture are R. Quint Remington; J. R. Walker, Rand 
Irwit Kirk Dealt Miss Treida ind Mrs Strunk stenog 

h } ( Ho tr Ba Vawter Hert Brandreth, Ren 
gton servicemal 1 4 vear veterar ind Ernest Shade Ren 
ilesmar Five members f the person! t iding 
I iM W I W ] ‘ 
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Desks 
“Ghey Express Success” 





‘Real 


photographs 




















like this in 








the Cutler Blue Book will help you sell matched suites 








Cutler realizes that dealers no longer Place one of the principal pieces of 
each suite on your show room floor 


-the Cutler Blue Book will do 


the rest. 


Cutler Desk Co. Buffalo, N. Y. 


Export Office: 368 Broadway, New York City 


carry large stocks--warehouse and 
show room space add to overhead. 


The new Cutler Blue Book con- 
taining illustrations of offices actually 
furnished with Colonial and N 
matched suites will create a buying 
desire. 





OM « 


Large folders picturing each suite 
piece in colors, for mailing to your 
prospects, sent on request. 


Each picture, in true colors, shows 
the natural grain of the choice butt 
walnut and figured mahogany used 
to enrich each piece. i. “tes 
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==REINER’S 


Suite 1106 


Pacific Coast N. E. Ohie Detroit 

0. C. Haney, H. K. Baumgardner, Boehm & McKechnie, 
404 West 9h St. 2082 East 4th St., 2646 Whitney Ave 
Les Angeles, Cal. Cleveland, Ohio Detroit, Mich 


OFFICE 


HERE’S HOW IT’S DONE 


No Typesetting No Wax Stencils 


Athin metalsheet, so thin that it is han- 
died like a sheet of paper is the medium of 


reproduction. These metalsheets are very 
easily and quickly made ready for printin 
Sketches, drawings, ruled forms or hand- 


writing are made on the metalsheet just as 
you would on a sheet of paper, using either 
pen and ink, crayon, pencil or brush for this 
purpose. A special solution is spread over 
the sheet with a soft cloth and in a minute 
or so it is dry and ready for printing. 


The metalsheet is easily and quickly put 
on the plate cylinder. After sponging the 
metaisheet with water the power is turned 
on and presto, you are immediately receiving 
copies of offset quality at a speed of 100 a 
minute. The ROTAPRINT is of simple but 
practical design and solidly built. Every 
part and gear is made heavy enough to stand 
up toits work at a high speed and produce 
perfect offset work. 


Typewriting is reproduced by typing on the 
metalsheet, justas you would on a sheet of 
paper. Illustrations, Sketches, Plans, Print- 
ed Copy these are transferred photograph- 
ically on to the metalsheet and in a surpris- 
ingly short time by your operator or our 
service department, or someone in the trade, 
using Photostat, Rectigraph or other camera 
with paper, film or glass negative. Repro- 
ducing Printing and fiuctrations from type 
and electrotypes--print on the metalsheet 
from the type or cut, in a proof or a job press 
The quetalheet is then treated in the same 
simple way as for other work. 


As the metal sheet rotates on the machine 
an impression is made on a rubber blanket 
and by a gentle squeeze of the paper against 
the rubber blanket the litnographed work is 
produced. 





One Park Avenue 
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Lithograph 


LITHOGRAPHING compared to printing is about the 
same as silk stockings compared to cotton stockings— 
either will do—but lithographing is better—more class— 
style—a higher quality—and now with the ROTAPRINT 
you can have lithographing quicker than printing and at 
less cost, doing the work in your own office or factory— 
with your regular help. 


That complicated rule form that the printer looks at 
google-eyed and says, “That is a hard one and will cost a 
lot of money.” 


OR—that tabular job on which you are charged time 
and a half 


OR—that job including illustrations, sketches, plans, etc., 
on which the artist gets in his fancy time charges 


OR—that form letter for which you have to furnish your 
own expensive letterheads and pay extra for the sig- 
nature 
OR—bulletins, reports, sales information, drawings, maps, 
charts, price lists, letterheads, factory forms, etc., can be 
LITHOGRAPHED on the ROTAPRINT in your own 
office by your regular help. 
YOU, MR. BUYER OF PRINTING, should get in touch 
with us immediately. We will show you how to save a 
lot of money. 

A Personal Note to Office Specialty Men: 

For eighteen years I have been actively identi- 

fied with the office specialty field. The ROTA- 

PRINT offers splendid opportunity for big 


money for you men who know office specialty 
selling and are prepared to take on the ROTA- 


PRINT Agency. ACT. 


oles 2, INC. 


AGENCIES 


Canada Chicage Hartford 
Frank R. Atwood, 
810 Ist Natl. Bk. Bidg 
Chicago, Hinois 


Richard Neumayer, N. M. 
186 Pearl St., 712 13th St., 
Hartford, Conn 


Rotaprint Co., 
52 Spadina Ave. 
Terente (2) Canada 


New York, N. Y. 





1927 





Your Office and Factory Forms 


V -P. and Gen. Mgr. 





Washington, D. C 
Minnis Co., Inc. 


N. Ww. 


Washington, D.C. 





al 
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W. R. Greenwood Appointed General Sales Man- 
ager of The Postage Meter Company 


The Postage Meter Company announces the employment 
W. R. Greenwood as general sales manager to succeed 
F. M. Reeder, who resigned April 1. Mr. Greenwood has 
een associated with The Postage Meter Company for the 
past hve years, first as agency manager at Kansas City 
Missouri, and for the past two years as sales manager in 
harge of field operations He is well known in office 
. —_ 


appliance circles, having been associated with the industry 


the past sixteen years. 


a 
Senior Organizes Jersey Folder Co. 
C. R. Senior, formerly sales manager for the Ameri 
( lip Company, has organized the Jersey Folder Con pany 
10 Duncan avenue, Jersey City, N. ] The company will 
specialize binder tolders and allied products and are 


‘d in hearing from anyone having lines that will 


successtully work with these products 


> 
Venezuelan Visits Sheaffer Factory 


John F. Swanson, owner and manager of the Maracaibo 
Supply Company, Maracaibo, Venezuela, was a vistor 
the United States last month From July 11 to July 15 he 
sper his time at the ma thee and factory the W \ 
Shea ft Pe Ce iny, Fort Madis lowa, discussing 
business topics a 1 receiy vy structi on the epalr 
Sheaffer pens and pencils 

Mr. Swans whose or eT ¢ Was gt stat 
Ss aistr the Sheaftte < Venezuela He 
ind Mrs Swans \ sa Milwaukee Wiis 
‘ e sche led t sa the ea » tl America 

















REMINGTON EXHIBIT AT RECENT BUSINESS SHOW AT 


PORTLAND, OREGON Manager J M. Post of the Portland 
branch office f the Remingtor nst d this exhibit Regular 
correspondence machines, electrics ookkeeping machines 
were demonstrated t s r of people and good sales prospect 
wer S¢ ired 








F. J. Kline Returns to United States 


} K line 6 oh. American ( Companv returne¢ 
} } 
S veek S Englane VW 
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VISIBLE 


RECORDS 


in 





BOOK FORM 


MEAN 
LARGER PROFITS 


MORE SALES 


The Cesco way ol visualizing a thousand 
records in a single Loose Leaf Book—10,000 
on the desk within arm’s reach— 
provides vou a newer, better and more 
onvenient method of attracting more sales, 
nd more profitable sales from 


records 


larger sales 
vour trade The economy of space and 
ilso routine time is a tremendous weapon 


at your comm ind 


Cesco Visible Records simplity equipment 
needs Dispenses with bulky frames, 
stands, cabinets which clutter up space that 
can accommodate other needed appliances 
Ideal for every type of business and pro- 
fession Practical, portable, compact A 
sales- winner! 


DEALER’S proposition and circular sent on 
equest It gives the facts about YOUR 
ales opportunity with OUR attractive 
line Have you the regular Cesco Cata 
log of Binders and Forms in your Loose 
Leaf Department? Ask for it, too! It 


hows a complete issortment I Ledgers, 
Post Binders and Commercial Forms that 


ur trade will buy. 


Ghe CE,SHEPPARD CO. 
Van Alst & 14% St. Long Island City 
New York Citu 
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De Luxe Storage Cabinet 


structed in every 


reintore ed de ors 


Mahogany, \ al 


DEALERS 


ask for our 


DE LUXE 
FURNITURE 


Pennsylvania 

















ee 





They’ll Gladly Pay 
for Office Comfort 


Miller 
othice 
relief 
chairs. 





Standard new. styles, 
with quilted olive drab jean, and 


the De Luxe (fit for 
othce) with olive or 


corduroy cover Advertised 
national office and outdoor mag 


azines., 


Eau Claire Pad Company 
320 Bellinger Street 
EAU CLAIRE, WIS. 


Write for literature and dealer 


discounts. 


with light, fluffy Japara Kapok 


buttons 
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DE LUXE 
STORAGE 


CABINETS 


Answer the most 
exacting require 


Some Cleveland Notes 

The B. L. Marble Chair Company of Bedford, Ohio, 
had a very comprehensive display of its products in the 
lobby of the Union Trust Company at the corner of East 
Ninth street, Cleveland's largest bank and office building. 
The display attracted a great deal of very favorable at 
tention. 

— 

\ new hling equipment concern is to open at 636 Union 
Trust building and will be known as Helms & Goring 
Both of these members of the firm are well known to the 
Cleveland trade, they having been connected with the Ohio 


Desk Company 


The Brooks Company is now the exclusive distributor in 
Cleveland tor the Globe-Wernicke equipment 


An mvoluntary petition in bankruptcy was filed during 


the month by the Kurse Service Company, 2154 East 


Fourth street, typewriter dealers. The liabilities were 
$2,766.79 and the assets $841.30 Stock and fixtures were 
sold by court order on July 19.—A, E. D. 

> 


Rotaprint Office Opens in Detroit 

Hermat be Boehm and Clarence ( McKechnie have 
taken the Detroit agency for the Reiner’s Rotoprint ma 
chine of Reiner’s Rotaprint, Inc., New York City, and have 
established offices at 513 Shelby street, Detroit, where the 
Rotaprint press is installed for demonstration purposes. It 
s expected that the offices would be ready before the first 
of the present month 

Herman F. Boehm served his apprenticeship as commer 


cial lithographic engraver and designer in New York City 





CLARENCE C. McKECHNIE HERMAN F. BOEHM 


with well known concerns, later working as journeyman 
for Buffalo and St. Louis houses. He conducted a trade 
office in Buffalo for several years and then entered the 
employ of the Calvert Lithographing Company, Detroit, 
Mich., having charge of the commercial engraving and 
designing department He became a stockholder in this 
company and after about four or five years was transferred 
to the sales office. In June, 1923, his health having become 
mpaired, he resigned and withdrew from active business 
except for some building operations in Detroit. His health 
having been recovered, Mr. Boehm is again ready for work; 

Clarence C. McKechnie, originally from Toledo, Ohio 
early in life engaged in the selling of paper, office supplies, 
et He was later connected with the coal business and 
for years was the Michigan representative, located in 
Detroit, for the John T. Hesser Coal Company of Cincin 
nati, Ohio. He has a wide selling experience not only in 


coal but other lines, including real estate 
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That catalog that didnt make good .. 

















The Improved Columbian Clasp Enve 
lope is made of tough, strong, hard-n 


tear paper. Theclasp is malleable é 
break off after three or four bending 
The metal tongues a/ways line 

the flap-punct 





The name, improved Columbian Clas; 
and the size number are always prin 


on the »wer flap 


\ 5 Was the printer. 


to blame : 


, ‘HE printing, binding and delivery were 
o.k. But did the printer’s job stop there? 


The customer used cheap envelopes —and 
not enough of those catalogs ever reached 
their destinations. 

It doesn’t seem fair that the printer should 
be blamed for selling him what he asked for 
—a cheap envelope. Yet who clse ever gets 
the blame when the envelopes don’t stand up? 

Most customers will thank you for pointing 
out the danger of “saving’’ on the envelope, 
only to lose the catalog—and the business it 
should have brought back. 

When you print a catalog or booklet, give 
it a chance to win; give yourself a chance to 
get your customer’s further business, by sell- 
ing him envelopes that will stand the rough 
journey through the mails. 

Your paper merchant can supply you with 
Improved Columbian Clasps, in 31 stock sizes. 


Or write us for the name of a nearby distributor. 


UNITED STATES ENVELOPE COMPANY 
The world’s largest manufacturers of envelopes 
SPRINGFIELD, MASSACHUSETTS 


With fourteen manufacturing divisions covering the country 


Improved 
COLUMBIAN CLASP ENVELOPES 
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| THE ABOVE SHOWN WINDOW DISPLAY SOLD FIVE GROSS OF 
| CUSPIDORS IN THREE WEEKS. WRITE US FOR INFORMATION. 


THE IRELAND AND MATTHEWS MFG. CO. 


1500 Beard Avenue 





o. ¢f £ 2 ~A oF 
i f : = =, wy Vad. Lil iN 
@ *) 
a roomful of assistauts 
in awmetal box 


SHOTTLANDS 


JAYMEIER 


TRADE Maga 





Computes a payroll for 

part time whole time 
overtime -witha mer 
fwist of the wrist. 


As low 


Ss 
$4 6O° 
6 Write for folder oO 


SHOTTLANDS MILOMETER CORP 
469 Fifth AvenueNew York 








Detroit, Michigan 








EXTRA DOLLARS for 
YOUR SPARE TIME 


AN you use a few extra dollars? If 

so, here’s your opportunity. A local 
representative is wanted for Boston and 
New England States, San Francisco and 
Western Coast States and Atlanta and 
Southeastern States to look after new 
and renewal subscriptions for this jour- 
nal. One familiar with the office equip- 
ment industry, or a person who is now 
representing other papers could handle 
the work. Representatives making a 
number of smaller towns will find the 
prospects good. Only a small amount of 
time needed each month although a lib- 
eral commission arrangement makes the 


work attractive. In reply, kindly give 
the names of a few engepe bus siness 
men with whom you are acquair For 


details, address 


Circulation Department 


THE OFFICE APPLIANCE COMPANY 


417 So. Dearborn Street Chicago, Ill. 
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Engagements 


Miss Pitisan to Wed 


sephine Pitisan, speed operator of the Underwood 


lypewriter Company, New York City, has just announced 
her engagement to William A. Datri, retail druggist located 
Brooklyn. The date for the wedding has not bee: 


announced 


Miss Pitisan is well known contest circles, having 
participated in all contests since 1921. 
an 
Wedding Bells 
Garvey-Salmons 


Miss Mary ¢ 


Salmons, a member of the Aurora sales department of th« 


Garvey was married June 1 to Charles J 


Lyon Metallic Manufacturing Company 


> 
Merchant-Beatty 
Miss Marie S. Merchant of Waukegan, IIL, was married 


June 18 to Gilbert A Aurora, Ill. Mr 
connected with the advertising department of the Lyon 


Aurora, Ill 


Beatty Zeatty is 
Metallic Manufacturing Company, 
> 
Michaels-Thalen 
Miss Gladys Michaels, cashier for the Boston branch of 
was married to Mr 
halen had 


been connected with the Boston branch before transferring 


the Royal Typewriter Company. Inc., 


Thalen, manager of the office at Newark. Mr 


to Newark 
> 


Nichols-McKay 
Miss Muriel Joy Nichols and Joseph McKay were mar 
ried July 5. Miss Nichols had resided at Spokane, Was! 
McKay will make their 


it is expected that Mr. and Mrs, 
home at Spokane, where he has his headquarters. Mr. M« 
Kay is traveler for the W. A. Sheaffer Pen Company 

Montana, Idaho, Wyoming and Washington. The 


wishes of many friends attend the young couple 


good 


a 
Gulliver-Marvin 

Miss Sara L. Gulliver was married June 9 to Curtice 
Allen Marvin at the Little Church Around the Corner 
New York Che bride is the daughter of John L. Gulliver 
Auburn, N. ¥ Mr. Marvin is connected with the Cleveland 
branch of the Yawman and Erbe 
Mrs. Marvin had bee 
cuse University hospital prior to the wedding. The many 


Manufacturing Company 
n superintendent of nurses at the Syra 
friends of the Marvins wis em unbounded joy in then 


new life 


an 
Lombardo—Cerruti 
rried to Andrew Cerruti 


Mr 


IT) aardo was 


Miss Mildred Le 
at the home of the bride in Paterson, N. J., June 11 
Cerruti has been with the advertising department of the 


Underwood Typewriter Company, New York City, for the 


last eight years 
> 
Vernon-Vandervliet 
Miss Alice Vernon of the advertising department of the 
Underwood Typewriter Company, New York Cit \ 
married to Harold Vandervliet in June. The ceremony 
was performed at the Municipal building 
a 
Merrill-Smith 


Mrs. Vera L. Merrill was married at Chicago July 


Herndon Smith, former treasurer of The Oliver 


Mrs. Smith had been secretary « 


Edward 
Typewriter Company 


the foreign mission board the Presbyterian church, and 
was active in the affairs of the church Mr. Smith ts a 
director of the McCormick The gical Seminary, and thus 
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uick Sellers! 


Rosco Desk Necessities are in 
Big Demand in Every Office 


REATER efficiency from 
desk workers is largely a 
matter of having things 
where they belong 

and keeping them there! 


With a ROSCO Inadrawr, the sec- 
retary or typist can always keep a 
supply of envelopes, stationery and 
office forms in the smallest possible 
space—and always have them 
neatly arranged in one desk drawer 
where she will not be obliged to 
search and muss things up. 


And with the ROSCO Transparent 
Desk Pad, the sales or advertising 
manager, or any clerk or executive 
will have a perfect glass writing sur- 
Cabitalize on it face atop his desk, the glass of which 
carrying the ROS( can easily be raised and frequently 

Lin referred-to memoranda put under it. 


Adverts gin mag 
azines which are read 
by execulites, mana- 
gers, clerks and 
salesmen is directing 
buyers to YOU 


} 


Dealers! Stock these devices! 
There is a constant demand 
. for them, kept active by na- 
wa tional advertising! 


Ask us for the latest edition 
of the ROSCO Catalog. It is 
just off the press. 


Ravenswood 
Office Specialties 
Company 


1800 Newport Avenue 
Chicago, Illinois 





Desk Necessities 
The TRANSPARENT DESK PAD 























ae 
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Times Change! 


so do customs 
so do customers 
and so do conventions ! 


The conventional convention is 
swiftly passing out. Men go to con- 
ventions nowadays to learn some- 
thing—to get ideas they can put to 
work in their business. So, this 
year, the slogan of the NATIONAL 
CONVENTION OF STATIONERS, 
OFFICE OUTFITTERS AND 
MANUFACTURERS is BETTER 
MERCHANDISING METHODS. 
There will be more general sessions ; 
addresses on advertising, chain 
stores, mass merchandising, stock 
control and all fundamental things 
by men who are national authorities, 
men who would not attend the ordi 
nary convention. 

There will be round table and group 
sessions devoted to management 
finance, buying and selling, stock 
control, store arrangement, window 
displays and all the things that t! 
up-to-date merchant has to know so 
much about. These sessions are an 
innovation at our convention; they 
enable the merchant to sit down in 
smaller groups and consider things 
he is especially interested in. 


For the Social Side 


There will be a party every night. 
Boston stationers will entertain 
Monday with a dance and entertain 
ment. Tuesday night, the Connecti 
cut Valley Stationers will be hosts, 
and soon. There will be luncheon: 
for the ladies, trips to historic 
places, PLENTY OF GOLF and the 
biggest, most unique and unusual 
banquet ever conducted at a national 
convention 


Now Is the Time 
to Make Your Plans 


Che Hotel Statler is headquarters, assur- 

ing reasonable rates and first-class serv- 
. 1 

ice. You will be in the company of leaders 

in the trade from over the seas, from 

Canada and all over the U. S The dates 

are October 10 to 13, but plan to spend 


The Week of October 10th 


There are things planned for every day 
that you will find interesting. Send your 
reservations now to Charles P. Garvin, 338 
Congress St., Boston, Mass. 








-<—<—<< 
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there was a common interest in the welfare of the church 
The honeymoon is being spent at Harbor Springs, Mich. 
Mr. and Mrs. Smith will reside at 118 Delaware place, 
Chicago 

——_—~<G 


Ye Doc’ Stork 


Miss Martha Huntting Worth 
Mr. and Mrs. Cortland J. Werth were made very happy 
June 23 when a little daughter came to brighten their home 
Mr. Worth is representative in New England for the Ester 
brook Steel Pen Manufacturing Company. Little Martha 
has a sister, who welcomes the new playmate 
eiticentinnds 
Master Harold Gabe 
Mr. and Mrs. Harold Gabe are the happy parents of Mas 
ter Harold Gabe, who weighed 8% pounds on his advent 
into this world. Mr. Gabe is secretary and treasurer of 
the Bell Stationery Company, New York, and was con- 
nected many years with the Jaclin Stationery Company. 
—— 


Chicago Stationers Enjoy Golf Tournament 

['wenty-five of the most enthusiastic golfers in the Chi- 
cago stationery field enjoyed a day’s play at Glen Acres 
Golf club, Glen View, Ill, July 14. The day concluded 
with an excellent dinner. Fred Butenschoen had placed in 
competition the “Imperial” trophy, a large silver cup. This 
goes to the golfer who places three wins on it. Play is on 
a handicap basis, and the first contest was tied by three 
players on a low net of sixty-nine. Fred Butenschoen, Im- 
perial Methods Company; Richard Towne of Holyoke, 
Mass., National Blank Book Manufacturing Company; Oli- 
ver Stevens, Stevens, Maloney & Company. Low scores in 
the various classes were rewarded with six golf balls, the 
winners including Arthur Hoffman, National Vulcanized 
Fibre Company; Walter Snelling, Horder’s, Inc.; Arthur 
Payne, S. D. Childs & Company. 

A tournament is scheduled for August, but the date and 
place have not been decided. Local players will be notified 

out-of-town golfers in the stationery trade are invited to 
communicate with Oliver Stevens, Stevens, Maloney & 
Company, to arrange for play. 

In the July issue of Office Appliances, W. C. Snoddy was 
credited with organizing the first golf play of the 1927 sea- 
son. Mr. Snoddy modestly admits some part in the pre- 
liminaries which led to a good end, but insists that his 
associates are also entitled to recognition. Olle Stevens, 
Oscar Modene and F. L. Gibbs were important notes in the 
quartette that put the golf fest over. 

a 
Chicago Royal Club Election 

[The Royal Club, composed of salesmen at Chicago for 
the Royal Typewriter Company, Inc., held its election in 
July. The following officers were chosen: J. M. Roberts, 
president; B. P. Hamil, vice president; R. C. Goldblatt, 
secretary; J. S. Teeter, treasurer. The club plans an out- 
ing at Brown's Lake, Wis., late in July. The attractions 
include golf and baseball, as well as various acquatic sports. 

A local sales contest, organized by Paul W. Jones, Chi- 
cago branch manager, offers $1,100 in cash prizes. It was 
started in July and continues through August 

spceemeniillliesneets 
Webster Branch Managers to Meet 

The F. S. Webster Company, Inc., Boston, Mass., will 
hold a meeting of branch managers the week of August 1 
All managers will be present, to participate in the annual 
conference regarding business for the remainder of 1927 and 
the first six months of 1928. A very comprehensive pro- 


gram has been prepared 
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Double Satisfaction 


in‘Every FiberstoK Sale— 
the Customers and Yours 


When you've shown your customers the strong, 
wearable quality of FiberstoK Red Filing Erve- 
lopes. and sold him thoroughly on the real conve- 
nience and utility of these handy, neat devices— 
when you've told him how little they'll cost him— 
he’s satisfied, every time. You're satisfied, too, 
knowing he will be sure to come back for more, 
as his filing needs expand. 






The experience of dealers who handle the com- 
plete FiberstoK line proves this. They find 
FiberstoK the best repeaters they carry, because 
they meet a real need in every office for a useful, 
ready-to-hand filing system. 





You can build up a steady, profitable business | 
with FiberstoK, if | 
you talk their ob- 
vious quality. Fiber- 
stoK is an_ estab- 


lished, known line, 
] erst and will increase 
the sale of other 
items. Let us send 
M/ S Cir) you samples. | 
| 


It isn’t too late for your school supplies National FiberstoK Envelope Co. 


order. If you order immediately we can 429-447 Moyer St. Philadelphia, Pa. 
ship in time to catch your school trade. New York Office—150 Nassau Street 





























Goes again leads the way 


Announces new line of Certificates of Award 


Few incentives can spur a child to greater effort than 
the desire to earn a Certificate of Award. All children, 
/ including yours, strive earnestly to win one. Such effort 
C1T1//C¢ ie. mum | —s develops character and ability in the younger generation. 

SL 1 ard The new Certificate of Award Line, just published 
. by Goes, sets a new high mark of excellence, both for its 
inspirational values and artistic perfection. Based on the 
world old principle of idea suggestion, it expresses that 
principle in terms of the modern age. Beauty of color and 
form, in flowers, birds, and symbolic designs, is wrought in 
richly blended tones by the well known Goes Direct Proc- 
ess of Offset Lithography. The complete series embraces 
five new designs in addition to the standard Goes line. 


Talk to your school teachers—superintendent—school 
board members. You'll find a ready acceptance of your 


GET A SET OF — Ketel Theresa nie printing ob ini for you Perhaps 
SAMPLES 


not a very large job to begin with, but a steady repeater 


THE SAMPLES GET eee and one that you can make a 
THE ORDERS ge 








| 





‘ 


(3545) 


Send for a sample outfit 
(P.S. We'll always help you with ‘‘copy’’) 


Goes Lithographing Company, 49 w. 1st St., Chicago 
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CTUINNING command of the office furniture business of any com- 
munity, large or small, is no longer a matter of stocking a line or lines 
of desks and chairs and then going out into the highways and byways 
with a “sharp pencil”. Today’s and tomorrow’s successful office furni- 
ture dealer is an office p/anner—an expert adviser and assistant in the 
selection of those pieces which will /ook best and serve best in various 
surroundings—a com plete office furnisher who can counsel in the choice 
of and, if desired, provide accompanying rugs, drapes, lamps, daven- 
ports and other pieces. Such an office furniture dealer serves /arge/y 


and Drojits a Ordin 


[The Leopold franchise is desirable because it 
facilitates the giving, by the dealer, of this larger, 
broader, more complete and more profitable 
service. Keeping step with the trend of office 
furniture merchandising is made easy for 
Leopold dealers 


EOPOLD 


Desks that inspire achievemen 


a ~ 














OF 


FIC! 
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Proposed Tax Hits Office Machinery Men 
Dealers [yvpewriters and adding machines in Georgia 
will be compelled to pay an occupational tax of one per 
all sales if a measure recently introduced in the = 
gene assembly is passed and ipproved by the governor 
The measure requires that on October 1 of each year 
each dealer in typewriters and adding machines must e ‘ 
egister with mptroller general, giving his name and Are you interested In 
place of business and rece g return a certificate of! d d ° e 
regist be displayed At the first of each month tra ec oings in 
e must make a return to the comptroller general of the 
state showing what his sales a nted to and what one GREAT BRITAIN? 
t of his sales would amount to. Then he must remit 7 
é st of ea th to the state treasurer an amount P 
oer © ner cont of iis sales tor Ge Geeeth If so, there is only one 
Included in the irticles to be taxed are candies ipricat fk Ld b 
g s, soft ks, a ! e accessories, radios, phon way o eeping a reast 
g perfumes, electric e machines and many other of the times and that 
: les offere stomers t state i. m & 


is by the regular 
monthly receipt and 
perusal of the 


BRITISH STATIO 


—a monthly journal 
for the Stationery and 
Allied Trade whose 
editorial pages are 
unique for news, in- 
struction, originality 





. 
ONTARIO ICTAPHONE ORGANIZATION HOLD INTER and general interest. 
STING SALES CON' N TION T neeting was made up 
t rn riou Ontario, with the ex 
‘ ‘ I Mont i iger and one salesmar 
1 t r} el ! lude the western 
i W we s nder the urisdi 
fl W re r tl eastern district 
\ i howey tl Dictaphone sales 
Central Canada Front row eft to right P 
G. Si i tar I 1H é manager Montreal brancl 
Bevar Laws Xe tive s manager New York ry R 
rayston, eg ra r for H. J. Cable, supervisor 
Met ntendent ce r row 
Se S H ‘ *ke and W \ i 
| t YT—H. | Hurley M \ 
Hi | Ser S I Ge ge Parker 
= \ ( ‘ | nto Back row 
rf = i = 5 I I Stewart Art 
s H H roron Ser 
- \ \ S VW D> ilds I 
~ ! ’ \ 











\ , 


i c | ‘ vv ta 
S Ss Ca 2S are irfranyec 
( M l } Y re ese 
} I Cene 
ne i 
4! ine >. © 





ttac 
Ay x = Name please S 
e d i ys are s arr re 
, , ess 
be readily fitted into an ordinary naar 
ee 1 terall loc ‘ P 
I ¢ el] cé hy OCd i ” 
to S i at d mmercial i ‘ at  —— 
1 ; yate ‘ 
nes a ais 42nG _ 
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QUALIFIED 


MEMO-ROLL PAPER 


ew! 


Refills for 


memo-roll ae 








CONVENIENTLY PACKED 
IN CARTONS OF SIX ROLLS 





{1 Neluael Ol ites iat com Bl Tell -t, >. Write forP 


vices} 
CENTRAL PAPER CO. 





MENASHA, WIS. 





_ FEATHEREDGE ivsiins 


Take your share of the fine profits on this 
most popular Kushin—Sponge Rubber, Felt 
or Mohair covered—with beveled edge 

Every sale brings repeats, for Kumfort 
Kushin makes lasting friends 

The beveled edge (a patented feature) acts 
as a resistive force to prevent fraying and 
wearing. This superiority and the undoubted 
excellence of the rough-finished undersurface 
that keeps the Kumfort Kushin in place with 
out the use of tacks or straps, combine to 
make a chair cushion that is instantly popular 
and permanently satisfactory 


Write for m Dlele r tnformation 


Featheredge Rubber Company, Inc. 


342 West Huron Street, Chicago 


Some “Elsie” Typewriting Contests 

In recent months typewriting contests have been held 
under the auspices of the L. C. Smith & Corona Type- 
writers, Inc., reports of which have come to our attention. 

At Pocatello, Iowa, a state contest was held, in which 
the winner was Miss Fern Heilson of Idaho Falls, who 
topped the list in the amateur contest, writing sixty-nine 
words net per minute. 

A state typing contest for Minnesota was held at St. 
Paul and Miss Doris Whitcher won the amateur event with 
seventy-four words per minute net 

The amateur contest at a Missouri state contest, held at 
Columbia, was won by the following, at the rate per minute, 
net, indicated: Teddy Houx, seventy-one words; Elizabeth 
Franz, 66.62 words; Esther Miller, sixty-one words. A 
contest at the University of Missouri had two entries from 
each high school in the state, bringing out a class of more 
than fifty. Miss Dorothy Ingles won first place. 

A state high school shorthand and typewriting contest 
was held at Kalamazoo, Mich. In Event 3 the accuracy 
test was won by Miss Gladys Bauman, Lansing high school, 
with a speed of 69.47 net words per minute—an accuracy 
record of ninety-nine per cent 

The lowa state contest has been won the fourth con 
secutive time by L. C. Smith operators. The lowa High 
School Commercial Contest Association conducted the lat- 
est test Miss Leone Fallon, Fort Dodge high school stu- 
dent, became the lowa state champion in the amateur class 
She wrote at the high speed of 86.6 net words per minute, 
making but four errors. Miss Fallon held the novice 
championship last year, also on an “ElIsie.’ 

At a contest, held at Normal, Ill, Charles Hamilton won 
the advanced individual contest, writing 76.6 words. He 
has won many contests on the L. C. Smith typewriter 


> 


Winners in Royal Automobile Contest 

Che Royal Typewriter Company, Inc, has been conduct- 
ing a sales contest, with automobiles as prizes. Branches 
were classified in three groups, each working for a definite 
car. The winners and close contestants were 

The Packard—G. G. Ralls, manager, Los Angeles branch, 
winner; H. F. Brainerd, Hartford, Conn., second; F. G. 
Kennedy, Kansas City, Mo., third 

[The Buick—G. D. Roe, manager, Portland, Ore., branch, 
winner; H. Tomkinson, Akron, Ohio, second; S. M. Steeves, 
Cincinnati, Oh:o, third 

The Chevrolet—J. F. Dacy, manager, Bridgeport, Conn., 
winner; W. H. Peete, Grand Rapids, Mich., second; H. E 
Elwell, Bangor, Me., third 


> 
Madison Concern Expands Furniture Displays 
Blied, Offic Supplies, Washington avenue, Madison, 


Wis, has increased the space occupied by the office furni 
ture, bank equipment and school supply departments. The 
floor above the stationery store and a second floor in an 


adjacent building, have been devoted to the expansion of 


the departments mentioned. The Blied business was es 
tablished but five vears ago, and has equipped offices, stores, 
banks and schools in Madison and other cities of Southern 


and central Wis 


ss 


Paul B. Stitt Joins Safeguard Checkwriter 
Paul B. Stitt, formerly district manager at Chicago for 
Che Postage Meter Company, 63 East Adams street, has 
been appointed director of sales by the Safeguard Check- 
writer Corporation. He makes his headquarters at 5 Beek- 
man street, New York, N. \ Mr. Stitt had been in charge 
at Chicago for The Postage Meter Company about one 


vear 
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This is a veneered desk 
All right. What of it? Look at it again. Does it look like an inferior 


article? On the contrary, it is a superior desk, because it is veneered 
SHELBY VILLE 


[he beautiful grain could not be obtained in solid wood 


Most solid desks are low priced and inferior in construction. On the DESK CO 
contrary, all really high quality desks are veneered ° 
Because a faulty impression has prevailed for years is no reason why it SHELBYVILLE, IND. 


should be continued. You can well afford to be proud of your line of 
Shelbyville veneered desks 


Vv 








Every 
Office Appliance 
Salesman 


can increase his sales by recommending the Acme Staple and Bind- 

ing Device for each desk. It is unequalled for fastening documents, 

nr die elie eset ane papers, invoices, correspondence, firmly and neatly. Sheets are 

stapling samples together kept firmly together, without possible separation by a staple which 
can be easily removed, if required, without damage. 

The Acme are the only staple binding machines made complete 
from the raw material to the finished product, in our own factory, 
and are fully guaranteed. Banks, Law Offices and Commercial 
Houses of all descriptions, need the Acme Staple Binder for fasten- 
ing documents, legal papers, contracts, correspondence envelopes, 
packages, etc. 

Stationers desirous of increasing their trade in 
Stapling devices, and supplies will be given every 
assistance and cooperation. 


The ideal desk paper fast- Write for booklet and complete description of all 
ener. Neat and efficient our models—literature for distribution among your 
trade supplied with your name and address 


Acme Staple Company 


1643-47 Haddon Ave., Camden, N. J. 












Used by insurance companies, 
lawyers, corporations, etc., 
for vouchers, documents, etc. 
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Carbon Rolls 


For Elliott-Fisher machines, 
one to ten ply, regular and 
special diameters. 











For Burroughs, Wales and 
other Adding machines, Un- 
derwood Tally Rolls. 





























For <Autographic Register. 

















Carbon Paper for Every Conceivable Use 
Inked Ribbons for Every Purpose 


Old Town Ribbon & Carbon Company, Ince. 


BOSTON, MASS MANUFACTURERS LONDON, ENGLAND 
LITTLE BUILDING 17-21 EMERALD ST 


JOHNSON & PRINCE STREETS CABLE_ ADDRESS 
OLDTOWN 


$16 W. JACKSON BLVD BROOKLYN, NEW YORK BENTLEY'S CODE 








Sold thru dealers 


Hoosier Built True Clear Thru Desks 
are designed and constructed to meet 
the needs of the retail dealer—and they 
are sold thru the retail dealer only. 
Moreover there is no direct factory 
representation with which to compete, 
no mail order or jobber competition 
The dealer who handles Hoosier Desks 
Me. 70m gets full protection and complete co 
operation. 





lf the Hoosier line is not being sold in 
your city, you should write us for 
dealer’s proposition. You'll find it ex- 
ceedingly interesting 


HOOSIER DESK CO. 


JASPER, INDIANA 

























St. 
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Louis Victor Agency Takes Increased Space 





|. T. Morris, distributor at S s, Mo., for the Vict 
Adding Ma chine ¢ any s ed to gain additional 
space [The growth of his business cramped him in the 
former offices at 317 Olive street, so Mr. Morris moved 
1s tablish to 410 Pen aaeek: SEES 
Athletic Director Appointed for Sheaffer eral 
A. Eugene Gri is been appointed director of e 
thletic activities ot the new $100,000 club house and gym 
is W. A. Sheaffer Pen Company at Fort Madi 
I H luated from the Chicago Y. M. ¢ \ 
( eg t ss es at Chicago, Mr. Grit 
\ I ENE ¢ IF FITH 
( i State ( ege, | ( | ( 
\A €a Mr {a and ive i 
Mac 
| She ‘ ‘ ) 
1 ‘ \ugus 
> 
Howard Kelsey in Territory for “Falconer” 
H. S. Kelsey, representative of t American Manufas 
turing Concert the middle West, has been covering 
ike ate | He is working Ss way t rd 
’ Falconer, N. 
oe 
Getting Typewriter Publicity from Movie 
sie 
* Sa mi 
ug Sc S aj 
a se > \ i 
i ihe hh 
s \ 
Ri 5 
ade Sf 
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OFFICE CHAIRS 


That have estab- 


lished an enviable 










reputation 
for them- 


selves in the 
past 
tury, dem- 


cen- 


onstrating 
the impor- 
tance of ex- 
perienced chair 


making. 


Prompt service, 
true values. Ask 
for catalogue. 


S. K. PIERCE & SON CO. 


GARDNER, MASS. 


WAREROOMS: 
25-27 Carroll Street 
BROOKLYN, N. Y. 


96-102 Cross Street 
BOSTON, MASS. 





| 
} 











THE FREE HAND BINDER» 


Wagoner’s Pat. Model “A” 


If 
You Had " 


es ave you wished for another hand to 
re nes in ler and moving in the right direction” 
he FREE HAND BINDER saves much time in han 
ne and filling out blank forms, invoice and order 
anks, et Simple operation—more efficient than arch or 
ards. Sheets do not require punching—bieder easily 
ed or closed with one hand Write for detafis 
and ee 
l , I Sizes Sent on Request 


FREE HAND BINDER CO. 


227 PEARL ST. NEW YORK, N. Y. 
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Ingento Cutters 


for CARD AND PAPER CUTTING 





NOW MADE IN 7 SIZES 





A SIZE FOR EVERY NEED 


No. 1. 6% inch blade. Neo. 4. 12% inch blade. 

Ne. 2. 8% inch blade. No. 5S. 15 _ inch blade. 

No. 3. 10% inch blade. No. 5% 18 inch blade. 
No. 6. 24 inch blade. 





Manufactured Only by 
IDEAL SCHOOL SUPPLY CO. 
8316-8340 Birkhoff Ave. 
Chicago, Illinois 














= 


| Exclusive Agencies Awarded 





A Responsible Concern, Capitalized at Ten Million 
Dollars, Makes, Sells and Guarantees the 


Barrett Portable 





F. 0. 8., Phila. 





Compare the Price of this Standard Adding Listing 
Machine with others of less « apacity Full 9-Column 


Capacity— Weighs Just 24 Pounds—Sells on Sight 


. ~ 
Lanston Monotype Machine Co. 
Philadelphia, Pa 





Profitable Territories Open 
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On the Outside Looking In 


Current Comment on the Copy and Plans of the Manu- 
facturers and Distributors of This Field, and Brief 
Reviews of Magazine Articles of General Interest 


The Carter’s Ink Company.—Sales Management, Chicago, 
commented on this company’s educational moving picture film, 
“Man's Greatest Heritage."" This shows the development of 
the aiphabet, and Sales Management pictured the genesis of 
one character—a “‘‘still’’ from the film. 

The Conklin Pen Company.—cC. B. Mathes, sales manager, 
contributed to Printer’s Ink “We Pick Cub Salesmen from All 
Departments of Our Business."" Mr. Mathes’ policy takes likely 
individuals in the company’s organization and builds them up 
to selling, rather than getting an experienced salesman from 
the outside and training him to the Conklin line and policies 

Corey & McKenzie Printing Company.—Ben Franklin and 
Western Printing commented on the business card used by 
this Omaha office outfitter and printer. This is die cut, simu- 
lating a pack of index guides The name and address appears 
on the first guide, and the tabs of the remaining cards show 
the various activities of the business. The design was copy- 
righted 

Articles of General Interest. 

The scope of Horder’s, Inc., Chicago, IIL, was commented on 
by The Commercial Reporter 

Walter F. Wyman, general sales manager, The Carter's Ink 
Company, and Henry H. Morse, general sales manager The 
Florence Stove Company, contributed “‘Estimating Sales Costs’ 
to Sales Management, Chicago. 

“We Have with Us Again: Long Copy vs. Short Copy’’ was 
an article in Printers’ Ink by C. C. Casey, president, The Work 
Organizer Specialties Company. He analyzed the varying 
trends of important advertisers from short copy to long copy, 
and the effect of this action on smaller advertisers in similar 
flelds 

“What the Public Wants” in Sales Management narrated the 
policies of a number of manufacturers in keeping close to the 
buying public and developing machines and merchandise fitted 
to the changing views. The Burroughs Adding Machine Com- 
pany and the W. A. Sheaffer Pen Company were cited as in- 
stances in which manufacturers kept watchful eyes on the user 
and his requirements 

Ss. M fabson, sales manager, The tates Manufacturing 
Company, was a contributor to Printers’ Ink Monthly He 


wrote “Rating the City Instead of the Salesman.” Distribution 
quotas are placed on cities as a unit, rather than on the sales- 
men covering them The record gives an analysis of the stock 


and selling aptitude of each dealer in a given city, indicated on 
a record card The sales manager can tell at a glance the 
situation in any city covered by his traveling staff 

Ray B. Drum, Chicago representative for The Todd Company, 
contributed an article on “‘High-—power Selling’ to Sales Man- 
agement, Chicago It was one of several articles Mr. Drum 
showed the difference between the high-pressure salesman who 
works “cold turkey’ at a rapid clip—and often does not dare 
to go back to his customer—and the “high power’ salesman 
who performs a real service, and does his work with few call- 
backs. He cited a case where “low pressure” selling permit 
ted the prospect to dally along, requiring several calls, and 
meanwhile depriving his organization of the advantages of the 
labor—saving machinery he needed 

os 
“Latin American Trade Re'ations” 

The Chamber of Commerce of the United States, Washington 
D. C., has printed in pamphlet form “Latin American Trade 
Relations,”’ four addresses presented at the fifteenth annual 
meeting of the chamber These addresses were by Pan Ameri 
cans and United States export men, and brought out the salient 
points in business interchange 


House Organ Philosophy 


Help and be helped, retard and be retarded The Webster 
Way (F. S. Webster Company) 


> > > 
It's getting bit that makes most folks bitter.—The Office Cat 
(The Richmond & Backus Company). 
> > > 


A true salesman anticipates the buyer's thought The Lin 
coln Line (Commercial Furniture Company) 
> > — 
The only difference between a groove and a grave is its 
depth.—The Scribe (The Carter’s Ink Company) 
> . . 
The advice of experts is no more costly than the mistakes 
of amateurs Bramwords <The Bramwood Press) 
> > * 


All education is painful If you don't suffer occasionally 
you're learning nothing.—Quality (Clarke & Courts) 
> > >. 
An ounce ideas will sell more goods than a ton of talk 


The “G-W”" Stimulator (The Globe—-Wernicke Company) 
7 > > 


of 


If you can't be a leader, learn to be a loyal follower. The 

world needs both.—Office Topics (Baker Printing Company) 
. > . 

Speaking of putting up with things, think of what the chorus 
girls have to bare Art Metal Welder (Art Metal Construction 
Company) 

> > . 

The failure is merely a man who thought the worst things in 

ife were the best Faultless Bulletin (The Stationers Loose 


Leaf Company) 
> > + 


Success consists not so much in sitting up nights as being 
awake in the daytime Art Metal Service (Art Metal Con- 


struction Company) 
> > . 


A neglected job hurts the man, not the job.—The Coach (pub- 
lished co-operatively ty the Boorum & Pease Company, Eastern 
Manufacturing Company, C. Howard Hunt Pen Company and 
Sanford Manufacturing Company) 
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To Show It Is To Sell It! 


yy YU 


FEATHERWEIGHT 
RING MEMOS 





Everyone wants to carry 
weight Ring Memo. Let 
tomers feel it—note how very light it 
is—its compactness. Convenient to 


your cus- 


Feather stock. Beautiful in appearance. 


Bound in either genuine imported nut 
brown pigskin or imitation leather 
morocco grained. Both bindings done 
in the famous Trussell one-piece cover 


carry, easy to refill and reasonably construction. 


priced, the Featherweight Ring Memo 
is sure to have a rapid turnover in your Send for our latest catalog. 





TRUSSELL MFG. COMPANY, 3 Trussell Place, Poughkeepsie, N. Y. 
wan ERR E ERE REBEL ER ERERRERERERRBEBREBREEREEERAEEBRABE BERR RRARBBBRRBRRRRRBRBREBRERRRRORRBRRR ARREARS EEE A 


qdesks are Duuit to meet 


competition; others are built 


- 
up to preconceived standards 
of quality. Dealers can take 
their choice of selling a desk 
built down to a price or up to 
high standards and then priced 
fairl ly 
Evansville Desk Company 
Desks are of the latter kind 
and the line is complete for all 
requirements. The right desk 
for every purpose—this is a 
creed in the Evansville factory 
lf the line is not represented in 

*. 


our territory, it should be 


worth while for you to get full 


letails 
as PDR REREREREBRERSEERERSRERERERERSSESR SER DSRS S ESS ES 





EVANSVILLE DESK COMPANY 


EVANSVILLE, INDIANA 


Oe 
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Four Grades 


| There is an Imperial 
Desk to fill every need 
and to meet every 






T= 


























check book = 

Four grades and one 1H 
it hundred styles cover No. 861 Hl 
i] the majority of desks Flat Top sa 

purchased |] 



































Imperial Desks em- 

iI body attractive ap- i] i 

H)) = ; ‘ | 

|] | | pearance, staunch con- i 7 

| struction, built-in con- EASY SALES—WORTH WHILE PROFITS A | 

‘My, veniences and mod- fmperial Desks attract sales. They look right, are made right and are 

' erate prices priced right for quick sales, and you can make a good profit | ; | | 
Send for Catalog No. 26 i 











|. IMPERIAL DESK COMPANY. EVANSVILLE, IND. _|47#T]| 
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ROCKBARNES 


BOXED 


TYPEWRITER PAPERS 
and MANUSCRIPT COVERS 
GRADES AND WEIGHTS FOR ALL PURPOSES 


UNIFORM QUALITY 


HANDSOMELY BOXED IN GRAY LITHOGRAPHED 
BOXES—-MAKING ATTRACTIVE DISPLAY MATERIAL. 











Write for CATALOG No. 1025, 
AND EXCLUSIVE DEALER PROPOSITION. 





u 


ROCKWELL-BARNES COMPANY 


815-823 SOUTH WABASH AVE. CHICAGO, ILLINOIS 
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Carbons, Ribbons and Filing Supplies Exports 


United States exports of carbon typewriter ribbons, 


paper, 


filing folders, index cards and other office forms in May, 1927 
By the Division of Statistics, United States Department of 
Commerce 

Filing Carbor Typewriter 

folders, index paper ribbons 
cards and 
other 
office 
i Doze 
Austria 262 $ 631 
Belgium 1,864 $ 1,323 22% 5L5 
“zechoslovakia 127 301 
Denmark and Faroe Is R76 557 240 100) 
Esthonia 6 50 
Finland 364 367 
France $ 110 61 251 849 2,614 
Germany 9 6, 03¢ 7,184 622 2,223 
Hungary 190 429 
Irish Free State 129 101 
Italy 60 2,225 1,283 1,545 8,257 
Latvia 100 132 97 268 
Netherlands 723 987 231 503 
Norway 50 127 79 37 96 
Poland and Danzig 676 548 S30 2,199 
Portugal 61 137 291 
Rumania ; 11 
Spain 63 97 90 399 
Sweden 29 3,531 3,357 379 992 
Switzerland 34 534 611 36 ® 067 
United Kingdom 401 19,302 12,150 2.145 6,97¢ 
Yugoslavia and Albania 24 87 
Canada 4,803 19,575 9,478 1,969 5,884 
British Honduras 3 
Costa Rica 221 63 78 ‘ 122 
Guatemala 162 106 73 108 545 
Honduras 771 56 29 l 1 
Nicaragua 906 2 13 17 82 
Panama 1,056 408 326 2 313 
Salvador 105 11 16 
Mexico 2,649 4,677 4.406 1,2 259 
Miquelon and St. Pierre 
Islands 56 
Newfoundland and Labr 101 202 17 2 69 
Bermuda 291 
Barbadoes 3 20 
Jamaica 76 314 292 26 84 
Trinidad and Tobago 712 84 39 17 
Other British West Indies 23 5 25 
Cuba 2.756 652 3.654 734 2.040 
Dominican Republik 552 R7 161 1,029 4.060 
Dutch West Indies 107 f 18 
Haitian Republic 249 
Argentina 154 i22 6.698 148 2.256 
Bolivia 9 2 
Brazil 1,387 £96 67 °1¢ 
Chile 504 1,237 1,375 26 1 
Colombia 1,577 152 357 137 478 
Ecuador 92 69 83 33 
Peru 196 323 549 142 509 
Uruguay . 78 184 186 §1 99 
Venezuela 2f 1,057 1,155 G8 466 
British India 669 2 $ 2,295 Q( 2 984 
British Malaya 111 85 s 22 
Ceylon 138 136 3 10 
China 125 578 382 18¢ 41 
Java and Madura 220 127 160 402 
French Indo-China °0) . 
Hongkong 12: 165 
Japan, including Chose: 74 11,36 7.794 1.7 
Philippine Islands 827 13,632 6,828 11 
Siam 274 158 
Syria 234 
Australia 270 10,914 7,999 2.434 6.284 
British Oceania 9 6 
French Oceania 15 
New Zealand 37 1,023 693 220 730 
British East Africa 70 129 84 
British South Africa 12' 1,355 1,268 14 44 
Egypt ss? 1.330 
Algeria 60 56 
Other French Africa 29 22 ’ é 
Liberia 21' 111 184 25 l 
Morocco 291 191 
Other Portuguese Africa I 4 
Total $21 7 Sea $s SY l ] SH ; 
- 


Applications for Trade Marks in Argentina 
reial Attache Al 


reported the following 


United States Comme 
Aires, 
for the 
on or before August 


xander V. Dye, Buenos 
Argentina, has 


applic ations filed 


registration of trade marks Interferences must be filed 


“Triumph"—To cover 
lithography and 
writing and calculating machines 


supplies and materials used ir 


bookbinding; stationery, office materia 


‘Premier To cove hardwar cutlery paints and 
metal articles, utensils, et and machines and apparatus for 
transport, together with their parts and accessories (Ap 
cant, Feeney.) 

Once a registration of a trad: rk is made Argent : 
it is impossible to s pre ir n ks regis 
tered ir ther countries without making an arrange: Ww 
the individua n Argentina wl 1 made prior registratior 


that country 
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PEERLESS 
PRODUCTS PLEASE 


Letter trays and waste paper baskets, all sizes, 

mail and tape baskets, space baskets, built up 

trays, locker baskets, PEERLESS paper burn- 

ers, wire globe guards, office partitions, wire 

guards, etc. SPECIAL WIRE GOODS 
MADE TO ORDER. 


PEERLESS 
WIRE 
GOODS CO. 


2720 Ferry Street 


LAFAYETTE, 
INDIANA 

















erasure 


shield. Makes an erasure with the least 
possible time and effort. NE-TO protects 
both carbon papers and all underlying copies. 
Not attached to the typewriter. Used and rec- 
ommended by over a thousand national insti- 
tutions. More than 75,000 in use. Never wears 


N ‘tie the perfect typewriter 


Exclusive selling rights to Live Dealers. 


$5.50 Per Dozen. - 


Shield Corp. 


ay Company 


out. 


50c Each. - Postpaid 


Typewriter Erasing 


Successors to Rock- 


835 HOWARD STREET, SAN FRANCISCO, CALIFORNIA 
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May We Send You One? 





CHANGEABLE LETTER DESK NAME PLATE 


Lists at $4.25 Complete, with Attractive Discount for 
the Dealer 


Return the coupon below and we will send, all charges pre- 
paid, one of these new—fast-selling—changeable letter desk 
name plates. 

It's a real beauty, In Oak or Mahogany, and the pure 
white celluloid letters on the jet black background are all 
changeable. 

Easy to read—easy to change—excellence in appearance— 
and a age to your customer—gives you four strong sell- 
ing points that make profitable sales come easy. 

Return the coupon now—and we will send the plate, charges 

repaid, at once. We will bill at $4.25 less our attractive 
iscount, If you decide to return it—do so at our expense. 


Mail This Coupon—Now! 


Davenport-Taylor Mfg. Co. 
412 Orleans St., Chicago, III. 

You may send the sample name plate for our inspection. 
We will either keep it and pay your charge net, or return it 
to you at your expense within 10 days, 
























Cell-o-lights 


offer Better Quality 
Lower List Prices 
Larger Discounts 

No Sales Resistance 


Model No. C 200 


List Price - $8.75 


A complete line of Lamps and Reflectors 
equipped with Cello scientifically con 
structed daylight lenses. 


Send for illustrated catalog showing 
complete line with prices. 


Cello 


INCORPORATED 


19 West Houston Street, New York City 
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FURNITURE 
cap a 


Allentown, Penna.—P. A. Swartz, formerly at Philadelphia, 
has been transferred to the Allentown district office of the 
Rand Kardex Service Corporation, 33 North Eighth street 

Amarillo, Texas.—M. M. Moore, formerly assistant manager 
at Jacksonville, Fla., has been appointed district manager here 
by the Rand Kardex Service Corporation Owing to illness he 
left the organization in August, 1925, and on his recovery 
rejoined the staff in January of this year 

Boston, Mass.—C. M. Cummings, who had been a floor sales- 
man for the Yawman and Erbe Manufacturing Company here, 
is now selling in Territory No. 1 

Boston, Mass.—The Thorp & Martin Company has secured 
the exclusive representation in Boston for the “Clemco” desk, 
manufactured by The Clemetsen Company, Chicago This 
franchise was held previously by the Library Bureau The 
Thorp & Martin Company handles the Globe-Wernicke lines 

















also. 

Buffalo, N. Y.—The factory of the Cutler Desk Company was 
losed July 2-11, enabling all factory employes to enjoy a 
holiday at one time. 

Chicago, tl!l.—C. E. Howes, manager equipment division, The 
Berger Manufacturing Company's Chicago branch, took his 
vacation the last two weeks in July 

Chicago, Ill.—A. W. Fries, who has charge of the distribu- 
tion of sales for ‘“‘Berloy” steel shelving throughout the United 
States, visited the Chicago branch of The Berger Manufactur- 
ing Company July 14 

Chicago, Itil.—Walter Peterson, works manager for the Acme 
Card System Company, was robbed of over $600 July 1 by a 
lone bandit Sixty-five employes were nearby but did not know 
of the robbery until it was over 

Chicago, IIl.—The Miller-Schaffer Company, room 207, 145 
North Clark street, has been chartered to manufacture and 
deal in store and office equipment and appliances; capital stock, 
$10,000; incorporators—Thomas P. Baskerville, Louis J. Miller 
and Stanley S. Schaffer 

Chicago, I!l._-Water damage to the basement stocks of The 
Herring-Hall-Marvin Company, 223 West Lake street, followed 
i fire July 8 in an adjoining building There was more than 
a foot of water in the safe company’s basement but fortunately 
the stock did not suffer nor were deliveries delayed 

Chicago, til.—July visitors to the office of E. E. Blankmeyer, 
3 West Lake street, included Henry Conrades, Conrades 
Manufacturing Company, St. Louis, Mo.; R. W. Dick, sales 
manager, Louis Rastette & Sons, Fort Wayne, Ind.; George 
Wray. Quigley Furniture Company, Whitesboro, N. Y 

Columbus, Ohio.—The State Office Supply Company is op- 
erating in its remodeled store at 49 East State street, having 
increased the floor space and rearranged stocks for the greater 
convenience of customers 

Cumberland, Md.—White & Ankeney, 27 North Center street, 
has been succeeded by The Ankeney Company F. C. White 
has sold his interest to F. H. Ankeney 

Detroit, Mich.—Harry N. Babcock is a new salesman here 
for the Yawman and Erbe Manufacturing Company. 

Grand Rapids, Mich.—The Grand Rapids Desk Company has 
heen chartered to manufacture and sell furniture; capital stock, 
1,000 shares no par value 

Jackson, Mich.—W. L. Raynes has been appointed district 
manager of the Rand Kardex Service Corporation A year ago 
he had been acting assistant manager at Flint; from that post 
he was sent to Kalamazoo as systems manager. November 1, 
°6, Mr. Raynes was made assistant manager at Kalamzoo 


from which position he was assigned to the office at Jackson, 
Mich 

Jersey City, N. J.—The Jewel Safe-Desk Company has been 
chartered to deal in office furniture; capital stock, $500,000; in- 
orporators—Victor Ruskin and Esther Cohen, Jersey City, and 
Nathan Goldman, Bayonne 

Kirksville, Miss.—The N. A. Matlick Printing Company, Art 
Metal dealer here, has purchased the interests of the Auten- 
Matlick Printing Company 

Los Angeles, Calif.—The Schubert Office Specialties Company, 
1495 South Hill street, has been appointed Pacific coast dis- 
tributor of the “Eff & C” line of scientifically correct chairs 
Madison, Wis.—Frautschi's, Inc., has been chartered to own 
and operate a general merchandise business; capital stock, 
with 224 shares common stock, no par value; incorporators— 


Emil J.. Irving and Arthur A. Frautschi and four others This 
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Valley City Desk Co. 


‘ 
GRAND RAPIDS, MICHIGAN 
\. 
‘ 
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Pictured below is part of an _ installation of 
Imperial Steel equipment. Like all Imperial 
installations, it meets the particular 
needs of the user because it was 
specially built in accordance 
with individual re- 
quirements. 


IMPERIAL 
STRUCTURAL 
STRENGTH 


Steel furniture produced by Im- 
perial is so built that it can more 
than stand the everyday wear and 
strain to which it is subjected 
Inherent strength is assured by 
amply sufficient weight so that 
Imperial equipment can be relied 
upon for storage of unusually 
heavy loads without settling or 
sagging. By keeping in constant 
touch with building activities, 
dealers have found many oppor- 
tunities to bid on special installa- 
tions. Let us help you sell spe 
cial built-in equipment. Write 
today. 


itr? 


SERRE eEEEE 








IMPERIAL 
STEEL CABINET COMPANY 


2130-2152 FULTON STREET 
CHICAGO 
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PREMIER STEEL SECTIONAL BOOKCASES 
At the Price of Wood 


Standard sizes and finished in Oak, American 
Walnut, Mahogany in natural wood effects 
and in Olive Green enamel. Constructed of 
cold rolled steel welded into rigid units. 


Each section complete. No top is required. 
Receding doors. Can be had with steel 
doors, with glass doors, or without doors to 
be used as shelving. 


Address all Communications to 


PREMIER METAL PRODUCTS CO. 


JOHN W. MESSIMORE, Sales Director 
1467 Catalpa Ave. Chicago, IIl. 


Also Manufacturers of Stationery Cabinets, Filing Cabinets, 
Tables, Stands, Copy Holders in Steel. 











List Price, any Finish 


Style No. Description 
201 Leg Base $ 4.00 
on Outside 1x1 1ix34 9.00 
- Outside 11x134x34 9.50 
- Guubte tiessecde 10.00 








Prices are F. O. B. Mishawaka, Indiana. Liberal trade discounts. 











be planned in advance and built in the 
finished article by the use of certain 
materials and a construction developed by 
experience. 
Any substitution to influence price is invari- 
ably a compromise with durability. 
Bushnell’s Wallets and ‘‘Vertex’’ Filing Pockets 
are durable. They are carefully constructed 
of *‘Paperoid’’—a material made of hemp rope 
fibres. Nothing compromised and nothing 
accidental. Just satisfaction and real value. 


THE ALVAH BUSHNELL COMPANY 


925 Filbert Street, 
PHILADELPHIA 


LD ve planned is not an accident. It must 
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is the in poration of the furniture usiness established many 
years ago by the late Ch. Frautschi and now conducted by 
members of his family An extensive line of office equipment 


and domestic furniture is carried 

Memphis, Tenn.—S. C. Toof & Company, 195 Madison street, 
plans extensive expansion and equipment of its mechanical 
plant An increase of capital stock has been made from 
$200,000 to $600,000 

Newark, N. J.—J B 
organization of the 
pany 
New York, N. Y. 

store, basement and sul 
New York, N. Y.—Charles W. Schreiber has been appointed 
a national accounts salesman for the New York branch of the 
Yawman and Erbe Manufacturing Company 

Oak Park, til.—Frederick Office 
business, has been chartered to manufacture and deal in office 
furniture supplies 
no par value 
Shaw, Mary A. Frederick 

Pana, Ill George S 


Schuyler has joined the local sales 
Yawman and Erbe Manufacturing Com- 


The Brause Desk Company, Inc has leased 


Broadway 


basement 


Supply, Inc., an established 


Stationery ete 


Ralp) \ 


ipital stock, 200 shares 
incorporators Frederick, Howard C 
Rogers Company, 11 East Third stree, 


has been irtered to manufacture and deal in school supplies 
capital stock, $15,000; 


‘enwell, George S. Rogers and C. F. Scott 


wood novelties and furniture 


Warren I 


incorpo- 


rators 


Portiand, Ore.—Bushong & Company has recovered from its 
extensive firs n March, which caused a $150,000 loss The 
company is now running off the Portland telephone directory, 
which was in hand at the time of the fire 


San Francisco, Calif.—The new offices of the Radio Broad- 


casting Corporation i the Marshall Square building have been 
elaborately furnished by the C. F. Weber Company of San 
Fr aaat =< one of the rrest houses n the Pacifi coast har = 
dling office furniture and equipment and public seating GS 
Weber & Company is also using the radio broadcasting method 
of advertising its equipment 


San Francisco, Calif.-cC. F. Weber & Company's Phoenix 


branch is moved into the new 1ilding at 520 West Washing 
ton street, Phoenix Ariz The new building, especially erected 
for the ce par s needs, has a fifty-foot plate glass frontages 
and gives eat mproved facilities for displaying and han 
dling n ¢ r sche equipment, public seating, 
ft tiure and supplies handled by the company Business 
th te ¢ Arizor s reported in excellent con- 
dit 
San Francisco, Calif August e Gunn Furniture Con 
MON nto the new locatior t 21 Second street, a mucl 
laree ore t n t former location on the second floor at 
109 Stevenson street The new store was occupied formerly 
t I I \dding Machine Company The rapid growtl 
ales f ® nation uivertised Gunn lino top desk neces 
Sitat t e*xXpansior ccording to D K Stevenson Pacif 
coast manager for the Gunn Furniture Company The new 
store inder the management f Stevenson & Son Mr 
St lit op desk shipped to San Francis 
and is et t ected with the line ever since He has beer 
know ‘ d top desk, but it has generally been under 
st ! tomer secured the desk at the point of 
San Francisco, Calif The Rucker-Fuller Desk Compar re 
t I ness f the first six mont of this year exceptionally 
good nd w diversified \ sales contest was held in Juns 
and the hou vent “over the tor n the quota of new busi 
! rh I ted with nquet for the entire sales 
f I H ! ; winner of the first } 
ng 464 per cent on his quota The interesting feature 
‘ g Ww f ng il ry elegrams from Mr 
Brewer of tl Standard Furniture Company Mr. Wilson of the 
Sha Walk ( d Mes Cramer, Harcq, F 
ind Eiff of the Milwaukee Chair Company July marked the 
gur < I i x part it with staff 
f | t T ‘ ] ? ‘ 
San Francisco, Calif New \ ind shipme 
n t ti \ st ! r-coastal trade afl 
T t $ loa i $1.25 L.C.I $1.2 
nd $ L.C.I I i number of tariff changes 
i m™ ! lr i aid and L.C.I s 
I ma I s ract and tariff rate 
! Ss emt f ‘ ease W 
Car t« re : irload $1.2 
‘ $ 1 $ ‘ The new tarif tes 
gar 1 States ist 
‘ i shipments 
igT t sig it s hip Ss operating in t 
| h £ I j 
! ‘ 
Wilmington, Del he Sug I r tu Compa 
peas ; s and } 
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Your ‘res 


Now is the Time 
to Investigate 


MARCHANT 


Here is an ideal opportunity for a success- 
ful office equipment salesman to establish 
himself with the Marchant Calculating 
Machine. The sales policy is fair and con- 
sistent. Mgt cx is a proven success; 
backed by effective advertising and sales 
aids. The average sales price per unit is the 
highest in the office equipment field. 
Territories are liberal ¥ Write, wichour obliga- 

salesmen can make | cing yourself, in strict 
money (far above the | confidence, to our Gen- 
average) and salesmen | eral Sales Manager, 
are making money now | who willactend co your 
with Marchant. & leccer himself 


Marchant Calculating Machine 
Company 


OAKLAND, CALIFORNIA 

















Bi 
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Featherweight 
Manifold : 


Ask your secretary to write for sanples of 
Featherweight Manifold, the champion of light- 
weight papers. Featherweight offers real 
money-saving, business-building features: Rag 
content ... genuine watermark . . . non-porous 

.. never “melts” in typewriter ... ideal for 
high speed miller presses perfect suction. 
Compare Featherweight’s surface and texture 
with lightweight papers costing 50°) more! See 
what Featherweight can do for you. Drop a 
note for samples and make your own tests! 


Featherweight Paper Co. 
10 East 16th Street, New York, N. Y 


Office Sizes 


Sales Office: 


Printing Sizes 





8x10%; 8%x1l1 17x22; 17x28; 1924 
8x13 S\%xld; S4xle 22x34; 28x34; 24x38 
Seven Contrasting Colors, Including White 


Lega Ruled Printed “Copy” Boxed (500) 
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Why split your ribbon 
business with others by 
handling a brand everyone 
carries? Be independent. 
Sell your own brand. Keep 
your customers coming 
back to you imstead of 
jumping from one place to 
another as they do for 
factory brands. 









y? 










You can build a profitable 
typewriter supplies business 
with our help U. & ribbons 
are made in a grade and 
weight for every purpose and 
are packed in neatly litho 
graphed boxes with your im- 
print. Start after the ribbon 
business today by asking for 
further particulars, 



















US 
e Mfg. Co., 
Sansom & 10th Sts. 
Philadelphia. Pa, 


APPLIAN( 









$17.00 Spot Cash 


—for 
selling 


cou LC Smih& Bros 


Renewed” 
Typewriter 
for 

$3 Down 


and $5 
monthly 


No investment required. No ob- 
ligation incurred. Write today 
for complete details of great- 
est typewriter offer ever made. 


Smith Typewriter Sales Corp. 
World's Largest Rebuilders of L. C. Smiths 


418—360 E. Grand Ave. Chicago 
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TYPEWRITERS 
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Calif., 











formerly at Los Angeles 
Woodstock Typewriter Company 


Atlanta, Ga.—E. H. Read 
has been transferred by the 
to 312 Georgia Savings Bank building, Atlanta 


, 


Atlanta, Ga.—The Beam Typewriter Company distributor 


for the Woodstock Typewriter Company, has engaged J. A 
Buchanan and placed this experienced typewriter man in charge 
of city sales 

Birmingham, Ala.—Geo. W. Kenly and J. S. Holmes are new 
toyal Typewriter Company, Inc 
545 Atlantic 


salesmen here for the 

Brocklyn, N. Y.—The Martin Supply Company, 
avenue, has established a typewriter sales, repair and rental 
equip- 


service in conjunction with its hardware and electrical 
ment shop 
Chicago, tll.—B. P. Hamil and R. Hoyt, members of the 
Chicago sales staff, Royal Typewriter Company, Inc., motored 
to New York in July While East they visited the factory 
Chicago, Il! Harry Simler, sales manager for the American 


Writing Machine 
course of a trip to Western points as far as Denver, and South 


Company, was in Chicago, July 14, in the 


into Texas 

Chicago, til.—J. H. Staples, formerly 
the Woodstock Typewriter Company for Alabama and Georgia, 
has accepted a large territory for the sale of Woodstocks in 
Northern Alabama and Mississippi 

Chicago, Itli.—L. J. Knobbe, head of the service and rebuilding 
work for the Walter H. Fox Typewriter Exchange, spent his 
vacation in the West He and Mrs. Knobbe enjoyed themselves 
at Denver, Colorado Springs and vicinity 

Chicago, tll._—F. H. Morse, manager of the local 
Woodstock Typewriter Company, went to Michigan, July 23, to 
spend from a week to ten days. His family accompanied him 
Mr. Morse had opportunity to renew his acquaintence with 


district manager for 


branch, 


many old friends 

Chicago, Iil.—James S. Dunn, who had been doing special 
work for the New York branch of the Woodstock Typewriter 
Company, has joined the local branch 
Mr. Dunn is a typewriter man of many years’ experience, with 


on a special assignment 


an excellent record of production 

Chicago, Il!l.—J. E. Pratt, of the American Writing Machine 
Company, left July 14 on a fishing trip to Northern Wisconsin 
Mrs. Pratt accompanied him. The trip was made in Mr. Pratt's 
new car Mrs. Pratt enjoys fishing as well as does her hus- 
band, and handies rod and reel with great skill 

Chicago, I!|.—Paul W. Jones, manager here for the Royal 


Typewriter Company, In« has made several additions to the 


local sales staff recently \. F. Lines has been transferred 
from Kansas City to a loop territory here Glen Lawless, 
formerly manager at Omaha, has been placed in a loop terri- 
tory; T. J. Milan, a newcomer in the field, is now selling 


DeCrespigny, a junior, has been advanced to a 
F. C. Dankert has been placed in charge of 


Royals; T 
senior salesmar 
sales of Royal portabl 
Columbus, Ohio.—O. M. Certain 
junior salesman to an exclusive Royal typewriter territory 
Corpus Christi, Texas.—The Corpus Christi Typewriter Ex- 
has changed its name to the Woodstock Typewriter 


typewriters here 


has been promoted from 


change 

Sales Agency, and moved to 622 Chaparral street 

Woodstock Typewriter Sales Company 
street, on *Typewriter tow.” 

business men of the city where 


Dallas, Texas.—Th+ 
has moved to 1608 Commerce 
An electric sign reminds the 
Woodstock typewriters can be obtained, and a service man has 
been engaged to render typical Woodstock service 

Des Moines, lowa.—Leo Potter is a new salesman here for 
the Royal Typewriter Company, Inc 

Gloversville, N. Y.—B. B. Newton, 9 West Main street, has 
taken the local agency for the Royal typewriter A general of 
fice equipment business is done All-Steel"’ furniture being fea- 
tured 

Indianapolis, iInd..-The Remington Rand Business Servics 
In a Delaware corporation, has been chartered to manufas 
ture and sell office equipment of all kinds and all business in- 
cidental thereto; no capital stock represented in Indiana; Jacob 
S. White, charter representative, Indianapolis 

Kalamazoo, Mich.—W. W. Pennels, representative here for the 
Royal Typewriter Company, Inc., has recovered from injuries 
received in a motor accident His mother and wife were 
injured rather seriously. 

Madison, Wis.—-The Remington Rand Business Service, Inc., a 
Delaware corporation of Tonawanda, N. Y., has been chartered 
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Stop wsaisn: Noise 


with 
The Smith Noise and 
Shock Eliminator 





Made for L. C. Smith, Remington, Royal 
and Underwood typewriters. 

When ordering state make of machine 
wanted for. 

Saves repair calls, does away with desk 
drumming, makes typewriter more quiet and 
snappy. 

The typewriter is quickly and automati- 
cally attached and as quickly removed, with- 
out tools, from the desk. 

Sold at all offices of The L. C. Smith & 
Corona Typewriters, Inc. Ask for trial. 

Dealers write for liberal proposition. 


Smith Noise & Shock Eliminator 
303 Kellogg Street Syracuse N. Y. 


Junior Sales Executive 
For Chicago Territory 








Aggressive young man capable of 
developing with our Chicago business. 
One who can prove by personal sales 
that he is worthy of further advance- 
ment. Our product is sold to every 
business office, and eventually you 
will be expected to train Other sales- 
men under you. A splendid opening 
with a nationally known organization. 
Personal interview can be arranged 
if your qualifications meet our re- 
quirements. Write for details. 


CURTIS 1000 Inc. 
1000 University Ave. St. Paul, Minn. 





















They Are 
SUPERIOR 


Lincoln Superior Typewrit- 
er Keys are superior in fact 
as well as name. Any user 


will admit it gladly. Any 
dealer, selling them, knows 
it. If you have not started 
to build sales with these 


keys, write us today 


LINCOLN RUBBER KEY Co. 
27 Thames Street, 
New York 





For comfort and real 
utility — Cook chairs 
are preferred ~~ ~ — 


For more than _ thirty 
years, Cook Chairs have 

held a top position in 
office chairs because 
they provide comfort plus 
real utility. The spring 
back aids correct posture 
and consequently abates 
fatigue which arises 
from improperly con- 
structed chairs. 


Unlike some chairs which 
aim for similar qualities, 
Cook Chairs are neat, at 
tractive and suitable for 
any office. Dealers who 
are not already fully ac- 
quainted with Cook 
Chairs should ask for 
complete details. 


C. A. COOK CO. 


18 Osborn St. 
Cambridge 39, Mass. 


COME TO BOSTON 


To the N. A. S. O. O. M. Convention, October 10th te 13th. 
Make our office your headquarters. 
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Foreign 
Subscription 
Representative Wanted 


A representative is wanted by this Journal 
to look after subscriptions, both new and 
renewal, in countries other than the United 
States. One familiar with the office equip- 
ment trade and who is traveling in the 
field could handle the work. A liberal 
commission makes the work attractive. In 
reply kindly give present connection, if 
any, and if acquainted with any American 
firms, give names or other references. For 
details, address: 


Subscription Department 


The Office Appliance Company 
417 South Dearborn Street 
Chicago, IIl., U. S 

















& ship. Advise HUNT PENS. The 
flexibility and constant flowing smooth- 


ness makes writing easier! And the Hunt 
habit means steady continued profits for you. 


HUNT PENS 
CQ) 5HE handsome 40 


gross counter case 
sells pens by sight! We 
supply them FREE. If you 
haven't one, write us—if 
you have, use it to your 


sales advantage QQ 














Cc. HOWARD HUNT PEN CO. 


Seventh and State Streets WY Camden, N. ] 






No. 230 





Office Chairs 


Made to stand long service 


at minimum price 


Empire Chair Company 


Johnson City, Tenn. 











DIEMER 
PRODUCTS 


FOR 
SATISFACTION 
AND 
SERVICE 
ENVELOPES for Fil- 
ing, Mailing and Carry- 
ing Purposes, in RED 


ROPE 
flat or 


and JUTE, for 


fe ded 


Also Metal End 


Boxes. 


The il'ustrations show 


a few 


of the 


carried in stock. 


Samples 


furnished 


on request 





papers 
Filing 


designs 


~ 








le 


JOHN F. DIEMER COMPANY 


519 Broadway 
SEND FOR CATALOGUE No. 30 


(Est. 1869 


New York, N. Y. 
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in Wisconsin; capital stock authorized, in this state not to ex- 
ceed $24,000; C. E. Blake, charter representative, Madison 

Milwaukee, Wis.—The Acme Typewriter Exchange, 509 
and Trust building, has been purchased by T. J. Terwelp. 
Letters, Inc 
produce all forms of di- 
capital stock, 100 shares at 
Walthers, Emory Heuston 


Loan 
Milwaukee, Wis.—-Hooven Typewritten has been 
chartered in Wisconsin 
rect mail 
$100; incorporators W kK 
James Ree! 
New York, 
manager of the 
Company, Inc 
New York, N. Y. 
Smith & advertising department, is 
now handling publicity for the “A. Cc. F 
American Car & Foundry 
New York, N. Y.—C. V. Lavery 
sales supervisor by the Woodstock 
district includes the New England 
Pennsylvania, Virginia and the city of 
the business of branch offices). 
Portsmouth, Ohio.—John Bushart 
Woodstock Typewriter 
Kentucky added to his territory 
Roswell, N. M. Watts 
Woodstock Typewriter Company at 
ferred his activities to this city He 
many Woodstocks as there is 
San Francisco, Calif.—D fomerly 
Chico Typewriter and Supply Company, is now in Fresno repre 
senting the Marchant Machine Company 


to create and 
advertising matter, et 


and 


N. Y. 
New 


appointed 
Typewriter 


been 
Royal 


Lavat has 
branch of the 


Capt. W. C 
York 


Whittier 
Typewriters, In¢ 


Bruce formerly with the L. C 
Corona 
crusiers for the 
Company 

has been appointed Eastern 
Typewriter Company His 
New York state, 
Baltimore (excepting 


states, 


distributor here for the 
Company, has had several counties in 
formerly dealer for the 
Belen, N. M., has trans- 
figures that Belen has as 
for typewriters 


Emerson 


market 


Russell who operated the 


Calculating 
Manager Patton, of the American Writ 
taking a two-weeks'’ vacation 
Members of the 


San Francisco, Calif. 
ing Machine Company, 
family in the 
their vacations in 
Calif. 
and Charles T 
with 


has been 


with his Yosemite force are 


taking rotatior 


W hite 


Smitl 


manager of the Ames 
of the Mar- 
families have 


Earl 3S 


San Francisco, 


Supply Company proprietor 


in Typewriter Company, their respective 
enjoying a vacation trip to Bolinas Bay 
Calif.—R. L. Stone of the 


part of the summer 


been 
San Francisco, Stone 


Company, is 


Typewriter 
with his family at 
Mateo 


is on vacation with 


spending 


home in Dearborn Park, San county, and 
brother, R. A. Stone 


Rio 


his country 
communities daily. His 


his family at his country home at Monte 


San Francisco, Calif.—J. H. Hunt, formerly manager for the 
toyal Typewriter Company, In in 
with the W oodstock 


Woodstock headquarters 


Seattle, is now associated 


dealers in Seatth It is stated at the 


here that the Typewriter Corporation 


of Washington has reported the sale of ninety-eight Wood 
stocks to the Seattle Board of Education 

San Francisco, Calif.—S. L. Hooper, formerly general mana- 
ger for the Noiseless Typewriter Company, Inc., on the Pacific 


Coast, has associated himself with the San Francisco office of 
the Woodstock Typewriter Company One may expect to hear 
a great deal about Mr. Hooper in the near future His sales 
ability speaks for him It is stated that the Woodstock Type- 
writer Company considers itself fortunate in securing the ser 
vices of a man of Mr. Hooper's caliber 

San Francisco, Calif.—W. F. Oswald, of the school depart- 
ment of the Underwood Typewriter Company, has been here 
for the past few weeks and has returned to New York Fol 


Oswald's departure 4. M. Turney, manager for the 
Typewriter Company, announced the 
taken by the Underwood Company 
of teaching The order is for 
machines for the public school department of the 
The 


isiness courses of the public 


lowing Mr 
Underwood second big 
gest order ever in the United 


States for purposes seven hun 
dred and fifty 
Oakland, in the 
be used for school 


schools 


city of trans-bay region typewriters will 


instruction in ft 


San Francisco, Calif..-The Remington-Rand, Inc.'s business 
service here is rapidl ompleting work in connection with its 
consolidation All details will soon be definitely settled, it is 
announced. The Western division main office will be the home 
office of the West. There will be sales offices of the corporation 
in each city About thirty different cities of the West will 
have branches For the present Remington-Rand, Inc. is oper- 


Wentworth building and the 
worth is the 


stores in this city, in the 
building F. W. Went 


ating two 


Remington Western mana 


ger for the entire coast division of the corporation Cc. B 
Waters, formerly district manager for the Remington Type 
writer Company, is now San Francisco district manager for 


The 


Remington 


Dalton are to 
street, and the 
Wentworth 


and the 
building, 22 Second 
inits are in the 


Remington-Rand, In Remington 
gether in the 
remainder of the 
building 
Stockton, Calif.__Lee Brothers, Modesto, have 
etore it 125 North ¢ forr 1 street nh charge 


Remington-Rand 


opened a branc) 
of Mr. Cato. The 
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MASTERGRADE 
REMANUFACTURED UNDERWOODS 





Better Prices 
Better Values 


Better prices to you are the resuit of 
both lower production costs and tremen- 
dous buying power. In both these respects 
our position is supreme. An efficient or- 
ganization, the largest of its kind, with 
the most modern equipment keeps down 
overhead. Unequalled buying power 
means buying to good advantage. 


Better prices, better values—both are 
yours. The full significance of this is 
evidenced in our price list. Have you a 
late copy? 


THE WHOLESALE TYPEWRITER CO. 
428-430 Broadway - New York, N. Y. 












Dealers: 
The Tiffany is 
a quick turn- 
ing specialty 
you can push 


The Tiffany 
| anew adjustable stand 


with improved and perfected features and adjust- 
I able head to hold any machine. Its all-steel con- 

struction, light weight, sturdy, rigid assembly and 
pleasing Olive green—only drop leaf in Olive green, 
stand black—finish make it a most desirable con- 
venience Rack and gear movement permits raising 
and lowering at will The solid base, with casters, 
allows the stand to be moved easily without danger 
of upsetting or marring even a highly finished floor. 
Free from vibration, creeping or sliding. Prices 
mailed on request 


| TIFFANY ADJUSTABLE STAND CO. 





3300 North Broadway St. Louis, Mo. 
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101 YEARS OF MANUFACTURING EXPERIENCE 


C \ 


This chair is ° 
No. C 103C 








aa 





There is a swivel 
chair to match 














Ne 
GOOD LOOKING—FAST SELLING 
HIS new Heywood-Wakefield 


design looks good and sells 

fast. It is well made, extremely 

comfortable and possesses an in- 

dividuality that will appeal to 

your trade. And it is priced 
right, too! 


Heywood Wakefield 


FEG. U.S. PAT. OFF. 








Baltimore, Md. 
Boston, Mass. 
Buffalo, N. Y. 


Los Angeles, Calif. 
New York, N. Y. 
Philadelphia, Pa. 
Chicago, Ill. Portland, Oregon 
Kansas City, Mo. St. Louis, Mo, 

San Francisco, Calif. 
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store handles L. C. Smith and Corona typewriters, and a com- 
plete line of typewriter supplies. Lee Brothers operate branches 
at Merced and Turlock as well as at Stockton 

Seattle, Wash.—R. S. Duffs is a new salesman here for the 
Royal Typewriter Company, Inc 

Seattle, Wash.—The Typewriter Service Company, formerly 
at 1110 Fourth avenue, is now located at 716 Third avenue 

Washington, D. C.—The United Typewriter & Adding Ma- 
chine Company has been chartered in Delaware to deal in 
office machines; capital stock, $25,000; Morris Wolowitz, char- 
ter representative, Washington 

Waco, Texas.—The Waco Typewriter Service Company, con- 
ducted by Sam Slaughter at 512 Franklin avenue, has changed 
its name to the Woodstock Typewriter Sales Agency 

Waukegan, Itil.—J. D. Bewley has been appointed manager 
of the sub-branch of the Royal Typewriter Company, Inc., 
here. He clears his sales through the Chicago branch 

Worcester, Mass.—Bruce Lancaster, who has been manager 
of the Remington sub-branch here for a long time. has resign- 
ed He has gone into training for a ‘‘career” position for the 
State Department of the United States 


ae ] 
ACCOUNTING MACHINES — 































Who Uses uo} Boxes 


‘“‘Unequaled for Economical Storage Filing’’ 
Here is a representative list of the types of banks 
and firms you can make your customers. 


TYPICAL INDUSTRIALS 


Standard Ol| Company (N. J.) 
American Express Company 
New Y k Stock Exchange 
Underwood Typewriter Company 
INCREASED Internationa "{arvester Co 
Pittsburg! Pilate Glass Co 
DISCOUNT Atwater Kent Manufacturing Co 
" Amer an Kirass Company 
‘ itral Alloy Steel Corporation 


We have a new Insurance Co. of North America 


\ s-Chalmers Manufacturing Co 
plan that has just Cadillac Motor Company 
gone into effect Arm ir & ¢ mpany 
American Multigraph Compan 
rreb t d 
wher y ra ‘ cago & Northwestern Ry Co 
dealers can te i Central 1 Public Service Co 
\“ 1 an increase Anaconda (¢ pper Mining Company 
discount. We want bile Company of America 
‘ el at of « 
a co oo TYPICAL BANKS 
plan Ne obliga 
tion This is the ew York ; Bk. of the Manhattan Co 
: x First National Bank 
fastest selling line Detr People State Bank 
of ite kind More le and Union Trust Company 
. I iis First National Bank 
t dvert 
national advertis es Beacon Trust Company 
ing !s being run sitimore Century Trust Co 
sburgh Union Trust Co 


« Angeles—Security Trust & Sav. Bk 
aco Crocker First Natl. Bk 
waukee First Wisconsin Natl. Bk 


! 
WRITE Va netor Federal-Amer. Natl. Bk 
FOR N ark Fidelity Union Trust Co 
lr t at Second Nationa Bk 
TERMS Minneap “ Mercantile State Bk 
Kansas Cit Commerce Trust ‘‘o 
Seattle Dexter Horton Nat Bk 
> lianam . Mever-Kiser Rank 
y Cit First National Bank 


BANKERS BOX COMPANY. INC. 


RAND M‘NALLY BUILDING ” CHICAGO ILL 


4 Xs —— 


Stationers will make special window and store displays of 
sachine accounting forms Auguat 8-13. in a drive arranged by 
the National Association of Stationers, Office Outfitters and 
Vanufacturers Branch offices of manufacturers in the account- 
ing machine field can assist in this drive by loaning machines for 
window display to stationers, to enable the latter to show the 
for if 7 wae 
Chicago, tll.—The local Dalton adding machine division of 
Rand In« has been moved from the Wrigley 
Remington Rand offices at 7 West Madison 


Remington 
building to the 
street 

Lamphier, manager for the Ellis Adding 
combined business with his vacation trip 
Atlantic coast 


Chicago, Ill.-J. W 
Typewriter Company, 
early in the summer On his return from the 
he visited with several customers and found repeat orders 
that demanded his attention 
Webner Devices, Inc., has been chartered 
commercial 


Washington, D. C. 
to deal in mechanical contrivances for financial 
and industrial accounting of all kinds; capital stock, 1,000 shares 
Lovett Wash- 


no par value Eliot C charter representative 


ington 


——— Ae = 
ADDING MACHINES 





























Morgan has joined the local district 
Company as a 


Atlanta, Ga.—T. H 
office of the Marchant Calculating Machine 
salesman He has had-four years’ experience in the calcu- 
lating machine field 

Baitimore, Md.—FE. V. Lee is a new salesman here for the 
Marchant Calculating Machine Company 

Baton Rouge, La.—A. M. Fourroux is now representing the 
Marchant Calculating Machine Company here a sub-office of 
the New Orleans district 


J. Q. Harney has joined the local 


Boston, Mass. sales or- 
ganization of the Marchant Calculating Machine Company 

Cheyenne, Wyoming.—O. ©. Stanfield has been placed in 
charge of the local office of the Marchant Calculating Machine 
Company, a sub-office of the Denver district 

Chicago, Ii!.._-Miss Estelle Schwartz, secretary at the local 
Sundstrand agency, spent her vacation in July traveling She 
visited Detroit, Buffalo and Cleveland, traveling by steamer 


between the latter ports 

Chicago. ill.—W. C. Lothrop of the Adding & Calculating 
Machine Exchange. made a motor trip East with his wife in 
July They visited familiar places in the tjoston 
and included Maine resorts in the tour 


vicinity of 


Chicago, Itll.--Several new salesmen have been appointed by 
the Marchant Calculating Machine Company here and assigned 


Hvien, G. J. Westmeyer 


to city territories They are H \ 
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Fits Every 
Office Need 


- 
- 
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Sherman-Manson Tu- 
bular Steel Stands, 
with raised or flush, in- 
terchangeable, right 
and left side shelves 
have been designed to 
fit hundreds of differ- 
ent needs in offices, fac- 
For more than a quarter century tories and elsewhere. 
CROWN PRODUCTS have been 


making “Good impressions.” 





Mail the coupon for 
;, full information and 
Our trademark stands for good - 
service intelligently rendered by all — 
who sell our products. 


We desire high grade and responsible 
stationer, office supply and individ- 
ual distributor connections. 


Style 22-B 
Write for full particulars as to the 
profit-making possibilities of this SHERMAN-MANSON MFG. Co. 


line. 1455 West Austin Avenue, Chicago 





Crown Ribbon & Carbon Mfg. Co. 


Rochester, N. Y. 
eo & Name 


Please send folder with full information regarding your new, lower prices. 














City State 























GLASS DESK PADS 


MADE IN THREE GRADES 








Display the New 
800 Line Orpin Desks No. 1—Size 18x24 Plate Glass $12.00 


No. 2—Size 20x34 Plate Glass .. 20.00 
Ths = = c No. 52—Size 18x34 Crystal 3/16 Glass 9.00 
This pleasing design interests 
, ee og No. 53—Size 20x34 Crystal 3/16 Glass 14.50 
many people not ordinarily in : ‘ 
: No. 75—Size 18x24 Crystal 1%” Glass 4.50 


the market for desks and it 
will gain favor and build busi- 
ness for the ORPIN dealer THE POLAR LINE NOW CONSISTS OF 


Chairs to match are included in 


the stock lines of almost any 
good chair maker, a point of ez => 
special importance in taking on 


Prices Subject To Our Usual Dealer's Discount 


a line of this kind. For full de- AND GLASS DESK PADS ARE JUST ONE OF 
tails and prices, write us on THE POLAR PRODUCTS THAT YOU WILL 
vour letterhead. FIND EASY TO SELL. 





WRITE TODAY FOR CATALOG AND PRICE LIST 


ORPIN DESK COMPANY POLAR MEG. CO. PutbsPELPHIAPA. 


121 Medford Street Charlestown, Mass. e 119-125 No. 4th St. 
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| Auto dealers need them 


The well equipped auto agency has 
a staff of salesmen and each man 
needs his individual desk. It must 
be compact but highly efficient. It 
calls for a small desk, either roll top 
or plain. In the Tell City line you 
will find the exact desk tor the pur 
pose and of the same high quality 
as the full size models. May we 


send a catalog . 


Tell City Desk Company 
TELL CITY, INDIANA 





Office 
Chairs 





PERMANENT 
EXHIBITS 


American Fur- 
niture Mart 
14th Fleer 


Section 1411 
Chicage 


—_—— 


77 White Street 
New York City 


607 Howard St. 


San Francisce 








No. 7612-2 








Width between Arms 18', 
inches. Height of Back 
19 inches. 






Manufactured by 


Crocker Chair Company 


SHEBOYGAN, WISCONSIN 








PRICE 


is an element considered by every 
wise buyer of lamps, and 


QUALITY 


is a universal demand. Hence the 


incessant demand 


for ——— 
DAmroniite 





A Product of the 
“Universal Line” 


The patented shade permits easy re 
moval for replacing or cleaning, without 
tools or unwiring 





AMRONLITE booklet O-8 in colors 


Folder O-A-8 showing Faries exclusive 
line of BRASS CUSPIDORS 


Faries Mfg. Co. 


Decatur, Ill., U.S.A 

















Add-a-Unit 


PARTITION LINE HAS A 
MODEL AND GRADE FOR 
EVERY REQUIREMENT 


We ire llustrating the ew LI ADE R model 
lesigned tor spac vhere an inexpensive 
hal cle Ss! 1 c ( Ilw ! ible 
iding i lanuta ring 

~ i 
Dea \ van to stigate Prod 
i < i te rt r ast 
yu eased pri very 
fort will u Qn 


VINCE yu Wi ee ‘= fos full informattor 
ADD-A-UNIT PARTITION COMPANY 
872 W. North Ave., Chicago 


\ 
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and «T. I viner These gentlemen had been connected with 
the Monroe Calculating Machine Company at various cities 
Denver, Colo.—J. E. Noonan has taken a _ position the 
local district office of the Marchant Calculating Machine 
Company 
Fort Wayne, ind.—E. L. Ponader is in charge of the Mar- 


chant Calculating Machine Company's local sub-office, which is 


tributary to the Indianapolis district 

Huntington, W. Va.—John Garvin has been appointed rep- 
resentative here by the Marchant Calculating Machine Com 
pany, operating in conjunction with the Charleston district 
office 

indianapolis, tnd.—Lee Turner, formerly with the Sundstrand 
Adding Machine Company, is now connected with the Millis 
Advertising Company, working the California territory 

Kansas City, Mo.—W. V. Swain is a new salesman here for 
the Marchant Calculating Machine Company. 

Louisville, Ky.—E. J. Fritsch has become a salesman for the 
Marchant Calculating Machine Company here He has had 


extended experience in this field 


New York, N. Y The Sundstrand Adding Machine Company 
has surrendered its corporate charter in this state 

New York, N. Y.—H F. Page who has had an extended 
experience in the office specialty field, is now a salesman for 
the Marchant district office hers 

Philadeiphia, Penna.—The« Marchant Calculating Machine 


Company has appointed C. F. Hirsh a salesman in the local 
territory ©. Muller is another recent addition to the Mar 
chant staff in Philadelphia 

Providence, R. 1.—R. S. Lanning is a new salesman here 


























for the Marchant Calculating Machine Company, coming from 
the bookkeeping machine field 
Roanoke, Va.—W. G. Talliaferro is handling sales here for 
the Marchant Calculating Machine Company, operating in the 
Richmond district 
St. Louis, Mo.—The Victor Adding Machine Agency, formerly 
at 317 Olive street, has moved to 410 Pennant building where 
increased space has been secured 
Stockton, Calif.—N. J. Houk is now representative here for 
the Marchant Calculating Machine Company, a sub-office of the 
San Francisco district 
ee 
| 
—— 
Chicago, I! VW H. Lymar secretary of the International 
Check Protector Company, spent two weeks at Lake B ! 
Wis., with his in n Ju 
Chicago, I!!l._-Horder's, | pened an office n ! 
department in conjunction with the Conway building store, 119 
West Washington street It is ed “Horder’s Permanent 
Business Show and carries a variety of office machines 
Chicago, Ill Palmere Stapling Devices In 8389 Sout 
Chicago avenue has beer hartered t manufacture and de; 
in machinery, tools, mechanical de es and equipment; capita 
stock $100,000 incorporators—C \ Palmereetr Stanle R 
Easthope and Henry D. Donahue 
Chicago, i!l._—The Chicago district of The American Multi 
graph Sales C« is looking forward t cutting a melon now 
growing in a current sales contest Five districts are compet 
ing for $25,000 prizes in a four-month contest ending in Se} 
tember The June showing placed the districts in the follow 
ing order: Cleveland, Chicag Memphis, New York and Ca 
for i Chicago proposes to nos it Cleveland before the 
end of the contest and to allow the other districts to continue 
in their present ranks 
New York, N. Y The American Mailing Device Corporatio 
has surrendered its charter in this state 


New York, N. Y¥.—P. B. Stitt has been appointed director of 


sales by the Safeguard Checkwriter Corporatior Beekmar 
street He had been district manager for The Postage Meter 
Company at Chicag previously 

New York, N. Y. Joseph Kohart, who had been connected 
the last six years with the Brooklyn division of The Americar 
Multigraph Sales Company is now in charge of the sales pr 
motion department, Caloroil Burner Corporation 

Philadelphia, Penna.—James F. Scollen has been made Ph 
delphia district manager by the Ame 1 Register Compat 
Frank D. Geraghty has beer appoint } eterr etr t mar 


} 


ager wit? eaaqu rtere here 


Al 
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The File Complete 
Board, Arch, Cem- 
pressor, Index and 
Perforator. 






Arch Files 


Since 1917, Mr. J. F. Hunt has devoted himself ex 
clusively to the manufacture of the Shannon Line of 
arch files and office filing supplies The line is com 
prehensive including in addition to the popular 
Shannon Arch, compression covers, price cards, in 
dexes, “Never Break” boards with arches or clips, 
document filing cases, arch transfer cases, file board 
perforators, box files, etc. Strength, durability, and 
usefulness characterize all the items in the line 

Some good territories are still available on an ex 


clusiv>? agency contract Write today for specifix 


information 


O J.F.HUNT 


8-12 Furnace St. 
Rochester, N. Y. 














Buy ’em by the dozen! 


Give every worker a chance to 
work. Give him his own waste 
basket! Keeps desks cleared of ‘ 
litter. Speeds up production! 
Ask any efficiency expert. First 
thing he calls for —“a waste 
basket for every desk!” Count 
the waste baskets in your office! 


VUL-COT 


-the standard waste basket 


For office and home. Colors to har- 
monize with furniture and hangings. 
Solid sides and bottom. Guaranteed 
for five full years — many have 
been in service for thirty. Buy them 
by the dozen—at stationery, house- 
furnishing and department stores. 




























Nationa! Vulcanized Fibre Co., Wilmington, Del, 





Make store Waste Basket 


Link up with the Vul-Cot advertising 


your headquart 


city 
iBitae tat ) 


in System, Liberty 


your advertising —to 


neip you 
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Red Bank, N. J.—The Commercial Letter Company has been 





Quick as a Flash! 


End Mistakes--Double Speed with 
Precalculated Verified Answers 


Mellicke ready-made answers 


to routine problems cut 


calculating time in half for Western Union, Western Electri« 
and many other users Any employee can use Meilicke 
Systems without training. There 
levers to pull, Just turn the card 





are no keys to punch, no 


ind copy the answer 
The Meilicke line consists 
of the following devices 


Interest Calculators 
Savings Bank Calculators 
Time Calculators 

Pay Roll Calculators 
Bonus Calculators 

Unit Basis Calculators 
Dozen Basis Calculators 
Freight Calculators 
Express Calculators 
Lumber Calculators 
Coal Calculators 
Commercial! Calculators 
Butter-fat Calculators 
Yard Goods Calculators 
Discount Calculators 
Water Bill Extenders 
Electric Bill Extenders 
Price Checkers 

Vertical Cataloging 
Phone Indexes 


The Dictaform for letters 
paragraphs and all 
data 


Mellicke Systems meet every need, and special Calculators 
can be supplied to meet any special requirements Let us 
show you without obligation how Meilicke systems can save 
money for your business Write now 


Agents—Some valuable territories are still open. Write today. 


Meilicke. Systems Inc. 
3471 No.Clark St. Chicago, Illinois 


chartered; capital stock, $50,000 preferred and 500 shares non 
par common stock; Wilson & Smock, charter representatives, 
Red Bank. 

Rochester, N. Y.—Edward P. Harrison, formerly with the Art 
Metal Construction Company at Jamestown, is now a member 
of the advertising staff of The Todd Company. 

Stamford, Conn.—F. M. Reeder, general sales manager for 
The Postage Meter Company, has resigned. W. R. Greenwood, 
who had been sales manager in charge of field operations, has 
succeeded Mr. Reeder 

Washington, D. C.—T. Rowley has been appointed manager 
of the American Register Company's local office 

Washington, D. C.—Webner & Company has been chartered 
in Delaware to deal in office machinery; capital stock, 100 
shares non par value; W. D. Burton, charter representative, 
Dover, Del 

Wilmington, Del.—Dictatype, Inc., has been chartered to deal 
in Dictatype shorthand machines; capital stock, $100,000 and 
2,500 shares non par value; incorporators—Lewis Stangler and 
M. J. Robinson of Philadelphia, H. L. Maris, Penfield, Penna.; 
United States Corporation Company, charter representative, 
Wilmington 


rr 
LOOSE LEAF 


—# XK ——<—$— 


Commodity Classification No. 1 is designated for a sales drive 
by the National Association of Stationers, Office Outfitters and 
Manufacturers August 1-6 This comprises Blank Books and 
Loose Leaf Goods and Special Forms of Ruled Sheets. The fol- 
lowing week the drive will continue, showing machine accou>.ing 
devices and forma. 

Chicago, Il|.—The Steel Back File & Ledger Company has 
decreased its capital stock from $75,000 to $16,000 

Chicago, I!l.—R. B. Towne of the National Blank Book Com- 
Company, Holyoke, Mass., spent the month of July at the local 























branch 
Chicago, !!!_—Ed Spaeth returned July 23 from a trip for the 





MeMillin Book Company which took him into Iowa, Michigan 
and Ohio 











A Gunlocke 
is a lasting 


Rusiness men whose offices 





Installation 
testimonial 


are equipped with 


Gunlocke furniture have a sense of satisfaction in 


the appearance and comfort 
who sold the furniture has 


afforded The dealer 


otten a better profit 


for his effort and placed a lasting testimonial of 
his service where it w exert effective influence 
Guniocke Chairs are sold through the dealer and 
they fit especially well with period suites and the 
higher grade equipment By means of the line 
the dealer often secures effective co-operation from 
the architect of nterior decorator The line in 
cludes office hairs of the types in most general 
use, period styles and arm chairs and settees in 


overstuffed leather 





We ar always «liad to send full details but in 
certain t t es where we are not represented 
we hav in especially ndvantageous proposition 
Write is 


The W. H. Gunlocke Chair Co. 


Wayland, N. Y. 


Export Department 
368 Broadway, 
New York 


Western Office 
Furniture Exchange, 
San Francisco 


Chicago, iil.—Harry L. Murdoch, manager here for the 
Irving-Pitt Manufacturing Company, motored to Florida and 
back with his family in July. They visited with Mr. Murdoch's 
parents 

Chicago, Ill.—The offices of The Baker-Vawter Company, 
formerly at 30 South Wells street, have been consolidated with 
the Rand offices in the Library Bureau building, 216 West 
Monroe street 

Chicago, til—Edward Visk of the Chicago Binder & File 
Company is spending two and one-half months touring the 
West in his car Accompanied by his son he traveled the 
Northern route as far as Vancouver, then south along the 
Pacific coast to Los Angeles, and back to Chicago by the 
Southern route 

Jersey City, N. J.—Herbert S. Carley, who had been asso- 
ciated many years with the Irving-Pitt Manufacturing Com- 
pany, is now field representative for the General Pencil Com- 
pany and the Highland Manufacturing Company of Holyoke, 
Mass 

Kalamazoo, Mich.—A. Mark Smith, who had been with the 
Kalamazoo Loose Leaf Binder Company several years, has 
been appointed sales manager by the American Signs Corpora- 
tion of Kalamazoo. 

Kansas City, Mo.—E. D. Voorhis has been appointed sales 
manager of the Irving-Pitt Manufacturing Company He had 
been vice-president and director of sales, Gold Bond Saving 
Stamp Company. Dallas, Texas, and also general sales man- 
ager of the H. D. Lee Mercantile Company, Kansas City 

San Francisco, Calif.—The local branch of the Wilson-Jones 
Company, 323 Market street, was closed July 12 Beginning 
July 5, the trade was requested to address all communications 
to 3300 Franklin boulevard, Chicago, Ill As heretofore, the 
territory of the coast is divided between J. M. Davison, who 
resides in Hollywood and covers the southern part of the coast, 
and Vic. Johnson, who retains his Northern territory It is 
understood that Jack Polster, who has been in charge of the 
San Francisco branch, has plans of his own which will retain 
him in this territory, and announcements will probably be 
made later regarding Mr. Polster's plans 

Wilmington, Del.—The Baker-Vawter Sales Company, Inc.; 
has been chartered to deal in real and personal property; 
Croteau, charter representative, 


capital stock, $5,000; T. L 
Wilmington 
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REGAL REBUILT 
ROYALS 


Trade-marked alia ihm Claas 


Approved by the Manufacturer 


ROUGH TYPEWRITERS 


Stock in 82 Cities 
All Models 
All Types 


All Makes 
All Series - - 


Lowest Prices 


Write for the Regal Plan 


REGAL TYPEWRITER COMPANY, Inc. 


524 Broadway, 12-14 So. Jefferson St., 
New York, N. Y. Chicago, Illinois 


Cable Address: REGALTYPE, N. Y. 
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A CONSISTENTLY 
GOOD PENCIL 


Write for samples and prices 


United States Pencil Co. 


Philadelphia —Manufacturers— U.S. A. 














Better Products 


The merging of the Cooper 
Carbon Coated Paper Com- 
pany with the Chicago Binder 

& File Company has resulted 
in the manufacture of better 
loose leaf devices and finer 
ribbons and carbons. The in- 
creased facilities of our large, 
new, daylight plant enable us 
to offer better products at 
profitable prices Your re- 
quest for literature and com- 
plete information will receive 
an immediate response 


Chicago Binder & File Co. 


Manufacturers 


Loose Leaf Devices—Printing 
Inked Ribbons and Carbons 


500-508 West Thirty-first Street 
Chicago, Illinois 














Trade PReapidex Mark 





The Telephone Time Saver 


2&2 





For Office and Home 


A rapid index for 
numbers frequently 
called Takes 


oo 
2 pencil or 







pen, 


typewriter. 


Convenient--Compact 
Quick--Durable 
Attractive 

Can be used on either 
"phones. 


attached 





lesk or wall 


au 
Instantly 


without using tools. 
List Price, 75c each 
Trade discounts on request 


Sole Distributor 


The “House of Service® 


DEFIANCE © 








| SALES CORPORATION 
72 Spring Street New York 
Stationers’ Glassware, Hardware and Specialties 


Sele Manufacturers of the Gem and Perfection Desk Memorandum Calendars 

















: 
i 
7 
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THREE BRANDS 
THREE QUALITIES 





In the UNION line of Typewrit- 
er Ribbons and Carbon pan 
three brands are made each of un- 
failing and uniform quality in its 
particular grade. Various brands 
are produced to meet various uses 
of your customers. Each brand is 
the best in its class and fully sat- 
isfactory for the purposes intend- 
ed. Remember APEX, SUMMIT 
and XTRAGOOD Typewriter 
Ribbons and Carbon Papers cover 
ali requirements. Besides ribbons 
carbons, stationers also find a 
steady business in our inks for 
stamp pads, numbering and dat- 
ing machines, duplicators, etc. If 
your present line is not satisfa 
tory, let us quote prices on your 
next order. 


UNION RIBBON & CARBON CO. 


Front and Laurel Streets 
PHILADELPHIA, PA. 











THE NEW 


AJAX 


TIME STAMP 


(Patented) 





Front View 
Showing Attrac- 
tive Appearance 
and Sturdy Con- 
struction. 


All metal with a SETH THOMAS CLOCK MOVE- 
MENT. Establishes a new standard in time stamp 
construction. The Clock Movement is so located as 
to make it impossible for the jar of stamping to 
affect its accuracy. The materials used in its con- 
struction and the workmanship are the best money 
can buy, insuring Durability, Service and Economy. 


° ° DEALERS—Send der : 

Retail Price $4()-00 ae pay to 

Engraving Extra tomer and a profit that satishes yeu. 
WRITE 


Ajax Time Stamp Co. 


81 Washington St. BOSTON, MASS., U. S. A. 
Eastern Representative; R.A. Stewart & Co. 80 Duane St., New York 
Missouri Representative: Banner Rubber Stamp Seal Co., 208 N. 4th St.,St. Leuis 


California Representative: Los Angeles Rubber Stamp Co., Les Angeles 
Iineis Representative: American Seal & Stamp Co., 120 S. Clark St., Chicage 




















STEEL DIE ENGRAVED 


Business 
Motto Cards 


can be used to good advantage in your 
correspondence especially where quota- 
tions are being made. They are steel die 
engraved on a paneled card, size 3}x4} 
inches, and are enclosed in folded wed- 
ding tissue. We give below the wording 
of a few of the cards. 


Beware of the higher cost of the 
lower price. 
































Cost is measured by the results s / 
obtained and in no other way. 3000 An Hour: 
It's what you get, not what you 
pay. Without an error, the McCarthy Inserting & Sealing 
Anybody can cut prices but it Machine fills envelopes of any size up to No. 10 with one, 
takes Brains to make a better two, three, or more enclosures at the rate of 3000 per hour. 
article. The mechanical efficiency of the machine is unparalleled. 
It eliminates the slow, time-wasting method of hand en 
We have samples and price list ; send for them. closing and in addition seals the envelopes. 
: P If you use direct mail, write us today. 
The American Embossing Co. aed 
Steel Die and Copper Plate E y . a -< } Je 
and Printing in All its beanches _ZVIC é arth 
192-96 Seneca Street Buffalo, New York i ea 
145 Lafayette Street New York, N. Y. 
Western Office at Chicago 
a 





a 
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Commodity Classification Nos. 3 and 10 is 
scheduled August 15-20 by the National Association of Station- 
ers, Office Outfitters and Manufacturers. These lines include 
Numbering Machines, Stamp Pads, Rubber Stamp and Number- 
ing Machine Inks, Show Card Colors, Inks and Adhesives. 


Brooklyn, N. Y.—Samuel H. Moss, 36 East Thirty-sixth street, 
New York, has leased the floor loft at 281-85 Fulton 
street, Brooklyn 

Chicago, Ill. 
ing Company 





A sales drive on 


second 


The local office of the A. D. Joslin Manufactur- 
said in July that the chief concern was to get 
deliveries on the ‘““Timeograph” and the “Eclipse’’ time stamps 
Chicago, Itll._—W. A. Force III, of Wm. A 
visited the Chicago office in July He had been at 
attend the annual meeting of the International Stamp 
Association and came on to Chicago to become ac- 


Force & Company 
Detroit to 
Manu- 
facturers’ 
quainted with the Chicago branch organization 


Chicago, I!|.—M. L. Willard, formerly of the Superior Type 


Company, visited with friends in Chicago in July He had 
attended the Detroit convention of the International Stamp 
Manufacturers’ Association Mr. Willard returned to California 


in a new car which he drove from Syracuse, N. Y., to Detroit 
and then to Chicago 
Chicago, !ll.—E. A 


Company made an 


American Seal & Stamp 
following the 


Ludwig of the 


extensive trip by water 


Detroit convention of the I. S. M. A He and Mrs. Ludwig 
took in the Thousand Islands and several St. Lawrence ports, 
ind completed the tour by returning by boat to Chicago After 


Pardi and family motored to 


exploits of other Chi- 


return, Jos. A 
to check up on the 
preceded them and to get 


Mr. Ludwig's 
northern Wisconsin 


Waltonians who some of the 


cago 
big fellows which the early fishermen missed. 

San Francisco, Calif.—H. CC. Magnus & Company 
at 237 California street, has moved to 257 California street 
secretary of the Bay 


formerly 
San Francisco, Calif.—P. G. Classman 
announced two meetings of the club in July 
These form 
Francisco where 
matters of ir friendly 
Districts 7 and 8 of the lL. S. M. A. will combine to 
Vance 


Cities Stamp Club 
meetings take the 
Club, 
discussed in a 


and one meeting for August 


of luncheons at the San Commercial 
terest to the trade are 
spirit 
September 


hold their next meeting at uver, B. C in 


For those who desire to make the trip, a side journey to 
Alaska is being arranged Mr. Classman is connected with 
the Tully Rubber Stamp Works, 45 California street Sig Pels 
Moise—Klinker s governor of this district of the Interna- 
Stamp Mar irers Association 


Wheeling, W. Va The Wheeling Stamp & Stencil Com- 
pany, 46 Eleventh street, has added a seal department to its 
' act ties 


Rubber Stamp for Bon Voyage Gift 


A pl il joke was played on a salesman leaving on a sea 
voyage |t his friends The bon voyage gift was enclosed in a 
jeweler’s box, with several wrappings of paper. This salesman 
is a poor corresponde and while he promised to mail picture 


post cards back to t States, he wouldn't undertake to tell 
mucl So his friends had a pocket rubber stamp made, “Just 
Having a fine time The 


arrived Wish you were here.”’ 
stam] in its pocket inking case, was impressive when the 
salesma pened tl package then the laugh was on him A 


showing impres 
other practical 


window, 


np displayed 
t D t < appeal to 


in the store 
rds, might 


sions o1 s 
‘ e |} a 








PENS AND PENCILS 

















Pens and Pencils are included in a special sales drive August 
29-September 9 sp nsored by the National Association of Sta- 
tioners, Office Outfitters and Manufacturers. Suitable store and 
window displays will gain attention during the period that school 
supplies are being purchased 

Chicago, !lI.—C. L. Leighton of the Autopoint Company spent 
his vacation in August on a canoeing tour 


Chicago, Iil—Allan Welty and wife enjoyed a Wisconsin 
vacation in July at a small lake near Ripon. They drove both 
ways and had good success in their quest for game fish 


(Continued on Page 212.) 
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The “Aluminum” Pocket Seal 


and other MARKING DEVICES 








POCKET SEALS SPECIMEN IMPRESSION LEVER SEALS 
Cooke Self - Inkin Numberin 
Rotary Dater Rubber ‘Stareps Machines. WAX SEALS 





NAME PLATES 





BADGES METAL CHECKS 


MANUFACTURED BY 


MEYER & WENTHE - CHICAGO 


OFFICE & FACTORY - 24 to 30 S. Jefferson St. 
LOOP STORE - 31 North Clark Street 
WEST SIDE STORE - 28 S. Jefferson St. 


Catalogue of Complete Line will be sent upon request 














EVERY 





- 


Silent Stamp Pad 
GUARANTEED! 


Stock the guaranteed stamp pad! Larger 
profits, business prestige and resales follow 
every Mun-Kee Stamp pad sale. 


Send for sample today. 


NEWARK, N. J. 


Please send sample Mun-Kee Silent stamp pad today 
with information. Colors purple, red, black, blue, 
green. 


Name 
Address 
Name 


Firm 
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~—V7¥ WEBCO PRODUCT 


TRADE MARK 


Original! and Best 
lype Cleaning fluid 


Cleans your type No type brushing 
Cleans your platens | No picking out of 
Cleans metal parts | particles from type 


Dissolves grease and cleans spots 
tom your desk 


WHEN RL APPEARS 


DIRT OISAPPEARS 
MANUFACTURED BY 
The FS.Webster Company Inc. 
BOSTON 
MAKERS OF 
MULTI-KOPY Carbon Papers 
STAR-BRAND Typewriter Ribbons 











leh 
RIBBONS AND CARBONS 









































WHY 


IT PAYS TO 
FEATURE 
THE GENUINE PATENTED 


COOK’S FILE SIGNALS 


favorably known by your trade for over 
ten years 


—have raised lip at one corner only—bot- 
tom fits snugly to the card 
f —leading dealers everywhere ar using 
~ Sales Display No. 660 and Cook's No. 2 
Signals packed 20 to the box Let us 
tell you more about these new features 
which save your clerk’s time 
No. 2 


THE H. C. COOK CO., Ansonia, Conn. 
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Chicago, !l!.—J. A. White, manager here for the F. 5. Webster 
Company, Inc., will journey to the factory at Boston early in 
August to attend a sales conference of branch managers 

Cincinnati, Ohio.—J. Frank Willenborg and wife are making 
an extended tour of the Pacific coast, spanning the line from 
Alaska to Mexico Mr. Willenborg is buyer for the Willen- 
borg Stationery & Printing Company, 523 Main street 

Milwaukee, Wis.—The Roy J. Rada Company, Inc., an estab- 
lished business, has been chartered to do a general wholesale 
and retail office supply and paper business; capital stock, 100 
shares at $100; incorporators—Roy J. Rada, B. E. Morgan and 
Irene C. Morgan 

San Francisco, Calif.—W. G. Houston, manager for Mittag 
& Volger, Inc., has returned to his San Francisco headquarters, 
591 Mission street, after a business trip to Spokane, Seattle 
and other northern points On returning, Mr. Houston an- 
nounced that Miss A. Pierce, formerly connected with The 
Miller-Bryant-Pierce Company. is now with the sales depart- 
ment of Mittag & Volger, In« in this city 


(Pens and Pencils—Continued from Page 211.) 
Chicago, tii..-The Swanberg Manufacturing Company has filed 


a certificate with the secretary of state increasing its capital 
stock from $75,000 to $150,000 

Chicago, It!l.—Hamilton W. Kendrick, manager for the Amer- 
ican Lead Pencil Company, left late in August with his wife to 
spend a few weeks in the Canadian woods. 

Chicago, tll.—H. E. Waldron, vice president and general 
sales manager for the W. A. Sheaffer Pen Company, has re- 
turned to his office in the Republic building after an extended 
absence 

Chicago, tlil._—John Luck, representative in this territory for 
the Wallace Pencil Company, returned in July from a pleasant 
vacation and resumed selling where he left off when going on 
his vacation 

Chicago, Il|.—J. E. Hildreth, veteran salesman for the Ester- 
brook Steel Pen Manufacturing Company, is expected back in 
Chicago early in August from his vacation He journeyed to 
California to visit his sister 

Chicago, !il.—George C. Schlagel of the local branch of the 
House of Eberhard Faber, spent his vacation in the East last 
month He motored with his brother-in-law to various points 
including Boston, New York, Philadelphia and Washington 

Chicago, Iti.—J. G. Orr, assistant general sales manager for 
the W \. Sheaffer Pen Company, spent several weeks at the 
factory, Fort Madison, Iowa, in July, and then visited the 
larger cities in the South, contacting with territorial salesmen 
and conducting conferences 

Fort Madison, lowa.—W. A. Sheaffer, president of the W. A 
Sheaffer Pen Company, has returned to Fort Madison, and 
will remain here throughout the remainder of the summer 

Fort Madison, .lowa.—Bernard J. Schmidt, of Amsterdam, 
N. Y., has joined the advertising staff of the W. A. Sheaffer 
Pen Company, having charge of dealer service He had been 
with the advertising and sales staff of the Diamond T Radio 
Manufacturing Company, South Bend, Ind Mr. Schmidt com- 
pleted three years of work at Notre Dame University in but 
two years, prior to joining the South Bend concern 

Hoboken, N. J.—The American Lead Pencil Company will 
erect a $400,000 factory building at Fifth street and Willow 
avenue, occupied previously by the Hoboken offices. The latter 
will occupy the first floor of the new building 

Jersey City, N. J.—Harry Armstrong, assistant treasurer and 
credit manager for the Joseph Dixon Crucible Company, sailed 
July 1 on a trip to Europe 

New York, N. Y.—G. E. Nelson, Jr., has had added to his 
territory that handled in the past by J. A. Linehan Mr 
Linehan resigned from the Dixon staff to take a position with 
the School Business Service, Inc., New York City 

St. Louis, Mo.—George H. Boyson has been appointed repre- 
sentative in the St. Louis territory by the W. A. Sheaffer Pen 
Company 

> 
“Travel Routes and Costs in Caribbean Countries” 

The United States Department of Commerce has issued Trade 
Information Bulletin No. 491, ‘“‘Travel Routes and Costs in 
Caribbean Countries." This gives information on routes, facili- 
ties, steamship fares, hotels, etc Suggestions are made regard- 
ing the assignment of agencies, and the data presented also 
shows the proper treatment of commercial travelers’ samples 
and advertising matter 
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SEARLES TYPEWRITER 
STANDS 


and 


STOOLS 


At Prices 


That Attract 
Customers 


The attractiveness is not only in price but also in appear 
ance and construction Here are some interesting speci- 
fications 

Stands—Top 14” x 20”, 6&6 plywood, walnut or mahogany 
finish Drop Leaf 14” x 8”, one or two, making top 28” or 
36” long. Height 26”. Steel frame, welded, black enam- 
eled. Feet with rubber tips or castors on 2 or 4 legs. 

Stools—Seat 1%” x 13”, wood, walnut finish. Steel frame, 
welded, black enameled. Feet, rubber tips or castors. Stool 
fits under stand and nests into one shipping carton with 
stand. 

Searles stools are made with or without backs for office, 
shop, or counter use. Write for descriptive literature. 


SEARLES ELECTRIC WELDING WORKS 
Manufacturers 


821 Washington Blvd. CHICAGO, ILL., U.S.A. 
















AMESTYLE 

















An Exclusive Agency 
Proposition 


Ames Safety Envelope Company makes a high 
grade line of filing and mailing envelopes, in- 
cluding the well-known Amestyle Envelock, of 
especial value to banks, brokers and large busi- 
nesses To build up distribution in certain 
markets, we offer an exclusive agency proposi- 
on to leading dealers in fifteen cities: 

Flint, Mich. 

Fort Worth, Texas 
Jacksonville, Fla. 


Long Beach, Calif 
Norfolk, Va. 


+, 


Arkon, Ohio Dallas, Texas 
Binghamton, N. ¥. Denver, Colo. 
Birmingham, Ala. Duluth, Minn. 
Canton, Ohio El Paso, Texas 
Columbus, Ohio Evansville, Ind 


We shall be glad to send details of our sales 
plan and agency proposition 


Ames Safety Envelope Co. 
5S Sudbury Street Boston, Mass. 
AMES TYLE 


ENVELOCK 


ENVELOCK 
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Writes Bright Blue 

Turns Jet Black 
~Its Waterproof 
and Everlasting 






ANFORD'S 


PREMIUM WRITING FLUID 
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SESSESSEECE EGE 


Getting 
Things 
Done 


Elsane Handy Desk Directors 
are a valuable aid in getting 
things done. They assist in 
planning the day’s work by en- 
abling the user to segregate 
his duties and consequently 
dispose of matters with dis- 
patch. There are five grades, 
ranging from paper to leather. 
Each pocket has an expansion 
of one-half inch, without bulg- 
ing or fanning. 





Let these desk directors aid 
summer sales. Write us today 


SAINBERG & CO., Inc. 
77 E. 130th Street 
New York, N. Y. 


9 06060000604606000000066060006000000000000000000000000008 
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Bunch of Dates Desk Calendars 


Standard equipment in demand every- 
where. er your supply now for 1928 
of this larger, more attractive line. 
Several finishes——priced right! 


SN 








Write for price list 


Frank A. Weeks Mfg. Co.|; 


The Desk Calendar House of America 


93 John Street New York City 
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Expanding Wallets 
Flat Wallets 
Mailing Envelopes 
File Folders 
File Pockets 
Legal Envelopes 
leas Envelopes 
Tension Envelopes 


Metal Fold 


Envelopes 


ee 


A McGill made envelope suitable for any purpose. 
. Information and prices gladly sent upon request. 


McGill Paper Products Inc. 


700 So. 6th St. 


= 
es 


== 


Minneapolis, Minn. 

















“Universal” 
Multi-Wing Displayors 
and Bulletin Boards 


Are Used in Every Field of Human Activity 





USEFUL , USEFUL FOR 
Realtors Maps 
Exhibitors Printing 


Statisticians 


Sales Managers Statistics 
Office Managers Advertisi 
Photographs 


Write at once for 1927 Catalog No. 190 and New 
Office Equipment Distributor Plan 
Gnibversal Fixture Corporation 


133-135-137 West 23rd Street 
New York City 














VICTORY 











Victory Stamp Pads Are Quality Pads 
Made of the best material and inked with Pure | 
Rubber Stamp Ink. These pads are not surpassed | 
by any other, and are made in the following Col- | 
ors: Red, Black, Blue, Violet and Green. 














nan Dimensions.. 2 x3% 
ee Dimensions. . ... 24 xd¥g 








No. 1 ee Pe ..Dimensions...... 234x4\% 
: iceune ; Dimensions.. 314 x6%4 
re ‘stnks ..Dimensions.. .. 44427 
No. 4 ‘ ......Dimensions............4 x9 
Sealing wax in various grades, sizes and colors. 






Write for Price List 


LUTHER INK & STAMP PAD CO. 


East Park, Near Mulberry St. Newark, N. J. 
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Bay Shore, N. Y. A branch store has been opened in the 
new Field block, East Main street near Third avenue, by Van 
Valkenburgh’s of Babylon The local store is in charge of 


Cc. S. Easton 

Burlingame, Calif.—Increasing business has forced Hale Warn 
to move his stationery store from 1211 Burlingame avenue to 
1234 Burlingame avenue. The new store is 
respect Mr. Warn bought the 
three years ago and has enjoyed a 


larger quarters at 
up-to-date in business 


from E. B. Lorton 


every 
about 


steadily increasing trade ever sincs 
Chicago, ill.—The Office Stationery & Equipment Company, 
653-55 South Wells street, suffered a slight loss in a July fire 


Chicago, tll._-E. Y. Horder, accompanied by his wife, motored 
to Swampscott, Mass., in July to remain several weeks. They 
will return to Chicago in August 

Chicago, It—C. H. Meilicke of Meilicke Systems, Ince re- 


turned in July from a vacation trip to Vancouver, B. C He 
visited his parents at their home there 
Chicago, ill.—M. ©. Thompson, field sales manager of the 


Quality Park Envelope Company, made a trip to Eastern points 
in July, including Cleveland and Detroit 

Chicago, tll.—Miss Beatrice Rabin, the efficient office 
ager for the Dandy Supply Company, enjoyed the attractions 
of Browns Lake, Wis., on her vacation last month. 

Chicago, I!!.—Stein manufacturers of brief cases, 
fered an extensive loss in a fire which swept through the 
building at 701 West Washington boulevard July 18 

Chicago, I!l.—The Dandy Supply Company, 772 First National 
Bank building, has added a line of shades and window drapes 


man- 


Bros., suf- 


This material is called for by school supply customers 


Chicago, til.—Charles Douglass, 5424 North Clark street, has 
been petitioned into bankruptcy assets, $1,800 liabilities 
$7,136.79 

Chicago, tt)._—Fred Christensen, manager in this territory for 
S. E. & M. Vernon, left in July on a vacation in the East He 


is expected back at the Chicago office about the middle of 


August 
Chicago, Ill.—A. L. Payne 
ment, S. D. Childs & Company 


depart- 
Wis., in 


manager of the stationery 
drove to Eagle River, 


July with his family to enjoy the wilds and the good fishing 
in that vicinity 
Chicago, Ili.—The Bank of America devoted a large display 


Kwikstik Company 
brush 


during July to the products of the 
flour paste of 1827, the mucilage 
and bottle of 1917 and the 1927 version—Kwikstik 

Chicago, !.—T. J. Leonard William J. Ward 
Stafford, Inc., of Illinois, returned July 12 from a motor 
the factory at New York They excellent time on the 
road and enjoyed sightseeing and visiting en route 


window 
The window showed the 
and of S S 
trip to 


made 


Chicago, Ili.—K. E. Wallace of the Wallace Stationery Com 
pany motored to his old home at Davenport, lowa, over the 
Fourth of July holidays This was in a way a workout for 


his new car, which he plans driving to Denver and possibly to 
the Pacific coast in August He will return 

Chicago, tli.—The Jindrich Stationery Company has moved to 
room 218, 9 Clinton street The former 
third floor of the building was inadequate The 
pany has about double the cupied formerly, with abun- 
natural illumination and but one flight of stairs from the 


Labor Day 
South space on the 
same com 
space o 
dant 
street 

Danville, Va.—The Townes Book & 


Stationery Company has 


been chartered to do a stationery book, supplies and printing 
business; capital stock, from $10,000 to $25,000; T. J. Townes 
president; J. H. Gammon, secretar) 

Huron, S. Dak.—Kiel Bros. have established a commercial 
stationery store They bought out the Commercial Printing 


local 


service 


Company and the Bell Stationery Company, giving the 
field an up-to-date 
and good printing 


New York, N. Y The K & B Stationery & Cigar Store has 


ommercial and social stationery 


been chartered: capital stock, $10,00' I. I. Hartmar charter 
representative, 1140 Broadway 

Newark. N. J.—The Office Sup Company, In has beer 
chartered to deal in office supplies pital, 1,000 shares 1 par 
value: George W. Grimm, charter resentative East Orange 
N. J 


New York, N. Y¥.—The Chester Square Store & Office Fixture 
Manufacturing Company has been chartered; capital stock 


ee 








THE QUIK-LOK FILE 


Files will keep your 
inactive records 
clean, orderly and 
accessible for imme- 
diate reference at 
the lowest possible 
cost. 


ik-Lok Storage 
lles should not be 
confused with the 
ordinary stora«e 
files on the market 
today—they are dis- 
tinctly different, not 
only in construction 
but in ease of oper- 
ation, convenience 
and durability. 


Quik - Lok Storage 
Files have a heavy 
three-ply, spill-proof 
bottom, Triple Steel 
re-inforcement, posi- 
tive Automatic Lock, 
and an entirely dust-proof construction, making them dis 
tinctive in Convenience, Durability, and Appearance,—yet 
they cost no more than the ordinary fibre board files 
Quik-Lok Storage Files are GUARANTEED to assemble and 
fasten perfectly, quickly and easily, and to give satisfac- 
tory service 

Quik-Lok Storage Files have no parts to wear, tear or tangle 
all outside and inside surfaces are smooth—no projections to 
catch on the shelving and nothing to mar the finest furniture 
Thirty-seven stock sizes adapt them to most any record and 
special sizes are made to order 

Quik-Lok Storage Files once tried out in a department prove 
so satisfactory that soon every department adopts them 
You take no risk in placing your order, we guarantee them 
to give satisfactory service—Call up your favorite Stationer 
and give him your order—or write us direct NOW 

Dealers Write today for our Literature and Discounts 


Illustrating our A-124 for Letters and 
A-$3 for Cancelled Checks 


THE KAY-DEE COMPANY 
Fibre and Paper Transfer and Storage Files 
Lincoln, Nebraska 


Mfrs 
3644-64 So. 36th St. 


Stee! 











It’s the Tongue that Tells 


“I am a strong, sturdy 


GRAFFCO VISE CLIP 


designed to hold papers firmly. My INNER TONGUE 
prevents papers slipping in any direction. Papers may 
be turned back or over without taking me off and 
I hold from 2 to 60. 

“If I do say so myself, I am the most efficient 
paper Clip on the market. Made of plated spring 
steel and scientifically designed my Inner Tongue 
is a big feature, worth telling prospective cus- 
tomers about.” 

P. S.—‘I sell easily, frequently, and in large 
quantities 

A new, complete catalog mailed upon request 


GRAFF-UNDERWOOD CO. 
64 Washburn Ave., Cambridge, Mass. 
aia 


Graffco 
Vise Signal iraffco 


< 
Vise Index Tab 
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THE ORIGINAL 


BUMPIT 


RUBBER 
Leg Guard for Desks 


IR te 
PATENTED 1921. 


NEEDED 


PROTECTS! 


DESK 
CHAIR 
CLOTHING 








TAN FOR OAK DESKS 
MAROON FOR MAHOGANY OR WALNUT DESKS 





ONE PAIR TO CARTON WITH SCREWS 


BUMPIT : 
ORGANIZATION 


SOLE MAKERS 
81 East Madison St. 
Chicago 


INSTALLED 


“OFFICE NECESSITIES IN RUBBER” 


Approved! 


National Flush Construction. 
National Desks have the unreserved 
approval of the user wherever found. 
They have this approval because 
they conform to his needs—Desks 
of splendid appeasance, all conve- 
niences, smooth-working drawers 
and long service. Quality Plus. 
More complete information will be 
sent gladly on request. 


NATIONAL DESK CO. 
HERKIMER, N. Y. 
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$10,000; J. E. Rose charter representative, 435 Rockaway 


avenue 


New York, N. Y.-—-Herbert S. Morgan has been appointed 
representative in the Middle West by the Defiance Sales Cor- 
poration, 72 Spring street He succeeds D. C. Sensiba Mr. 


Morgan has been 


representing the American Manufacturing 


Concern of Falconer, N. Y in practically the same territory 


the past five and one-half years 


Norfolk, Va.—The Norfolk Stationery Company has been 
hartered to conduct a stationery, office supplies and printing 


business; capital 


president; George 


Oakland, Calif. 


stock, from $5.000 to $50,000; J A. Carter, 
F. Turner, secretary 


Charles Stowers of Smith Bros Oakland 


decided to spend his vacation driving in the Pacific Northwest. 
He will combine business with pleasure and while in the North 
will call at headquarters of the West Made Desk Company, a 


Seattle organization which Smith Bros. represent in Oakland 


Philadelphia, Penna.—The Philadelphia Office Supply Com- 


pany 418 Victory 


building, has been registered as a com 


mercial title in the common pleas court by Samuel B. Krohn, 
I 


1132 Wagner avenue 


San Francisco, Calif..-Ernest Wallace, manufacturers’ repre- 
entative, has discontinued his office at 444 Market street He 


s located now at 


556 Broadway, Los Angeles, Calif 


San Francisco, Calif..-G. O. Hall of Hall & Smith, Market 
street, is taking his annual camping trip in the high Sierras 
vith Mrs. Hall Mr. Hall is the mountaineer among the San 
Francisco stationers and looks forward all year to visiting the 


Sierras 


San Francisco, Calif.—Sylvan Cahen, president of George E 
Dalton Company, Los Angeles, was in San Francisco for a few 


days in July attending to business matters pertaining to the 


branch here 


San Francisco, Calif.—_Completion of the Russ building, one 
of the towering new office structures, has been delayed and 
t be opened till the middle of August Then 


probably it will no 
Neal, Stratford & 


Kerr will have their service stationery store 


in operation on the twelfth floor 


San Francisco, Calif.—A. L. Jones of A. L. Jones, Inc., is 


busy these days 


arranging business with the intention of 


mmediate expansion prior to a contemplated trip East in the 
fall The headquarters display room in the Sharon building 


has been rearranged completely and presents a very attractive 


ippearance 


San Francisco, Calif.—-Several of the leading stationery stores 
of the city have window displays of their maps, globes, road 


maps, et 
ocean covered by 
cisco to Honolulu 
hop covered 2,400 
Crocker Company 


‘ with a central display of a large map showing the 


Lieutenant Maitland’s hop from San Fran- 
n twenty-five hours fifty-one minutes The 
miles Patrick & Company and the H. §S 
feature this especially, as does the Schwa- 


hacher & Frey Stationery Company 


San Francisco, Calif.—The Eugene Dietzgen Company is now 
in its new home at 523 Market street Early 


completely setiled 


in July it sent out 


tances announcing 


printed invitations to friends and acquain- 
a hearty welcome awaits you in Dietzgen's 


new home, 523 Market street.’ Blue printing, school supplies, 


drawing materials, 


surveying instruments and measuring tapes 


were ilso featured in the invitation to come and see how 


conveniently everything has been arranged to care 


needs of the public 
San Francisco, Calif..—-T. MecGruder, who has been for eight 


vears with the H 
store manager for 


for the 


S. Crocker Company, In« is now the retall 


the commercial stationery department, suc- 


ceeding H. G. Konnersman Mr. McGruder was the manager 


of the H. S. Crocker Company's Montgomery street branch 


when that store was first opened Speaking of business, Mr 


McGruder said that though things, generally speaking, were a 


little quiet during 
very good with the 


the last two weeks in June, business became 


beginning of July The large Market street 


store has been entirely rearranged and now affords an uninter- 


rupted view of the 


tire main floor. The printing and typo- 


g2YT iphic de partments have been consolidated The H S. Crocker 


representative in Honolulu, C. E. Basler, has been visiting the 


main office here on 
very good business 


solidation with the 


i trip to the mainland He has been doing 
in the Hawaiian islands Prior to its con- 
H. S. Crocker Company Mr. Basler was 


with the Union Lithographic Company A new inside salesman 


im the tore of I 
who was formerly 
Seattle 
Wilmington, Del. 
has been chartered 
plies; capital stock 
Reese L. S. Dorse 


resentative W ilmin 


H. S. Crocker Company is George Martz 


with the Lowman & Hanford Company 


The Educational School Supplies Company 


to deal in office, household and school sup- 
$500,000; incorporators—M. M. Lucey, M. B 
\ Colonial Charter Company harter rep 
gtor 
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NO-MAR cannot mar 


NO-MAR, the flaw- 
less Diamond waste 
basket, cannot mar 
floors or furniture 
Felt bumpers on 
the corners of the 
basket prevent 
damage from 
bumping against 
other articles while 
the domed feet 
eliminate all chance 
of floor scratching 
NO-MAR cannot 


mar. 


The big variety of 





finishes permits a 
harmonious color combination with other items of 
the office and make a pleasing whole. The splendid 
appearance, good proportions and excellent quality 
make the NO-MAR the ideal basket for any office. 


May we send our complete catalog? 


THE PENN ART STEEL WORKS 
ERIE, PENNSYLVANIA 














CASES 


\ very high grade 
line of steel filing cases 
massively built and 
handsomely finished 


at attractive prices 


Every drawer 
equipped with anti- 
noise-and-friction pro- 


gressive suspension 


Built-to-Order 
Cases and Equip- 
ment of every de- 
scription. 


Write for a copy of 
’ 
new complete 


catalogue 
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Drive, Chicage, 
Ilineis 


Conrades Chairs have proved faithful to their 
users from the beginning—nearly eighty years now 


CONRADES MFG. COMPANY 


Manufacturers of 
Office Chairs and School Seating 


Factory and Office at 
2nd and Tyler Streets, St. Louis, Mo. 











Corry-Jamestown Mfg. Corp. 





a CORRY, PENNSYLVANIA J 
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Little Items of Small 
Cost but Big Profits 


Office accessories—equipment to round 
out the well furnished office such as cos- 
tumers, small tables, wardrobes, are great- 
ly needed by nearly every office. Small, 
inexpensive articles but the total of a 
month’s sales means a nice profit. Are 
you getting as much of this business as 
you might? The Furnas line can help 
you. 





FURNAS 
FURNITURE Co. 


INDIANAPOLIS 
IND. 


New Items in the line. 
Send for new catalog just out. 
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EVERYBODY IS A PROS- 
PECTIVE BUYER FOR THE 


“SILENT WATCHMAN” 


It is everything a modern wall safe should be 
plus its unique advantage of being installed 
DIRECTLY ON the walls in remote secret places 
—abstraction being impossible. The trend of time 
makes this insulated welded steel safe an inter- 
national demand. 

A demonstration and its low cost is your as- 
surance of every sale. 


WRITE FOR PARTIOULARS—A SPE- 
CIALTY WITH AN INFINITE FIELD. 


The Hall’s Safe Co. 


3253 Spring Grove Ave. 
P.0. Bex 846 CINCINNATI, OHIO 
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WIRE 
BASKETS 





Barbee Wire & Iron Works 


440 Conway Building 
CHICAGO 














Full loads 
handled with ease 


Crowding, stufhng and overloading have 
no ill effects on Republic Transfer Cases 
They are made for just such treatment 


because it is what the average office gives 


them Strength without excess weight 
and smoothness in opening and closing 
ire ideally combined Republic cases are 
sold only through dealers Prices on 
request 


The Republic Box Company 


1691 Merwin Street 
CLEVELAND, OHIO 























Office appliance dealers 
are finding that our 
protective sales plan 
insures large profits on 


Are you getting 
YOUR share? 


Office appliance dealers are 
using Beacon Folding Chairs 
to attract new customers and 
to win extra business from 
their established trade. There’s 
a Beacon Chair for every type 
of office or home—since they 
are available in 11 frame col 
ors, with 26 kinds of up- 
holstery. 

Clip this ad as a reminder to 
write for a sample and details 
of our protective sales plan 


COMFORTABLE today! 


RIGID 
STEEL FRAME BEACON STEEL 


5-YR. GUARANTEE FURNITURE CO. 


FOLD FLAT 
ECONOMICAL 1841-45 Carroll Ave., Chicago 


























450% 
CATALOGUES 
TI ——! 


Paragraphic reviews of current issues from 
the catalogue and allied fields, classified for 


convenient reference. 














Manufacturer 


\ catalogus f ool supplies has been issued by A. L. Sal 
n & Company 46 Broadway New York, N. ¥ 
The Union Stationery Corporatio: i] Broadway, New York 
N. ¥ has distributed a new catalogue of office equipment and 


stationer 


‘ 
\ items 
From Lion Systems 


178 West Jackson boulevard, Chicago 
Il comes Catalogue No. 5 of loose leaf devices and the Lion 
self—binders for the permanent binding of loose leaf records 
The National Blank Book Company, Holyoke, Mass., has dis 
tributed Catalogue No. 26, covering the bound blank book lines 
It requires 120 pages to show the company's extensive offering 
f bound blanks. Selections are shown from the National dairy 


The L. E. Waterman Company, New York, N. Y., distributes 
i folder in colors Write Home with a Waterman.”’ The cover 
depicts summer sporting scenes, with a girl in the foreground 
writing a letter The inside pages show popular fountain pens 


at various prices 
The Berger Manufacturing Company, Canton, Ohio, is dis 


tributing its new Catalogue No. 27 to the trade This is a 
complete exposition of the “‘Berloy”’ line of steel equipment 
including filing cabinets, safes, shelving and lockers This 


s the largest and finest catalogue 
line ever! issued 

From the Leopold Desk Company, Burlington, Iowa, comes a 
supplement to the company’s office furniture catalogue In it 
ire shown additions made to the various suites since the last 
logue was published These additions include directors 
tables, low roll tops, bookcases, davenports, club chairs, settees 
high back chairs, low back chairs, table desks, letter trays 
costumers, telephone stands, waste baskets, swivel and arm 
chairs and end rail flat top desks Details of material changes 
are outlined, to enable the dealer to reconcile the catalogue to 
plement 


devoted to the Berloy 


cata 


Distributor 

The Duplicator Paper & Suppl Cumpany 224 North Des 
Plaines street, Chicage is distributing a sample book of paper 
The lines showr nclude stocks for mimeographing and multi 
graphing 

Educational 
From the Gem City Business College, Quincy, Ul., comes its 
il year book for 1927-28 This is a neat book of sixty 
four pages with cover, describing the courses of the school, its 
f equipment and living onditions at Quincy Many 
llustrations show various departments of the college, the city 
ind group and individual portraits of graduates and students 

Direct Mail—Manufacturer 

The National Blank Book Company Holyoke Mass ad 
dressed dealers regarding ur idvertising drive o Monarch” 
for statistics of business 


The National Blank Book Company 


innu 


acilities 


Holyoke Mass an 











1 inced to stationers that a large part of the company's bound 
book né will be boxed in the future 

The Globe—-Wert ke Company, Cincinnati, Ohio, told its deal 
ers of a plan to reduce the cost f sales This went into the 
mails about the time of the balloon races, so the mailing took 
n the atmosphere of a izhter than air’ contest 

The Globe—Wernicke Company, Cincinnati, Ohio, put selling 
power into a letter ffering dealers a new counter sign The 
sign is 9x nches, done in gold ck and two shades of green 
mounted n heavy cardboard and provided with two sturdy 
ease feet 

The Ireland & Matthews Manufacturing Company Detroi 
Mic! dispatched mailing illing attentica to the sprayed 
enamel nd gr finished spid Samples of the grained 
ind olive green finishes were hown on steel plates enclosed 


The Mayer Coating Machine Company, P. O. Box 487, Roches 
’ WN 1 ¥ 


te Y dispat« dan ne te ng about its “‘Stylograph’ 
Lute opy paper and index ards The Stylograph is a 
specially coated stock wl h makes copies of typewriting with 

it th use of carbon paper 

The Cutler Desk Company, Buffalo, N. Y sent to dealers a 
folder in rotogr ir telling alx the N matched suite. This 
folder quoted David Belasco on impressions created by dignified 
ind harm« is office furniture rT? decoration of the folder 
took on the aspect of the stage 


\ blotter in red and blue from Edwin C. Barnes & Bros., 218 


South Wabash avenue, Chicago, | made the point that “The 
Ediphone’ Speeds Dictation as tl Air Mail Speeds Delivery 
The illustration and decoration of the blotter made an effective 

up with the theme of the |! tter 

The Roberts Numbering Machine Company, 694-710 Jamaica 
ivenue Brooklyr _— = dispatched folder to dealers telling 
them of a plan for systematizing selling of numbering machines 
ind daters This enabl the ealer or his salesmen to deter 
mine the right machine for ever customer, thus enabling in 

Z t les ery 

A on ng t é H Desk Company Jasper Ind 
Ss wed rw ft mmer i dealer can travel the 
oad f higt indards nd f s 4 folder nclosed 
showed grap! " the r Hoosier slogan Built 
rr Clear Thr A ske he desk depicted fift 
points f xi with 1 i i ragraphs x] ng 
é f tor of supe rity 

r Oxford F Sup ( Driggs i 
Br N. ¥ d ers w disp feat , 

ne fixt eix 1ifferer i 
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HOOD CHAIR COMPANY 


Manufacturers of high grade Office and School Chairs 











Write us for 
photos and prices 


HOOD CHAIR COMPANY 


GREENEVILLE TENNESSEE 











A Sale Every Day 





[hese magazine stands, used for tele- 
phone, water bottles, fans, magazines 
and trade papers, made in two sizes, 
four styles, square and turned legs. 


The Quigley Furniture Co. 
Whitesboro, New York 


We manufacture the largest and best line of Office Acces- 
sories in the World, backed with prompt delivery service 
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The 

















*"S the first High-Grade All Metal 

Costumer to sell at a wood price. 
Hollow metal construction, with 
solid bronze hooks, means a life- 
time of wear. The baked enamel 
finish means freedom from marring 
and splintering. The base is cross- 
locked and welded—not screwed— 
it can’t come loose. No amount of 
clothing hung on any one hook will 
cause costumer to tip over. It goes 
equally well with wood or metal 
office furniture. 


Write for Folder and Prices. 









= | 


The Sanymetal Products Co. 
1605 Urbana Road - Cleveland. Ohio e 
— 7 > ; . 
’ rr y » 
\\ <a al | 
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The Superior 


MULTIPOST 


STAMP AFFIXER and RECORDER 
SAVES STAMPS, TIME and MONEY 
Eliminates four out of five necessary oper- 
ations in the stamping of mail. Prevents loss, 
misuse and mutilation of stamps by keeping 
them locked together in one safe place. 
Makes possible an accurate record of all 


stamps used. 

DEALERS: 
You know that persistent National Advertising 
creates a steadily increasing 
demand for an article, the 
merit of which has already 
been established. Each of our 
advertisements urges pros- 
pects to ask you for the Mul- 
tipost and you should be pre- 
pared to supply them. Under 
our Dealer Plan you carry no 
stock, have no money in- 
vested and are not obligated 
for service. 

If vou have not received our 


Dealer Book “Why & 
How,” write for i now 


Multipost Company 




















IL ROCHESTER, N. Y. cr — 








of filing; Geographic, chronologic, straight alphabetic, numeric, 
subject and sub-division alphabetic filing Each classification 
is fepresented by typical filing guides, permitting customers to 
finger the guides and to appreciate their suitability to their 
individual requirements 

The second of a series, “‘National Traits—Sinews,"" comes 
from the National Blank Book Company, Holyoke, Mass. It 
sketches the sinews that command respect in American sporting 
life, and goes on to tell about the sinews of the ““Hammermill” 
bond used as fillers for National account books—loose leaf or 
bound. The testing machines used to determine tensile strength 
and resistance to tearing action were shown. 

Accessory Advertising Matter 

The Joseph Dixon Crucitie Company, Jersey City, N. J., pro- 
vides dealers with some very attractive window displays, win 
ning attention for the ‘“‘Ticonderoga’™’ pencil. 

The National Blank Book Company, Holyoke, Mass., provides 
its dealers with an impressive window display card to facilitate 
sales of ““Monarch" and ‘“‘“Mogul”’ ring books 

The L. C. Smith & Corona Typewriters, Inc., Syracuse, N. Y., 
provides its branches and dealers with a display card for win- 
dow or counter use It advertises “‘Type Bar’’ typewriter oil 

The pencil department of the Joseph Dixon Crucible Com- 
pany, Jersey City, N. J., distributes a brilliant blotter in behalf 
of the “Ticonderoga” pencil. It sparkles with color and human 
interest 

The Oxford Filing Supply Company, 500 Driggs avenue, 
Brooklyn, N. Y., has a counter display for dealers to show 
typical layouts of six different types of filing schemes Suit-— 
able guides are shown under each classification 

Price Revisions 

The Leopold Desk Company, Burlington, lowa, has distributed 
a new wholesale price list 

The Ireland & Matthews Manufacturing Company, Detroit 
Mich., has distributed a price list on its lines of cuspidors 

The Cutler Desk Company, 20 Churchill street, Buffalo, N. Y., 
has sent dealers a price list on its ““N” grade matched suite 


pieces : A 
Census Report on Paper and Wood Pulp 


The final report of the 1925 census of manufactures covering 
paper and wood pulp has been issued Copies may be obtained 
for five cents cash from the Superintendent of Documents, 
Government Printing Office, Washington, D. C 


Ee 
HOUSE ORGANS 


. r—<—— 
——— 
Paragraphic reviews of current issues from 
the house organ field, classified for convenient 
reference. 




















Manufacturer 

Security—Salesman (Steel Equipment Corporation) told the 
mercantile history of Ryan & Williams, Inc., Buffalo, N r 
This company celebrated the thirtieth anniversary of its found 
ing a short time ago 

The Idea (Office Specialty Manufacturing Company) imparted 
useful information to readers regarding the preparation of 
forms for index cards The method of making wax engravings 
was told in text and picture 

“The World's Finest Office Equipment for the World's Finest 
Hotel” in Art Metal Service (Art Metal Construction Company) 
described the new Stevens hotel at Chicago, and mentioned 
steel equipment furnished by the company 

A. W. Barlow said “Some Dealers Just Won't Slow Up” in 
The Royal Standard (Royal Typewriter Company, Inc.) As 
assistant sales manager for the company he contacts with the 
dealers throughout the country, and knows a hard hitter when 
he sees him 

The status of cotton as material for typewriter ribbons was 
discussed in The Webster Way (F. S. Webster & Company, 
Inc.). Cotton is used by the Webster factory because it is bet 
ter—not cheaper. It provides the ideal “reservoir for ink ina 
typewriter ribbon 

“The Alibi Shooter’ was printed in The Lyon Standard (Lyon 
Metallic Manufacturing Company) to show up the individuals 
who use their heads thinking up reasons why a certain thing 
can't be done; the doer uses his head to figure out the way 
the task can be accomplished 

Information regarding shipping packages was printed in The 


“yY and E” Idea (Yawman and Erbe Manufacturing Company) 
y, T. Cobb, manager traffic and shipping departments, ex 
plained this final detail of production in “Arranging a ‘Safe 


Conduct’ for ‘Y and E’ Products.’ 

The Pencil News (Joseph Dixon Crucible Company) drafted 
Shakespeare into selling work. ‘“‘Mare Antony, Master Sales 
man,’ was shown in the role of a hard hitting merchandiser in 
his funeral oration over Julius Caesar Mark certainly knew 
how to handle competition and divert its power to his own 
purposes 

Weston's Record (Byron Weston Company) showed a display 
made by Russell & Cockrell, Inc., Amarillo, Texas, demonstrat 
ing the strength of “‘Linen Record” stock A 400—-pound safe 
was supported by a sheet of paper weighing less than one 
ounce Many were skeptical of the truth of the demonstration 
and one mechanic studied the display carefully to see if there 
was any fake" about the display He satisfied himself that 
the showing was honest 

“Selling the Salesman—His Jot” in Globe—-Wernicke Doings 
(The Globe—-Wernicke Company) was contributed by Claud 
Allen, sales manager, The Brooks Company, Cleveland, Ohio 
A simple record system shows the salesman just how he has 
progressed with various prospects, what individual was seen, 
and what sales made This record is transferred to the office 
file cards The salesman knows what he is doing, and co 
ordinates his work 
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Fits om side of 

desk, table, wall 
or over coin box. 
Beautifully finished 
in copper oxidized. 


The ‘‘ Telefo-Safety”’ 


New! Patented Office, 
Store, Home Necessity 


And now comes the Telefo-Safety holder to swell the profits 
of the wide-awake dealer. Where to keep the "phone 60 
it won't fall off or be in the way has been a puzzie and 
problem to millions of people for many years. The Telefo- 
Safety solves the problem quickly and inexpensively. Sells 
quickly because of its uniqueness and usefulness. Dealers 
appointed selling large quantities. Now installed in thou- 
sands of large Offices, Stores, Banks, etc., not only for tele- 
phones but also for electric fans. Write immediately for 
full particulars. 


NATIONAL PHONE HOLDER CORP. 
219 So. Dearborn Street Chicago 





The Fastest 
Selling Hand 
Time Stamp 
on the Market 


Price $17.50 List 


Fine Discounts 





HANDLE 


JOSLIN’S ECLIPSE. stamp 


‘‘The Clock with a Memory”’ 


PIN TO YOUR LETTERHEAD AND MAIL 


A. D. JOSLIN MFG. CO. 
MANISTEE, MICH. 


Send details of your dealer proposition at no 
obligation to us. 




















AIR MAIL SCALE 


The Uniform Air Mall Rates at l10c¢ Per Half Ounce or 
Fraction, to All Points in the United States on the Air Route 
Are Now in Effect. 





THE TRINER NO. 9 AIR MAIL SCALE 


United States Post Office Department has equipped 
the service with 27,000 Triner 9-ounce Air Mail 
Scales. This scale was selected on competitive bids 
as the best type for the purpose. 

It is built entirely of steel, with a brass beam and 
brass poise. Each half ounce graduation is clearly 
cut on the beam with a deep “V” shape notch and 
the poise is equipped with a steel dog that seats 
properly, making it easy and positive to obtain ac- 
curate weight. 

The tubular beam is equipped with a balancing 
block within, so that the scale can always be kept 
in perfect balance. 

A high grade scale all the way through at a mod- 
erate price. 


TRINER SCALE & MFG. CO. 


2714 W. 21st Street Chicago, II. 


We also manufacture Parcel Post and Mail Automatic Scales 
used by the Post Office Service 


Sa 
BY, f Cc I Al > T > 














OR LESS 


Advanced Ideas 
in Motor Drives 


Emerson motors provide a power unit 
in which advanced motor design keeps 
pace with the rapid improvements 
being made in appliances. 


Complete research and laboratory 
facilities are maintained for your use. 
Constant research and production of 
new designs for hundreds of appliances 
give Emerson engineers a working 
knowledge of the latest developments 
throughout the field for small motor 
uses. 


The ability of Emerson engineers to 
combine sturdiness in a compact design 
that harmonizes with the appliance has 
won much favor with office machinery 
manufacturers. 


Sample motors 2h. p. and less, sup- 
plied for any tests you wish to make. 


The Emerson Electric Mfg. Co. 


2018 Washington Ave. St. Louis, Mo. 
806 W. Washington Bivd., Chicago 
50 Church Street, New York City 


(EMERSON 


MOTORS x 


and FANS é eT 
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Set this Display Box 
on the counter and 
watch these Auto- 
mobile Expense 


Books sell! 


Harvey’s ‘‘Cost-Keep”’ 
Automobile Expense 


Book 


Is a handy, pocket-fitting book that fills the 
need of every auto owner. Once seen on the 
counter, these 12 books are soon sold! Lead- 
ing stationers all over the country are selling 
this little profit-maker; and their repeat or- 
ders are constantly growing in size and 
number. 


Liberal discounts. Send for sample. 


Fred W. Harvey Co. 


Syracuse, N. Y. 
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STANDARD 


Postal Permit Machines 


MAILING 


Envelope Sealers 


MACHINES 


Stamp Affixers 





TANDARD MAILING MACHINES are the 

most widely distributed machines of their kind 
in the world. Used daily in over 55,000 offices. 
Simple in operation—durable in construction— 
efficient in _performance—self evident time ed 
labor saving devices needed in every office. 


STANDARD ENVELOPE SEALERS seal mail 
with maximum efficiency and minimum labor and 
maintenance expense. 


STANDARD STAMP AFFIXERS affix postage 
stamps, precancelled stamps or labels to mail five 
times as speedily as by hand. Protect the mailer 
from waste postage and misuse of postage stamps 
by employees. 


STANDARD MAILING MACHINES CO. 


Revere Boulevard Everett, Mass. 




















MR. AUDITOR 


Here is a sorting device that will sort any 
series of 1000 checks into 10's in one sorting. 


In a recent test an inexperienced gir! in 
14 hours sorted 1000 checks into correct 
numerical order. 


On 
Time desk 
your only 
present when 
method in 
use 





No. 462 


Space required for sorter 6x18 inches. 
Windows and doors may be kept open and fan going. 
Made in any size and indexed to fit your needs. 
Catalog and full details upon request. 


THE KOHLHAAS CO. 


Manufacturers of 
Instant Reference Files 
183 N. Dearborn St. Chicago, Ill. 














Performance Speaks 


Not until an office machine has actually been put 
into use can its merits be judged. The “Satellite” 
stands the tests of 
time and hard usage. 
It is heavy enough 
to stand steadily, vet 
it can be moved eas 
ily and quietly on its 
large metal casters 
The “Satellite” can 
help swell your 
sales volume 


Model 2X 


Made espe cially lor 
typewriters and other 













office machines. The 
top is made of highly 
finished oak, mahog 


any or walnut and is 
sixteen inches square. 
If desired the top can 
be had in all metal, and 
is adjustable The 
metal top is supplied 
in a baked = ebony 
enamel, 


Adjustable Table Company 


Grand Rapids, Michigan 
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Deferred payments on purchases of office equipment were 
discussed in The Leopold News (Leopold Desk Company). The 
editor visioned that changing conditions might cause more or 
less installment selling in office furniture, and asked his readers 
for expressions of opinion, and narration of details and success 
of installment selling if it had been done by any of them 

How Far Can You Go on a Postage Stamp” in Globe-Wer- 
nicke Doings (The Globe—-Wernicke Company) told how a num- 
ber of the company’s dealers are using direct mail matter with 
profit The ‘G-W campaigns include liberal allotments of 
powerful mailings to send to dealers’ prospect lists The ad 
dressing and mailing is done by the advertising department at 
Cincinnati 

You Must Paint a Picture said The Cutler Scroll (Cutler 
Desk Company) in showing the need of stimulating the imagi 


nation of the prospect Many innovations languished years 
before they were iccepted They had merit but were not 
backed by sales power The office furniture salesman seeking 


outlets for matched suites must picture the prospect in his 
office using a fine matched suite 
The Scribe (The Carter's Ink Company) discussed ‘‘Fashions 


in Carbon Papers." The development of this essential of busi 
ness led some salesmen to capitalize a defect in their product 
as an advantage Of course, such a superficial advantage has 


no stability Nowadays users of carbon paper are taught to 
select the right kind of carbon paper for their individual needs, 
assuring more satisfactory results 

How a typewriter was adapted to the needs of a near-—sighted 
divinity student was told in the Type Bar Bulletin (lL. C. Smith 
& Corona Typewriters, Inc.) A special magnifying device ex- 
tending across the platen was prepared by an optical manu- 
facturer The machine was equipped with No. 9 type, and the 
student prepared to do his typing satisfactorily As the “Elsie” 
s a basket shift machine, the magnifying device was always 
n focus, with or without the use of the shift key 


“Sell the Big Idea,"" said A. H. Stringe, president of the 
Commercial Furniture Company, in The Lincoln Line, the com— 
pany'’s house organ Mr. Stringe showed how to depict inherent 


value in office equipment to a prospective customer so that 
price is a minor factor. This article narrated how a Lincoln 
line dealer sells the big idea, playing up the best items in his 
stock, and refraining from showing the lower priced lines until 
1 definite price limit has been expressed by the customer 

“Saying It with Pictures’’ in Business (Burroughs Adding 
Machine Company) told of the widening field of the commer- 
cial photographer. Originally spending his time making pic- 
tures of merchandise, installations of equipment or show win 
dows, the modern commercial photographer fills assignments al-— 
most as varied and quickly as the newspaper picture man He 
photographs automobile wrecks and other accidents for evidence 
in case of lawsuits, progress of construction on important build— 
ings, doing detective work by camera, etc 


Association 
\ double page spread in Making Markets (Sheet Steel Trade 
Extension Committee) showed an impressive installation of Art 
Metal equipment in the offices of large realtor in New York 
‘ 3a’ 
Dealer 
Quality (Clarke & Courts) printed a page of typewriter ac 


cessories in catalogue styl 

The Honolulu Item (Mercantile Printing Company) told of 
recent additions to the mechanical plant of the print shop 

The Franklin's Key (The Franklin Printing & Engraving 
Company) announced its July sales, and listed the discounts 
applying on items in the various departments 

Continuing interest in Type—-Hi (Hollywood Citizen) is main- 
tained through the offer of specials, announced in display space 
Timely merchandise is featured in the advertisements 

Common Sense (Corlies, Macy & Company Inc.) narrated 
the historic incident in which the late President Woodrow 
Wilson gave the sanction of a scholar to the usage ‘It is me.”’ 

Thrift. according to Bramwords (The Bramwood Press) goes 

x omies that benefit others 


further than matters of finance Eecor 
ire avoiding the waste of time, health, food, opportunity and 
ippiness 
Tvpe High (Hollywood Citizen) invited readers to visit the 
job plant and newspaper shop, so they might understand some 
of the processes which contribute toward good printing, and 


those which make the modern newspaper possible 


\ sales argument for the general use of identification plates 


on office desks was made n Good Impressions (Samuel H 
Moss) The time saving element is important: visitors often 
dislike asking where to find an individual—then the desk plate 
does its best work 
4 novelty was offered by The Blank Book News (The Colun 
bus Blank Book Manufacturing Company) A miniature of 
fourteen different ledger forms carried in the store stock Was 
reproduced by a machine ruled sample All pages of this issue 
were marginal ruled on ledger stock 
The put ation of Good Method Talks has been resumed 
by The Gregory. Mayer & Thom Company, Detroit, Mich This 
Is readers al it modern business methods, and presents some 
nm hat lising ilks The hous rgar is illustrated and 
. a I tant nt t with the fleld of G-M-T cus 
Actu selling time t the tside salesman was figured in 
St Strong I alers Every Mont The C. L. Downey Com 
t based t at f actu presence in the buyer's 
— wainst the hours spent in trave ooling the heels it 
pt t = days ) i total f S87 } irs 
: ear t sales has but 7 roductive hours, or &% 
‘ * for the , 
Internal 
I r r Task I at Gr some T? Gill-O 
( Tr? kK rill ¢ | s} ved how routi tasks 
« y rs W ved aright 
Air eliver ve 3 ‘ ccording to the Strat 
ea Strathmore Paper Company) enabled a printer to 
| £ port ! } ifter finding that ord 
ins ortati T \ 1d net wer? t delivery on schedule 
y nd E News (Yaw nd Erbe Manufacturing 
Cor ld about the many perations entering into th: 
t factur f brar iipment In a large manufacturing 
nauetr , esible for a eT ovees to know bv obser 
vat ) r a ra tic re } ig whic} 1 given produ , 
g befor a plet The rt ‘ nder review showed how 
‘ bir ¥ ry 
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ovel and Unique 


The Bump Paper Fastener is 
novel and unique, but thoroughly 
practical. No pins, clips or 
staples are used; instead, it uses 
@ part of the paper for the staple. 
The papers are neatly and se- 
curely fastened but easily sep- 
arated. Two styles, as shown; 
complete information on request. 


THE 
BUMP PAPER 
FASTENER CO. 


LA CROSSE, 
WISCONSIN 

























do not exist for the printer who uses “K. B.” BLANKS 
in the preparation of bends and stock certificates, be- 
cause “K. B.” BLANKS get the orders. They are 


steel-engraved like a bank note. They look like real 
money. That is why dealers and investors in securities 
orefer them to all others. They are irresistible. They 
have an order-compelling power all their own. They 
are money-makers. Get busy. 


Get samples. Get business! 


KIHN BROTHERS, Bank Note Engravers and Printers 


205-209 West Nineteenth St.. New York City, U. 8. A. 
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The Success Line 
of Desk Calendars 





No. 19-10 





Order your Calendar requirements for 1928 now. 
Catalog and Price List will be sent on request. 


The Success Line, Inc. 


HARRY L. SHORT, PRES. 
224-230 W. Huron St. 
CHICAGO ILLINOIS 
































TELEPHONE BRACKET 






**Note the 
Positions”’ 


A CONVENIENCE NEEDED TODAY 


Burns Telephone Bracket is a modern business ne- 
cessity. It assures maximum telephone efficiency 
Speeds up service and economizes in time and energy 


An assortment on hand will mean ready sales and 
interesting profits. 


Be prepared to serve your trade. 





State and 64th Sts., Chicago, U. 8. A. 
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“America, a Nation of Doers,”’ was contributed to The Dixon- 
ite (employees of the Joseph Dixon Crucible Company) by Her 
man Price, manager of the pencil sales department. He 
stressed the energy and productiveness of the American people, 
a theme inspired by the exploit of Col. Charles A. Lindbergh, 
the lone ace who crossed the Atlantic in his airplane. 


Woodstock, the Typewriter (Woodstock Typewriter Com- 
pany) played up the second month of the “Company Cup” con- 
test, which was won by P. Lewis, branch manager at 
Indianapolis This trophy had been in the custody of E. J 
Shaver, Pittsburgh branch manager, who made the highest 
percentage of quota in May While the cup has but a month's 
tenure at a given branch—unless it is won successively—the 
branch manager gets to “have and to hold” a cash prize of 
$100 for his bout with Old Man Quota 


oe a 
Typewriter Exports 


United States exports of typewriters by countries during April, 1927 
In exports under this classification where the machine is driven by an 
electric motor, the value of the motor is included with the machine 
By the division of Statistics, Department of Commerce 

Standard, New Portable, New Used & Rebuilt Parts of 























Countries No No No 

Austria 220 $ 15,822 120 $ 5,220 $ 5,971 $ 3,000 
Belgium 571 40,540 119 4,428 6.145 767 
Bulgaria 2 i” 30 1,080 ‘ 
Czechoslovakia 41H 28,740 364 13,656 69 1,828 4,156 
Den. and Far. Is 56 3,797 66 2,485 29 991 380 
Esthonia 6 377 s 288 , : 
Finland 192 13,456 SS 2,088 37 1,230 754 
France 3,303 245,624 1,42 55,166 101 3,216 8,364 
Germany 480 35,974 906 32,946 mm 3,446 3.800 
Greece a4 1,506 12 249 

Hungary 93 5,827 200) 7,200 1)4 4,011 15 
Iceland ” 606 16 504 ‘ ‘ 

Irish Free State 24 1,652 2 : : 

Italy 7TS4 54,713 131 5,213 51 1,346 2,032 
Latvia 2 140 1 45 6 1 28 
Lithuania 1 vO 

Malta, Gozo and 

Cyprus 6 168 
Netherlands 370 26,465 177 6,831 406 13,842 S807 
Norway 6 5.615 SO 2. 880 201 
Pol. and Danzig 482 35,082 61 2,520 So 1,565 168 
Portugal . 134 9,369 50 1,890 ‘ 504 
Rumania 147 9,588 « 2,340 2 826 30 
Sov. Rus. in Eu 670 55,292 se0 i 

Spain 675 46,456 554 21,500 246 9,920 
Sweden 348 23,0381 245 9,630 46 1,787 
Switzerland 359 29,240 177 6.930 72 2.756 
Turkey in Eu 14 1,164 44 1,5 

United Kingdom. 4,160 280,506 603 27,206 676 17,940 
Yugoslavia and 

Albania 109 oO 2,160 
Canada 955 267 9,822 160 4,724 8.414 
Brit Honduras 4 2 72 
Costa Rica 10 S48 20 780 1 is 
Guatemala 1% 10,649 60 2,160 11 Sol 
Honduras 2 1,101 s 371 : 

Nicaragua 6 591 5 180 3 195 33 
Panama 23 1,620 2 933 6 2ne 58 
Salvador 20 1,128 2 | 1,836 

Mexico M4 40,730 124 5 O46 1 1,554 1,883 
Miquelon and St 

Pierre 2 151 

Newfoundland and 

Labrador 8 530 1 6 
Bermuda q 213 1 a) 
Barbados ; 1 5 
Jamaica 16 1, 21 T22 9 20 
Trin. and Tob 11 2 ee 1 35 
Other Br. W. Ind 3 26 4 h im 
Cuba 331 23,4 148 61 1,934 661 
Dom. Repub 28 ¢ 3 2 
Dutch W Ind 15 1,208 20 

Fr. W. Ind 6 387 “ , 
Haitian Rep 10 754 10 8 342 106 
Virgin Is. of U.S 3 27: 

Argentina 1, 737 93 3,945 3,012 
Bolivia ” . ¢ 
Brazil 201 a) 213 261 
Chile 114 3 
Colombia 185 380 
Ecuador 2s 
Brit. Guiana 
Dutch Guiana 

Paraguay nis) 
Peru us 747 ; 14 

Uruguay 1” mo 5 11 10 
Venezuela 13 1.920 2 ow 

Aden 

Brit India 1,102 rth 42 1.640 ° 684 
Brit Malaya 62 2 2 25 

Ceylon 6 2 
China Ww 7,389 n G3 
Java and Mad 201 19,373 200 “ 16 471 O7 
Other Dutch F 

Ind 2 7 
French Inde China 47 3.2% 30 1.080 

Hongkong % 204 

Iraq 4 rm 4 180 10 
Japan, ine. Chos 101 7.4523 1 oo a8 1.187 wh 
K wangtunge 1 Th 
Palestine 24 1.499 

Persia ‘ 200 

Philippine Is ot) 25.04 184 G76 118 
Siam 1 44 reo 2.71" 
Sov. Russ. in Asia 7 ww 1 45 
Syria - 271 | Bs 40 

Australia Soo MTT 27s 10.191 ~ ae "1 
Brit Oceania 2 2 

French Oceania 1 12 

New Zealand 11 tM a 0 Tux 241 
Relgian Congo 1” 1.onn 10 co 

Prit E Africa 1 mm " TOS 

Frit s Africa 311 21.000 No 2 142 12 
Brit Ww Africa 20 1355 7s Loo 1 r¢ 2 
Egypt 17 11.48 1 1.128 t 
Algeria and Tun Hus i7.s40 285 “nao et) 
Other Fr Africa a 1.452 ae we 1 ” 5 
Liberia 5 42 

Morocco 3 ow Ptr 1 ste 


Port. I Afric 18 1.244 ] 402 18 
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ICE REDUCED! 





Our well-known policy of “Quality at a 
Price.” resulting in increased business, has 

; - 
made possible a new list price on No. 75 


Deluxe-a-Lite and other leading Aladdin 
Lamps. 
Write for these new 
prices today. Our na- 


tional advertising gives 








No. 75 you quicker turn-over 
De luxe- on Aladdin Lamps. 
a-Lite 


Aladdin Mfg. Co. 


Sales Division No. 9 
MUNCIE, INDIANA (The Magic City) 


New Permanent Display, Suite 823 
American Furniture Mart, Chicago 


py appuny 





oo — ee —_—_— — eee _—_—_—=-—-:-  -__——-—_~—=> 
Aladdin Mfg. Co., Sales Div. 9, 
Muncie, Indiana (The Magic City) 




















\ 

i> ) Lamps 

Name & Address 

mal > 
i a 
] 
| ‘ 
1 i 
; 
i f 
! i 
{ Non-Sweating 
f 4 
| Non-Smearing } 
+ 
' Non-Drying 
L No Acids , 
4 No Odors 
q And Perfect Rubber Stamp Impressions, / 
: Always 
That’s the “Solo” Stamp Pad 

q To Be Better, It Has to Be Different 
4 It Is Not a Felt Pad 
; Test a “Solo” at Our Expense ! 
i d 
j Peerless Carbon & Ribbon Mfg. Co. | 
! Incorporated i] 
4 q 
476 Broome St., New York, N. Y. { 
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Hanson Scales are now adver- 
tised in the Saturday Evening 
Post. You have seen above il- 
lustration in these ads. Write 
$ for proposition. : 


HANSON BROS. SCALE CO. 


539 N. Ada St. Chicago, III. 
Makers of Household, Bathroom, Nursery 
Postal and Diet Scales 








f HANSON 


Scales 























J. 


Dealers — 


You will find Inklets (Ink Tablets) 
a splendid product. Try them for 
yourself, and we know that you will 
recommend them to your 
customers. Inklets require 
but a small investment 
and turn over rapidly at 
a good profit. 








Business 
Men — 


Have actually found 
that Inklets cut down their Ink 
bills 50% to 60%. They produce a 
writing fluid that is clear, per- 
manent and vivid in color. 

~~ ne 

are modern, clean and space saving 

welcomed in every office. 


GENERAL ECLIPSE CO. 


Dept. A Danielson, Conn. 





Write 
for samples 


a 
liberal dealer 
offer 











\ it 
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A ciaaal 
ADDING MACHINE B61 
Made from pure Gs 
WHITE BOND & 

told in 
25-50-100 roll 
packages & the 


HANDY HALF DOZEN 
a 
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CURMANCO 


INADRAWER FILE 


Patented 
Size 
8% x3x 17 
inches 


For General Correspondence or Billing this file fills a long felt 
want. Thousands of ofhces where no Legal size paper or !ong en- 
velopes are used need just this File. Can be inserted in any drawer 
as it is only 3 inches high. 

Not alone the Stenographer but every business man has use for 
the arrangement of blank forms, price lists, report sheets, book- 
lets, business paper, in at least one drawer, This will keep them 
separate, easy to secure. 

Sell the Curmanco full line. Write today. 


CURRIER MANUFACTURING COMPANY 


N. W. Terminal - Minneapolis, Minn. 
Distributors 
A. H. Denny, Inc. Schubert Office Specialty Co. 
356 Broadway, New York 1405 So. Hill St., Los Angele» 

















Instantly Moistens—Practical 
—Convenient—Simple. 
A beautiful Nickel-Plated Article. Always ready 


for use—no waiting. Leak proof water con- 
tainer. Positively sanitary, non-sticky. 


The Famous Argus Specialties 


Paper Clips 
Pen and Pencil Clasps 
Typewriter Erasers 
Sanitary Moisteners 


Ask your dealer for Prices and Discounts or write 
ARGUS MANUFACTURING CO. 


1134-44 N. Kilbourn Ave. Chicago, Ill. 
Dealers: Write for beautiful counter-easel. 























This man—and 70,000 others uses the 


Hush-A-Phone 


for 


Privacy---Office Quiet---Quiet Wire 





Positively the only successful phone 
silencer on the market 





Sold by 
Office Equipment Dealers 


Manufactured by 


Hush-A-Phone Corp. 


19 Madison Ave., New York 
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Standard, New Portable, New Used & Rebuilt Parts of 
Countries No Ne No 
Other Port Afri 11 aus 5 180 
(Canary Islands 20 1,378 6 216 
Total 22.219 $1,571,505 10,598 $402,041 3,056 $96,436 $74,987 
Shipments of Typewriters to Non-Continguous Territories 
Alaska . Titessbert 43 2.374 
Hawaii { Number] us 5,448 
Porto Rice [Number] 145 ¥,344 


Adding—Diling—-Cileniatina—Geabiieialiin 


United States exports of adding, calculating, bookkeeping and billing 
machines, et by ountries in April, 1927. Im exports under this 
classification where the machine is driven by an electric motor the value 
of the motor is included with the machine Parts of adding and calcu 
lating machines are not shown separately They are included under a 
general classification Other machinery and parts of, which is not 
segregated for publication By the Division of Statistics, Department of 
Commerce 


Listing Typewriter 
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adding 
bookkeeping 
machines 


bookkeeping 
billing 
machines 


Non. listing 
adding 
machines 


Listing 
adding 
machines. 











Countries ' No No 
Listing rypewriter 

adding bookkeeping- Non-listing Listing 

bookkeeping hilling adding adding 

machines machines machines machines 

Countries No. No No No 
Austria $$ 2,508 SS Bee anc 181 $ 16.674 
Belgium 14 11,528 26 9,577 ; 193 13,552 
Bulgaria 1 mn 4 730 
Czechoslovakia ‘ 2,968 7 3.351 20$ 3,150 41 5,523 
Den. and Faroe Is 1 500 300 ... eee 30 2,083 
Esthonia 1 208 
Finland 2 3,012 
France 6 4.802 356 128,25 291 26,196 
Germany 2,435 117 2 40,316 
Hungary 2 1,32 1 m™ 1,800 16 1,785 
Italy 15 9,900 2 “0 15,774 
Netherlands 2 1589 12 3 4,667 
Norway 1 7) 7 52 4,038 
Poland and Danzig l moO 19 igo 18.014 
Rumania : ; 781 
Spain l eLU 2 1,200 21 1,614 
Sweden 2 1,286 2.052 30 3,000 25 37,182 
Switzerland 1 125 2 7, S34 161 13,653 
United Kingdon 44 25,683 147 17,76 1 OO 53 13,560 
ugo. and Albania 1 46 7 1,000 
Canada 6 5,377 18,109 3 2 i2 7,115 
Costa Rica 1 152 ” 1,088 
Guatenala 5 406 
Honduras 1 17 
Nicaragua 2s 1,948 
Panama : 17 1,019 
Salvador 10 1,432 
Mexico 16 5,910 12 1,390 
' Newfound. and Lal 1 275 
Barbados 1 180 

Jamaica f io 
rrin. and Tobag 1 64 
Cuba 12 2,610 42 ol 2,437 
Dominican Rey ; 316 
Dutch West Indies - oane 6 528 
Haitiar Republi l 1m) 5 349 
Argentina 1 251 I 11,220 200 13,500 196 16,122 
Brazil 7 4.74 ‘ 8,80 20 2.368 ” 2,300 
Colombia 6 102 122 6 3m) 4 2,667 
. Ecuador 219 27 «=: 2,506 
Dutch Guiana 1 230 
j Per 1 126 1 113 
Uruguay 32 2,335 
: Venezuela 46 3,120 
Britis India 15 3,487 
Britis Malaya 12 720 
China ” S51 
Java and Madura 67 4.240 
Hongkong ; ats 
Japan, in Chose 2 161 11 728 
Palestine 1 200 
P ilippine Is 10 SSO ™ 5.000 
Australia f 528 ") 19,00 237 15,372 
New Zealand 2.118 11 210 6 915 
British South Africa 2 iS 17 1,902 
| Britis West Africa 11 275 


| Total 159 $87,145 917 $339,135 371 $26,000 3,179 $300,463 











: Tabulating achines, which have been classified in the past 
with accounti achines, are now merged under the heading, 
Card punchina. sorting and tabulating machines 
Card 
punching, sorting Other 
Ca lating ind tabulating including used 
machines nachines and rebuilt 
( ntries No N 0 
Austria 7 $10,360 
Belgiun 139 $ 20.504 21 S$ 1,619 
Cz ' > 6.740 1 00 26 724 
Denms 1 Far Is ’ +, 2t6 
Finland 17 9,720 1 sow 5 48 
France a) 0.180 2 251 ny 6.373 
Germany 76 14,200 1 11,154 6a +000 
Ita 71 13,275 11 12,875 8 6,409 
Nethe and 2 4,355 1 no 5 599 
Sovie Russia 1 Europe 24 5,600 11 7,845 
Spain 579 
Swede 12 2,412 24 2.434 
Sw it ze 7 4 7.810 4 11 1f 1,204 
lurkey in Europe ; 1 910 
! ted Kingdon 87 1, 64 
Yug amit A s 
Ca { 2.928 wil ; ou 
Br . Hor is 1 
Costa Rica 300 
Guatet 6 7) 
Hi ! t 24 “ 
Panama 1,17 
Mex 18 yr l 
( 4 24 2,910 1 2 
I? W l e i” 
Arg t 2 ; 2.1 ‘S 2 
Pr 22 O11 
Hr ; 1 ww 
‘ 7 oN 11 7 4 








SAVE TIME 
and POSTAGE 
By Using 
‘*Pelouze’’ Postal Scales 


HEY tell automati- 

cally the exact amount 
of postage, in cents, re- 
quired on all mail matter, 
including parcel post 
rates by zones. Warranted accurate. Beau- 
tifully finished in French gray or gold bronze 
enamel. 





Made in Several Styles 


Intended for in- 
dividual desk, 
library, office or 
shipping room. 
Dealers sup- 
plied by princi- 
pal jobbers. 


Standard 





ASK FOR PELOUZE SCALES 


Pelouze Manufacturing Co. 
232-242 East Ohio Street Chicago, Illinois 


“‘The Best Scale to Use is Made by Pelouze’’ 











| 
| 


| 
i 





If you want 
moderately priced desks 


To dealers who prefer to reach that 
great market—the middle 
with a sound value, at a fair price, 
the Western Desk is the answer. 
[t is a quality desk, made in suffi- 
cient volume to insure a low price. 
Write us for further details. 


class 


Western Furniture Company 
Blair Avenue and Palm Street 


ST. LOUIS, MO. 
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Card 



































i he ee ee 
hh i i 
4 > punching, sorting Other 
.$ ( alentating and tabulating including used 
3: O 4; Gutitetes om hines. . machines and rebuilt. 
, rs ; me No. No 
3: WE OFFER THE FINEST FE Colombia + 7 5820... - 2 23 
3: > Anal , : ‘ 5 170 eT Ts ee 
4‘ LINE OF aa Venezuela > ae "11236 vr 
| 3; ‘ ‘ British India 13 2°625 
P China . 32 “Om 
3; 2 a Java and Madura 6 ar + 7 
3; RS 2a | gg . : 1 65 a _ 
. . >> apan, incl. Choser 13 7 7 3.2 : 
$; . S$ = Philippine is. ae il ess a ee, ee eee 
. , > Australia .... 16 rer 4s ‘7 5,536 
PE) =New Zealand |... 1 "5 ~ wate 
P -& = British South Africa 16 2,532 Biers 
> Canary Islands .. 3 "225 
| , ‘ 
. 4; entcta! Lesesecess +1408, $225,376 74 $63,185 409 $36,193 
3 -¢ ipments of Accounting and ee Machines to Non-Contiguous 
| >» > Alaska caeenanpan y 
| 3) ; eee ¥ ..» [Number] 40 $8,250 
{ 4 a Porto Rico is rer 
| | 3; , 3 ..{ Number} 28 4,102 
44 4; 
{ 4* -¢ W iti 
| } 23 riting Instrument Exports 
{ : 4 TY United 8 
| P WwW , > ed States exports of writing instruments duri Ap 927 
| , E ‘ the sateen, | f. ae United States Department ‘a an” ad 
: efillable pencils, Pencil M i 
| 3: RI and peal tend r s, Metallic pens, 
.% ; eads. ountain pens, except metal. Pxcept 
| } BBONS BE Countries. Dotens. “Number Desen | — ~ lay 
i? 4) ‘ ‘ Aseres ond a “" = 
. 4 
: | 1 ‘ a4 y.. 183 "967 1 440 t08 3 
i| $3 EXCLUSIVE FOR | a 
4 vakia 1 2 * ° ane 
| $ THE DEALER igs; iin a: de ce ac 0 
Pp Fr. Is 822 3,039 1,f { a7 2 
3) > Finland —_ = eae wae 
> AND STATIONE > France 44,638 4,504 18 “27 “"§ 
3; >? Germany 322 2,459 ve 407 588 00 — - 
$ Ss italy 4,321 L777 8666 184 “9 6 
. 3; > Lithuania 36 57 
. 3; 11 «Netherlands 2s “5 398 629° 418 15 
— - ; 53 
. 33 Allen & Company ff %isi~ Seal 
| hanzig 17 5oO 
ai aé Portugal rt 
o 1,140 173 
| 3: 11-13-15 Vandewater Street , <0 Remenia is 
Spain 1,901 r 7 ‘ 
. 4 New York ‘ff -—* a ee 
>> Switzerland. 2,418 795 12 33 60 5 
i aa ~ pden : a met Le 4 
2 ~T. aa Tur in Eu 20 18S 72 aS $ 760 : 2 3,681 B 
. ~~ ~_errrrrrrrrrrrryryryrryrry,yYryrr,. 7 Unit King.106,782 11,713 26 157 2 338 147.678 32°83! 307 — 
_errrrrrrrrrrerrrrrrrrrrrrrrrrryrrrrr,r.Y =n nd 222.5324 11,900 6,322 5.559 48 a 12 : . _ 
one ~ 7 27 7 
Costa Rica 161 206 488 1008 2 06g ae 1 058 $s 
; iiiees" . o 114 243 159 =e. fe 
; Nicaragua : 2 ies the 7 4 
; Panama 108 RAB a ‘ 4 + 
Salvador uw 144 311 362 3626 7,691 3 iS 
Mexico 2.462 3.210 4,162 7.555 S.6s 181 = 95% 0s 
Bermuda O73 500 7 5 1991 
. Newfoundland - — 
ami Lab 1,144 72 
| — 16 108 
: Jamaica 258 pal) a > e o é : 
. — and : ; = an = - - 
Tobago ie | i2 " ? 
| Supreme Other Bei ' ee 8 
r. Indies 4 192 612 5 
92 le 58 
j i b. aun uo? eed > 9 Far « wa . ; 
| — hep 1 ~ oe) 2 212 2,755 49,021 11,962 468 321 
> ay m.. 7 A i. 297 6.981 1,360 100 tw 
Fr. W. Ind 7 “ “14 18 - 
: Haitian Rep 15 a. * . 
Argentina 1,008 656 50 1,357 7.497 1,385 
Rolivia 11 14 14 "39 48 "26 
peaete 538 605 293 670 13.615 3,715 
| = BBM Bnns 
j —— 7 45 4 1,720 1 638 Mw2 208 125 
| gy SD ; ‘ : ost | 527 19 
| 4 Guiana 4.149 345 
*eru . 41 2 4.701 963 
— a SS 200 1 626 2.768 1,638 397 nO 2 
Ua 72 “a 
Arabia and 
DRY STENCILS | 3% ¢ ue 
ce} 46 
Br. India 2,005 2.497 2,7 5.4 { 2 
er . Br. Malaya 526 1,470 912 i812 1900 721 ~~ 2 
for all duplicating machines Ceylon 2 1 19 = 616.200 17 
N “ . b f d — O71 1913 6.948 13,195 5,060 2,065 
am 
o moistening before cutting Madura ... 1,689 1,604 848 1,703 23 
Other D. E - = 
Indies be 7 
wy 3 
SAVE Hongkong 725 8 27 3,97 on ; : 
Kw entung, 7" ” _ —T = ” 7 
| Typewriter — Time Money Sepem, tne. se ni 
: Chosen 13 76 «41,314 1,112 10,868 4,726 
| YOUR TRADE DESERVES THE BEST a Se ee ee oe o© 201 2.601 
. “Quality Supreme” Syria 8188S 36 
Australia 8,938 1,92 2,287 3.958 22,243 3.770 
. | e e Br. : Oceania ” 128 a “72 ; og 
Arlac tencil Corporation a a anes 
| _ . Congo 422 bad 6 a4 
tr. EB. Afr 2 33 
| 7 2 41 is 133 
| 418 Fourth Avenue Pittsburgh, Pa. aS ae =: se uO Mm 
; ros ° ° >= : 
(Distributors for U. S. A.) Port. E. Afr a 240 _ ee : 
. Morocco 7 116 ‘ 
. Dealers and salesmen write for particulars today Total 1 ’ o : 
. ° _ ota S18 $50,002 74.208 $106,020 547.311 $115,681 13,554 $8,142 
Please mention name of Duplicator when writing ee of Pencils and Pens to Non-Contiguous Territories. : 
Aly [ Dozens} 13 $ 155 
— [Dozens] 12.407 5.157 
orto Rico [Dozens] 10,451 1,974 
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Special 
School Pens 


(Assorted Colors) 


“ Made by 








Special @ $ 8.00 Dozen : 
Special @ $12.00 Dozen ROOM 603 

Special @ $15.00 Dozen NORTH AMERICAN BLDOG_— 
Special @ $18.00 Dozen — : 


—— | ae 


? 


FULLY GUARANTEED 


14 Kt. Solid Gold 


Iridium Tipped 
Pen Points 








There’s a big profit in a 
dollar moistener 






HE Bankers’ Sanitary Moistener is a real moistener— 

with rust-proof reservoir and a three inch roller. Its 
all-metal construction, highly nickel polish, assures years of 
wear and attractiveness. It represents the best in craftsman- Th 
ship and value at a popular price. e 


J. F. RYAN & COMPANY 


No. 100 
No. 4B 36 SO. STATE ST Getaiis $1.00 to $1.50 
-~ 6 Oversize CHICAGO ILL me _ ~~ 
Mee 8 7({( 0.0 00 § (ES Se 2 Se . 
ad 3.00 to 3.50 
Actual Size 


—, 


a 


' 


BANKERS’ SANITARY 
342 Madison Avenue New York City MOISTENER 
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special feature 


f| 


f) 
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DETROIT - MICH. 








Town TETETTTLITT YS 


INF ORMATION 





Changeable Letter Desk Name Plate 
EAUTIFUL Oak, Mahogany or Walnut desk name plates. 
White celluloid letters on black background. Easily 
read, quickly changed. White border around name is a 


Specify desired finish on attached coupon—we will send 
one prepaid. You will be pleased with the fine quality and 


— > Travelers’ Weekly remarkably low price of these attractive Clark Name Plates | 
Som Travelers’ Monthly A ee el = we oo” | 
ome Personal Expenses 4311 Ravenswood Ave. Chicago, Illinois | 
ee Radio Record —-— — es —-—- eS eee 
— Gentiemen Please send desk plate for inspection We will 
j Send for Samples » keep it and remit, or return plate in 10 days 
Beach Publishing Co. POE ce cctccccnvccs decessageeemenaeneenennnn 
750 Book Building iO owen ccccdicnuiieonseee 








We Manufacture a Complete 
Line of Office Chairs 


Suitable for Directors, Executives and 
General Corporation use. We are prepared 
to specially design and construct chairs 
for Banks and Public Buildings. 


The Marble & Shattuck Chair Co. 
CLEVELAND, OHIO 


Designed for Comfort and Built to Last 
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SILVRAY INDIRECT LAMPS DO SELL 


That’s why our list of progressive dealers includes the names of Pomerantz 
and John Wanamaker in Philadelphia; H. K. Brewer & Co., Brokaw Bros., 
Hale Desk Co., in New York, and other distributors of similar character 
who have found Silvray Lighting profitable to handle. 











The patented Silvray Bulb, silvered by our secret process, serves to deliver 





vfewdent” a soft, white light that is absolutely free of both glare and shadow. 
mee Ee Prices, discounts and complete information sent on request 
$9.75 
a - SILVRAY COMPANY, Inc. 
i Siivray Bulb 55 W. 16th Street, New York 


















NICKEL PLATED 
BRASS 


Supreme Since 1849 


BROWN’S 








FOR LOOSE LEAF BOOKS 
PAMPHLETS, BLUE PRINTS, ETC. 


EXCELLENT ARTICLE TO HAVE IN OFFICES 
FOR BINDING DAILY REPORTS 


Loose Leaf Metals furnished to manufacturers of books. For our 
quotation, send us samples of metals desired and quantity wanted. 


The E. W. Carpenter Mfg. Co., Bridgeport, Conn. 


ea 


Linen, Ledger and Bond Papers 


o 


L. BROWN PAPER COMPANY, Adams, Mass. 






































BRISTOW RADIAL DISTRIBUTORS | 
less Fesistance MAIL SORTING MADE EASY 
For speedy sorting of incoming mail, for dividing 


. * ad . ° 
finished correspondence preparatory to filing, for keep- 

- 
m Selling Tip Tops ing pending matters, incoming mail, “dictate,” etc., on 
Means the correspondent’s desk, BRISTOW Distributors offer 
an exceptional service. No guides to tilt or fumble 


with—every compartment always open. Made in four 
Model 


Quicker Turnover / sizes. STATION- Newt 
~ ERS—let me send 
you full informa- 





| 
| 
| 
| 
| 


PAPER CLIPS 








q Hundreds, thousands, millions, 


—— the same d — A 
uality—that’s why t sat- tion. 
i aMetcy “orlced, ress ulek 
turnovers and liberal profite. STANLEY R. 
BRISTOW 


Tip Top Mfg. Co., Inc. 


SYRACUSE NEW YORK 
| Sanediee Agente: BROWN BROS., Lid. Torente 


22-24 Central Ave., 
West Orange, N. J. 




























































; 
| yy _ Kobler Copyholder 

| r7) with Liner 

: J Patented! 

“3 Keep it right in 

~ sight! 

: Drop it down in 

; ; your desk. 

. - se New model—new price ~ —" 

: V tere ee Write for! tterature N.Y 

, seein 

| i‘ oe A = Kobler C Co.., Inc. THE NEW HANDY-ROLL AIR MAIL TAPE 

| Y, Lynbrook Printed in official red, white and blue colors 

. > New York HANDY-ROLL COMPANY 

No. 2 Prince’s Court, Fruitvale OAKLAND, CALIF. 
. 

; 
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SIMONSON 


For Vertical Letter Files, Ledger 
Check Files, Are 


NONE GENUINE UNLESS STAMPED U 
PATENT NO. 794,749 ON METAL TIP: 


Roger A. Simonson & Co. 










a f 
MANUFACTURERS 


mera iP GUIDES 


Posting Trays, Card Systems and 
Indestructible 





Send for Free Sample and 
122 S. Michigan Ave., Chicago 








Steel: ‘Strong 


bee COIN WRAPPER 
ADE A NO.IS 
HEAVY WEIGHT Best QUALITY 


Dealers 
' Carry these wrappers in stock 


Best for machine filling, handy 
for hand wrapping; easyto sell, 


Write for 


Salesman’s Sample Case 
The C.L.DOWNEY CO. 








sto 
Quarten§ 


941-943 CLARK ST 
CINCINNATI, OHIO. 








The Utility line of 
Expanding Files, Pa- 
per Files, Cloth Files, 
Bankers’ Cases, etc., is 
priced to meet the 
popular demand. The 
quality is put into the 
merchandise and a 
substantial profit is 





RED FIBRE FILE assured. 
Write for Price List 


Josephson Manufacturing Corp. 
622 Broadway New York 








Gardner’s Pull Tab Leather Lines 








Card Cases, Bill Folds, 
Playing Card and Cig- 
arette Cases. Keep 
contents absolutely 
clean. Easy to get at. 


GARDNER’S HOT 
GOLD LETTERING 
MACHINES 





Write for Samples and 
rices 


P. A. GARDNER 
LEATHER WORKS 


Inc. 


| 709 Pine St. St. Louis, Mo. 








= 
PUL TAS CARD PASE 











The Comp-Stand 


A Simple, Instant! = ustable, Stand for Comptometers. 
Scores of national = ve adopted it, (memes upen request.) 


D. D. GRAY COMMERCIAL LABORATORIES 


12933 CLIFTON LAKEWOOD, O. BOX 2613 


Made in 
8, 10 and 12 
Bank Sizes 


A TRIAL 
WILL BE 
GRANTED 
WITHOUT 
OBLIGA- 
TION 











TRINER 


ALL- MAIL 
COMPUTING SCALES 


4 and 8 Pounds 
Capacities 

are giving the same efficient 

service as the well known 

Triner Parcel Post Scales 

used daily in 52,000 U. S. Post 
Offices. 

Write us your requirements. 


TRINER SALES CO. 
53 W. Jackson Blvd., Chicago, Illinois 









Capacities: 25-50-70 lbs. 











Something Different 





The Niftiest, THE Fine Moleskin 
Handsomest, Top. Brown 
Most or Green. 
aie Pure Felt 
ee Padding and 
Most The Special 
Economical NON-SKID 
Chair Art Leather 
: Bottom holds 
Cushion ay 
it in place 
Ever Offered without tacks 
to the Trade NON-SKID or strap 
get acquainted, we will mail you a sample at dozen 
pecify arg medium or stenog chair Please write 


nd let 


us quote 
CHICAGO CUSHION COMPANY 
431 S. Dearborn St., Chicage Eastern Sales Agency, 366 Broadway, N. Y.C. 












































232 OFFICE APPLIANCES August, 1927 


MARS PE NCILS 


Moon Globe Trotter yond 
Times Half Moon Memphis 


| Tribune Gladiator Multator 


Moonlight 


9.3. STAEDTLER, INC. 
53-55 worRTH SS! NEY YORK 


STAEDTLER PENCILS SINCE 1662 








“Every Desk Needs a Dozen"’ 














Two Sizes 
31” retails @ 50c per dox.—-5}" retails @ $1.50 per doz. 


Order a few dozen and see how every- 
one in the office will want them 


L. D. VAN VALKENBURG CO., Holyoke, Mass. 








is a liquid that forms a transparent, colorless, 
flexible, non-porous and tough coating which 
holds the lustre of all polished surfaces, inside 
and out. Investigate. 


NOTARNISH PRODUCTS CORPORATION 


6 Varick St. New York, N. Y. 








—— 





_—_ ———————————————— 


| AZORA 


Azora air cushions and twirlers, two 
highly practical accessories, are 
making typewriting easier for thou- 
sands of users. Sales, both new and 
replacement, are large. Write for 
prices and discounts. 


AZORA RUBBER CO. 


S4th and 20th Streets, 
CICERO, ILLINOIS 









Above Belew 
THE AZORA THE AZORA 
TWIRLER AIR CUSHION 
| RING (Cross-Section View) 
PAT. DECEMBER 21, 1916 

















DISPLAY RACKS 


Holds 3 times as much 
as counter. 

Everything visible. 

Strong—Handsome—Dur- 
able. 

Portable on smooth 
casters. 

Adjustable shelves 

Priced very low. 


a ok 
SALES SERVICE COMPANY 


























MUSKEGON HEIGHTS MICHIGAN 
The jar experienced while riding in an automobile running 
on hard rubber tires was finally overcome by the air-cushion 


tire now in use 


Similarly, the shock to the tender nerves running down the 
arme to the finger tips is overcome by our all-rubber air-cushion 


Many C 


Toucd 





Patented Jan. 4, 1921 





Magic Touch key cape clean up like new by using damp 


eloth and little soap When in search of something better, look 
up Magic Touch Guaranteed fer one year 


The Park Company, 19 Park Piace, New York City 





a. 


The best dealers in Dayton, 
Chicago, Baltimore, Hart- 
ford and some 40 major cities 


Write Pressteel Corp., 342 Madison Ave., N.Y. 
for information on the two lines of greater profit. 


Pressteel UNIVERSAL 
VISIBLE & Standard UNITS 

















- MILLERTERRAND 





eo gE 


c © 


<< ne 


STEEL INK ERASERS, OFFICE KNIVES 
and LETTER OPENERS 


“MADE IN MERIDEN” 


MILLER BROS. PEN CO. 
305 Broadway New York 














ee 
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ee cO M 2 re) —It will not clog” 







NON-CLOGGING 
PAPER STAPLING 
MACHINE 
Incorporating New Ansmven CO device 
and Outstanding j eoevents 
Features CLOGGING 


The STAPLE RELEASE per- 
mits the use of both No. 1 
and No. 2 staples. A device 
that doubles the utility of 
this already preferred paper 
stapling machine. 






——= 
rete 


ee ee 
Write for literature, prices, etc., as well as various 
other attractive offerings now read 


A. H. IRVIN COMPANY, Inc. 
331 Madison Avenue New York City, N. Y. 














Several Thousand Leading Bankers Use and Recommend 


Easy Snap Collapsible Storage Files 






41 stock sizes 


A size for 
every 
document 


Lowest Prices 


Made of corrugated fibre board, with patented snap fastener 
arrangement for closing, eliminating use of extra parts. Is 
absolutely dust proof 

We solicit your inquiries 


Strayer Coin Bag Company, New Brighton, Pa. 


Manufacturers of Banking Supplies 














BOEHNER IMPROVED 
CARD HOLDER 


The Boehner Im- 
proved Card Holder re- 
uires no expensive per- 
orated or bound cards. 
It keeps your cards 
clean; it holds one card 
securely as well as a 
full case of cards. 


When a card is with- 
drawn the others are 
not only held in place 
but are kept on the 
bottom of the holder. 


Furnished in twenty-eight different sizes; bound in imported 
morocco; metal parts highly nickel plated. 


In writing, please mention “Office Appliances.” 


Improved Boehner Binder Co. 
142-144 Fox Street Aurora, Illinois 
We manufacture Leather Novelties only and are not Engravera 








Quick Sellers—Big Mon oney Makers 


“Instant” 

«4 Handy Files 
Their pocket pages keep 
papers in order but instantly 


accessible, indexed A to Z, 1 to 
31, or specially classified by 
celluloid covered, removable in- 
dex tabs. 


Idea Books 


with pasteless pocket pages for 
news clippings, striking advts., 
etc. The storehouse for val- 
uable ideas, instantly accessible. 
Albums for Every Purpose 

Autograph, Camera, Portrait, 
Postcard, Dise Record, Greeting 
ee. Memory, School Day Mem- 
ories. 


Scrap Books 
Double Dummy Bridge Bearas 
Write for prices and special discounts 


W.C. Horn, Bro, & Co. ¥s:; 200 5th Ave., New York 




















GUIDES—— 





Celluloid Index Guides 
Metal Tip Guides 


We manufacture a high grade line of filing supplies. Our equip- 
ment enables us to give Prompt, satisfactory service on specia 
card work. An investigation will reveal the profit possibilities 


this line offers you. 
We do not sell to consumers direct. 


DACO GUIDE COMPANY 


154 Pearl Street Boston, 9.58 








IMPROVED READEASY 


“Unexcelled for service in busy business offices” 
Made in four standard sizes: 


Desk etand ........... $3.00 

With line guide....... 4.50 
eceeeescoceces 3 

With line guide....... 5.00 


Liberal trade discount. All READEASY 
Copyholders shipped ready for imme- 
diate use. No adjustments necessary. 
Not a screw on them. Standards col- 
lapsible. Fixtures of brass and alumi- 
num and are not affected by weather 
conditions. 

Here is a fine, salable article. Sold at a 
remarkably low price. 


Address READEASY 


Grand Ave., West. 


DETROIT a aA A. 














The Featherweight Eyeshade 


is constructed to protect the 





wearer's eyes from glaring arti- 
ficial or natural lights or bril- 
liant reflections. Durable, hy- 
gienic, adjustable, light weight. 


Where it touches the forehead, 





the celluloid is curled, presenting 





a smooth surface. 


The FEATHERWEIGHT EYESHADE CO. 
Merchantville, N. J. 











Two New Sales-Cases 
A Convenient Way To Sell More Pens | 


Let the two new Spencerian sales-cases sell steel 
pens for you. All stores should have one, many | 
stores should have both of these cases. They sell 
boxes of a dozen each of the most popular Spen- 
cerian pens, also a one-dozen box of assorted pens 


No. 6 case is free with a six-gross order, No. 12 
with a twelve-gross order. Let us send you further 
information. If you order direct please send us 
your jobber’s name. 


SPENCERIAN PEN COMPANY 


349 Broadway, New York City 
O. A. 8-27 | 





























| 
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BERNARD No. 160 
Card Punch 


Has }” ‘‘full’”’ round die. Deep throat; punches 


1}” from edge of card. 






Easy to use 
Size 5”. Job- 
bers, write 
for prices 


THE WM. SCHOLLHORN CO, 
414 Chapel St., New Haven, Conn. 














WEIGEL 
Gold Pen Points 


are leaders in the trade, known for their perfection and 
first quality. Your trade gets 100% satisfaction if you 
use eigel pens. You can unhesitatingly guarantee any 
pen point made by us. We back up our product. 
Highest Grade Pen Points 
for the repair trade. Im- 
printing done on quan- 
tity lote—all satandard 
weight and size — Mani- 
fold, Accountants and 
Special Points. 


Send today for samples and prices. You'll be glad you did. 


E. O. WEIGEL & SON 


587 South Tenth Street Newark, N. J. 























He got it 


A customer writes “We'll 
need another Special Index 
' 


job, same as last Your 


Ouality and Price are right 


can vou guarantee’ th 


same splendid service / 


Is your Index problem a com- 
plex one? Write for FREE 
Index Specialty Catalog 


G. J. AIGNER @ COMPANY 


Manufacturers 
521-523 West Monroe Street, Chicago 


ish 


lly united edge seam. thin, flexible 
with no stitching, folding or binding 
and keep in presentable appearance 
cards, passes, pictures, price lists, maps, work 


sheets samples, et 


PTNCHED IN ALL SIZES FOR LOOSE LEAF 
RING BOOKS 
a 
rhere’s a nice profit for Stationers with the 
Markilo ne Many already carry them 
“ Write for sample and proposition 


~ Markilo'Co.,Mirs.,934,W.63d St., Chicago, U. S.A. 








ESCO) 


NOTE FELT CHAIR PAD with 
the smooth, soft, comfortable felt 
top, saves clothes by preventing 
shine and the undue wear resulting 
from unprotected wood seats 
That's why the user shown is 
pointing with pride to the Esco 
Profits are equally as satisfactory 
» dealers. Write us today 


Economy Seat Co. 
1824 So. Albert St. 
Chicago, III. 








AUTOMATIC 
MAILING MACHINE 


Wil! Gather, Fold and Insert several pieces of 
mail into envelopes up to 5000 per hour. 


Some dealer territory still open 


INSERTOGRAPH CO., Waukesha, Wis. 








SINGLE FLO FLUIO ERAS 













‘CARDINELE 


INDISPENSABLE 








IN OF FICE, HOME 4wo SCHOOL 


‘WINNING over OLD “ee 





INK-OUT MFG. COMPANY, 15 Label St., Montclair, N. J. 





GLUCINUM PENS SILVER-ALLOY PENS 


The Slickest Pens Ever Made 


SPECIAL IMPRINT 
PENS 
FOR THE TRADE 


LET US QUOTE OUR PRICES 
Established 1876 
The Turner & Harrison Pen Mfg. Co., Inc. 


FALCON PEN WORKS 
Nustrated catalog on application PHILADELPHIA, PA. 








LEON ISAACS & CO. TURNER & HARRISON 
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THE COLYTT “REDI- ROL 
TELEPHONE MEMO 














A neat, compact writing shelf, 
with paper roll, for attaching 
to the telephone stand—for 
memorandums 


Has continuous writing sur- 
face for standard paper roll 
Sharp cutting edge for tear- 
ing off. 


Takes up sma!! space 
leaving room for 
hand grip on tele- 
phone 
Easily attached PRICE 
Nickel and biack $1.00 
finish 

Dealers Write for Discounts 
THE COLYTT LABORATORIES sé6s W. Washington St. 

gineering) Chicago, Ill 





BERNARD No. 180 
EYELET PUNCH 


For paper punching and eyelet Feiss 
| setting. Size, 5-inch. Packed “7 , 
one in a Car- a 
ton with eye- X 
lets. Jobbers, 
write for new 
prices. 


THE WM. SCHOLLHORN CO. 
414 Chapel St., New Haven, Conn 


athena 3 “| 
























{THOMPSON TIME STAMPS | 


Record the hour and 
minute A.M. &P.M.., 
firm name and char- 
acter of the transac- 
tion—such as Re- 
ceived, Sent Out, 

Started, Finished,etc. Peteto on yp — 


TELLS WHEN THINGS HAPPEN 
Special Seth Thomas Movement with Jeweled 
Balance. No soft metal used in construction. 
Used by prominent firms all over the world. *}Pompson ane 
Repeat orders will follow the first sale. Write for folder § piece bed plate 


THE THOMPSON TIME STAMP CO., Inc- 
240-2 West 23rd Street 


MODEL B hasthe 









New York, N. a 











L. i Ss T PENCILS 


AND 
LEADS 


offer the most complete selection for commercial 
use... Heavy leads in eight colors. 


Heavy black leads in four grades. ... Thin 
colored leads include orange. . . . Copy leads 
for duplicate work. 

PENCILS 


POPULARLY 50 h 
Write for price list 


LISTO PENCIL CORPORATION 
Alameda, California 























Get Our Summer Prices 
for REBUILDING 


We rebuild typewriters for our dealers in our 
own plant, the largest of its kind in the world 


for PARTS AND SUPPLIES 
Underwood parts and supplies are kept 
stock. You are assured of immediate service 


for WHOLESALE 
Our confidential dealers’ wholesale price list 
shows definite profit possibilities. Write for it 


SHIPMAN-WARD MFG. CO. 
4401 RAVENSWOOD AVE. CHICAGO, ILL. 











COIT’S BALL-BEARING LETTERING PENS 


DEALERS—Send for our Counter Display of 
12 Pens on 30 Days’ TRIAL at Our Expense 








For School Thousands 
Students of 
ARTISTS Satisfied 
Salesmen Users 

Real Estate 
Agente 
Draughts- 

men Easy to 
Architects Make 
i with Colt 
BStorekeepers Y Pen 
Manufactured by 


THE BRIDGEPORT PEN CO. 
BRIDGEPORT, CONN., U. 8. A. 











MARKIT TICKET PRINTER 


Every Store and Stockroom should have it 








MARATT 


For printing 
price tickets, 
numbering 
bius, boxes, 
shelves, etc, 


—— Ves 


HOLDERS MAY BE FASTENED TO ANY ARTICLE OR 
SURFACE wood, glass, tin, paper, etc, by means of 6 
lasting adhesive material furnished. Made in two sizes. 
Write for prices and discounts to 


HANS H. HELLESOE, 2444 Ainslie St., Chicago 


end 

made of stiff China y 
General cleaning end made of 

substantial Camel “ 
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WESTON 


LEADERS IN LEDGER PAPERS 


CONSIDER THE SIGNIFICANCE OF OUR 
MORE THAN SIXTY-FOUR YEARS 
OF LEDGER PAPER MANU- 
FACTURING SUPREMACY 


Byron Weston (company 


Mills at Dalton, Massachusetts, U.S A. 








What's in 
a Name? 


Se eee ee 


~ > 


. > — 
sew ee eS 


Te ml _— 
Ve —~ ** «~~ 


The Name 


Gold Standard “== 


RE-MANUFACTURED 


in a field of “‘rebuilts”’ of doubtful valu 
GUARANTEES QUALITY AND CONSISTENT RELIABILITY 


Your Biggest Profit-Maker 





UNDERWOODS 
GENERAL TYPEWRITER EXCHANGE, INC. 
462-4 Broadway, New York 























" —___, 

Put CANODE | 

| 

Duplicator Supplies | 

on Display | 
Live sales managers are de- 
veloping more business now 

with circulars, price-lists and 
all sorts of duplicating ma- 
chine products. Invite them to 
obtain their supplies from you; 
let us show you how to make 
an interesting dispiay of 
CANODE Inks, ribbons, sten- 

cils, etc. Write us. 





Canode Ink Co. | 


3005 Carroll Ave. Chicago, IH. | 











OBERTS 


For Fine Profits Investigate 
THE ROBERTS BIG SIX 


cial merchandising proposition on numbering machines 

A’ acked up by the only complete sales plan ever offered 
for those profit-making items. 

Low investment, maximum discounts, small stock that 

turns over rapidly—this is the one ideal combination for 


you and only Roberts has it! 
A request on your letterhead brings you full information. 


ROBERTS NUMBERING MACHINE CO. 
694-710 Jamaica Ave., Brooklyn, N. Y. 


WESTERN DISTRIBUTORS 
The Superior Type Co., 3940 Ravenswood Ave., Chicago, Ill. 


numbering machines 











! 
A.W. FABER Thin COLORED LEADS ; 


Red, Blue, Green, Purple, Yellow and Brown 
THE TRIUMPH OF EXPERT LEAD MAKERS 


No other lead in the 
world is like it. 
& Into this brand is concen- 
trated the skill and ex- 
perience of the oldest 


lead mills in existence. 


ORIGINAL — DURABLE — UNIFORM 
Remember : Sufficiently firm to withstand writing pressure 


A. W. FABER, Inc., Newark, N. J. 


“ Pencil Factories Established in 1761"’ 











DEALERS WANTED 


for a patented typewrit- 
er cushion key, with 
advantages and merits 
no other key possesses. 
You'll get MORE key 
business by selling 


The Master Key 


(No rubber to wear out) 
Write for Samples 
and Prices. 


Speed Key Mfg. Co., Inc. 
28 Columbus Place 
Brooklyn N. Y. 

























The Winning wie. 
edge of ca 
} A RDS trhen y A 
— —-_ 


~~ 
You have the “drop” on Hey v 

your competitors when — ; a 
you offer business cards 


to your prospects in this 
attractive manner. 











Stubsof cardsheld Arm- 
4 -— ly by lever binder in case 
Seored Cards and Wearwel!l Lever Binder they detach smoothly, and never rub nor 


Cases at 2 glance and wi!! never be content get soiled. waste from spoilage is prac- 
to carry loose cards again tically eliminated. 


Wearwell © cards firm ‘ terns 
m -—- At SK A, Ge ~ SF -E 
for samples and prices 
WIGGINS THE JOHN B. WIGGINS Co. 
1157 Fullerton Ave. 
Book Poon CARDS 705 Peoples Gas Bidg., Chicago, IIL. 


—EE —$_—<—_—<— 


























MARK-MOR-AN-DUM 


(TRADE MARK REGISTERED) 
326 HIGHLAND DRIVE SEATTLE, WASH 


STANDARD 2,’ ADDING 
4a MACHINE PAPER 


« FASTENS TO WALL 
| NOTE:—CONVENIENT POSITION 
FOR WRITING 


$3.00 

















No. 25 

Model smote sere 
A Sale for Every 

Demonstration. 


Convenient for 
Salesmen to 
Carry. 

Write 
for Discounts 


HAND REST FOR WALL 
USE DETACHED WHEN 
__ USED ON DESK. 
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Precision 
Platens 


for Typewriter, Multigraph, Adding Machines 
Recovered with best Goodrich Black Rubber 
Guaranteed accurate and true to center. 
Delivered free in U.S, 30 Years’ experience. 
Special bargains in complete platens 


Bushnell Mfg. Co. 


3314 S. Spring St. Los Angeles, Cal. 








OFFICE APPLIANCES 237 


WELDON ROBERTS 


RUBBER ERASERS 


The dealer wastes his own time and that of 
his customer trying to force sales of ordinary 
erasers 


WELDON ROBERTS RUBBER CO. NEWARK, N. J. UL 





yee woeete tte Citacce 


Brings Repeat Business 


Assures neat, clean typing 
and carbon copies. Just apply 
with dauber and the type is 
cleaned instantly. Does not 
evaporate. 


We furnish free advertising 
aids to our dealers. 


Individual bottles to retail at 50c and 75c. Also 
pints, quarts and gallons. Liberal discounts to 
dealers. Write us today. 


THE CLAROTYPE COMPANY, Inc. 
16-J Hudson St New York 








-U.S.Silk Flags 


on clear crystal glass staffs for 
appropriate table decorations. 
Any Nation 






. 4x6 9” Pole 
HI Two Sizes 2x 2% = 6” Pole 
Illustrated Novelty Circular, 
prices and discounts on request 


Moore Push-Pin Co. 


Wayne Junction) Philadelphia, Pa. 





iriginators { the genuine 

MOORE PUSH-PINS—Used 

Nearly Every Home to Hang 

Up Things’—The Kind Your 
stomers Expect 


Too Te ne dl 
sharp st el Point 
* Stick ‘em in 
Anywhere 








WORK-A-DAY 
Pad Holder 


CUTTING BAR IN CENTER 
OR AT TOP OF PAD. 


PADS PACKED IN INDIVIDUAL 
MAILING CARTONS. 


NAMES ENGRAVED ON BAR 25¢ EXTRA. 


Pad Holder eeeagens with 175 sheets 
$1.00 





GUS GEE sccccasececeredsseses 
SD. «¢ 0 006eebesennbie 1.25 
arton containing 600 sheets of refills 
‘Size 4x7 yvedd eaneeestasun $1.00 
5x8 . setone ED 


KEITH CLARK, INC. 


113 LEONARD STREET NEW YORK 














y : : - w 
AskK about our valuable 


exclusive selling franchise 


AILKER 


ALKEK 





MUSKEGON === 


~ 2700 ITEMS OF ee EQUIPMENT i 

















It Pays to Stoc! 
of the 


APSCO 
AN tice letem marlel mel itleslantse- 
The CHICAGO The GIANT 
. 


Tke DEXTER 
The WIZARD 


The JUNIOR 
The DANDY 


Automatic Pencil Sharpen 
S56 East Washington & 
Chicago, Illinois 








; 
% 
i] 
if 
es 
- 
' 
' 
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You Can Quickly Build Up A Profitable 


Ribbon and Carbon Business 


CARBO-GRAPH ,... PHILCO RIBBONS 
Carbon Binders IN HUMIDORS 


~ees NO SALES 
RESISTANCE 





Every buyer of these absolute essentials 
is interested and anxious to try them. 


THE GREAT DEMAND HAS 
MADE IT NECESSARY FOR 
US TO MORE THAN 
DOUBLE OUR PRESENT 
FACTORY. The new build- 


ings will soon be ready. 





The dealer who acts now will profit most. 
Write for samples and all details. 


Phillips Ribbon & Carbon Co. Rochester, N. Y. 


























The Double Duty Value 
of Counter Height Units 


Counter Height units are more than a convenient method of filing 
correspondence, cards, maps, books, checks, etc. They now do double 
Office managers who are appreciative 





duty in many business places. 
of neatly arranged, well-balanced, business-like offices find these units 


WATSON an admirable method of separating departments. They make pleasing parti- 
tions and are adaptable to almost any layout. The reception extended Watson 

MFG CO equipment by architects and engineers who specify it for banks, court houses, 
e ° public and commercial buildings increases the possibilities of the line for you, 





JAMESTOWN in your territory. Names of a few users in your vicinity will be sent gladly 
N. ¥. 


ym request. May we hear from you? 
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— Quality bilt 
PRICE CUTTING IS NOT NECESSARY-TO SELL 


Vertical Files, . Expanding Wallets 
Pockets and Folders (With Cloth Gussets) 


THE COMPLETE LINE OF STATIONERS’ ENVELOPES 
For the Best Retail Trade 


Our reasonable resale list prices enable you to GET THE ORDER with sat- 
isfaction to your customer and a profit to yourself. It will pay you to 
investigate. 





Ready Sellers Quick turnover More profit 
Write for a copy of our latest “Blue Book” No. 12 


It contains over 40 pages of money-making items at list prices which your 
customers are willing to pay. 


Quality Park Envelope Company 








Mid 416 So. Dearbo St., 
St. Paul, Minn. “CREATORS OF THE LATEST” CHICAGO, ILL. 
“The Best in a Clinch”’ MAKES ITS OWN STAPLES Automatically, 5000 Without @ Stop 








MODEL FP (NEW) Foot 
power machine for —_— 
and quantity work. 

use on containers of nats, 








PAPER <EVERE MD FASTENERS 


candies, potato chips, etc. 
Also for fastening shades 
te wooden rollers. Its uses 
are almost limitless. 






Saves time and 
trouble of frequent 
refilling. 


MODEL D—Automatic, standard of- 
fice size, finished in nickel and with 
rubber silence posts; weighs two 
pounds. 


MODEL F—(Giant size) capacity two pling range; can be operated ee | 
2 wi results. Stands firmly 
te forty sheets, weighs nine pouncs. ae ae » ae pounte 


“Selling this Kind adds to 
your reputation as well a« 
your sales and  »profits.” 


} Everybody is getting away from the old 
fashioned, slow and expensive methods 
) of stapling, and using the “EVEREADY.” 


Leaflets F. A. Burnham, Jr., Gen. Sales Manager, 50 Church St., New York City The Result of Long 


Supplied Factory, 34 Southbridge St., Worcester, Mass. ome’ J pees 
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Bettcher Chair Irons 


Are Raising the 
Standard of Chair 
Iron Requirements 


—_ oO Light weight with sturdy construction — 
proper balance of all moving parts—elimina- 
4 tion of all tendency to become noisy or work 
Ls loose 


; in the bearing point —direct thrust 


spring action to avoid wear—these features 
~ 


% ee Da 
ul decide 


ir give Bettcher Chair Irons years and years of 
reliable service that are unequalled by other 
chair irons today. 
i 
These features guarantee to chair manufac- 
- turers that the reputations of their products 
: will be upheld and enhanced by Bettche: 
Chair Irons. Write for complete information. 





iF ® THE BETTCHER STAMPING & MFG. CO. 
Comparative tests show the supe- Cleveland, Ohio 
riority of Bettcher Chair Irons 
Complete results of these tests | 
will be forwarded upon request a 


PRESSED METAL 


STAMPINGS 






This business magazine is the most valuable me- 
dium for you if you want to sell your goods in 
France. And why should you not? Don’t you 
know that American goods and especially Office 
furniture and modern office appliances are very pop- 
ular and much needed there? 


é6 9? To us “M.B.” stands for “MON BUREAU” 
Vi B To you “M. B.” stands for “MORE BUSINESS” 
© « 





MON M. B. claims to be the most valuable advertising me- 
BU REAU dium in France as far as business circles are concerned. 
LE MAGAZINE DE L ORGANISATION This is a very logical and simple proposition; M. B. has 
es ~~“ been the first publication to advocate modern business 


methods in France. So it’s no wonder if it is read practi- 
cally by every progressive firm in the country. Not only is 
} it read, but it is carefully kept for reference and this ac- 
of wa counts for the wonderful selling power of its publicity. 


MON BUREAU is particularly fitted to render you signal 
services 1f you wish to extend your trade on the Continent 
of Europe, in France, Belgium, Switzerland, Spain, Italy 
and Rumania. 














Ask for free copy. It is very likely to mean a most profit- 
2 able turn in your affairs. 


BOOS OS TIO SEEING OLSON RSI ROMS PSCIRZIING! 


° 


be 


inc Manacer’ MON BUREAU, 186, Faubourg St-Martin, Paris Xeme Arrt. (France) 3 


ING MANAGER 
. 
pe ase aia a a aaa ea Tele eh eh eh eee ee a ee eee ae —. 
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THE LINE OF LOWEST ULTIMATE COST 
Dependability 


There is an invaluable factor of prime importance in 
making one product superior to another. 

It is not just a matter of certain prescribed materials 
and methods, but it is that constant feeling of responsi- 
bility to one’s customers that prompts the utmost effort 
to justify their confidence and good-will. 

It is bound to find ecpression in the quality, uniformity 
and price of the goods, and in the dependability of service. 

Paramount to the certainty of supplying the best quality 
for each purpose lies this consistent dependability at all 
times. It is not only the goods and facilities, but the spirit 
back of them that counts. 

It is found in the “Line of Lowest Ultimate Cost.” 


NeipicHy Process Company 
Burlington @ New Jersey U.S.A. 


“She Line of the lowest ultimate cost” 























mcg B and 
G Desks meas- 
ure up to standards for 
which a higher price 
might well be asked. 
Sound manufacturing 
practices, however, keep 
the line within the reach 





mY — , " . \bout 600 Bentley and Gerwig Desks were 

of those W ho de mand the installed in the offices of the General Acci 

— . . a : dent Assurance Corporation of Philadelphia 

most quality for the Part of the installation is illustrated. Built 

ao. . of mahogany with brown linoleum tops, the 

money ; effect is “pl asing and impressive, and in 
. creases the demand for the line 


BENTLEY & GERWIG FURNITURE Co. 


PARKERSBURG, W. VA. 


























¢ 
‘ 
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AMES MEANS EXCELLENT SERVICE 





1927 





Many Successful 
Typewriter Dealers 


assure satisfaction to their customers by depending exclusively on AMES 
as a source of supply for typewriter parts, tools and rubber platens. By 
concentrating their needs for these supplies in one order, they save valuable 
time and much trouble and expense. 


Branch offices, conveniently located, provide quick service in supplying tools, 
rubber platens, and wide selection of parts. Orders for these goods are 
shipped 24 hours after they are received. By devoting our service to the 
trade, we leave the retail field entirely to our dealers. 


If you buy AMESCO platens, you know we give every order utmost atten- 
tion; why not obtain the same service for typewriter parts and tools? 
Remember that 


Anes Means F. XcELLENT SERVICE 


AMES SUPPLY COMPANY, 564-572 W. Randolph Street, Chicago 


Branch Office and Expert Bept, Great Britain Office Branch Office 
50 Lispenard St., New York Longs, Ltd. 507 Mission St., San Francisce 
798 and 80 Queen Street, Londos E. ©. 4, England 

















TYPEWRITER PARTS — TYPEWRITER TOOLS — RUBBER PLATENS 








Important for All Dealers and Importers 
JUST FPUBLISSH ED 


Office Appliances Directory 
for 1927 


Contains in clearly —— form about 6500 names and 
addresses of German Office Appliances and Stationery 
Manufactures. 





The largest and most reliable reference book for every dealer 
and importer for office appliances and stationery. The fact that 
thousands of enquiries demanding manufacturers’ addresses for 
certain goods reach us from all countries in the course of each 
year, confirms the great value and the necessity of this new and 
valuable directory. 


~-— ee ee 


Price $3.00 post free—Payment with order 


| Biuro—Bedart —Rundschau 





Berlin-Charlottenburg § (Germany) 


—s 








_I 





a 




















Take The 
Roll Top 
For Example 


Our roll top desk curtain 
is simple, yet practical 
and durable. It is dust- 
proof and almost everlast- 
ing. The curtain quality 
is the same on all grades 
in the Jasper line. 


Our modern labor-saving 
equipment enables us to 
incorporate some features 
not customary in this 
grade of furniture. 


Although the line is broad enough for 
average demands, special jobs are con- 
structed on order, at a slight extra 
charge, of course, over stock models. 


This is a good line for any dealer to sell. 


Write us today. 


OFFICE 
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No. R760 


JASPER OFFICE FURNITURE CO. 
JASPER, INDIANA 














STORMTEX 


A DIFFERENT TYPEWRITER RIBBON 


Made from specially constructed fabric. Inked by the 
STORMS PROCESS which insures a perfect edge and 
no crushing of the fabric. 
clear impressions, STORMTEX will outwear any ribbon 
of the sharp writing variety. 


Write us today for samples and further information on STORMTEX, 
THE SHARPEST WRITING RIBBON IN THE WORLD. 


H. M. STORMS COMPANY 


561 Grand Avenue 
INKED RIBBONS 


Designed primarily for sharp 


BROOKLYN, N. Y. 
CARBON PAPERS 

















t 
i 
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Pineapplesand| ~ 
Printing in = te 
far-off Hawai| ~ sseuitiabiaacid, Ie 


Multigraph Sales Agency, 
729 Alakea Street, 
Honolulu, Hawaii. 








HAWAIIAN PINEAPPLE COMPANY _..... 


simrrec 








Gent lemen: 


Two years ago we were induced to purchase a Multicraph, 
primarily for the surcharging of labels. The results obtained 
have proved the wisdam of our action. Increased printing has 
demanded more equipment and we have just instelled «a second unit, 
’ your new Model #66 with the Davidson Automatic Peed for feeding 
embossed and varnished labels. 


























We have found that the Multigraph gives wery efficient 
service. This machine has materially reduced our printing costs 
and has added greatly to the flexibility of our printing department. 

We take pleasure in recommending the Multigraph to any 
firm that uses considerable quantities of various office forms or 
joes a large amount of bebe] printing. 


Yours very truly, 


HAWAIIAN PINEAPPLE COMPANY, LTO ~ 


Ambo, 7 


4 James D. D 
President 





HE HAWAIIAN PINEAPPLE COMPANY is truly a Twentieth Cen- 
tury Marvel. Since 1902 this vast business has paid cash divi- 
dends annually, and its annual pack has risen from zero to three 
million cases of canned pineapple a year! + + + So you see their 
label imprinting problem is a sizeable one and their testimony to 
Multigraph saving comes with authority. r + r Read Mr. Dole’s 
letter above, and then, if you never saw a pineapple field, take 
a good look at the background of this advertisement. + 7 7 After 
that, we suggest that you consult us about your bill for printing 
and imprinting. Perhaps you, too, have a pleasing saving in prospect. 

























THE AMERICAN MULTIGRAPH SALES COMPANY 
1836 East 40th Street, Cleveland, Ohio 
Also listed in telephone books in 50 principal cities 
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SURVEY 


Prepared by 
John Jones & Co. 
26 West Tenth Street. 
Jonesville , Ind. 
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A definite 
selling plan 


Schwab has a definite, compre- 
hensive and thoroughly practical 
selling plan for Schwab Safes. It 
is a part of every dealer-contract 
and by the combined effort of 
both manufacturer and dealer sat- 
isfactory sales result. Dealer co- 
operation is expected and full co- 
operation from the maker given. 
We want our business to grow 
and realize that its growth de- 
pends on satisfying the customer 
first, yourself next and ourselves 
last. Do you want to sell safes 
on this basis? If so, Schwab 
Safes and the Schwab Sales Plan 


are a good combination. Full de- 


tails to interested dealers. 


he 


T 
Schwab Safe Co. 


Lafayette, Ind. 
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MACHINES FOR THE 
FOUR FUNDAMENTAL 
BUSINESS PROBLEMS 





The completeness of the Burroughs s3722222254- 
line is one reason why over a mil- 
lion, one hundred thousand Bur- 
roughs machines are in use today. 
There are over 300 styles and sizes, 
ranging from those for the general 
work of the small retailer to the 
specialized application of the large 
institution. Each Burroughs 
machine is backed by Burroughs 
nation-wide mechanical service. 


BURROUGHS ADDING MACHINE COMPANY, Detroit, Michigan 


Other Factories at Windsor, Ontario and Nottingham, England Sales and Service Offices in all Principal Cities of the World 


NL 
ADDING + BOOKKEEPING - CALCULATING AND _ BILLING MACHINES 




















Hour by hour, day by day 


UNDERWOOD 





typewriters save Zime- 
the principal business cost 


Nearly 3,000,000 in use~Speeding the Worlds Business 








Si \, 


